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Two Handled Cup and Cover, Made by Richard Bayley, London, in 1719 
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Niello 





HE wonderful artistry displayed by the 

goldsmiths on the European Continent 
during several centuries in delicate niello 
work has left us examples that call forth 
admiration in these days. It is a source of 
wonder to many that the present-day gold- 
smith produces so little work in niello. Of 
course, he says, there is no demand for it. 
But let him produce some really handsome 


published by himself (1568) is as follows: 

“Take an ounce of the finest silver, two 
ounces of copper thoroughly purified and 
three of lead similarly purified. Put the 
silver and the copper into a crucible and 
place it over a fire, which must be blown 
with small bellows (or in a small bellows 
furnace), and when the silver and copper 
are well melted and mixed together the lead 
is to be added. This being done, the crucible 
is soon to be withdrawn and the whole to be 
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NIELLO DESIGNS 


lockets with delicate niello designs, and he 
will find them quickly snapped up; not so 
with poor work, and not unless properly dis- 
played. 

Remarkable executioa is shown in Byzan- 
tine niellos; Marseilles, France, was an 
active center for niello work in the 7th 
century; Germany also did excellent work 
m the medium. It is due to Tommaso Fini- 
guerra (15th century), who took proofs of 
uniinished engravings in sulphur, which led 
‘0 making proofs by impressions from en- 
graved work. Theophilus, the 12th century 
tonk, left us a full description of the method 
ot making niello, as did others, but Cellini’s 
‘oted account of the process is what mostly 
sts into the textbooks. His formula, as 








stirred well together with a cinder held in 
the tongs, because of the lead always, natu- 
rally, making a scum, it must be removed as 
far as possible with the cinder until the three 
metals are thoroughly incorporated and quite 
pure. Then have ready an earthen vessel, as 
large as the first, with a narrow neck, suf- 
ficiently large to admit the finger. This 
must be half filled with well-pounded sul- 
phur, and the above mentioned metals being 
well melted are to be poured hot into this 
vessel, which must be immediately stopped 
with a little fresh earth, keeping the hand 
over it and finally closing it up with a large 
piece of old linen. While the composition 
cools it must be continuously agitated by the 
hand, and when cool it must be taken out 





of the vessel and broken, when it will be 
seen that by virtue of the sulphur the fusion 
(which is called niello) will have taken its 
black color. The niello will have many 
grains, although the object of shaking it 
was to mix it well together. However, in 
the state in which it is, it must be put again 
into the crucible, as’in the first instance, and 
melted over a slow fire, putting on it a small 
piece of live coal. This remelting must be 
repeated two or three times, and every time 
the niello must be broken and the grain 
examined, until it is found to be very close, 
when the niello is perfect.” : 

J. F. L. Hausmann (Archiv. fiir Mineral- 
ogie, 1850) compiled the following propor- 
tions of metals used at various times in 
niello proparations : 





Per Cent. 
A ser 
Authority Silver Copper Lead 
am ctig iis ad aunees 75.000 25.000 None 
CE a piv nysaceis aes 66.667 22.222 11.111 
Biringuccio .........00. 16.667 33.333 50.000 
Benvenuto Cellini ...... 16.667 33.333 50.000 
Blaise de Vigenére...... 16.667 33.333 50.000 
Perez de Vargas ....... 16.067 33.333 50.000 
Georgi (in Russia)...... 7.692 38.462 53.846 
Repertoire of patent in- 
ventions, 1827..... 5.882 35.294 58.824 


We should notice that the amount of sil- 
ver is the greatest in the oldest niello com- 
position and least in the most modern. No 
lead at all was used in the oldest mixture, 
while in the latest it was the principal in- 
gredient.—C. W. C. 
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Your Birthstone and Its Magical 
Meaning* , 





Juty—Tue Rusy or Success 


“Place on your hand a ruby true, 
Success will bless whate’er you do.” 

Dignity, divine power and charity are sup- 
posed to belong in large measure to you who 
were born in July, if you will but wear your 
natal stone, the ruby, gem of Summer. To- 
gether with other red stones, the ruby was 
believed to have certain healing powers, be- 
ing specially efficacious in the cure of inflam- 
matory diseases and of hemorrhage. Power 
to destroy anger and discord and exercise a 
calming influence was also credited to it. 
And like the garnet, it was supposed to make 
its wearer invulnerable to wounds, 

According to an ancient dream book, the 
king who dreamed of rubies would have great 
good fortune and much happiness and be to 
his enemies far more formidable than ever 
before. The ruby was also known as the 
sacred stone of the tribe of Judah. 

For you who were born in July, Verchiel 
is the guardian angel and his talismanic gem 
is the sapphire, stone of wisdom and of con- 
stancy, whichis often called the sister stone 
of the ruby. Matthew is your special apos- 
tle, Leo your sign of the Zodiac, and your 
flower the fragrant water-lily. 


*Press bulletin of the National Jewelers’ Publicity 
Association. 
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DIAMONDS 
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DIAMOND CuTTING WoRKS CHICAGO 
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1)METIMES it would seem as though 
gree art of pleasing inscriptions was al! 
ut lost. Perhaps this is due to the hurry 
and complexity of the times .in which we 
ve. People do not write letters as they 
ysed to. Correspondence cards, printed 
greeting cards, telegrams, and wireless mes- 
sages are all drawn upon to save time and 
effort. : . 

Qnce upon a time, the wedding ring, the 
sift locket, the banjo clock, the silver gift 
piece—all carried inscriptions which helped 
to make the objects individual and of special 
sentimental value. Now initials or a single 
letter or monogram are about the limit. In 
buying a clock today no one would think of 
having such an inscription put upon it as that 
en upon the glass front of a banjo clock 
eiven as a wedding gift some 75 years ago. 
In shining, golden letters on the inside were 
the words : 

Presented 
to 
Patience Priscilla Gary 


by 
Ephraim Herbert Hill 
June 2, 1819 


This was the momentous wedding day, and 
sts the banjo clock apart from all others 
of its kind to the family posterity. 

There is so much to be said in favor of 
beautifully wrought inscriptions that it is 
amazing the art was ever allowed to take 
second or third place. And we are prone 
to wonder why. 

After a more or less careful canvass of 
the situation, one is inclined to believe that 
inscriptions and special markings fell into 
a measure of disfavor because of the crude- 
ness of much of the work turned out. Such 
a condition invariably reacts to the dis- 
advantage of the art which is not done jus- 
tie to. Perhaps a few personal experi- 
ences of the writer will be pardoned if they 
will serve to illustrate the point. 

Case 1. A really beautiful jewel case was 
purchased by a group of child friends, and 
the jeweler who sold the article was in- 
trusted to mark it with the future owner’s 
initials, These were duly placed upon the 
cover, and were so ugly in type as posi- 
tively to spoil the appearance of the article. 
In fact, the recipient was constantly apolo- 
gizing to those who said, “What a beautiful 
jewel case—but who marked it?” 

Case 2 was that of a set of very hand- 
some sterling silver teaspoons—a gift once 
more. Desiring to have these spoons worth- 
ily marked, they were intrusted to a jeweler 
with directions for their lettering. When 
they were returned, they were unworthily 
done, and the jeweler in question acknowl- 
edged that, not having an engraver in his 
employ, he sent them away and was himself 
disappointed in the results. The chances 
were that he engaged cheap work—and got it. 

Case 3. A member of the writer’s family 
purchased a very high grade and truly beau- 
tiful, solid gold watch. He decided to have 
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The Importance of Pleasing Inscriptions 
By Emma Gary Wallace 
—— 


this properly marked. When the article was 
presented, the lettering was imperfect, the 
diamond outline in which the lettering was 
placed, out of true, and the special back- 
ground of the lettering decidedly inartistic 
and poorly executed. 

These illustrations might be multiplied by 
four or five quite easily, until it became ob- 
vious that many times inscription work was 
a good deal of a gamble as to how it would 
turn out. 

Many people, even in making wedding 
presents, sidestep the inscription part of it 
by saying, “I thought you would prefer to 
have the article marked in a manner uniform 
with your other silver,” or “I did not have 
this marked, thinking that perhaps you 
would prefer to change the article for some- 
thing else.” 

Just where does the rsponsibility lie? It 
is true that there are those who do skillful 
inscription work, but in some quarters where 
one would expect satisfaction, disappointment 
is to be met in a great many instances. 

Just how, then, are we going to restore 
the rapidly disappearing art of fine inscrip- 
tion work? What steps must be taken and 
by whom? 

First of all, it is a truism that we appre- 
ciate what we pay for much more _ than 
what is free and evidently of little value. 
In the scramble for business, much lettering 
has been done without any special charge, 
and the jeweler simply could not afford to 
put upon the work the time or skilled effort 
which it merited. With the decline of the 
marking habit, the decadence of the art was 
inevitable ; and so the vicious circle was duly 
completed in time. 

In order to overcome this condition, a real 
appreciation of identification marks, authen- 
ticity, and family traditions must be de- 
veloped in the public consciousness. The 
time for this is opportune. From one end 
of the country to the other, there is a rapidly 
growing interest in antiques and in family 
possessions of merit. These give a back- 
ground of family respectability and even 
aristocracy. It is a matter .of pride to be 
able to point to the fiddle-backed chairs, an 
inlaid Sheraton, or a Hepplewhite of ex- 
quisite line and finish which have been “in 
the family” for generations. It is like point- 
ing to Mayflower ancestry. Very young 
countries seldom have much time or appre- 
ciation of heirlooms. The pioneers are too 
busy wresting a living from the wilderness 
into which they have come. But with ad- 
vancing years and the coming of adolescence, 
as it were, the people begin to look back 
and to trace their beginnings. 

Inscriptions are vast aid in establishing the 
genuineness of family possessions, the periods 
to which such possessions belong, and the 
conditions surrounding their original owner- 
ship. Witness the example of the banjo 
clock. An inscription of beauty and skilled 
workmanship is almost on a par with the 
karat mark or the sterling silver sign. 
They all fix a standard which would be 
uncertain in any other event. 
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The jeweler himself can do much to re- 
store the art of fine inscription work, and 
it is needless to say that the consumer or 
customer must ultimately pay for the work 
done. This must be in the form of a sepa- 
rate charge or an operating expense borne 
pro rata by every dollar of business of the 
gross volume. This should provide for a 
skilled engraver, and there is little use trying 
to build up an appreciation of inscription 
work if the efforts are to be bunglingly 
made. The inscriptions must be sturdy and 
interest-compelling, exquisitely beautiful, or 
thoroughly practical. 

The jeweler can begin to create interest in 
inscription work by suggesting the appro- 
priate marking of all articles purchased. 
Various casual arguments or suggestions can 
be brought to bear—as the value of initials 
as an identification mark in case of accident; 
the sentimental value when the article is 
given to someone as a keepsake; the oppor- 
tunity of expressing in brief form a wel- 
come sentiment. Wedding rings always have 
the personal touch when inscribed that they 
lack otherwise. The same is true of gift 
jewelry, silverware, ivory, beautiful toilet 
articles, and dainty bits of bric-a-brac. 

One jeweler has found, over a period of 
years, that artistic inscription work is a 
valuable business builder. He has worked 
up a fine following by featuring inscription 
work and engraving. His store has come to 
be known as one where gifts of exclusiveness 
and distinction can be procured. 

He began with his stationery and calling- 
card departments. The engraving and em- 
bossing of monograms and the preparation of 
invitations and announcements were all re- 
duced to a science. The one in charge of 
this work studied correct forms carefully, 
and various logical methods of attracting 
business in this field were tried out season 
by season. 

From the engraving and monogramming 
and embossing of cards, stationery and ‘in- 
vitations, it was but a step to the marking 
of jewelry and silverware cases. For ex- 
ample, a beautiful, white leather case carry- 
ing a set of very lovely, cut-crystal plates, 
with stemmed glasses to match, was inscribed 
in gold with the name of the owner and 
the date of the gift. A blue kid case hold- 
ing a platinum wrist watch was inscribed in 
silver. The jeweler had someone prepared 
to do his work on short notice, but he never 
permitted rush work to go out. 

The next step was to speak of the grow- 
ing popularity of inscriptions; and so many 
pieces which otherwise would have been sold 
and delivered without marking were given 
the extra service of fine lettering. 

Still the next step was to feature the fad 
of each person choosing an acceptable mono- 
gram or lettering design with the idea of 
having every piece of valuable jewelry or 
silverware so marked. Before very long, 
women were bringing numbers of articles 
to be cleaned or modernized in some way— 
and all of them marked. One woman 
brought in more than 20 articles, having her 
great-grandmother’s gold beads, among the 
rest, inscribed with her grandmother’s in- 
itials on the beads at one end of the string 
and her own initials inscribed on the beads 
at the other end. The work was so satis- 
factory and pleased this patron so _thor- 
oughly that she brought in a large quantity 
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Style 168 


Three strands of tiny REGENT PEARLS 
(fourteen, sixteen and eighteen inches 
in length) abruptly graduated. Dainty 
pearl clasp; grey leatherette case. Es- 
pecially appropriate for the school-girl. 


$| 2.50 


Subject to Jewelers’ Circular Key 


Single Strands in the same style are available 








al UvTtITONIIII mm Hm MIT mT WIM 








MT 









Novelties of GUARANTEED Quality 


Are yeu selling the kind of novelty pearls that 
you can personally guarantee? Do you tell 
your customers that you will make good if 
pearls bought in your store prove unsatisfac- 
tory > 


You can do just that if you sell REGENT 
PEARL Novelties. They bear the unqualified 
guarantee of one of the oldest and best-known 
houses in the jewelry trade—a house whose 


word is as good as its bond. 


REGENT PEARLS are obtainable in staple as well as nov- 
elty styles. In both classes their quality is exceptionally 
fine. Dealers are liberally supplied with printed literature, 
window and counter display materials, cuts for local news- 


paper advertising and the like. 


Write for samples and 


prices—also for particulars about our current 


Pearls-for-Birthdays campaign 


ALBERT LORSCH & CO.inc. 


See Your Main Offices and Salesrooms: Lorsch Bldg. PACIFIC COAST: 


LEE & KIERSKI 


Jobber me 35-39 MAIDEN LANE, NEw YORK = Market Street 


Uptown Salesrooms: 
OR SEE US 24-26 West 36th St. 


San Francisco, Cal. 
542 South Broadway 
Los Angeles, Cal. 


FOUNDED 


1869 


= CANADA: 

= , : P. W. ELLIS & CO., LTD. 

= Branch Office: 131 Washington St. 31-37 Wellington St.’ East 

= Providence, R. i. Toronto, Ontario 
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of silverware and other articles of personal 
UL . 

gecoration to have letters recut or the in- 
scriptions deepened and brightened. It often 


happens that in the course of time articles 
which are in steady use like silverware re- 
Wile . . . 

ire some retracing or recutting, and in- 


asiably the articles are greatly improved 
by this process. 

‘It nearly always happens, also, that the 
man or the woman who becomes interested 
in going over his or her valuable possessions 
in this manner and in putting them all into 
heautiful shape will be in the humor of buy- 
ing one or more extra pieces. The woman 
in question found that she lacked some plain- 
tip silver spoons to balance the set which she 
had inherited, and then she was possessed 
with a desire to have dessert spoons and 
tablespoons enough for a complete service. 
And when she had done this, she was in the 
humor to get salad forks and the bouillon 
spoons and the bread and butter spreaders to 
go with her modern silverware. 

Every advertising man knows that it is a 
long step in the right direction when we 
have interested people enough to bring them 
to our doors and put them in the humor of 
examining what we have to sell, while in 
areceptive frame of mind. Inscription work 
may justly be termed a first class leader for 
other business. 

A second illustration of how this some- 
times works out is given by the same jewel- 


e. He had progressed in educating his ~ 


public to a considerable degree to the ad- 
vantage of individual markings. Sometimes 
he advised initials, and sometimes a whole 
name, or again a brief sentiment. In prep- 
aration for the latter service, he worked out 
a large number of dignified but appropriate, 
brief sentiments in different types of letter 
design. 

This jeweler’s business is located in a city 
where there is a very large university.. The 
university has an amazing group of frater- 
nity and sorority houses as well as dormi- 
tories and boarding houses. Now anyone in 
reasonably close touch with student life 
knows how many itinerant salesmen of dif- 
ferent kinds make a good living by seeking 
student groups. The itinerant salesman usu- 
ally arrives just after the evening dinner 
when everyone is at liberty for a short 
time, or by special appointment. Among the 
offerings which appeal are jewelry, beautiful 
fans, cigarette cases of precious metal, and 
gift articles and novelties of different kinds. 

In this particular instance, several of the 
young men of means had decided on fans of 
rare beauty for their fiancées. The fans ran 
l price from $3 to $30 and $40 each. Sud- 
denly one of them said, “If we buy these 
fans, they will not be lettered or inscribed, 
and that’s half the value of them. Let’s go 
down and see what ‘Blanck and Blanck’ have 
before we make a final selection.” They had 
id thought of looking at fans previously, 
but the next day two out of three of them 
bought fans at Blanck’s and ordered them 
appropriately inscribed. 

‘es, inscription work may be considered 
a leader for business. It is folly to leave 
"scription work wholly to group gifts such 
, loving cups or memorial tablets, etc. 
, ake the inscription of such charm as to be 
4 individualizing element and the drawing 
a M many a prospective sale still trem- 

in the balance. 
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The Jewelry Art of the Ancient 
Egyptians 





1 a recent issue of Deutsche Gold- 
schmiede-Zeitung Dr. Taba gives an ex- 
tensive abstract of a discourse made by Dr. 
W. Wreszinski, of Konigsberg, on the above 
subject. He says, in part, as follows: 

“Originally, living in pure nudity, the 
early tribes soon developed a certain tend- 
ency to bring into prominence certain parts 
of the body, either by aid of tattooing or 
assisted by simple decorative objects. It 
was not till later that the need for clothing 
came into being. We are, in a certain 
measure, confronted with three stages, 
which, however, have no absolutely defined 
boundaries, local or periodical; the naked 
man, the tattooed or one adorned with sev- 
eral decorative objects, and then the clothed 
man. There are enormous periods lying 
between these development stages; the fact 
is, however, that jewelry arose long before 
clothing. “What gave the ancient peoples 
incentive to fashion jewelry, especially, 
what served them as prototype for their 
jewel forms? Simple geometrical figures 
or prototypes taken from nature, out of the 
inexhaustible realm of flora and fauna,— 
such were the images with which the ancient 
Egyptian jewel artist, with whom we wish 
to especially interest ourselves, worked. 
What the Egyptians, thousands of years be- 
fore our time, produced, and what we today 
produce is closely related—the difference 
only lies in the psychological field. The 
symbolism of an oakleaf would be as undis- 
coverable to the Egyptian, for example, as 
the symbolism say, of the acanthus, to the 
inhabitant of Central Europe in our day— 
emblems of manners and usages of different 
times altogether unintelligible to other peo- 
ples—yet today we learn the symbolism of 
foreign peoples, understand nations of the 
pase Ok 

“The Egyptian employed for his jewelry 
gold, silver and an alloy of both these 
metals which he termed elektron. The in- 
serts consisted, for the most part, of lapis 
lazuli, carnelian, colored glass fluxes, faience, 
turquoises (mostly greenish blue), more sel- 
dom onyx, felspar, or rock-crystal. The 
preparation technique was about the follow- 
ing: We always find present a fast, cut 
stone, which in cells layer upon layer 
lies and protrudes from the walls of the 
setting. We are astonished at the unbeliev- 
able precision of the work (of course, only 
with costly pieces) which yet was carried 
out with but aid of the simplest tools; but 
the time, which, in our period of high 
finance, we no longer possess, was a cheap 
everyday commodity. We see this especial- 
ly in the technique of polishing pieces, on 
which painstaking work, aided with oil, was 
expended.” 

Speaking of photographs he mentions one 
of an Egyptian lady of blue blood wearing: 
“A band richly decorated with faiences on 
her forehead, and from both lobes of her 
ears fall wide earrings, while a still richer 
and wider necklace (many chains combined) 
lends a claim for respect by her appearance. 
The upper arm is equipped with a notable 
bracelet, smaller rings enlivening the wrist 
of the lovely woman of the Nile. How the 
colorful neck-appendages smile on us and 
how strange appears the great lapis fastened 
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to the end of her knot of hair! But not 
only the gay-colored glittering neck adorn+ 
ment charms the eye of the Egyptian ladies’ 
admirers; no, they wear also, intermittently, 
attractive carved plaquettes, often of quite 
respectable dimensions with fine chains 
around the neck—the ankles ‘require no orna- 
ment, quite contrary to those of the Arabian 
women, who are fond of enlivening the 
monotony of the desert’s sands with the 
happy tinkle of their rings and bands. Let 
us look at one such artistic frontlet some- 
what more closely. Here is one of which 
our Egyptologist claims it is one of the most 
costly of all times and all peoples! It is in 
fact quite a wonderful jewel, a diaphanous 
weave of iris blossoms intermingled with 
fine tiny repoussé rosettes—this  circlet 
would greatly gladden a present-day bride. 
For such headpieces there are also as motifs 
birds, chiefly though the vulture, protector. 
of women, lovely adaptation, in which its’ 
outstretched wings—minutely true to nature 
—ward off harm from the wearer. How 
much, already, the saying that pride brings 
pain was suited then is shown us by the 
ear pendants: ear buttons made of gold with 
the aid of tiny tubes that had to be screwed 
together and including their appendages— 
the golden poppy capsule plays a leading role 
—weighing up to 92 grams! Agate and 
other semi-precious stones were made into 
ear knobs. 

“It is hardly possible to go into details 
as to the make-up of the neckwear, in which 
all kinds of pearls, real and such as those 
of glassflux, of metal, mussels, semi- 
precious stones, etc., were utilized, periform, 
in shape of blossoms and leaves, in symbolic 
form usually, closely ranged on the upper 
part of the neck, they are more open below. 
Especially, must be mentioned a little chain 
of finest filigree blossoms—lucky owner! 
Then there are plaquettes, richly carved, 
equally as fine on one side as the other, 
that made the wearer majestic. They had 
2s a motif a vulture with outspread wings 
or a king with raised club killing his 
enemies and behind him the personification 
sign of Life.” 








The competition between the fine jeweler 
and the big emporium, which latter is selling 
jewels just as handsome and just as costly 
as the “real” jeweler, or specialist, is espe- 
cially keen in Summer in Paris. Stopping 
in the various big hotels, on the main 
tourist routes, in Europe, it is interesting to 
note the increased attention given to the 
miniature show windows put up in the 
lobbies of hotels. Here, leading jewelers 
have a permanent case, with perhaps three 
tiers of glass, upon which jewelry is dis- 
played. One particularly fine show case was 
carefully guarded by brasswork which looked 
like a disused prison door, adapted to the 
purpose. For the contents were very valu- 
able. With a background or pleated navy 
blue satin, glass “shelves,” which showed the 
goods to the best advantage, the case, just 
in the centre of the great hall attracted 
many eyes. A notice saying that jewelry so 
displayed was sold at exactly the same prices 
as the stuff offered in the shop, downtown, 
seemed a bit superfluous. It was one of the 
things that ought not to be said. For it 
hinted of commission on sales to hotels and 
other things. 
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Two Famous Heller Trade Marks 





AOPE SAPPHIRE 


NE of the wonders of science which has been successfully commercialized 

to the benefit of the whole jewelry industry! The Hope Sapphire is a 

true synthetic stone, identical in all ways with the costly natural gems, and 
the process for making these stones was first discovered in the Heller Paris 
Laboratories during 1910. @ Hope Sapphires have been widely advertised 
to the public both by national magazines and theatre program publicity over 
a period of years. They are the only trademarked stones known to consumers. 


Deltah 


EAR LS 


TRADE MARK REG.U.S. PAT. OFF. 





Ib pena the past seven years this line of finer pearls has successfully 

risen to leadership. Continuous large scale national advertising, cul- 
minating in the present series of full page Saturday Evening Post advertise- 
ments—a policy of constructive merchandising with and for the jeweler— 
better values and more advanced ideas—each has played its part in this rise 
to fame. @ At present Deltah is pointing the way to the larger and better 
pearl business of the future. Follow these sign posts—the new Standard 
Sample Line with Gothic window fixtures; Peter Pan series; the new 

Deltah ‘6’ Assortment; the new Paris creations. 


LHeller 6 SON, inc. 


PARIS :: PROVIDENCE :: GENEVA 
358 Fifth Avenue - New York 
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The Trend of Jewelry Fashions at Ostend 





Written Expressly for The Jewelers’ Circular 
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HE period between Easter and Whitsun- 
T tide is the favorite season for traveling 
the coastal regions in Belgium, the majority 
of jewelers choosing just this time for 
sliciting orders. The season does not begin 
wnt much later, although Ostend is very 
often full up at Easter and Whitsun. Shops 
must get their Summer stocks in before 
Whitsun at latest for soon after family par- 
ties living in villas begin to move down to 
the sea, especially in the case of people with 
children under or above school age. Thus 
it is that numbers of young men carrying 
small bags and what the Belgian calls a 
“eryiette’ are seen walking about the 
streets. As a general rule, the older and 
more worn the bag, the more valuable its 
contents. For there is less risk of a card- 
hoard and canvas bag being stolen than a 
handsome eather receptacle, if left un- 
guarded for a moment at railway station or 
in shop. 

The demand in Ostend is for very high- 
cass stuff, a traveler told me. The Casino, 
the promenade, the theatre and concerts, 
necessitate changing toilettes many times a 
day, and all this means much jewelry. 
Ladies have time and opportunity for shop- 
window gazing that they make the most of, 
for in Europe generally it is not considered 
the thing for women to stand in front of 
jewelers’ shops at home, while in seaside 
resorts they can do this without fear of re- 
proach. Thus all the newest and perhaps 
the most extravagant models are likely to 
find their way to such fashionable resorts as 
Ostend, while cheaper stuff finds a good sale 
farther up the coast. Many of the big Paris 
and Brussels jewelers, like the dressmakers 
and milliners have branch shops in Ostend, 
but there is also the local trade that must 
be catered for. As it vies with the branch 
businesses from the capitals, it is forced to 
lay out a good deal of money in pretty 
things. 

According to the trade, white with a 
touch of color will be all the wear at Os- 
tend this season again. Now, in most cases, 
that touch of color is supplied or accentuated 
by ornaments. Thus many multicolored 
‘autoirs are being sold. Whereas the beads 
are only large in Paris and Brussels, the 
goods being prepared for the Ostend season 
are made of beads as large as pigeon’s eggs, 
lor the centre of the sautoir, the beads 
gradually diminishing in size until quite 
small at the end of the string. While much 
Jade Is worn, amber will also be seen. The 
distinguishing mark of the new sautoir, 
however, is the introduction of bits of ir- 
regular jade or amber. Just as it is found, 
“quare, rectangular, rough, bits of jade or 
amber are threaded in with the smooth, regu- 
‘ar beads, making a pleasing break and being 
Particularly suitable for the seaside, as it 
looks as if the stones had been picked up 
along the shore. 

Pd strings of coral will be fastened 
‘ine po _. chunks of coral will be 

"toe only by children as usual, but also 

: N-ups, especially by younger women, 





who will have several bracelets to match, 
to give the necessary touch of color to their 
white costumes. Other collars and brace- 
lets are made in broad stripes of coral bead- 
ing, sewn together in crosswork patterns. A 
bead bag made of coral colored beads to 
match the other ornaments will be worn, 
while perhaps the wrist watch will have bits 
of coral inset. A great deal of ivory and 
bone is to be worn this season, while imita- 
tions of both are made of various composites. 
The central beads of the ivory or ivorine 
sautoir are very large, in many cases the 
sautoir takes two turns round the neck, 
one short, the second “turn” long, falling to 
the waist. 

Travelers are selling many egg-blue com- 
posite bead sautoirs. Sometimes the bead is 
speckled just like an egg. Green in egg- 
shade is also seen, while pinks, speckled 
too, are seen. Smaller beads to match make 
a bracelet. The taste for variegated orna- 
ments of one kind and another is growing, 
say the travelers. In Belgium much opaque 
in preference to transparent stuff is being 
sold, but is seldom plain. It is either 
speckled with delicate tracery in black or 
some dark shade to relieve the plain color 
in the case of composites. In choosing 
pebbles, jewelers select something with 
pretty marking, too. Many pebbles are being 
made up into brooches and often so chosen 
as to coincide with the sautoir and bracelet. 

There is a big demand for wrist watches, 
mostly of the cheaper sort, on the Belgian 
coast in Summer. If a woman goes bathing 
she must know the time, but does not care 
to leave anything expensive in her box. Thus 
she is inclined to buy a tiny, very pretty 
gilded silver watch. These watches are made in 
Switzerland, where watches are being turned 
out so very tiny that they can hardly be 
called watches at all. A guarantee for per- 
haps two years is given with the watch, but 
the price is so low that it is seldom that 
any complaints are received. The best shops 
have nothing to do with these very second- 
class wares, but the travelers in this par- 
ticular brand say that they do a big business. 
This rather explodes the idea that trade is 
much affected by the rate of exchange for 
the Swiss franc stands very high and the 
Belgian franc low. In spite of this Switzer- 
land is able to carry on a thriving trade with 
Selgium, although she herself makes clocks 
and watches. On the other hand, it must be 
remembered that Switzerland has an age- 
long experience at turning out cheap time- 
pieces and is thus able to put something 
especially cheap on the market. 

A great many signet rings were ordered 
this year at Ostend, plain gold, very massive, 
for men, they are engraved to order. Women 
also wear these rings, somewhat smaller and 
less massive. But the number of orders 
placed show that the custom of sealing let- 
ters either with the coat of arms or the in- 
itials is coming in again. Indeed, it is a 
matter for some surprise that the habit has 
been lost, as privacy is ensured by this 
method. The signet ring is in gold only. 
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What Advertising Can Do for the Retailer 


“Independence and prosperity can be 
achieved by the retailer who avails him- 
self to the fullest of the advertising oppor- 
tunities offered through the daily newspaper,” 
Thomas K. Kelly, of the T. K. Kelly Sales 
System, Minneapolis, told the Association 
of Newspaper Advertising Executives at the 
World Advertising Convention at Houston, 
Texas, recently. 

“But it is up to the newspaper to show the 
retailer who is inclined to be indifferent— 
inclined to let someone else’s advertising sell 
his merchandise—that -he is following a pol- 
icy that is certain to leave him in the lurch,” 
he added. 

“A short time ago I happened to come 
across a table that purports to give the 
value of the customer in terms of gross sales 
to him or to her over a period of one year, 
and that table is as follows: 


“A customer over a year’s time is worth 
in gross business to the clothing store $85; 
to the department store a customer is worth 
$362; to the cloak and suit store, $236; to 
the shoe store, from $35 to $68; to the 
jewelry store, $42; to the furniture store, 
$87; and to the music stores, $30 to $56. 


“Now, when a merchant can appeal to 
thousands upon thousands of profitable cus- 
tomers whose value in a year’s time runs 
into such figures and can appeal to them 
at a very low cost per reader he gets a new 
vision of the value of newspaper advertising. 

“He gets a new vision of the opportuni- 
ties of his business, and in turn fear and 
indifference are replaced by confidence and 
aggressiveness.” 








Death of John J. Keefe 


Newport, R. I., May 30.—John J. Keefe, 
for more than a quarter of a century pro- 
prietor of a watch and jewelry establish- 
ment in the Coggeshall building, 4 Wash- 
ington square, this city, died early last Sun- 
day morning at the Massachusetts General 
Hospital, at Boston, where he had been a 
patient for the previous two weeks. 

Mr. Keefe was born in Boston in 1867 
and received his education in the public 
schools of that city, after which he entered 
the jewelry trade and remained in Boston 
for a few years, later establishing his 
jewelry business on the installment plan. He 
came to Newport in 1900 and began busi- 
ness under the style of the Burton Wells 
Jewelry Co. Later he opened a branch 
store at Fall River, but this was discontinued 
in 1915. He was a quiet man and took no 
active part in any fraternal or civic work. 

He had been in poor health for the past 
few years and had twice been in the New- 
port Hospital for treatment. About two 
weeks ago he went to Boston to enter the 
Massachusetts General Hospital, but had de- 
clined in health steadily. He leaves his 
widow, his mother, three sisters and two 
brothers. He was a member of the Knights 
of Columbus. His funeral was held at 
Everett, Mass., on Wednesday. 








C. R. Hauf, last week opened his new 
jewelry in New London, Ia. He has a large 
stock of goods and the opening day pre- 
sented souvenirs to the visitors. 
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HE strength of our organ- 

ization, its influence over 
the diamond markets and ca- 
pacity to lend force to our 
customers, coupled .with our 
ability to supply diamonds at 
lowest market prices, has 
brought us the most success- 
ful merchants in the country 
for loyal customers. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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“Pine Tree” State Jewelers Meet at Portland 





Members of Maine Association Enjoy Instructive Addresses, Discuss Trade 
Topics, Adopt Resolutions and Elect Officers—Social Program a Feature 
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PortLAND, Me., May 27.—The 13th annual 
sonvention of the Maine Retail Jewelers’ 
association was held in the Maine Room of 
the Falmouth Hotel here May 25 and 26, 
The Monday forenoon sessions was given 
over to registrations and greetings. Among 
hose who signed the membership register 
were: Albion Keith, Matson Tinker, Charles 
D. Moses, George T. Springer, Edward S. 
Waite, Frank E. Brown, Portland; A. E. 
Guernsey, O. D. Clark, Sanford; W. C. 





PRESIDENT-ELECT 


ALBION KEITH, 


Bryant, Bangor; Charles A. Harriman, 
William E. Palmer, Bath; C. S. Bennett, 
Guilford; W. A. Rushworth, Madison; D. 
Fortier, F. A, Harriman, Waterville; E. J. 
Beaulieu, Rumford; Orel E. Davies, C. E. 
Daniels, Rockland; George S. Turgeon, 
Lewiston; C. ©. Davenport, Gardiner, 
Maine. Also Ellis Gifford, regional vice- 
president, A. N. R. J. A., of Fall River, 
Mass. 
_Among the trade registrations were: F. C. 
silva, Smith Patterson Co.; Henry R. 
Arnold, Boston; E. F. Lilly, Milford, Mass.; 
Henry C. Quincy, Clarence E. Emery, Port- 
land; H. W. Dunham, Quincy, Mass.; W. 
J. Jones, Jewelers Security Alliance, Boston; 
F. E. Harwood, Boston; William W. Smith, 
FE. Harwood, Inc., Boston; J. M. John- 
ston, Bristol ; C. C. Gabel, Meriden; H. 
Weidlich, Bridgeport; Richard I. Sanborn, 
rortland; D. H. Adams, Concord, N. H.; 
‘rederick R. Hollister, Kennebunkport, Me.; 
A. S. Flint, Waltham; J. R. Wyman, W. P. 
Hitcheok Co.; R. H. Henty, Oneida Com- 
munity, Ltd.; George J. Johnson; L. M. 
Mall, W. G. Clark & Co., Ine. 

Monday 
_ At 2.30 p. M. the delegates were greeted 
rd Neal W. Allen, chairman of the Portland 
0 Council, with a response by Edward S. 
; ate. Following this the message of Presi- 
“at Albion Keith was read. He said: 





“The year past has been very gratifying 
to our organization. Our exemption of 
taxes has been a great relief, especially to 
the smaller jeweler, although it greatly 
affects all of our profession. Our fight for 
the passage of the Lien Bill was renewed 
early in the Winter and at the beginning of 
the Maine Legislature the campaign was 
well laid. This being the third time the bill 
had come up, every effort was made for its 
passage. It finally passed the House and 
Senate among the last bills. The passage 
of this much needed measure means your 
association has, and is, working for the 
jewelers’ interests, 

“We hope that our membership will in- 
crease and all support be given to the bet- 
terment of the jeweler. 

“The support of the National Jewelers’ 
Publicity drive for funds to carry on the 
needed work is a worthy cause. Let every- 
one who has not subscribed do his share, 
and believe that some good will come from 
the investment. Publicity along these lines 
aims to produce a desire to buy. In our 
case it aims to produce a desire to buy our 
products in addition to those other luxuries, 
and even necessities.” 

Then followed the report of the secretary- 
treasurer, Charles H. Harriman, of Bath, 


which showed the association to be in a 
satisfactory financial condition. Various 
committee reports were listened to with 
interest, 


Hon. Carroll S. Chaplin, an ex-Mayor of 
Portland, then gave an address on the Lien 
Bill. He explained in detail the bill, its 
legal technicalities, etc. At his conclusion 
it was voted to have the text of the bill 
printed and a copy sent to each member of 
the association. 

At 630 p. M., after a delightful motor 
ride along the Foreside Shores which border 
Inner Casco Bay, a genuine Maine shore 
dinner was served at Westcustogo Inn. This 
was followed by an evening of entertain- 
ment and dancing, 

Tuesday 

The convention continued Tuesday at 10 
A. M. C. C. Gabel, of the International Sil- 
ver Co., Meriden, sales promotion depart- 
ment, gave a very illuminating talk discuss- 
ing all phases of the merchandising of sil- 
verware. He referred to window trimming, 
advertising, local and national, and urged all 
Maine jewelers to affiliate themselves with 
the drive being made by the National Pub- 
licity Association, pointing out the benefits 
sure to result from such co-operation. He 
expressed it as his belief that practically 
all the great bulk of the silverware manu- 
factured in this country should be handled 
by the jewelers. He stated that they were 
the one logical distributing agency. 

Henry R. Arnold, of Boston, spoke in 
behalf of the National Jewelers’ Publicity 
Association. He outlined the program this 
body is carrying out and emphasized the 
advantages derived from a systematic plan 
of national advertising and general publicity. 
The association prepares catchy printed mat- 
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ter for use of the jewelers and in hundreds 
of ways is seeking to promote the jewelry 
industry. Drives are being carried on suc- 
cessfully in New England States to raise 
funds for this purpose and New Hampshire, 
Vermont, Connecticut and Massachusetts 
have already obtained splendid results. Mr. 
Arnold urged that all Maine jewelers do 
their financial and moral share in this drive 
toward securing the most telling national 


publicity. 
R. L. Beehler, of the Horological School, 
of Milford, Mass., gave an_ instructive 


talk illustrated by lantern slides, showing the 
process of watch making as carried on by 
the scholars and workmen at the school 
taking the members through every phase of 
the work. 

Another interesting speaker was W. J. 





RESOLUTIONS 


CHAIRMAN 
COM MITTEE 


MATSON’ TINKER, 


Jones, superintendent of the Boston Bureau 
of the Pinkerton Detective Agency. 
Matters generally of interest to Maine 
jewelers were discussed at the afternoon ses- 
sion Tuesday. Several views were ex- 
pressed regarding the quite general custom 
in the “Pine Tree” State of guaranteeing 
watch repair work for a year. It was 
pointed out that while jewelers in Maine had 
done this for years, that it was now an 
obsolete, antique custom which should be 
abandoned. One member said he believed 
no trade would be lost if no more than a 
month’s guarantee were given. He pointed 
out that the public generally regards the 
jeweler as the most honest individual in his 
community. If a man or woman goes away 
and wishes to leave jewelry behind, instead 
of putting it in a safe deposit vault, about half 
the time he just turns it over to his jeweler 
without asking for any receipt or anything, 
with the words, “Tuck that away in your 
safe a few days for me will you, old man?” 
In this connection it was further stated 
that a year’s guarantee on a repaired watch 
was particularly meaningless these days be- 
cause, with some of the small wrist watches, 
incapable of containing oil enough to last 
a great while, even their manufacturers gave 
no more than a four months’ guarantee. 
While no official action was taken by the 
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Continuous Shipments 
Direct From the Mines 








EXT to the Star Sapphire the 

Black Opal ranks high on 
the list of stones chosen for jew- 
elry by men, as the male sex 
seems less affected by the preva- 
lent superstition attached to 
this Gem. 


In our stock at the present time 
we have many specimen Opals, 
sizes ranging from one to fifty 
carats, also a number of stones 
matched in sets of four suitable 
for link buttons. 




















GEM SAPPHIRES STAR RUBIES 
GEM EMERALDS CALIBRE SAPPHIRES 


GEM RUBIES CALIBRE EMERALDS 


STAR SAPPHIRES CALIBRE RUBIES 
BRACELET RANGES 


ALBERT RAMSAY & CO. 


2 WEST 47TH STREET 
NEW YORK 


Telephone FACTORIES: 


Bryant 5958 10 Dyers Buildings 
London, E. C. 


LONDON OFFICES: 


4-5 Holborn Circus 
London, E. C. 


INDIA 
Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 





















































association the discussion made a decided 
impression and will doubtless bear fruit. 
The committee on resolutions through its 
chairman, Matson Tinker, of Portland, of- 
ered the following which were accepted to 
be engrossed upon the record: 


Resolutions 

Whereas: The Maine Retailer Jewelers’ Associa- 
tion in convention assembled realizes that for eight 
years every effort has been made to secure the 
enactment of a workable Jewelers Lien Law, and 
Whereas: At the session of the legislature just 
dosed such a law was enacted, therefore be it 
Resotvep: That we express our thanks to his 
excellency, the Governor, to our many friends 
in the Maine legislature and to our attorney, to 
whose untiring efforts the act became law, and 
especially to our past president, O. E. Davies, who 
originated and has worked constantly and _persis- 
tently for its passage. 

* * * 

Whereas: We believe that the partial reduc- 
tion of the excise tax on jewelry made by the 
68th Congress has been a great relief to the jewel- 
ers of Maine, and 

Whereas: The excise tax still remains on jewel- 
ery above $30 and watches above $60, thereby dis- 
criminating against our industry, be it 

Resotvep: That we call upon the American Na- 
tional Retail Jewelers’ Association to use every 
effort to secure the repeal of the remainder of this 
unfair tax at the earliest favorable opportunity, 
and be it further 

* * * 

Resotvep: That the Maine Retail Jewelers’ Asso- 
ciation pledge its entire support to the National 
Association in this work. 

* * * 

Whereas: Noting the tendency of many manufac- 
turers of nationally advertised articles to advertise 
their products at a price not giving sufficient mark 
up to the retailer, thus making the handling of 
these goods unprofitable. Therefore be it 

RrsoLvep: We urge upon the national officers 
the necessity of conferences with these manufactur- 
ers with a view of readjusting these prices to pro- 
duce the profits necessary to our industry. 

* * * 

Whereas: The Silversmiths’ Association has co- 
operated with the retailer in every way to stimu- 
late the sales of Sterling silver, and is planning 
an even more extensive campaign, therefore be it 

Resotvep: That we express our appreciation to 
the Silversmiths’ Association for this work and 
pledge our wholehearted support to their campaign. 

* * * 

Whereas: We deplore the tendeny of some man- 
ulacturers and wholesalers to sell direct to individ- 
vals or committees appointed to do business with 
them, thus depriving the retailer of his profit or 
commission on “such sales. Therefore be it 
RESOLVED: That the Maine Retail Jewelers’ Asso- 
ciation use its utmost eftorts by co-operating with 
other associations of the country to put a stop to 
tis most unfair practice 
_Resorvep: That we endorse the campaign of 
he American National Retail Jewelers’ Association 
‘ secure funds for the National Publicity Associa- 
ton and urge cur members to give their appeals 
brompt and generous support. 

* <a * 

_Resoxs ED: That we endorse the National Jewel- 

ets Fire Insurance Company. 

* * * 
an: That we extend our thanks to the 
ps publications, to the management of the Fal- 
— Hotel, and the Portland Jewelers’ Associa- 

“oo for the many courtesies shown the State asso- 
— in connection with it 13th annual conven- 
Non, 

Phy election of officers resulted as fol- 

C . > : . . 
nl President, Albion Keith, Portland; 
Ist vice- este r = n * 

st vice-president, W. C. Bryant, Bangor; 
Sern x : . . Rib 
oy vice-president, C. S. Bennett, Guil- 

Ofd*: secratary, P . ° 

'd; secretary-treasurer, Charles A. Harri- 
Mm, » ee . . . 

a Bath; directors: Orel E. Davies, Rock- 
and: ro : : 

Dre! Samuel Freeman, Waterville; P. J. 

ina ee i a 

Ste piddeford ; Matson Tinker, George 

‘pringer, Portland. 
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The president, as chairman of the conven- 
tion, read an invitation from the Auburn 
Chamber of Commerce to hold the next an- 
nual convention in that city. Expressions 
ef opinion were asked for on this subject. 
One member thought in view of the fact 
that conventions had already been held in 
the western and central Maine cities of 
Portland, Bangor and Augusta that the next 
one should go to the northern section. He 
said there were a great many jewelers there 
who had not attended the conventions due 
to the long distance from the northern to 
the western boundaries of the State, mean- 
ing expense and the loss of considerable 
time. He suggested that Houlton should be 
the next meeting place. 

No action was taken. The subject will 
be given due consideration and the meeting 














SAMUEL FREEMAN, DIRECTOR 


place announced by the directors at a later 
date. 

The ladies who visited Portland were 
entered in various ways. There was a tea 
and card party for them at the Falmouth 
Hotel and tickets provided far matinee per- 
jormances either at Keith’s or at some of 
the motion picture houses, 

In the evening there was banquet at the 
hotel. This was followed by an interesting 
informal address by Louis White, of Port- 
land, on a recent Mediterranean tour. 

The occasion came to a close with a musi- 
cal program and dancing. 








Coy G. Reedy has purchased Jack Cro- 
nan’s interest in the Reedy-Cronan Co. Hall- 
mark jewelry store at Moberly, Mo., and 
has in turn sold a share of his business to 
M. J. Robinson, of Sedalia. Mr. Robinson 
was for many years with the T. L. Coombs 
store in Omaha, Nebr., and in recent years 
at Sedalia. Mr. Reedy, who purchased Mr. 
Cronan’s interest, has been in business at 
Moberly for a number of years. The new 
firm will continue to be known as the Reedy- 
Cronan Co. for a time and will continue to 
be distinguished as a Hallmark store. 
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Astonishing Prices at Carnarvon Sale 





if may be a war-weary world, but there 

are still some people who show extremely 
active interest and a plenitude of wealth to 
back it up when there are “articles-de- 
virtu” both rare, beautiful and romantic of- 
fered under European auctioneers’ hammers. 
Almina, Dowager Countess of Carnarvon 
(widow of the late Lord Carnarvon of Tut- 
ankh-Amen fame), was desirous of dis- 
encumbering herself of her husband’s won- 
derful collection of art works and bric-a- 
brac (probably urged by Great Britain’s 
enormous taxation of such articles) and 
convert it into cash. The sale was held at 
Christie’s and May 22 saw the final session, 
which ended with a sum total of £180,000. 
The pound sterling that day was worth 
$4.85 15/16. 

The prices (though the relics were of phe- 
nomenal interest, contained costly precious 
stones and showed wonderful workmanship) 
must make some gasp. A Louis XV snuff 
box is described as “circular, mounted with 
reeded gold borders, and a ruby and diamond 
thumb piece, with the lid set with a gold 
chasing of a man riding a turtle” (from 
this we might assume the body of the trinket 
was of tortoise shell) “and studded with 
rubies and diamonds.” It fetched £1,050. 
The same price was paid for a Louis XV 
needlecase in the form of a leg with a 
jeweled garter and shoebuckle. 

A miniature by N. Lavraince brought 
£3,885 (just think of it, over $15,000!) An- 
other Louis XV needlecase “with gold cage- 
work” went for even more—£4,620! Our 
M. Knoedler & Co. paid £3,570 for an up- 
right casket, and £1,735 for a Dresden scent 
bottle. Three onyx cameos found pur- 
chasers at £6,825, £6,300, £2,940, respectively. 

And still the climax had not been reached, 
for a quartz cameo fetched £9,975 (way over 
$45,000). But we must refrain. 








Do You Know? 


HAT 21,000,000 letters went to the Dead 
Letter Office last year? 

THAT 803,000 parcels did likewise? 
THAT 100,000 letters go into the mail 
yearly in perfectly blank envelopes? 
THAT $55,000 in cash is removed annually 

from misdirected envelopes? 

THAT $12,000 in postage stamps is found 
in similar fashion? 

THAT $3,000,000 in 
money orders never 
owners? 

THAT Uncle Sam collects $92,000 a year 
in postage for the return of mail sent to 
the Dead Letter Office? 

THAT it costs Uncle Sam $1,740,000 yearly 
to look up addresses on misdirected 
mail ? 

THAT 200,000,000 letters are given this 
service, and— 

THAT it costs in one city alone $500 daily? 

And Do You Know? 


THAT this vast sum could be saved and 
the Dead Letter Office abolished if each 
piece of mail carried a return adaress, 
and if each parcel were wrapped in stout 
paper and tied with strong cord? 

MORAL: Every man knows his own ad- 
dress if not that of his correspondent. 
Put It in the Upper Left Hand Cornert 


drafts and 
intended 


checks, 
reach 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 

















Lonpon, May 19.—With the opening of 
the London season, which is always accom- 

ied by many social functions, it is ex- 
pected that there will be better business con- 
ditions in the jewelry trade than has been 
the case during the past three months. 
Manufacturing jewelers, especially in the 
West End districts of London, are complain- 
ing about business conditions, and the truth 
of their statements can easily be verified by 
anyone visiting their workshops, where it 
will we noted that many of the workmen’s 
benches are not being occupied. It would 
seem that the purchasing power of the pub- 
lic has declined during the last few years, 
due to circumstances which are difficult to 
describe. It is a fact that as far as London 
jewelers are concerned, all of them do not 
see their way clear to pay the high prices 
demanded for good quality cut diamonds. 
This is especially true in the small sizes, 
which have recently again advanced in price. 
The Amsterdam and Antwerp cutters are all 
maintaining their prices very firmly, as they 
themselves have to pay more for the rough 
material. All indications point to increas- 
ing prices. There is at present a sharp de- 
mand for every “sight” which is given by 
the London Diamond Syndicate. The Wes- 
selton and Jagersfontein consignments shown 
during the course of the past month were 
entirely sold, and although some of the 
would-be purchasers were not satisfied with 
the goods shown, the consignments met with 
a ready market, most of the gems being pur- 
chased by powerful financial firms which can 
afford to keep the stock and watch for 
brisker demands. It is very evident that 
there is no slump in prices either in the cut 
or rough material indicated anywhere. Many 
of the manufacturing jewelers, who were 
laboring under the illusion that prices would 
be cheaper, have had to suffer from their 
poor judgment, as the longer they wait, the 
higher the prices go, and the more they have 
to pay when in need of cut stones. The 
pearl business is reported to be slightly bet- 
ter than was the condition last month, good 
quality baroque pearls especially being in 
demand. 





AmsterDAM, May 18.—Conditions in this 
market can be closely described as slow but 
steady. During the course of the past month 
a fair amount of business has been done, but 
the market lacks a great deal of the vivacity 
which is common at this period of the year, 
as usually there is a busy market and goodly 
number of buyers at this time. The spirit of 
pessimism which reigns among a great many 
of the dealers and manufacturers has its ori- 
gin in the results of unsatisfactory transac- 
tions, the prices being obtained for the cut 
stones not being equivalent as compared with 
the prices demanded for rough material to 
ave a desirable margin of profit. This is 
already an old problem before the trade, and 
it seems to be not fully understood by those 
who do not have an intimate knowledge of 
conditions and do not understand the dif- 


ficulties encountered by the importers of the 
rough material. The market for rough has 
adopted a continually rising tendency, while 
on the other hand, buyers of cut stones are 
not willing to pay the prices demanded. 
This, of course, is discouraging to cutters 
after they have been put to great trouble in 
obtaining stocks. The requirements of buy- 
ers at the present time are many, and they 
have been making every effort to obtain good 
quality stones in large sizes, as well as in 
mélée. Even in the inferior qualities, there 
has been an increase in price during the past 
few days as a consequence of the agreement 
of the common goods combination at Lon- 
don to establish the price of bort, which will 
undoubtedly have an effect on the price of 
the medium and ordinary qualities of the 
cut stones. At the beginning of the year it 
was reported that the Dutch government had 
imposed a duty on imported mounted dia- 
mond articles. The Vigilance Diamond 
Committee here in Amsterdam has been con- 
sidering this question, which is considered 
detrimental to the market for polished goods. 
A delegation visited the Ministry of Finance 
and obtained a satisfactory concession to the 
effect that where it could be certified that 
the diamonds had been cut in Holland, that 
it will be left to the inspector or controller 
of customs to refund the amount paid in 
duties. By this arrangement the trade is 
relieved of a great burden. 





Paris, May 17.—The market here is 
brisker than has been the condition during 
the past few months. This is especially true 
with the big firms, as they have had many 
American visitors and other foreign buyers 
who have been in the European diamond 
markets. There is a fair demand at the 
present time for medium quality diamonds, 
and also for small stones and mélée. Even 
the cape and light brown colors are meeting 
with a good market. So far as the business 
being done among jewelers is concerned, they 
are looking ahead to a good season, espe- 
cially in view of the holding of the Inter- 
national Exihibit of Decorative Arts this 
Summer, at which the Paris diamond indus- 
try will maintain a fine display. The efforts 
made by the jewelers and allied associations 
to have the diamond industry well repre- 
sented and to show what the Paris market 
really has to offer in the art of designing 
jewelry, will, it is believed, be crowned with 
excellent results. The trade is, however, 
greatly handicapped by the tax on the sale 
of luxuries which, notwithstanding the many 
efforts which have been made by trade as- 
sociations, including the diamond merchants 
and jewelers in Paris, to have the govern- 
ment revoke this tax, have as yet met with 
no results. This tax is a handicap to many 
a diamond dealer. It may be argued by the 
general public that the consumer after all 
has to pay the tax. This may be true, but 
at the same time it debars many people from 
buying articles of jewelry because of the in- 
crease in prices, which often reach beyond 
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the purchasing power of the middle class. 
A well-known veteran in the diamond indus- 
try who may be called a pioneer in the Ant- 
werp diamond trade, passed away recently in 
the death of Louis Coetermans, who died in 
that city on May 3, at the age of 70 years. 
In his death, the Antwerp diamond trade and 
the diamond industry in general has been de- 
prived of one of its most energetic and most 
active members. 








THE DIAMOND MARKET 





Kansas City Wholesaler Discusses Condi- 
tions in the Gem Centers on Return 
From a Two Months’ Trip 


Kansas City, Mo., May 29.—When E. A, 
Kiger returned from a two months’ sojourn 
in Europe’s diamond markets, which are the 
governing ones of the entire world, he 
brought back some valuable and interesting 
information. The increase in the price of 
diamonds in the present year over those of 
a year ago has been explained by him in 
a thoroughly logical and understandable man- 
ner. Asked about the general trend of the 
business in general, and of price standards 
in particular, Mr. Kiger made the follow- 
ing explanatory statement: 

“One has heard so much about diamond 
price fluctuation the past six months, with 
other statements as to what may arise con- 
cerning values during the next six months, 
that a word concerning conditions as found 
by the speaker in Europe may be of interest. 

“After spending two months in only the 
diamond centers of the Continent and Lon- 
don, I have found that prices are actually 
not much higher in one way than they were 
a year ago. In another way, however, the 
condition is so affected that the American 
or other foreign buying public cannot help 
but notice an increase, which in reality will 
range from 10 per cent. to 15 per cent. over 
early 1924 prices and which is occasioned in 
the following way. 

“London is absolutely the capital of the 
world for rough diamonds. Here the two 
syndicates receive the bulk of the world’s 
supply of rough, not only from Kimberly 
and the southwestern African territory, but 
also the shipments from the South American 
fields, mainly the British Guiana, Rio and 
Bahia districts. Naturally the price of such 
rough is measured by British money, the 
well known pound sterling. This currency, 
as we all know, has now reached a par 
value due to the return of England to a 
gold basis. This value is in reality about 
five per cent. more than early 1924. Asa 
consequence, therefore, the Holland or Bel- 
gium cutter, where practically all of the cut- 
ting is now done, pays his rough bills in 
British pounds. As a consequence, there- 
fore, his rough is costing him five per cent. 
more than last year due to no reason ex- 
cept the matter of British money. 

“On the other hand the American or any 
other foreign buyer now finds that in pur- 
chasing his polished goods that the Dutch 
guilder has also reached parity. Last year 
at this time it was worth but slightly over 
37 cents: today it is worth slightly over 40 
cents (par is .4020). Holland is on a gold 
basis now also and the advance in her ex- 
change has been about eight per cent. 

“One will see, therefore, that while the 
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actual cost of the production of rough stones 
has not increased a bit that it will be nec- 
essary for the foreign buying public to stand 
inna prices varying from 10 per cent. 

» 15 per cent. over a year ago, due to no 
em whatever except to the rise in this 
joreign exchange—approximately five per 
cent. on the British for the rough and ap- 
proximately eight per cent. on the Holland 
guilder, from where the cut and polished 

ones are imported and paid for. The dia- 
mond buying dealers, however, are more than 

pleased that the matter of foreign exchange, 
which has been so depreciated since the war 
and has so fluctuated as to make all values 
more or less uncertain, is now to be in a con- 
dition which is stabilized as it was before 
the war. Therefore, from present appear- 
ances there should henceforth be no market 
fuctuations in prices in the immediate future. 

“I found that competition was extremely 
keen among ‘rough’ buyers. They are, in 
fact, having difficulty in procuring the kind 
of rough they want. ‘Sights’ shown by the 
London syndicate are eagerly purchased as 
quickly as shown. An interesting feature to 
the American jeweler is that the demand for 
large diamonds in Europe is much better than 
for small. Prices on two carat stones and 
up are really almost prohibitive. Occasion- 
ally lots of Soviet diamonds appear on the 
market from unknown sources. The cost of 
these goods, however, is practically the same 
s stones cut from the virgin rough. All 
Russia diamonds have to be recut before they 
are saleable on the American market. 

“All in all, the American retailer can 
lok upon a continued healthy condition as 
regards the diamond department and to con- 
tinue to consider it with even more confi- 
dence than ever before. An especially pleas- 
ing feature of the situation to many dealers 
is that now that the matter of this foreign 
exchange is out of the way one can look 
forward to an immediate future of good, 
steady prices. There should in reality be no 
tendency to diamond price inflation, which 
all business men wish to avoid. Prices 
should be firm, however, as the demand for 
goods is really as heavy as the production.” 








Death of Charles E. Perry 


INDIANAPOLIS, Ind., May 29.—Charles E. 
Perry, widely known throughout the middle 
west as a horologist, died recently at the 
home of his daughter in this city. 

Mr. Perry was born in Maine in 1842, and 
was one of the pioneers in research and 
manufacturing of time-recording devices. At 
one time he was connected with B. W. Ray- 
mond and J. H. Mosley, watch manufac- 
turers. He was also employed in research 
work of horology at the Elgin, Waltham 
and other watch manufacturing companies 
of the United States. He was the founder 
of the Stromberg Co. of Chicago. 

He is said to have been one of the first to 
perfect the self-winding clock. 

Besides his daughter, he leaves a widow 
and one son, 

Burial was in Swanzey, N. H. 








R. H. Taylor, formerly of Camilla, Ga., 
has completed purchase of the Lewis Jewelry 
0, at Bartow, Fla., and has taken charge 
of the store which is located on Broadway 
in the Wilson building. 
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DEATH OF H. I. SUNDERLIN 


Vice-President of Rochester Jewelry 
Company Stricken with Apoplexy 


Rocuester, N. Y., May 28—Howard I. 
Sunderlin, vice-president of the L. Sunderlin 
Co., at 348 Main St. E., was stricken with 
apoplexy shortly after he went to the store 
at 9 o’clock this morning. He died a few 
moments later, without gaining conscious- 
ness, at the Homeopathic Hospital. 

Last night Mr. Sunderlin seemed in his 
usual good health and was at work at his 
regular hour this morning in good spirits. 
Shortly after he entered the store he climbed 
a small flight of stairs to the office balcony 
and but a few seconds after was found by 
an employe lying on the floor unconscious. 
The ambulance was summoned and he was 
rushed to the hospital, where every effort 
to restore him was without avail. 

Mr. Sunderlin was born Nov. 17, 1874, at 
45 Plymouth Ave. N., where he resided his 
entire life, being one of the few constant 
residents of that neighborhood. He was 
educated in the public schools of Rochester 
and following the completion of his school- 
ing entered the Sunderlin jewelry company, 
where he remained up to the time of his 
death, He had been vice-president of the 
company for the last 15 years. 

Mr. Sunderlin was serving on the present 
Federal Grand Jury. He was a member of 
the Rochester Athletic Club, a lifelong at- 
tendant at First Baptist Church and a mem- 
ber of the Rochester Retail Jewelers’ As- 
sociation. 

He is survived by his brother, 
E. Sunderlin. 





Charles 








RETIRES AFTER 53 YEARS 





Charles T. Nehf Pioneer Terre Haute, Ind., 
Jeweler Has Seen Many Changes in 
His City During a Long Career 


Terre Haute, Ind., May 29.—The last 
week saw the passing from the jewelry busi- 
ness, through retirement, of Charles T. Nehf 
of this city, one of the pioneers in point of 
service in Indiana. For 53 years he was 
connected with the Swope-Nehf agrees Coa., 
having started business with Mr. Swope in 
1872. Mr. Nehf is the father of “Art” ‘Nehf, 
pitcher for the New York Giants. 

When he first started in business, most 
mercantile activities centered around the 
court house in Terre Haute. The store was 
located at 308 Main St., and was later moved 
to 310 Wabash Ave., then to 526 Wabash 
Ave., and then to 524 Wabash Ave., where 
the store has remained for the last 31 years. 
The jewelers in Terre Haute when he first 
started were: J. R. Tillotson, son of the 
first mayor of the city; S. R. and J. R. Free- 
man, Jacob Kern, James and Charles 
Chrisher, Caesar Russell and a_ clock- 
maker named DeCamp. After working in 
the Swope store for 12 years, Mr. Nehf 
bought an interest and became manager in 
1884. The stock and fixtures invoiced 
$15,500, and he remained manager until 1916, 
when ill-health forced a partial retirement. 
The stock in 1916 invoiced $70,000. 

Such things as working eight hours a day 
in the early 70’s were unheard of. Many 
night before gala days in Terre Haute both 
Mr. Swope and Mr. Nehf worked at the 
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bench getting work out, 
watches and jewelry. 

Mr. Nehf has seen the passing of three 
generations of people and seen the city in- 
crease in population from 19,000 to more 
than 80,000. Only four men remain in busi- 
ness there who were in busines when he 
started. Mr. Nehf and Mr. Swope were as- 
sociated together longer than any two other 
men in the city. Mr. Nehf holds the record 
for his age of continuous association with 
any one firm. 

While in the store, he did every kind of 
work, setting diamonds, repairing watches 
and chime clocks. He always has taken an 
active interest in civic associations. Last 
year he traveled several months with the 
New York Giants and made the trip to 
Europe with the Giants and White Sox. 

Mr. Nehf will still keep his association 
with the jewelry trade as he will engage in 
business as a broker in diamonds, watches, 
jewelry and hall clocks. 


repairing clocks, 








AUCTION ORDINANCE 
Pittsburgh City Council Considers Measure 
Aimed at Itinerant Auctioneer 


PitrsBurGH, Pa., May 28.—An ordinance 
has been introduced in Pittsburgh council by 
Attorney Harry I. Miler, répresenting the 
Retail Merchants, Inc., whose members are 
credit jewelers, aimed at putting itinerant 
auctioneers out of business. In this action 
the organization has the support of jewelers 
generally. 

Under the provisions of the bill it would 
be unlawful to sell merchandise at public 
auction unless a permit is first obtained from 
the director of public safety. The applicant 
for the permit must register his name and 
address and the names and address of the 
persons for whom the merchandise is to be 
sold. No license would be issued for a 
designated place for a longer period than 15 
days and then only in case the applicant has 
been in business at the location applied for, 
for a period of one year previous to the time 
of making application. No subsequent 
license would be granted. 

If a license is granted the person obtain- 
ing it shall pay a fee of $250, and the 
licensee compelled to furnish a bond of 
$5,000 as a guarantee of the faithful observ- 
ance of the ordinance. Violators of the 
ordinance would be subject to a fine of $50 
to $200 for violation of its provisions with 
the alternative of 30 days in jail for each 
violation. The pending measure would not 
interfere with judicial sales or sales of ex- 
ecutors or administrators nor the sale of ° 
unredeemed pledges by pawn brokers. Other 
things exempted would be the sale of farm 
products, farming implements, household 
goods sgld from private homes, real estate, 
equipment, machinery and the like as well as 
personal property not in the gencral line of 
merchandise. In the main the bill is aimed 
to do away almost entirely with auctions, 
Pittsburgh at the present time apparently 
being overrun with them. Much time, 
thought and study has been given to the 
preparation of the bill now before council. 








W. E. Crosby is the successor to C. D. 
Casebeer, Bellefonte, Pa. 
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Jewelry and Allied Displays at Paris Exposition 





International Exhibition of Decorative Arts Still Far from Finished But Many 
Booths Are Already Attracting Attention 
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Parts, May 18.—The International Ex- 
hibition of Decorative Arts is still far from 
fnished, section after section being solemnly 
opened, as the weeks go by. This type of 
show is still in its infancy, as in Europe 
applied art has always been regarded as 
something almost to be ashamed of, some- 
thing to be kept for fairs great and small, 
hardly worthy of exhibition at academies, 
salons, etc., where all the space is taken 
up by paintings, sculptures, etc., and if a 
stray glass case with jewelry is seen, here 
and there, it is regarded as almost out of 
place. But the Great War has changed 
many things and among others the point of 
view of the ordinary man who sees that 
decorative arts are very useful, especially 
after a Great War. The exhibition which 
js open from April until October, a time 
especially chosen to allow of strangers from 
all parts of the world coming to France to 
examine the various specimens of decorative 
art shown there, is a “city within a city.” 

The immense building, the Grand Palais, 
has been taken over for the purposes of the 
show and 140 pavilions, galleries and other 
buildings have been erected. The work of 
2,000 people is exhibited in the “city.” 
There are museums, gardens, even barges 
of all kinds of shelters for the various ob- 
jects d’art. Among other exhibits are 
those of the great Paris shops, that have of 
course taken advantage of the chance of 
grouping their various goods under one roof. 
From fine jewelry to rough metal work, 
there are many things to interest everyone 
in the profession. The addition of works of 
art from Alsace Lorraine, the recovered 
provinces, naturally makes a difference to 
the show while Austria, Belgium, China, 
Denmark, Spain, Finland, Great Britain, 
Greece, Italy, Japan, Luxembourg, Monte 
Carlo, Russia, Poland, Holland, Sweden, 
Switzerland, Czecho-Slovakia, Turkey and 
Jugo-Slavia all have pavilions, or sections, 
or both. There are also French colonial 
pavilions, including one of Northern African 
art objects, etc., another of French colonial 
art, a French Asiatic pavilion and a Syria- 
Libian section. 

The Austrian pavilion includes the ex- 
hibits of 12 firms of jewelers, grouped into 
4 special class by themselves. The Belgian 
pavilion has a class of “Art and metal in- 
dustries,” which embraces jewelers and gold- 
smiths, as well as workers in bronze and 
other metals, while another type of jeweler, 
— in fine jewels rather than gold- 
re work, is grouped into a class by itself 

Posed of 11 firms. Denmark has 21 
fms showing specimens of work in gold 
_ silver, copper and pewter, while in the 
0 section there are many beautiful 
i ae the goldsmiths’ and jewelers’ 
iat a this jewelers from Barcelona 
sien ope have stands. Great Britain has 
divide , versmith work and jewelry, with 
“gry specimens of art jewelry sent 
tian tts and Crafts schools in Great 

» Some come from the Swansea 





school, others from Glasgow, Leicester and 
South Kensington. Jewelers from Florence 
and Milan have stands in the Italian section. 

No less than 12 Japanese jewelers have 
shows in the Japanese section, while the 
various nationalities all show metal work, 
jewelry among the ornament and clothing 
sections, while in many cases the section or 
pavilion is far from ready. Sometimes the 
goods for exhibition have not even been re- 
ceived as yet. But as each section has a 
separate opening, which calls attention to its 
special features there is something to be 
said for this manner of proceeding. 

Naturally people of all nationalities are 
crowding into the show and taking a special 
interest in their section, as each country is 
especially proud of its own people’s work. 

In the French section, which is naturally 
very much larger than the whole of the 
foreign part of the show, the jewelers and 
lapidaries are grouped into one class, fancy 
jewelry and imitation goods into another. 
They are both included in “parure” or orna- 
ments and clothing. Gold and silversmith 
work, objects in platinum, bronze, aluminum, 
copper, with horology are grouped under 
“Metal Art and Industry.” Single objects, 
the work of pupils, among them many 
jewelry designs, come from the chief art 
schools of France, the Municipal School of 
Fine Arts at Besancon having a special show 
of jewelry and goldsmith work, which is 
especially worth a visit. 








Paris Police Arrest Band of Alleged Thieves 
Following Jewelry Store Robbery 

Paris, May 20.—A most important series 
of arrests of Poles accused of being skilled 
jewelry thieves has just taken place, here. 
The remarkable manner in which a jeweler’s 
shop in the Rue Montaigne was robbed will 
be remembered.. The point that puzzled the 
police was the lifting of the iron shutter, 
without the operation being heard by the 
jeweler and his family sitting within, al- 
though on another story of the house. 

A hunchback, with four accomplices, have 
just been arrested on suspicion of being the 
robbers. It seems that the hunchback, 
whose hand was injured, and a friend, were 
noticed near the shop in the Rue Montaigne 
just after the coup had taken place. They 
were talking in Polish and believing that no 
one understood what they were saying did 
not trouble to lower their voices. It hap- 
pened, however, that a passerby did know 
the Polish language and that he heard they 
were talking about a robbery. Knowing 
nothing of the robbery in the Rue Montaigne, 
he naturally troubled very little about it until 
later on, when he read about it in news- 
papers. 

He then went to the police and described 
the hunchback and his friend. As a result 
five Poles were arrested on suspicion. They 
had tickets for Germany in their possession, 
with large sums of money in banknotes. A 
costly bracelet in beautifully wrought gold, 
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the property of a jeweler in the Rue 
Georges, whose shop was recently looted 
under mysterious circumstances, was found 
on the person of one of the band, a woman. 
Another Pole of the band, had been arrested 
some time ago in connection with the rob- 
bery of a traveler, who was carrying a bag 
with $20,000 worth of jewels, in the Rue 
Lafayette, but was acquitted for lack of 
proof, his companion getting five years. 

It is thus established that the band has a bad 
reputation whether this particular robbery 
can be brought home to them or not. One 
of the members turned informer, some time 
after the arrest, and described the robbery. 

As the way the robbery was committed 
may be repeated elsewhere it is worth de- 
scription. The thieves observed that the 
back of the show case was draped with a 
thick green woolen material, while the door 
was also covered with the same material. 
This prevented anyone within the shop notic- 
ing the hunchback enter just as the shutter 
went down. The iron shutter was worked 
from within the shop. Knowing the door 
had a bell which rang whenever the door 
was opened, and that the alarm was heard 
upstairs, the hunchback very carefully broke 
the glass of the show window, slipped into 
the shop and worked the shutter up from 
within, as silently as possible, thus admitting 
his friends. The rest was easy. The hunch- 
back, however, cut his hand in breaking the 
glass and this was one of the things that 
led to his identification. 








COMMITTEES NAMED 





President Scheer of New York State Retail 
Jewelers’ Association Appoints Members 
of Standing Committees for 1925 

RocHEster, N. Y., May 28—E. J. 
Scheer, president of the New York State 
Retail Jewelers’ Association, has appointed 
the following committees for 1925: 

Trade Interest Committee—William D. 
McNeill, chairman; E. P. Miller, Charles 
H. Ash, I. Traub, William Juregens. 

Legislative Committee—Edward H. Huf- 
nagel, chairman; F. P. D. Jennings, Emil 
Kohn, Henry Astor, Prentice Luckey. 

Membership Committee—M. L. Korsun- 
sky, chairman; Charles E. Sunderlin, Albert 
Kamp, P. W. Hallenbeck, J. A. Darrow, 
George Evans. 

Trade Mark and Qualities Committee— 
Edward Leninger, chairman; C. Curtis 
Spraug, George P. Klee, Morris Fuller, 
Arthur B. Frost. 

Deceased Members Committee—M. L. 
Campbell, chairman; John E. Bong, J. G. 
Dohlstedt. 

Resolutions Committee—Charles T. Evans, 
chairman; Harry N. Clark, William G. 
McDougall, S. D. Burritt, R. E. Brigham, 
William C. Crossman. 








The Moore Pen Co., 110 Federal St., Bos- 
ton, notified the trade last week that at noon, 
June 27, the concern would close its factory 
for the employes’ annual two weeks’ vaca- 
tion. On July 13, the factory will resume 
operations and the concern is asking the 
trade to anticipate its needs as far as pos- 
sible before the closing date as only a small 
staff will handle important orders during the 
two weeks’ shutdown. 
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By L. Reid 
= 
— 
HE most important point about a toilette made in imitation diamonds, rubies and 
is still the shoes. The gowns that are sapphires for instance. 
sorter and shorter naturally show more Gold and silver tissue shoes are much 
ol more shoes and stockings, and especially worn. For the stage and halls they are 


jor evening wear, shoes count for much. 

It is a long time since slippers and buckles 
were sold separately, in Paris, for while 
there is some limit as to what a slipper may 
cost, there is practically none for buckles. 
They may be in genuine stones, or something 
$0 much like it that they cost almost as much, 

Black satin slippers, which make the foot 
look as small as it can possibly look, have 
diamond buckles. As a rule, there are two 
straps of diamonds and they are often joined 
up by an oval shaped ornament, which is 
threaded through the straps. Other shoes, 
seen at the Opera, had diamond half circles 
and straps, outlined in gilt. 

Some of these shoes for very festive oc- 
casions or for fancy dress balls are almost 
covered with great diamond shields, taking 
the place of buckles, while the heels are 
studded with diamonds. But this last fancy 
is dwindling for more serious occasions, al- 
though at the halls and on the regular 
stage many gem-set heels are seen, rubies, 
sapphires and emeralds also being used for 
the purpose. 

While the flashy diamond-studded shoe 
looks very well under certain circumstances, 
the “young girl,” as the French have it, the 
debutante, usually wears white shoes studded 
with seed pearls, and sometimes the whole 
fabric of the pale cream satin shoe is sewn 
with tiny pearls. The heel too is studded 
with pearls, let into the wood. Round about 
the straps, of which there must be at least 
two or three in satin to match, are sewn 
pearls, making a pretty finish. Sometimes 
the straps are made entirely in pearls, with 
a strong invisible foundation of course. A 
shield, with a fancy pattern sewn in pearls, 
isa favorite design. Oval, rectangular pat- 
terns, with the point turning downwards 
towards the toe are seen, 

A great many small white satin shoes are 
required just now for girls doing their first 
communion, and for these shoes a_ small 
pearl-sewn buckle is permitted, but not 
encouraged. 

Black patent leather shoes are very much 
worn. They have fine steel bead sewn orna- 
ments, rectangular, oval or shield shape. 
Sometimes there are three straps of steel 
omaments, just strung together, even big 
beads being used to hold the shoe in place. 
Fine jet is much worn with patent leather 
shoes. An ornament is made in some fancy 
design. It covers almost the whole of the 
front of the shoe, taking off the apparent 
length, leaving only a small toe beyond. 
The newest thing is an admixture of steel 
and jet. Although this pattern is not quite 
#8 successful as plain steel or jet, it is finding 
much favor, even with black patent leather. 
Other shoes of the same kind, intended for 
fvening wear of course, have ornaments of 
beads of all the colors of the rainbow, an- 
other illustration of the strange “rage” for 
multi-colored ornaments. Others are again 








sewn with brilliant gems, or with pearls, but 
the transparent stones are always first 
favorites for this class of footwear. Some- 
times the front of the slipper will be a mass 
of diamonds, while the buckle or succession 
of buckles will also be sewn with diamonds. 
Silver shoes, sewn with diamonds, are ex- 
tremely pretty and look much better than 
gold tissue shoes, which are only suitable 
on certain occasions. Pale grey silk shoes, 
with diamond buckles also look extremely 
well. Anything of the kind is naturally only 
for people with a carriage at their disposi- 
tion, as such slippers are not fit for street 
wear in Paris, 

Enamel buckles are seen in great variety, 
but as in everything else the designs are 
bulky and have depth rather than size. The 
favorite enamel ornament for evening shoes 
takes on the shape of a ring, flattened out 
somewhat, with a fastener at the side. A 
button pattern is also seen in these enamel 
ornaments, and these ornaments are worn on 
the outside of the foot only. Indeed they 
are too bulky for the centre of the foot. 
These enamel ornaments’ should either 
match the shoe in color or be a striking 
contrast. For instance, a white satin shoe 
has a scarlet fastener. A blue silk shoe has 
a black enamel button. The big, flat “rose” 
pattern used for fastening shoes is also very 
much in vogue. This is sometimes shaded, 
the outer leaves being pure white and shad- 
ing off into pale gold or pink towards the 
centre. 

Very large buckles, for soft leather shoes 
and slippers are seen. Chocolate colored 
shoes, especially designed to match a gown, 
had a plain gold “shield” pattern buckle, 
with a device, somewhat like that of a shield, 
in black ‘and white. Another ornament, on 
a black satin shoe, was quite square, made 
up of chequers in white and black. The 
design was remarkable without being pretty. 

Another somewhat remarkable fashion is 
to have initials on the plaque that fits on 
the front of the shoe, or on the tiny plaques 
that go to fasten it at the side. It seems 
somewhat superfluous that odd dancers 
should know the names of the lady with 
whom they are dancing, and this mode is 
rather eccentric than permanent. 

Among the Rue de Rivoli designs there 
may be seen some very peculiar ideas. A 
fan, composed of red stones, is used as a 
shoe buckle. Other shoes are “sugared” all 
over with particles of silver. Bows of sil- 
ver ribbon are also used as a finish to a 
white satin shoe. 








L. L. Pandres, manager of Linz Bros., 
jewelers, Dallas, Tex., has gone to Europe 
where he will spent two months on a com- 
bined business and pleasure trip. He ex- 
pects to visit London, Paris, Rome, Florence, 
Venice, Vienna and Berlin. 
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Plans Under Consideration for Formation 
of Government “House of Inventions” 
in Paris 


Paris, May 15.—Steps are being taken 
for the formation of a government “House 
of Inventions” in Paris, where all the small 
inventors will be able to show their wares, 
somewhat on the same lines as at an annual 
fair. Whereas a fair only lasts a certain 
number of days, however, this exhibition 
will be permanent. Here big buyers will 
be able to come and examine all samples, 
select what they want and to place the order. 
The small dealer will thus be able to do the 
very best for himself, he can no longer com- 
plain that he was prevented from doing so 
through lack of opportunity. , 

While it is unlikely that new designs will 
be shown here, for fine jewelry, the new 
institution will be most interesting for the 
trade. Every day in France new machines 
and devices for making jewelry are being 
invented. Some of these are very useful, 
but never get a fair chance of life owing to 
the inventor’s lack of funds. Now all these 
small men will get their chance, and the 
manufacturing jeweler more especially will 
have a chance of purchasing quite a number 
of small devices for turning out goods in 
“serie.” 

Besides this the House of Inventions will 
give shelter to the myriad of devices in- 
vented for ensuring the safety of brooches, 
earrings and other ornaments, which, now 
so heavy, need extra support. Some of 
these devices, not good in themselves, have 
the germ of an idea which will be developed 
by enterprising purchasers of the patent or 
pattern right, and manufactured wholesale. 
In safety, or nursery, pins alone, with point 
protectors and other devices to prevent 
scratching and wounding, many devices are 
turned out annually, 








Attention—Mr. Jeweler 


RE you doing your share to create “de- 
sire of possession” on the part of the 
public ? 

Are you and your clerks wearing jewelry, 
so that the public can see that we practice 
what we preach, or are we to lose sales as 
happened only recently in one jewelry store 
where a purchaser had selected a_ high- 
priced scarf pin, handed it to the salesman 
to wrap up, started to pay for it and upon 
glancing up, noted that the salesman did not 
wear a scarf pin? The customer inquired 
the reason and learned—with considerable 
embarrassment on the part of the salesman 
—that he had several valuable pins, but was 
afraid to wear them owing to the holdups 
going on. It is needless to state that the 
sale was lost—by creating a thought that 
it was dangerous to display jewelry on the 
person. 

Avoid such suggestions by wearing jewel- 
ry yourself and insisting upon your clerks 
doing the same. 

THe NATIONAL JEWELERS 
Pusiicity ASSOCIATION. 








D. Present, formerly located at 106 E. 
Main St., Rochester, N. Y., has moved to 21 
South Ave., next to the Family Theatre 
and in a downstairs location. 
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GUILTY OF MURDER 





qwo Young Men on Trial for Killing of 
Baltimore Jeweler Convicted of First 

Degree Offence Without Capital Pun- 

jshment—Second Degree Conviction 

for Third Offender 

BattimorE, Md., May 31.—After 12 days 
of one of the most strenuously contested 
murder trials in the history of the city, 
Claude Dobbs, 20, Thomas J. Foran, 19, and 
Charles Mullen, 22, were convicted today 
of the murder of Louis Cohen, widely known 
East Baltimore jeweler, who was shot to 
death in front of his store on E. Baltimore 
St, May 13, 1924. Police Commissioner 
Charles D. Gaither held the conviction to be 
a great victory for the administration of 
criminal law and a deterrent to criminals 
who prey on jewelers. 

Dobbs, identified as the bandit who shot 
Mr. Cohen through the head in the most 
cold-blooded manner while the jeweler was 
trying to prevent the bandits from taking 
diarnonds from his smashed window, and 
Foran, the identified driver of the automo- 
bile in which the bandits made their escape, 
were found guilty of murder in the first de- 
gree without capital punishment. Mullen 
was found guilty of murder in the second 
degree, the jury taking into consideration 
the fact that Mullen, voluntarily, after his 
arrest, had placed in possession of the State 
powerful evidence which materially aided in 
the conviction of Dobbs and Foran. 

Judge Henry Duffy, one of Maryland’s 
ablest jurists, was the trial judge. He was 
eminently fair in his rulings on admission of 
evidence, making decisions against both de- 
fense and prosecution. The murder trial has 
attracted State-wide attention because of the 
fact that Dobbs and Foran and Mullen were 
convicted of murder in the Cohen case eight 
months ago, Dobbs and Foran being sen- 
tenced to. hang and Mullen to life imprison- 
ment. The Maryland Court of Appeals re- 
versed the first conviction and ordered a 
new trial, which was concluded today. Coun- 
sel for the defense were Robert A. Carman, 
leonard Weinberg and Ellis Levin. State’s 
Attorney Herbert R. O’Conor, Rowland K. 
Adams and Bernard A. Wells prosecuted the 
case. At times during the trial considerable 
feeling developed between counsel. 

George Gross, a member of the Dobbs- 
Foran gang, who was indicted as a principal 
m the Cohen slaying, was shot and killed 
ty detectives after he had broken to liberty 
from the City Jail here after felling two 
guards with an iron bar. Sixty-five wit- 
nesses were placed on the witness stand dur- 
ing the trial. The defense attempted to de- 
feat the conviction of their clients by estab- 
lishing alibis for Dobbs and Foran. Wit- 
nesses were brought here from Philadelphia, 
Wilmington and elsewhere. The _ State, 
through Detective Captain Charles H. Burns 
and Detective Lieutenants Charles A. Kah- 
ri James Manning, Lawrence King and 
“rnelius Roche broke down the alibis. 
the early a dozen alienists were placed on 
te — to break down or sustain the con- 
sr made to detectives by Mullen. For 
a ays lawyers for the defense and prose- 

lon addressed the jury. The jury was 

fr constant guard of court attaches for 

2 days. No member of the ju 
titted to | e jury was per- 
0 leave the courthouse. The jurors 
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heard the evidence during the day and slept 
in the courthouse during the night. The 
trial even continued on Decoration Day. 
The jurors were not permitted to read news- 
papers which “played” the trial. 

The closing argument to the jury was 
made by Mr. O’Conor, 28, one of the young- 
est chief prosecuting officers of the country. 
In pleading to the jury for a first degree 
verdict, Mr. O’Conor, in part, said: “The 
case which we now submit to you transcends 
in public interest any which has occupied 
the public mind for years. It has been stated 
correctly that you and I are on trial. The 
public is watching. They are anxious to 
know results in this day and generation when 
persons who commit offenses of this terrible 
character, who are seen and identified as the 
perpetrators, are proven conclusively to 
have ridden to this city on the day in ques- 
tion and to have been here at the time the 
crime was perpetrated. The public is anxious 
to know when such direct and circumstantial 
proof is offered, when thereafter one of the 
guilty persons, without the use of improper 
methods or the resort to unfair oppressive 
practices, admits his part in the crime and 
makes to a representative of this court a 
detailed statement which could not have been 
told in the way it was and was recorded 
unless it were true, and finally enters his 
plea of guilty with a full realization of what 
he was doing and then after his conviction 
by three members of the Supreme Bench of 
this, your city, rep@&ts his confession and 
gives testimony to the correctness of that 
verdict, found after careful deliberation by 
experienced jurists, can escape their just 
dues. 

“A spirit of lawnessness exists in this 
day and age greater by far than that which 
has ever before characterized human society, 
and when a shocking example of that dis- 
regard for law is before us and when the 
guilty parties are proved so conclusively to 
be here present, it would be a disgrace if 
they are turned loose. It is obviously 
true that the criminal with whom society 
must most seriously reckon is he who would 
or has taken human life, and that in a class 
to himself he remains the keystone of the 
entire criminal arch. 

“Don’t forget that when the guilty escape 
the function and the strong arm of the law 
that encircles and protects all by day and 
by night and shields the law-abiding from 
the lawless, law is paralyzed and made use- 
less. I ask you that you promptly and properly 
return an unqualified verdict of murder in 
the first degree, and by so doing announce to 
these men that their crime cannot be coun- 
tenanced in Heaven or on earth, that they 
cannot escape the penalties of the law which 
are administered without fear or favor to 
every wrongdoer alike, that you will an- 
nounce to the community which has imposed 
this sacred trust on you that the law has 
been vindicated.” 








Much attention has been recently attracted 
at Springfield, Mass., to the new method of 
parcel delivery installed by the M. J. Kitt- 
redge, Inc. The store has superseded its 
light truck delivery system with a motor- 
cycle service car, and has found it to be a 
big saving. The car can be parked any- 
where and takes up little room when it is 
not in use, 
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SILVER WEEK IN BOSTON 


Leading Retail Jewelers of the “Hub” Make 
Strong Feature of Sterling Lines 
from May 23-30 

Boston, Mass., June 1.—“National Sterling 
Silver Week” was conspicuously featured in 
Boston, May 25-30. The displays were of 
the highest order and commensurate with 
the dignity and splendor to which the shin- 
ing white metal is entitled. 

Shreve, Crump & Low, Inc., had on ex- 
hibition a rich collection of reproductions of 
old silver. Among these were beautiful 
specimens in tea services, bowls, porringers, 
vases and other table silver used in the 
17th, 18th and early 19th centuries. Each 
piece was a faithful copy of some master- 
pieces of long ago. Beauty of line, exquisite 
proportions, graceful design, careful finish- 
ing were embodied in each of the charming 
articles displayed. These reproduction pieces 
were grouped on the second floor and at- 
tracted many viewers, 

Bigelow, Kennard & Co., Inc., which 
possesses the most spacious and numerous 
show windows in New England, gave up 
the windows entirely to silverware. Out- 
side of a national or museum collection it 
would be difficult to duplicate such a dis- 
play of silverware, beautifully designed and 
fashioned by master hands, and representa- 
tive of thousands of lovely pieces in the 
store, 

Stowell’s display was artistic beyond de- 
scription. New and exclusive collections of 
solid silver were shown in the silver room 
on the street floor. In addition there were 
numerous pieces about the store, entitled to 
more than a passing glance. 

A piece of silver, ornamental or useful, 
or both, was displayed by Smith Patterson 
Co. in every window and every show case 
and at various vantage points throughout its 
spacious store. Artistic signs announcing 
National Silver Week were well distributed. 
Near the front door was placed an elaborate 
and massive group of silver pieces by the 
Gorham Co. This was in the Martele de- 
sign. One window on Arch St., was de- 
voted entirely to silverware, being arranged 
by Merton Lovell in his best style. Invita- 
tions were sent out to thousands of cus- 
tomers which met with encouraging response. 

Hodgson Kennard & Co., the Howard Co., 
Robinson’s, Thomas Long Co., and other 
houses had admirable exhibitions of silver- 
ware deserving of the highest praise. 

All did their utmost to make Silver Week 
an event of more than passing importance 
in the business calendar. 

It is the unanimous opinion of jewelers in 
Boston that the silversmiths have started 
something really good for jewelers by in- 
stituting and developing “National Sterling 
Silver Week.” 











Correction 
Through an error in the advertisement of 
M. B. Bryant & Co., which appeared in the 
May 27th issue of THE JEWELERS’ CIRCULAR 
the wrong address appeared. The address 
should have been 136 W. 52nd St., New 
York, instead of 15 Maiden Lane. 








Will Sapp has moved from Elgin, Nebr., 
to Tilden, Nebr. 
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The Test Case Under the New York Platinum Law 





Additional Briefs Filed in Support of Prosecution of Manufacturer Who Sold 
White Gold Articles Marked Platinum 











eee 


CIRCULAR 











———— 

\ the test case under New York laws in 
‘regard to the stamping of an article made 
of white gold and platinum stamped with the 
grat quality of the gold with the word 
“platinum top,” an additional brief has been 
led by the prosecution with the Court of 
Special Sessions, New York, on behalf of 
the district attorney of New York County 
and also of the National Jewelers Board of 
Trade and the Jewelry Crafts Association, 
ici curie. This is the case of the People 
of the State of New York against Abram 
und Max Suderov, which was submitted to 
the court on the question of law, May 19, as 
tld in THE JEWELERS’ CiRCULAR of May 20. 

In the new brief, filed on behalf of Joab 
H. Banton, District Attorney, and Green- 
taum, Wolff & Ernst, as attorneys for the 
two jewelry associations, by Max Salomon, 
Assistant District Attorney, and Morris L. 
Emst and Newman Levy, attention is called 
the fact that since the case was started 
there have been two court decisions bearing 
on the subject of stamping laws that may 
interest the court in consideration of the 
application of the Platinum Law involved 
herein. One of the decisions cited is that of 
the Court of Appeals in the People vs. 
\isenstein, wherein, by a unanimous vote, 
the highest court of the State sustained the 
conviction involving the sale of a candle- 
stick marked “sterling,” the inside of which 
was constructed with a non-metallic filler. 
The other case referred to was that of the 
United States vs. Ernest Linde, where a con- 
viction was obtained in the United States 
District Court of Maryland, under the Fed- 
eral Stamping law (so-called). 

The defendant in the latter case had en- 
deavored to pawn a ring with a pawn- 
broker which bore marks that had the ap- 
pearance of a gold karat mark of quality, 
while it was admitted that the rings in ques- 
tion were made of lead heavily plated with 
I8&K gold. 

He was sentenced under that part 
! the National Stamping Law which 
provides that where an article is made of 
wold or other metal, it may not be stamped 
with any mark generally employed to indi- 
ate the fineness of gold unless such mark is 
accompanied by other words specifically pro- 
vided for in the statute. 

The brief goes on to show by these de- 
sions as well as others formerly cited, that 
It is the clear intent of Federal and State 
“gisiation to prevent, on articles of precious 
etal, stamped as to quality, the use of 
modifying terms other than those specifically 
“owed under the statute and to standardize 
‘Pecthcally and limit the use of gold, silver 
aid platinum marks. 

The supplemental brief concludes by call- 
be the attention of the court to the many 
“tions of the Penal Law covering marks 
" Precious metal which set forth a rather 
rm method and plan for marking of 
ri a ge and calls attention to the 
tn 445 he so-called Platinum Law (Sec- 

* 9), under which. the proceeding was 


brought specifically refers to articles com- 
posed whoily or in part of any metal and 
concludes : 

“If the gold used in the article before the 
Court were of ordinary green gold so as to 
be distinguishable by the purchaser from 
platinum, the case might be entirely different. 
The defendant, however, having seen fit to 
use gold known as white gold, which gold 
resembles platinum in color and appearance 
and is a colorable imitation of it, must be 
found guilty of a violation of Section 445 of 
the Penal Law.” 








Pearls Natural and Pearls Cultivated 
—Their Differentiation 





TNDER the above title Le Moniteur of 
Paris recites the facts as to the accidental 
origin of pearls through introduction of for- 
eign matter into the oyster and the artificial 
stimulus to produce the same effect as car- 
ried out by the Mikimoto process. The un- 
easiness of the dealers in precious stones, the 
expert opinions of Bouton and others are 
recited, also how research became active. 
Continuing, the article tells of the close 
resemblance in formation, in chemical com- 
position, etc. Continuing, the article says: 
“The jewelry trade is today tranquil. 
Thanks to the researches of M. Dauvillier, 
as communicated to the Academy of Sciences 
(Oct. 27), there exists a means of destroy- 
ing the equality of pearls following their 
origin. It is based on diffraction by X-rays. 
In the irradiation of pearls from these two 
sources with X-rays of rhodium and silver 
produced by means of a quart tube photo- 
graphs are obtained which present signs 
which are clearly distinctive. Fine pearls 
have a system giving regular rings clearly 
marked on the plate; Japanese pearls fur- 
nish specks which affect hexagonal sym- 
metry, corresponding to the nucleus of 
nacre, and the rings produced by the succes- 
sive coatings forming the pearl. It appears 
that there is no possibility of error. 

“That is why the dealers are reassured. 
It remains for the biologists to produce from 
oysters pearls without nucleus of nacre; then 
one will search up another method of dif- 
ferentiation.” 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended May 29, 1925 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coin.. $1,293,486.24 


Gold bars paid depositors............ 80,206.57 


TOA. 6.05.00 vasaceensase eieeacuas $1,373,692.81 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date E-xchange 
RSS hasnt ke Se Sinan + 60550060003 272.543.13 
MAE 2G. on ck sc ce dinene 60,006.6.600 8006 112,203.02 
BEMIS ds weds etd OS a SECS RES EEES 571,413.07 
re rrr 120,220.66 
Te DR oc cictisin cadesaaeeaxerans 217,106.36 

NE ie laces ba dine wd a Ree bey Oe aA $1,293,486.24 
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Ancient Ornaments Come to Light 
HE illustration herewith is from a 


photograph just received in this country 
which shows rings and other jewelry of 





Wide World Photos 


ANCIENT UTICA RECENTLY 
UNEARTHED 


JEWELS OF 


solid gold found in the tomb of a girl at 
Utica. The pieces found include large rings 
used to decorate the hair, a finger ring with 
a delicately carved cameo, a medallion and 
necklace of finely engraved golden beads in- 
terspersed with metals and small figures in 
ivory. 








Death of Chas. H. Hanes 


EvANSVILLE, Ind., May 27.—Charles H. 
Hanes, 67 years old, a widely known -busi- 
ness man at Richmond, Ind., died at his 
home in that city on May 18, after an ill- 
ness of several weeks. He was widely 
known to the jewelry trade. Mr. Hanes 
was born in Richmond, educated in the pub- 
lic schools and established the jewelry busi- 
ness in 1884, which still bears his name. He 
was active in business up to a short time ago 
and until his recent illness was found at his 
place of business practically every day. He 
is survived by his widow and three children. 

Mr. Hanes was highly regarded, particu- 
larly in the jewelry trade in eastern and 
southern Indiana, and had a reputation for 
honesty and fair dealing. He will be greatly 
missed by the trade in this State, as he had 
a host of friends. His funeral was largely 
attended. 

The body was buried in Richmond, Ind. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 
Selling Price 


London U. S. Gov't New York 

Date Official Assay Bars Official 
May 26 ..-- 3145 70% 67% 
May 27 ...... 3145 70% 67% 
May 28 ...... 31 y's 70% 67% 
May 29 ......- 31% 70% 68 
May 30... 31% Holiday holiday 
Fane Bewsoss Holiday 70% 681% 
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Harry E. Kerstine, Trading as Palace 
Jewelry Shop, Philadelphia, Plans to 
Fight Suit Brought by Watch Com- 

pany Alleging Misrepresentation 


PHILADELPHIA, June 1.—After a long de- 

yy and legal sparring, attorneys for Harry 
c. Kerstine, trading as the Palace Jewelry 
Shop, 9th and Market Sts., have filed their 
answer in che United States District Court 
o the suit brought by the Waterbury Clock 
Co, and the Ingersoll Watch Co., which 
charged the defendant with having altered 
hows in a number of improved Yankee 
Ingersoll watches and also with misrepre- 
enting Ingersoll watches to customers. A 
temporary injunction was issued against Mr. 
Kerstine and, following this, it had been ex- 
pected that a satisfactory settlement would 
he reached. Recent events, however, indi- 
cate that Kerstine plans to fight the case, 
which is of interest to manufacturers and 
jewelers all over the United States. 

Specific charges in the complaint are that 
Kerstine purchased from H. O. Hurlburt & 
Sons, jobbers, 1,000 new improved Ingersoll 
Yankee watches, all with oval bows; that 
defendant placed numbers of these watches 
on display in his windows, at the same time 
advertising for sale 5,000 of them at $1.39 
each (the regular price being $2); that this 
was done to entice customers to the Kerstine 
store in order that other makes of watches 
on which Kerstine would make a larger 
profit would be sold to them; that Kerstine 
and his employes systematically disparaged 
and misrepresented the genuine Ingersolls in 
attempts to induce customers to buy other 
makes and made statements to customers af- 
fec'rs the reputation of the watches and 
their manufacturers. , 

The answer to the complaint is a legal 
mixture of general denial of the charges and 
admissions. Mr. Kerstine denies all knowl- 
edge of allegations one, two, five, six, seven, 
eight, nine and 10, which are purely formal. 
He admits number three, which gives his 
name, residence, etc. He enters denial that 
the amount involved is over $3,000, or that 
apy damage has been done to the plaintiffs 
and also claims the court has no jufisdiction. 
His answer continues : 


“That as to allegation 11, relating to the 
manufacture and sale and distribution of cer- 
tam watches, the defendant has no knowl- 
edge and, if material, asks that proof be 
made thereof. Defendant admits plaintiffs 
manufacture and sell watches with oval 
bows: He denies that any watch manufac- 
tured’ and distributed by the plaintiffs is sold 
by the trade generally throughout the coun- 
try at a~price of $2. He avers that no watch 
manufactured or distributed by the plaintiffs 
haS a fixed regular or known selling price. 
Defendant denies the plaintiffs manufacture 
or sell'any universally known watches at any 
established minimum price. He avers that 
there are numerous makes of watches selling 


at various prices which are guaranteed by 
the makers, 





“The defendant denies any purchase of 
watches from H. O. Hurlburt & Sons, as 
alleged. He did buy a job lot of watches 
purporting to have been manufactured by the 
Vaterbury Clock Co. from one A. M. 


Frechie on March 5, 1924. He admits said 
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watches, or some of them, had oval bows or 
rings similar to the plaintiff’s exhibit. 

“The defendant admits selling watches 
brought from Frechie for $1.39, and that he 
advertised this price. 

“The defendant admits changing the oval 
bows but denies misrepresenting said watches 
and denies any wilful or malicious intent to 
injure the goodwill of the plaintiff’s and 
denies that his advertisements of these 
watches at $1.39 each was for the purpose of 
injuring the plaintiff’s business. 

“The defendant avers that sych watches 
were bought by him in the open market from 
wholesale dealers, and becoming his property 
are sold by him to the public in the ordinary 
course of trade w‘th the usual guarantee, 
and that he makes no attempt to lower their 
standard, but on the contrary is fostering the 
same and creating a larger demand for the 
watches. 

“The defendant avers that the price of 
the watches as fixed by the plaintiffs is fluc- 
tuating to the wholesale trade, depending on 
the quantity sold, so that the defendant can 
purchase in very large lots at a very low 
price and make as large a profit on each as 
a smaller dealer who buys watches in smaller 
quantities and sells them at a much higher 
price. 

“The defendant again denies injuring the 
plaintiffs or that the goodwill, reputation or 
trade name of the plaintiffs’: products are 
being destroyed by any act on his part, and 
that the sales complained of are made with- 
out malice or thought to injure plaintiffs, 
and that no injury is being done to plaintiffs 
by which they can ask for equitable relief 
from the court.” 

It is not known when the Federal Court 
will be asked to make the temporary in- 
junction permanent or to assess damages, but 
it is expected that some action will be taken 
soon. 








Pleads Not Guilty to Larceny of Gold 
Scrap and Is Held in $800 Bail 

AtTTLeBoro, Mass., May 30.—Benjamin G. 
Matteson, 42 years old, of 4 Kilby St., this 
city, who was formerly an employe of the 
Baker & Potter Refining Co., rear of 100 
Dunham St., was held Wednesday morning 
by Judge Hagerty in $800 bail to await the 
action of the grand jury sitting next week in 
New Bedford, when he pleaded not guilty, 
but waived examination, in the Fourth Dis- 
trict Court. here on a charge of the larceny 
of a lot of gold scrap metal to the value of 
$600, from Elwin A. Potter. 

Matteson was arrested late Tuesday after- 
noon by headquarters Patrolman Edward 
Gobin, of the local police, after he had pre- 
sented a check for over $600 for deposit at 
the Attleboro Trust Co. The check was 
made out by Harold D. Baker, of the Attle- 
boro Refining Co., 36 Union St., to whom 
it is alleged by the police the defendant had 
sold scrap metal. 

Following his arrest, the police made a 
search of the house occupied by Matteson, 
where they allege they found several gold 
buttons valued at upwards of $600, which 
was seized by the searchers. As this was in 
button form no identification could be made. 
It was held, however, as circumstantial evi- 
dence. 

Judge Hagerty was told that Matteson had 
been working at the Baker & Potter Refin- 
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ing Co, and had been taking sweepings and 
scrap gold metal to the Attleboro Refining 
Co., from whom he had received several 
checks for the gold refined therefrom. When 
the first lot was submitted to the Attleboro 
Refining Co., the superintendent was told 
that Matteson was a Providence goldsmith 
and consequently the work was under- 
taken. 

Later, however, when Matteson requested 
that the check for the refined gold be sent 
to a local postoffice address, suspicion was 
aroused and the police were notified, Officer 
Gobin being assigned to the case. The mat- 
ter was reported to the Jewelers’ Protective 
Association, and Manager B. M. Goldowsky, 
of the International Detective Agency, Inc., 
of Providence, began an investigation, which 
resulted in the arrest of Matteson. Accord- 
ing to the police it is believed that upwards 
of $1,800 worth of metal was taken. 








SENTENCED TO DIE JULY 13 
George W. Bittle Convicted of Murder of 
Buffalo Jeweler, May Have Execution 
Delayed by Appeal 


; Burrato, N. Y., May 29.—Protesting his 
innocence to the last, George W. Bittle, con- 
victed of a charge of murder, first degree, 
on May 23, heard his death sentence pro- 
nounced yesterday afternoon by Judge 
H. Noonan in county court. He was sen- 
tenced to die the week of July 13, but an 
appeal for a new trial will automatically 
stay execution probably until late in the Fall 
or early in the Winter. 

Bittle was convicted by a jury after one 
ballot had been taken. He was found guilty 
of being implicated in the robbery of Au- 
gust H. Hoyler’s jewelry store, 313 Genesee 
St., on May 10, 1924, during which Rufus 
Eller, clerk, was fatally shot by Frank H. 
Minnick. Minnick has already paid the ex- 
treme penalty. a. 

Bittle appeared less affected than expect- 
ed when he appeared for sentence. He an- 
swered all questions.in‘@clear but faltering 
voice. 

When the sentence was fixed, he said: 

“Remember, Judge Noonan, I’m not blam- 
ing you, but you are sentencing an innocent 
man.” 

For three days. after his conviction Bittle 
took no food, paced his cell night and»day, 
utterly crushed by the verdict. He refused 
to be comforted by his wife and mother, 
who spoke encouraging words of the likeli- 
hood of a new trial. 

In Bittle’s first trial the jury disagreed. 
Even before that Bittle was confident no 
jury would convict him. District Attorney 
Guy B. Moore only a few weeks ago of- 
fered Bittle the opportunity to plead guilty 
to manslaughter, first degree, but the prison- 
er declined to accept. 

Stella Mackowska, 20-year-old companion 
of Minnick, who played an even more im- 
portant part in the crime than Bittle, may 
accept a chance to plead to a lesser charge 
in view of Bittle’s “conviction. She spurned 
the offer prior to her first trial in which the 
jury disagreed. ' 

Bittle was taken to Sing Sing prison this 
morning, where he will be lodged in a death 
cell pending the outcome of his attorneys’ 
fight for a new trial. 
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18th Convention a Big Success 


Members of National Wholesale Jewelers’ Association Conclude 
Three Days’ Session at Edgewater Beach Hotel, Chicago—President 
Cooper Re-elected—“Publicity” Keynote of Gathering Marked by 
Many Important Addresses and Discussions. 


Cuicaco, May 30.—The 18th annual con- 
vention of the National Wholesale Jewelers 
Association held at the Edgewater Beach 
Hotel, in this city, on May 25, 26 and 27, 
the preliminary sessions of which were re- 
ported in full in these columns last week, is 
now recorded in the history of the organiza- 
tion. Neither on these pages nor in the his- 
tory of the organization will it be 
possible to record the full import of the gath- 
ering here of representative men in_ all 
branches of the trade, manufacturers, whole- 
salers and retailers. The sincere desire to 
co-operate with one another was never more 
apparent. 

Publicity was the watchword. Regardless 
of the subject of an address, no matter what 
a speaker started out to talk about, the talk 
usually ended up by the speaker urging pub- 
licity. There seemed no desire on the part 
of anyone to “let George do it,” and all 
pledged individual effort. As a result of the 
proceedings here it would seem safe to say 
that in the very near future the full quota 
of all branches will be available for the work 
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of the Publicity Association and the efforts 
of those who have worked hard for the past 
few years rewarded. 

Perhaps the one thing that pleased those 
present most and will please the entire trade 
was the acceptance of the presidency for an- 
other year by William Cooper, of S. H. 
Clausin & Co., Minneapolis. When the com- 
mittee presented the name of Mr. Cooper to 
succeed himself, Mr. Cooper stated that he 
was not unmindful of the honor they desired 
to confer, that he considered there is no 
greater honor in the jewelry trade, but with 
the many able men in the organization he 
could see no good reason for his re-election. 
He stated that already he was being referred 
to as the perennial president and begged them 
to reconsider. 

Mr. Regan, chairman of the nominating 
committee, stated that they did not intend 
by their action to reflect upon the ability of 
the membership to hold this responsible posi- 
tion, but that on account of certain work that 
had been started by Mr. Cooper and the or- 


ganization, on account of Mr. Cooper’s 





familiarity with this work the committee {¢ 
that he is the man to carry it to completion 
Noble R. Fuller, acting chairman, asked 
expression of the convention and their e. 
thusiastic and unanimous endorsement of the 
action of the nominating committee left M; 
Cooper no choice in the matter, and he a 
cepted. 

Other officers elected were: Henry R 
Arnold, Boston, first vice-president; A, ( 
3ecken, Jr.. A. C. Becken & Co., Chicag 
second vice-president; L. P. White, Phils. 
delphia, treasurer ; George A. Fernley, Phila- 
delphia, secretary; T. James Fernley, advis- 
ory secretary. Executive committee, term 
expiring 1927, as follows: Jonas Koch, New 
York; Walter Mayer, Wallenstein, Mayer § 
Co., Cincinnati, O.; William F. Hoffman, 
Heeren Bros. Co., Pittsburgh, Pa.; E. W. 
Reynolds, E. W. Reynolds Co., Los An- 
geles, Cal.; M. T. Fuller, E. & J. Swigart 
Co., Cincinnati, O. (representing Jewelers’ 
Supply Group); Jacob Engel, J. Engel & 
Co., Baltimore, Md.{ Charles T. Gustafson, 
C. H. Knights-Thearle Co., Chicago, Ill, 
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and R. H. Shuttles, Shuttles Bros. & Lewis, 


Dallas, Tex. , 
Perhaps 0 convention was ever more 
fyored in the way of hotel facilities than 
this, the eighteenth. Not only the arrange- 
ment and the appointments of the hotel but 
the location contributed to the pleasure and 
comfort of visitors. This hotel is built on 
the north shore of Lake Michigan, and while 
fymous as an all-year-round hotel, it is 
especially attractive at this time of the year 
and in the Summer months. The ballroom, 
where the sessions and the banquet were 
held, opens on the lake to the east. Beautiful 
views may be had from the lounge rooms 
and passaggio, spacious in every way, restful 
and inviting in every part. The weather 
was ideal. Those who came expecting the 
warm weather reported in the papers were 
ereeted Sunday morning by a snow storm, 
hut the weather man had not been informed 
by the local committee that so many would 
arrive on Sunday. Plans were immediately 
adjusted, and before evening the most charm- 
ing weather was delivered, and there was not 
even a cloud until after adjournment 
Wednesday. 

The local committee consisting of G. V. 
Dickinson, chairman; Charles H. Spencer, 
Joseph Stein, Charles Ross, Thomas Mc- 
Mahon, Charles T. Gustafson, Oliver M. 
\rtes, had looked after details of arrange- 
ment to make the stay of the visitors pleas- 
ant. Not only did they make the arrange- 
ments but were constantly on hand antici- 
pating the needs and requirements at all 
times. Appreciation of their efforts were 
often expressed. 
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The Opening Sessions 


The earlier sessions of Monday morning 
and afternoon and Tuesday morning were 
reported in full in the last issue of THE 
JEWELERS’ CIRCULAR in the telegraphic dis- 
patch sent directly from the meeting room. 
This report included the address in full of 
President Cooper, the full report of George 
A. Fernley as secretary, the remarks of 
Woodward Booth of the New England 
Manufacturing Jewelers and Silversmiths 
Association, the announcements of Chairman 
Dickinson of the Entertainment Committee 
and the naming of the different committees 
by President Cooper in the morning session, 
while the report of the Monday afternoon 
session was equally full giving in detail, the 
topics discussed and the full text of the 
address by C. B. Van Buren on the subject 
of Lloyds Insurance and of James H. Noyes 
on’ the subject of the Jewelers Security 
Alliance. An outline of the style show on 
Monday evening also appeared, some of the 
beautiful models being illustrated in another 
page of this issue. The report of Tuesday 
morning’s session included mention of the 
speech of Arno Dorst, of Cincinnati, on 
the subject of the work of the National 
Jewelers’ Publicity Association and the long 
discussion that followed his address includ- 
ing the remarks of Conrad J. Brotherly, 
president of the American National Retail 
Jewelers’ Association. The last part of 
the report of Tuesday morning’s session was 
taken up with the report of the committee 
on the Code of Ethics, Secretary Fernley’s 
report on the cost of parcel post, and the 
discussion on the subject of catalog dis- 
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counts, all of which proved of interést. 

THE JEWELERS’ CIRCULAR went to press 
about the time that the group picture of the 
convention delegates was taken which ap- 
pears herewith 

TuESpDAY AFTERNOON 

Tuesday afternoon President Cooper read 
several letters and telegrams from members 
of the trade who were unable to attend and 
then announced they would take up the mat- 
ter of terms and cash discounts. The ques- 
tion to be discussed was whether it is desir- 
able for manufacturers of jewelry to have 
uniform terms. <A very brief discussion de- 
veloped the fact that little definite could be 
had at this time and by resolution the secre- 
tary was instructed to send out a question- 
naire to the membership and compile the 
result of this referendum for action at the 
next meeting. 

The first speaker of the afternoon was 
Emil N. Zolla, executive secretary of the 
American Watch Importers’ Association, 
Inc., New York, who said in part: 


ADDRESS OF EMIL N. ZOLLA 


“The Conditions surrounding the Importation of 
Watches,” the subject of my address today, are 
exactly alike to the conditions existing at the pres- 
ent time in practically every branch of the jewelry 
industry. Vicious and insidious onslaughts have 
been made upon the good name of the jewelry in- 
dustry by corrupt, dishonest and irresponsible man- 
ufacturers and dealers, Time was when “Quality” 
was the slogan and watchword of the jeweler. It 
seems to have been superseded by the slogan 
“Price.” Time was when a keen competition ex- 
isted to manufacture and sell the finest, the most 
beautiful and most artistic article the jewelry 
craftsman could produce. Today a fierce competi- 
tion rages to produce the “cheapest,” sacrificing 
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every principle of art and craftsmanship upon the 
altar of ‘“‘Price.”’ In this contest the honest and 
conscientious manufacturer and dealer are at a dis- 
tinct disadvantage. They cannot and will not re- 
sort to the unprincipled and unscrupulous methods 
of the crooked, dishonest, corrupt and irresponsible 
parasites who are sucking the very life blood of 
this great industry. 

As a result of these conditions, the morale of the 
entire jewelry industry has been greatly weakened, 
and if continued the whole structure must even- 
tually crumble. 

The foundation upon which the prosperity of the 
entire jewelry industry rests, is the confidence that 
the consuming public has in it. Destroy this con- 
fidence and the end is not far off. How much 
this confidence has already been shaken, how far 
this faith has already been undermined, how se- 
riously this belief has already been challenged, 
you, due to your daily ‘experiences, know better 
than I, 

With goods stamped with the mark platinum 
that has every metal but platinum; with goods 
marked “‘gold-filled” that has every metal but gold; 
with goods marked 14 karat gold that frequently 
assays less than eight karat; with goods marked 
sterling silver that is loaded with lead and pitch; 


WILLIAM R. COOPER, RE-ELECTED PRESIDENT 
with watch cases marked gold-filled that have noth- 
ing but a very thin veneer of gold, so thin that 
it frequently rubs off while being polished; with 
watches sold as timekeepers, the very construction 
ef which makes it impossible to perform this func- 
tion; how long can you retain the public confidence 
and the public faith in the jewelry industry 

This disease—this plague you might term it, has 
also attached itself to the importation of watches. 
There are unscrupulous importers just as there are 
unscrupulous manufacturers and _ dealers. The 
American Watch Importers’ Association is waging 
an unrelenting fight against them. Some of them 
we have already placed into the hands of the U. S. 
Government for fraudulent marking of their goods. 
At the present time, the Government, upon in- 
formation furnished by our association, has seized 
and confiscated some of the watch movements of 
at least six watch importers due to fraudulent 
marking of their goods. Just before leaving for 
this convention, I was in conference with the 
United States District Attorney’s office with refer- 
ence to a certain New York importer on the charge 
of being a “fence” for stolen Swiss watch move- 
ments. This is but a few of the high spots of the 
work this association is doing. 

How then can we separate the sheep from the 
wolf; the honest importer from the dishonest; the 
scrupulous from the unscrupulous; the responsible 
from the irresponsible? By organizing the leading 
importers of the country, who, after years of hon- 
est effort, have justly earned the confidence of the 
trade, into a compact organjzation. And then to 
impartially, without fear or favor, without preju- 
dice or discrimination, adopt.a guide or chart for 
the trade to follow. This is exactly what the 
American Watch Importers’ Association has done. 

Time was when the American public considered 
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the name “Swiss” on a watch as prima facie evi- 
dence of timekeeping accuracy and dependability. 
Not without reason was this reputation established; 
not without cause was this distinction obtained. 

* + 7 

To protect this unexcelled reputation, to eliminate 
from the market, as far as possible, the cheap 
non-descript and undependable Swiss watches, is 
our purpose, 

There is an irreducible minimum to everything, 
and should be more particularly so to merchandise 
sold by jewelers. Every man, woman and even 
child in this country, no matter what their station 
in life, no matter how big or small their purse, is 
entitled to the ownership of a watch if they want 
to purchase one. But the smaller the purse and 
the lower the station in life, the less can they 
afford to be misled by being sold articles of such 
inferior quality that they will not serve the pur- 
poses for which they are intended. I believe firmly 
that a watch should be manufactured and sold to 
meet the needs of the smallest purse, just as the 
autcmobile industry has its Fords; but no matter 
how small the price, it should perform as a watch 
if it is sold as a watch. If it cannot and does 
not fill this purpose, a fraud is being perpetrated 
upon the purchaser of that article. Selling a non- 
descript watch where no material can be had, no 
repair service furnished, and no responsible firm to 
stand back of it is in my humble judgment, ‘‘cb- 
taining money under false pretenses.” 

The guide or chart we have adopted is set out 
in detail in the pamphlets I have had distributed, 
entitled “Protection to Swiss Watch Buyers and 
Scllers.” As.a means of identification we have 
adopted certificates with the trade mark “Lion of 
Lucerne.” The “Lion of Lucerne” certificate is 
but the embodiment of the determination of the 
leading Swiss watch importers of the country to 
re-affirm and re-establish the principle of an “hon- 
est watch” and a “square deal’ for all engaged 
in buying and selling same. ; 

The question is frequently asked whether some 
of the nationally known expensive and higher grade 
swiss ‘watch movements, such as Andemars-Piquet, 
Agassiz, Gruen, Longines, Tavennes, Patek-Phillipe 
and Vacheron-Constantin are going to carry these 
certificates. I can answer that best by saying that 
if the rank and.file of the jewelers of this country 
will insist upon this “Lion of Lucerne” certificate 
with every Swiss watch they buy, they have the 
power to compel every importer of Swiss watches 
to submit themselves to the rules and regulations 
set out in the pamphlet before referred to entitled 
“Protection to Swiss Watch Buyers and Sellers.” 

However, we are not concerned with the high 
grade, well established, well known and reputable 
Swiss watches aforementioned. You know and I 
know and the public knows that any of these well 
known watches will keep proper time. 

We are concerned with the hundreds of thou- 
sands of watches of the so-called ‘commercial 
grade” that find their way into the hands of the 
large consuming public, consisting of the office 
girl, the shop girl, the housewife, the factory 
worker and the farm hand, The great volume of 
the watch business is sold through these channels. 
It is here that protection is needed and it is here 
we propose to give protection. 

We want every importer of Swiss watches in 
this country to submit himself or itself to the rules 
and regulations back of the “Lion of Lucerne” 
certificate. In this manner we can protect you. 
We cannot, however, force them to join us. We 
cannot compel them to submit their products to 
our tests. There is no legal power to make them 
do so. There is one power, however, more mighty 
than the law, and even the Government itself, and 
that is the power of public opinion. What we 
cannot do—you can. If you will insist upon a 
“Lion of Lucerne” certificate with every Swiss 
watch you buy and refuse to purchase any with- 
out a certificate you will soun compel all Swiss 
watch importers to submit themselves to the rules 
and regulations that mean an “honest”? Swiss watch 
and a “square deal.” 


Conditions affecting volume and profits in 
various lines. First on this subject was Mr. 
Con. P. Dungan, of the International Silver 
Co. He said in part: 


ADDRESS OF C. P. DUNGAN 


Manufacturers of sterling silver and_ silver 
plated ware have probably been more fortunate 
during the past two or three years from a busi- 
ness or sales standpoint than manufacturers of 
jewelry or some of the other kindred lines which 
enter into what we may call the jewelers’ stock in 
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trade, and while numerous reasons haye been ; 
signed ard opinions formel as to why this thes 
tion chould exist when business generally tag 
up to normal, we feel it should be attributed 4, x 
large extent to the great amount of judicioys 4 
constructive advertising both trade national ial 
local,- which has been, and which continues », 
done by the larger and more representative house 
in the silver ware business, most of whom 
can rest assured would adopt some cther metho} 
to stimulate trade if results in this line of > 
deavor was not bringing satisfactory returns, 

3ut it is not alone in the line of advertisin 
that our industry has been making such Wétdson 
progress, fer we must not lose sight of the fart 
that remarkable advancement has heen made if the 
manufacturing end of our business. Hollow ten 
more beautiful than ever produced before js bei, 
placed before the discerning eye of the critics 
silverware buyer, sterling silver and silver plated 
flatware in exquisite designs, merchandised in 4 
manner more attractive than ever before thougtt 
of, backed up by an intensive sales promotiq 
campaign, and sold at prices which allow a splen. 
did profit for the dealer are further evidences thy 
the silverware manufacturer is awake to the sity, 
tion and is taking advantage of every opportunity 


to be 
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to increase the sale of his wares—for in harmoniz 
ing these two essential elements he is not only 
educating the trade as a whole but is creating 4 
demand where it did not exist before. 
While we are discussing the subject of adverts 
ing, let me cite a few cases we may consider ap 
plicable to our own. Take for instance the auto 
mobile industry, no doubt from a pleasure 
standpoint the greatest in the country. Ask your 
self the question what has made it, what it is @ 
the business world today? Your answer without 
doubt will be advertising. Again we have the 
florist with his slogan “Say it with flowers,” whict 
you will find painted on every florist’s window, 
and delivery wagon wherever you go. These a 
merchants as a further stimulant for the sale 0 
their wares invented ‘Mother’s Day” and adver: 
tised it until it has become almost a national boli 
day. Numerous instances could be cited showing 
the value of publicity which seems to be % lack 
ing in the average wholesale and retail = 
So why not get behind our own slogan, Gi , 
that last,’ words with real meaning; broadcast 
at every opportunity and in every way. lf oa 
this, the results will astonish you, for = 
last”? means diamonds, watches, jewelry, clocks 
and silverware, in fact everything you a 
Make it a household word so that it will ae 
the mind and on the lip of everyone and eg 
those who have gifts to bestow. Flowers on 
autos wear out, but “Gifts that last” are 4 heritagt 
to be handed down from parent to child from ge 
eration to generation. . 
We want you will not consider the Ler 
irrelevant should we ask if you are ng 
same consideration, the same attention to the Ms the 
ware end of your business you are giving allt 
other. lines you sell. Are your salesmen 14 
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see themselves with the different makes so they 


ire as well as watches and jewelry, 


an sell silver 
hereby increasing your sales and their own at the 
cle time, Can you not help the silverware situ- 
a by getting behind the wonderful publicity the 
6 ad ¢ 


cjverware manufacturers are giving their wares in 
yor well known publications as the Saturday 
ceoning Post, Ladies’ Home Jcurnal, Good House- 
seeping, Harper's Bazaar, Vogue, numerous farm 
gapers, tC, etc, magazines reaching millions of 
‘terested readers and thereby help foster and build 
up one of the greatest industries in the country. 
“We need co-operation and we look to you gentle- 
men in the wholesale jewelry trade for it. We 
aio expect you to help us build up and increase 
go industry which should not be permitted to lag 
through a lack of interest—so let it not be said 
ut there are reputable jewelry jobbers in this 
United States who do not try to sell and who 
refuse to stock the product of the silversmith who, 
# history informs us correctly, preceded the 
watchmaker by several hundred years. 

It is not our intention the feeling should prevail 
that the jobbing jewelry trade as a whole is in- 
ative so far as silverware is concerned, for such 
is not the case. As manufacturers we count among 
mr most valued customers scores of the largest 
and best houses in the country, concerns who con- 
sdet silverware both sterling and plate an integral 
part of their business and who push it as strongly 
asthe other lines they sell, with results that are 
most~satisfactory from a profit standpcint. We 
awe simply asking those who are loitering by the 
wayside to get in the band wagon and reap some 
of the benefits to be obtained through a more in- 
timate business relationship with an industry which 
is using every effort and every means at its dis- 
posal to bring its various products before the public 
eye. 

Silverware is used in every home, even the 
poorest. It is not a passing fad or fancy.- It is 
a household necessity, and the demand for it is 
constantly on the increase. The unsightly wood or 
bone handle knife and fork of our boyhood days 
has disappeared, supplanted by the richer, the 
cleaner, the more sanitary silverplated ware of 
today, which can be purchased at prices within the 
reach of all. 

During the past few years there has crept into 
the silverware business three or four lines of so- 
called silverplated hollow ware of a very inferior 
quality, goods made of cheap cast metal, copied 
mottly from designs produced at considerable ex- 
pense hy reputable manufacturers, in other words, 
stolen designs. This merchandise is so cheaply 
constructed and so poorly finished that it can and 
is being sold in large quantities at ridiculously low 
prices, and although the price to a large extent is 
in keeping with the quality of the ware, we must 
tot lose sight of the fact that whenever and 
wherever it is sold it is not only displacing real 
merchandise but it will have a decidedly harmful 
tfiect on the dealer who tries to palm it off on an 
msuspecting public. This stuff has been right- 
‘ully named “Plunder Merchandise” and should be 
‘tunned by every legitimate dealer who has the 
imerest of his customer at heart. 
ate, auestion is frequently asked among jewelers, 
“iat is the trade outlook for business during the 
*oproaching Fall and Winter seasons. As we view 
‘ from the silverware manufacturer’s standpoint 
“fe Is every indication we will enjoy a very pros- 
prone year in 1925, and should any clouds cross 
— let us hope they will all have silver 
_.. Anticipating the fulfillment of our wish, 
“e sincerely trust the improvement will be so gen- 
al it will include every jewelry interest. 
re Dungan was followed by W. T. Earl, 
Seed og mmunity who spoke briefly and 
with the statements made by Mr. 
a Mr. Earl said the silver business 
i: good and in his opinion one of the 
a . m4 that the manufacturers not only 
tee le ee but endeavor to keep 
2 arekecs constantly before the public 
a fate a desire on the part of the buying 
| ." Possess and have it in their homes. 
Staming 1 of the proposed National 
tention 7 _ was then brought to the at- 
shear s i convention by Marcel M. Mir- 
ihe yc & Co., New York. He 
apt i report on what has been done 
New York and stated that only two States, 

and Illinois, had a law concerning 
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the stamping of platinum and told of the 
difficulties of handling the situation in any 
satisfactory manner under this condition. He 
said that favorable verdicts had been se- 
cured so far in all test cases but real results 
depended upon getting a strict-Federal law 
covering all the States and then State laws 
conforming to the National and in this man- 
ner both intra and interstaté-teausactions 
would be covered. Mr. Mirabeau’s ideas were 
endorsed by several speakers and the Asso- 
ciation is on record endorsing the movement. 

Mr. Mirabeau was followed on the pro- 
gram by Merritt H. Duval, manager of the 
Material department, Elgin National Watch 
Co., who discussed at length the watch ma- 
terial situation. 

ADDRESS OF MERRITT H. DUVAL 
The subject of watch material is one that vitally 


interests all watch manufacturers for it is upon 
watch material that the reputation of the watch 
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From the retail jewelers point of view it is ob 
viously a much better proposition to have a single 
source of supply for all his watch repairing needs 
in the form of a material jobber who is in a posi- 
tion to supply all his requirements than it would 
be for him to attempt to obtain his merchandise 
direct frem the many manufacturers who are located 
all over the country. In the first place sending te 
one source of supply saves time, which is the most 
important item and this puts him. in*a position to 
give prompt service to his customer—the wearer 
of the watch. It is also a more economical method 
of doing business and reduces the cost of distri- 
bution because of the fact that the material job- 
ber’s salesman sells not one but many items, thus 
reducing the selling expense, also he intensively 
covers a certain radius in territory at a reduced 
traveling expense. 


In the past the watch manufacturer did not give 
as much attention to the different phases of watch 
material distribution as he does today and the 
result was a very unsatisfactory condition in the 
wholesale watch material business. At one time 
it used to be that anyone who had a sufficient 
amount of money to buy an opening bill of watch 
material, was sold the material, put on the mate- 
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company and the integrity of the watch depends. 
To this end it is up to the watch manufacturer 
to see that the wearer of the watch or the con- 
sumer is able to get repair parts fitted promptly 
and accurately when needed, for if the owner of 
the watch is not able to do this his faith in the 
quality of his timepiece is shaken and eventually 
he loses confidence in the entireproduct of that 
particular manufacturer. For this reason it is 
the duty of the watch manufacturer to see to it 
that repairs for his product may be had promtply 
and that orders for them are filled accurately. In 
the accuracy of his product there is no question, 
for all the watch parts are carefully made, using 
fine machinery and skilled workmen. The watch 
manufacturer spends many thousands of dollars 
in building fine machinery for making watch 
parts and thousands of dollars more in training 
people to become skilled in the operation of this 
machinery. The result is that all the material is 
as accurate as is possible to produce whether the 
material is intended for original watches in pro- 
cess or for repairs for these watches after they 
have been out in _ service. 

In getting these parts for repair purposes dis- 
tributed in the best possible manner it has been 
found that the best method is through the medium 
of the material wholesaler or jobber as he is com- 
monly called. This is logical for the reason that 
the material jobber is located in a distributing 
center and naturally looks for his business from 
the territory adjacent to him. To this end he cov- 
ers the territory at frequent intervals either per- 
sonally or by his salesman, or both, calling on the 
retail jewelers and watchmakers in his vicinity and 
catering to their needs. The jobber and his sales- 
men come into personal contact with these jewelers 
and watch makers and are in a position to serve 
them in many ways, not only taking care of all 
their needs, but many times giving them helpful 
information and advice. 


rial jobbing list and thereby became a watch mate- 
rial jobher. Many of them not having any par; 
ticular training for this business, which like every 
other line, has its own worries and troubles, be- 
came discouraged. Some of them gave up entirely 
and lost whatever they put into the venture. Others 
who saw that they were going to lose out as a 
regular material jobber bought ‘only a few staple 
lines of watch material on which the turnover was 
rapid and the profits were large and specialized in 
these items. 

This led to further difficulties, aside from the 
various abuses that developed from this methed of 
distributing. The jeweler and watch repairer was 
handicapped in that he could not get his order for 
@ general line of repair parts filled complete by 
these specialists, but had to go to someone else 
for his ordinary needs. The result was the watch 
repairer became discouraged and there was geueral 
dissatisfaction all around. The watch repairer was 
dissatisfied because he could not get all the parts 
needed from one source of supply and the material 
jobber who did carry a complete line of watch mate- 
rial became dissatisfied because tle retail jeweler 
and watch repairer bought the quicker selling 
items on which he could realize a profit, from 
the material specialists and came to the material 
jobber who carried a complete line only for the 
slower moving items that the material specialist 
would not bother with. 

Because of the general unsatisfactory condi- 
tions that resulted from the foregoing methods the 
watch manufacturers have adopted a different pol- 
icy as regards the distribution of watch material. 
‘To begin with the material specialists who handled 
only a few staple items and nothing else, were elim- 
inated and many other so-called material jobbers, 
who as a matter of fact bought no more watch 
material than a healthy retailer would buy, were 
also removed, or in cur own case over fifty people 
were taken off the material jobbing list. It became 
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longer 2 simple matter to get on the watch 
yA ‘al jobbing list and it was necessary that the 
ae have more than a few dollars and the 
ae become a watch material jobber. In dis- 
_ oe centers where there would be a logical 
vowth and development of a watch material busi- 
” and a chance for a jobber there to make a 
veto of his business, conditions have not been 
jsturbed, but in localities where there were too 
may jobbers doing too small an amount of busi- 
“a, these were taken off the list. That watch 
material trade in general now knows that, in local- 
‘ies where a watch material jobber is established 
aries a representative stock and is on the job 
adeavoring to really distribute a general line of 
watch material in their territory, the conditions 


xided to the watch material jobbing list so long 
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a these conditions remain satisfactory. Thus the 
live ones had nothing to fear, regardless of whether 
their establishment was a large one or a small one. 
It was their attitude and their business methods 
that determined their position and when conditions 
vere satisfactory new outlets or distributors would 
mt he added in their locality. On the other hand 
the trade knows that if the material jobber does 
hot carry a representative line of watch repair parts 
linarily called for and is not in a position to 
to the retail jeweler and watch re- 
such a house will not be continued on 
¢ material jobhing list but someone else who 

: il give service to the jeweler and watch repairer 
ll be taken cn in their place. In other words, 
ere has to he a real need for a material jobber 
i given locality before he will be added to 


give service 


peirer, 





Me list. An example of what we have met with 
ecurred recently in a good sized distributing 
, iter where there were formerly three distrib 


; Conditions there became 
ng that only one distributor remained active in 
ws city. Notwithstanding this fact the business 
‘this one distributor did not show any increase. 
‘'eretore, another distributor was taken on. ‘The 
‘sult has been that there is a greater amount of 
‘sinéss from this previous lone distributor as 
“45 4 growing amount from the new distributor. 
, me condition has itself several 
Kon country. 


tors of watch material. 
; 





repeated 
iM different parts of the 


= established material jobber now knows that 


fe te bu he pays the proper amount of atten- 
“a adll € distribution of watch material in his 
FY, gives prompt and accurate service to 

“ustomers located near him and dependant 





mt aaa will not be disturbed by unneeded and 
Centive “nah matiuaan This naturally is an in- 
‘i hte ve und develop his business and 
2 greater late it are benefited. There has been 
business a. of pride shown in the material 
the people conne are kept in better condition and 

: ected with the business have shown 


an INCrease ae 7 
in th sed amount of interest and enthusiasm 
” their fine, 


‘ere are, of course, in 


Otis: every line things and 
sitions that should be 


and could be improved, 
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but cone of the worst things that the watch manu- 
facturer has to contend with is imitation watch 
parts. It is, of course, a fact that when anything 
of worth is placed on the market it is followed 
by a host of imitators. Money issued by our 
government is counterfeited, pictures are duplicated, 
paintings are copied. In fact, any and all articles 
of value, once successfully placed before the pub- 
lic, are quickly duplicated by the unscrupulous who 
having no reputation of their own to trade on and 
who trade on someone elses, offer something “just 
as good,” or “the same as.” In fact, some of 
the more modest ones will put forth a claim that 
it is better than the original. 

All the foregoing is also true of watch material. 
It stands to reason, of course, that there is no 
one so well equipped with either machinery or 
experience to produce parts for any mechanism, 
no matter what the article is, as is the manufacturer 
of the article originally. Hence the claims put 
forth by the imitators would be without value if 
they stopped there, but they do not stop here. When 
an article of watch material is called for they sub- 
stitute and foist this imitation material upon the 
watch repairing trade. 

In the majority of instances the article in ques- 
tion is bought: in good faith, the buyer assuming 
that it is genuine and the seller failing to tell 
buyers otherwise. In other wonds following the old 
adage “let the buyer beware,” which in present day 
merchandising is not considered an ethical thing 
to do. The average watchmaker, who is the user of 
watch parts does not realize that watch repair parts 
are imitated and no mention being made of the 
fact when he buys the parts, he assumes that it is 
the product of the manufacturer of the watch. 

The result is, when he attempts to make the 
part fit the watch or, as it sometimes happens, he 
has to make the watch fit the part, there is dissatis- 
faction all around. The repairer is dissatisfied 
because the part did not fit as it should and he 
has, as a result, wasted a good deal of time in fit- 
ting it. The owner of the watch becomes dissatis- 
fied because the bogus part fitted to the timepiece 
does not serve as well as the original one and the 
watch itself, therefore, does not give. its previous 
good service, thus the reputation of the watch 
suffers and in turn the reputation of the watch re- 
pairer and the watch manufacturer. 

To tend to overcome these conditions, the manu- 
facturer of the watch has been forced to put out 
his product of repair parts in sealed packages 
with a distinguishing trade mark or label of the 
company on the package, the material itself in 
most instances being too small or of a kind not 
readily marked. The watch repairer becoming edu- 
cated to these sealed trade-marked packages de- 
mands the trade-marked goods as put out by the 
different manufacturers. This is beneficial to the 
product in that the repairer is insured of and ob- 
tains genuine watch repair parts for his needs. 

The watch manufacturer has endeavored to edu- 
cate the retail jeweler and watch repairer to the 
use of genuine watch material, showing him how it 
is to his advantage to do so, as it enables him 
to save both time and money, Sealed packages of 
various kinds have been adopted and enable the 
repairer to tell at a glance just exactly the kind 
of material that is contained in the package and 
also insures it as to quality. 

The American watch manufacturers are becom- 
ing increasingly alive to the detrimental effect 
that imitation watch material has on their product 
and if they can work out a simple, uniform sys- 
tem of listing genuine material it would be of 
tremendous help to the retail jeweler and watch- 
miner" 7% 

In conclusion I might state that the condition of 
the watch material business as a whole is greatly 
improved over what it has been in the past and it 
is the aim of ourselves and IJ believe of other watch 
manufacturers also to still further improve condi- 
tions in every way possible. 

Secretary Fernley then read a letter from 
a member who was unable to be present, 
Philip Present, Rochester, N. Y., who had 
been asked to talk on the subject of “watch 
profits”. This letter started a warm discus- 
sion but none seemed to offer any prac- 
tical solution of the difficulty that confronts 
those who sell watches at wholesale, and no 
action was taken. 

3efore closing several were called upon 
under the heading of “good of the order” 
and some very interesting addresses were 
made. Fred Ballou, of Ballou Mfg. Co., 
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spoke on general conditions and agreed with 
many who had gone before during the 
sessions that something should be done in a 
cooperative way to bring the attention of 
the public to the merchandise sold by jewel- 
ers. He is of the opinion that there will be 
a revival in sales in the near future. 

Everett Spencer, of E. L. Spencer & 
Co., Providence, closed his remarks by 
stating that just before he started for the 
convention he had received a cable message 
from Paris advising him that the styles 
originating there indicated that there would 
be a large demand for pendants, brooches 
and earrings this Fall. 

Edgar M. Docherty, of Wm. C. Greene 
Co. and Arnold & Steere Co., Providence, 
felt that the convention was indebted to 
Conrad Brotherly for the manner in which 
the publicity situation had been presented 
at the meeting and urged each individual to 
support in every way, especially by liberal 
donations. 

The convention then adjourned to pre- 
pare for the evening banquet and dance. 


The Banquet 


No happier part ever assembled than that 
made up of the men and women in the 
jewelry trade that gathered in the large 
ballroom of the Edgewater Beach Hotel on 
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Tuesday night for the banquet and ball. 
More than 300 were waiting in the spacious 
foyer when the doors were opened at 7 
o'clock. The tables were arranged for par- 
ties of from eight to twelve and all during 
the serving of the menu the vacant space 
was used for dancing. There was also high 
class entertainment, some in cabaret style 
and some upon the stage. The community 
singing was led by a professional leader. 

Chanticleer McMahon furnished regula- 
tion Golden Rooster caps for the Roosters 
present, and there were many of them as 
was demonstrated when he called upon the 
Roosters to stand and give the barnyard 
song, which is to the tune of “Hail, Hail, 
the Gang’s All Here.” 

This was followed by the song of the 
evening to the tune of “O, Katharina.” 

When the menu had been served and the 
entertainment was finished the tables were 
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taken from the center of the room and there 
yas dancing until after midnight. 
Wednesday’s Session 


When the convention assembled for busi- 
ness Wednesday morning about 10 o'clock, 
President Cooper requested those present to 
take a firm position on their seats as he 
intended to carry the proceedings right 
through to a conclusion before adjournment. 
The opening subject was co-operation of 
the three branches of the trade, manufac- 
tyrer, wholesaler and retailer, a sort of con- 
ference between the branches. 

Mr. Cooper briefly stated the position of 
the wholesaler and pointed out the necessity 
of this “depot of supplies” in the trade. He 
said it would not be necessary to have man- 
yfacturers state any reasons for their neces- 
sity in the trade. All he would ask of them 
was co-operation with the other branches 
in the final distribution of their products. 
He then called upon Conrad J. Brotherly, 
president of the American Retail Jewelers’ 
Association and treasurer of the National 
Publicity Association, to present the re- 
tailers’ views. 

Mr. Brotherly received an ovation when 
he appeared upon the rostrum and stated 
that as time was brief he would get right 
into his subject. He first dwelt upon the 
necessity of sincere, enthusiastic co-opera- 
tin of every branch of the trade. He 
pointed out the necessity of greater volume 
in the trade if the business is to survive, 
and the impossibility of this unless there is 
co-operation from the producer to the final 
distributor. He impressed them with the 
fact that merchandise is not really sold until 
it passes from the hands of the retailer and 
into the hands of the user, ¢he consumer. 

He then told of what the retail organiza- 
tions have been doing and how they are 
supporting all movements to improve the 
business and increase volume. He named 
several movements but emphasized especially 
the effort to eliminate completely the excise 
tax on jewelry and the work of the Pub- 
licity Association. 

Mr. Brotherly then noted the fact that in 
many sections the jewelry trade is one of 
the trades that has been failing to get its 
rll share of the great retail sales that are 
veing reported in this country, and urged the 
necessity of all branches mobilizing to the 
end that the trade may receive the business 
that justly belongs to the trade but seems 
to be going elsewhere at this time. In his 
opinion the one great factor in the accom- 
plishment of this is the work of the Pub- 
icity Association and without the hearty 
moral support and substantial financial sup- 
port of every one in the trade this move- 
ment must fail and in its failure will come 
distress to the trade. He urged their co- 
operative and individual pledges to this 
movement, 

At the conclusion of his address a rising 
tag of thanks was tendered Mr. Brotherly 
his vivid presentation of the subject, 
ind President Cooper announced that in 
“vance of any action the committee on 
"solutions might take he would appoint a 
_minittee to act at once and see to it that 
rAaey Sage future the wholesalers 
Pond, a full quota to the Publicity 
renin . then appointed the following 
fae —, Sydney Y. Ball, Chicago, chair- 

; W. J. Ward, New York; Emanuel 
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Graffner, Pittsburgh; Walter Mayer, Cin- 
cinnati; A. C. Becken, Jr., Chicago; C. B. 
Norton, Kansas City, and William Joers, 
New York and Kansas City. 

The next speaker on the program was 
Samuel C. Henry, Chicago, secretary of the 
National Association of Retail Druggists. 
Mr. Henry stated in the beginning that he 
was pleased with the sentiment he had heard 
expressed concerning the resale price of 
merchandise and said that the organization 
he represented had been for years behind 


the movement to secure legislation to legalize. 


the resale price on trade-marked and na- 
tionally advertised products. He pointed 
out the benefit of such legislation to the 
manufacturer and wholesaler, as well as to 
the retailer. In his opinion such legislation 
would bring its greatest benefits to the man- 
ufacturer and .the general public. 

The speaker then outlined the efforts of 
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the Fair Trade League to secure such legis- 
lation. Through their efforts a referendum 
was taken by the National Chamber of 
Commerce and the majority favoring this 
legislation was a surprise to those support- 
ing as well as to those opposed. This vote 
was taken some time ago but conditions 
have prevented action until recently. The 
directors of the National Chamber of Com- 
merce have now appointed a committee to 
put in effect the verdict of the referendum. 
A conference of all interested will be held 
soon and a bill prepared, one that all or- 
ganizations can support. After years of 
study of this matter the speaker has become 
convinced that such a bill will be in the 
interest of the public more than any one else 
and without this conviction he would not 
support the measure because if it was not 
in the interest of the public it would surely 
fail. 

Frank J. Kelly, Providence, was then in- 
troduced and stated that he brought to the 
convention the greetings and heartfelt good 
wishes of the Manufacturing Jewelers Board 
of Trade. He told of the part played by 
credit agencies in business and made it very 
clear that jin trade agencies the service 
would be in just the proportion that mem- 
bers of the organizations co-operated with 
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the officers, especially in the matter of sup- 
plying information from their records. He 
then spoke of the work of the individual 
credit man and said his success depends 
largely upon his observance of the three 
“Cs,” Capital, Capability, Carefulness. 
Thé@*excise tax situationa@was reviewed by 
Ralph Roessler, chairman ofwthe Tax Elim- 
ination Committee of the National Retail 
Jewelers’ Association. Mr. Roessler re- 
viewed briefly the accomplishments up to 
this time and pointed out the saving to the 
trade by what has been done. He indicated, 
however, that this benefit had come mostly 
to the smaller jeweler and the larger jeweler 
would receive the greater benefit from the 
complete elimination. He indicated their 
optimistic hope of final results by the next 
Congress and urged the wholesalers to sup- 
port the movement in every possible way, 
and especially interest themselves in the 
attitude of their representatives and senators. 


ADDRESS OF RALPH ROESSLER 


It is indeed’an honor to be privileged to appear 
before such a representative group in our industry 
as is represented here today. I deeply appreciate 
the privilege of representing the American National 
Retail Jewelers’ Association in conjunction with 
our beloved President, Mr. Brotherly. While per- 
haps the subject assigned to me is one that has 
been taken up more actively recently by the retail , 
association, it is, nevertheless, one of equal inu- 
terest to all other branches, manufacturing, im-; 
porting and wholesaling, for who can deny that’ 
to increase the outlet of distribution, to lessen the 
burdens and increase prosperity of the retailer, 
automatically reflects beneficially upon the affairs 
of the others. 

The subject assigned to me by your Honorable 
Secretary, Mr. Fernley, is “The Tax Situation” 
and this in form of discussion. I would like to 
treat this very informally, and to hold myself 
at your command if it is desired to discuss any 
phase which I have not touched upon in the very 
few brief minutes allotted to us. 

While I expect to wholly discuss the present ' 
situation and future indications, there are a few: 
past events and some history in connection with 
our previous efforts that I will but briefly touch 
upon. 

Let us hark back a few years. We were’in the 
throes of a mighty war. There was a tremendous 
demand for man power, money, supplies, every- 
thing needed to fill the ravening craw of this great 
war monster. There was an immediate answering 
to this call, and time after time, in various forms, 
calls for money were sent forth. The demand for 
money was tremendous, and more thought was 
given as to how much could be raised, rather than 
the absolute justice or equity of the means taken 
for raising it. And so was conceived, the excise 
tax, accepted in the same patriotic spirit in which 
it was levied, and every aid given in its applica- 
tion and collection. 

In the flush of prosperity during and immediately 
following the war this tax did not bear so heavily 
upon our industry, but with changing economic 
conditions, with the great slump in all things, 
pertaining to legitimate business, with competition 
so keen among competing industries as to almost 
annihilate some, it became apparent that, as a 
matter of self preservation, some steps must be 
taken to eliminate this tax, and place this one 
important industry back upon an equal footing 
with all other retail businesses. 

The first great effort made by the American’ 
National Retail Jewelers’ Association for the 
elimination of this tax was that which was made 
just previous to the election of 1922, although 
much good work had been done previously by 
others. This work was carried into every con- 
gressional district in the United States, into almost 
every city, until an active working group sur- 
rounded every individual candidate for election or 
re-election. The magnitude of this work can be 
appreciated when I tell you there were some 1100 
candidates in this election. 

To tell just how the campaign of 1922 and 1923 
was handled is a long, long story, and would re- 
quire much time. The most effective work done 
was that accomplished through that form of cam- 
paign which we termed our ‘Personal Assign- 
ment” campaign. In this work every candidate 
was assigned to some individual or individuals 
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vBack Home,” and. through this personal friendly 

tact were the injustices and inequalities of this 
= resented, and pledges obtained for its repeal. 
the jg no need to tell of the many trips made 
to Washington by the officers of the association, 
and various hearings before committees and sub- 

es. 

a i pet history how this was carried to the 
House upon recommendations made by the Ways 
and Means ( ommittee, carrying the same tax upon 
ies, exempting others. Those on 
the inside are familiar with the efforts made with 
the Finance Committee resulting in the raising of 
the general exemption. All this needs no en- 
larging or re telling. ; 

We have all followed the great fight made in the 
House over the Mellon Bill and the conflict be- 
tween the forces of Mr. Mellon and Mr. Garner, 
our active little Democratic friend from Texas. 
We know of the bonus agitation and how it tore 
at the very vitals of the organized forces of the 
House. We know how the Revenue Bill hung 
fre, until it was almost hopeless that anything 
acceptable would come from it. And knowing all 
these things, cannot we fully realize why, with an 
overwhelming majority in our favor there could 
mnly come compromise? And so we have the 
Revenue Act of 1924, admittedly not what was 
wanted by either of the two evenly divided parties, 
but the best obtainable under such adverse cir- 


some commodit 


cumstances. 

To get a fuller understanding of the difficulties 
presented in this work, let us think back for a 
moment as to the attitude of our representatives 
toward this most important industry. We found a 
tremendously mistaken and distorted idea con- 
cerning our craft and its importance in our daily 
commerce and social life and the contributions it 
is daily making to our life and to the society as a 
whole, 

It is believed that the merchandise distributed 
by our industry was made up wholly of things of 
a luxury nature, and without which we could very 
comfortably exist. Our first work necessarily dealt 
with the education of these men, and in the 
analyzing of our merchandise we have so _ thor- 
oughly proven that we are indeed a _ necessary 
factor in our daily scheme of life that the mental 
attitude of these lawmakers were’ materially 
changed and as previously stated such relief was 
granted as could be given at that time. 

Following the passage of the Revenue Act of 
1924, nothing much could be done by the National 
Association or its tax committee other than to 
follow changing events in Washington, keeping in 
constant touch with these changing policies and 
changes in personnel. The special Tax Committee 
has been constantly on the alert, awaiting the first 
favorable opportunity to again actively take up this 
work which will mean, we hope, the final elimina- 
tion of this most disagreeable form of taxation. 

In the past few weeks, there have been oc- 
currences of considerable import, and with the 
many indications of probable tax revision in the 
next Congress, there has been a growing interest 
throughout the industry as to the probable steps 
that will be taken by our Association to obtain 
equalization when this matter again is taken up in 
committee form. 


First, as a representative of the American 
National Retail Jewelers’ Association, let me here 
and now, plainly and emphatically state that this 
association expects to fight as long as this injustice 
continues, and will never give up, will never give 
re and will never compromise until we are again 
ack where we belong, on an equal footing with 
all other legitimate business. The officers of this 
‘ssociation are conscientious in their efforts, their 
word is pledged, and never will the fight stop until 
it iS won or the last resource is exhausted. 
Now,—On what basis will the appeal for relief 
— this time? Let me answer this by 
- ~ gg what basis was this tax originally 
ad | ? On the basis that, by analysis, the articles 
er by the jeweler were luxuries, non-essentials 
me as such should bear an excise tax or luxury 
found 9 have repeatedly proven that many items 
po oo stores are distinctly necessary parts 
ait \ — Time service is essential. Three 
tility 7 do we use our silverware. Our 
thien rm ry has become a part of our daily 
destigeatin us, however, forget all about the 
ve eel ion of any article in our line. Certainly 
peters some luxuries. Certainly we sell some 
8. Some are taxed because of their nature, 
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— exempted because of their particular classi- 
SELLING aR uk THE ONLY BUSINESS 
-ES OF 7 
CLASSIFICATONS? MIXED OR VARIED 
That se Oout the department store? All essentials? 
urs? Artistic furniture? Gorgeous 


hat about fine f 
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draperies ?.. Wonderful -_worksof-art? All essen- 
tials in the drug store? In the millinery store? In 
the haberdashery? Who is foolish enough to say 
that the jewelry store is the only store that shauld 
be analyzed and classified for a special taxation of 
this sort? J 

Gentlemen of the Wholesale Association, I tell 
you we are fighting for a principle and _ that 
principle is as old as this country itself, and had 
it not fought in defense of these very principles, it 
would not be the glorious thing it is to-day. That 
principle is “EQUAL RIGHTS AND EQUAL 
TAXATION FOR ALL.” 

Many, many times has this statement been 
made—‘‘If it is right to analyze and classify one 
business for a special form of taxation, it is equally 
right to analyze and classify all businesses, applying 
the tax equally where the classification is the same.” 
If this is not done there is discrimination, if there 
is discrimination, there is injustice, if there is 
injustice, there should be rectification. 

In the work done previous to the passage of the 
1924 Act, our greatest difficulties were encountered 
in the Ways and Means Committee, and these 
difficulties centered around three or four indi- 
viduals who were inclined to believe that certain 
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articles should be exempted and others taxed. At 
no time could an explanation be obtained why this 
form of reasoning applied only to our merchandise. 
And, finally, a last argument was presented that 
upon the figures given by our Director of Budget, 
it would be absolutely impossible to entirely relieve 
this one industry, as the Government could not 
afford to lose this revenue. What has happened 
to this argument? 

A short time ago in an address given in Vir- 
ginia and later in one presented to the Bankers’ 
Association in Mississippi, Secretary Mellon stated 
that in view of an expected surplus in the Treasury 
for the fiscal year, he was desirious that attention 
be given to further tax reductions in the next 
session of Congress. He thinks in terms of in- 
comes, perhaps, while we think in terms of equal- 
ization. In a_ statement recently issued by 
Director of the Dudget Mr. Lord, indications point 
to a surplus of 108 Millions for the fiscal year and 
upon the same basis an expected surplus of 374 
Millions for 1926. What has become of the argu- 
ment so often used by Chairman Green and Mr. 
Mills, ‘‘We would like to eliminate your tax, but 
unless you can suggest other means of raising 
revenue to offset the loss this would mean to the 
Government, we do not see how this can be done.” 

What is the attitude of the Administration toward 
further tax revision, and perhaps toward the repeal 
of the excise tax? 

In an address recently presented by President 
Coolidge he made a plain and a frank statement 
that he hoped to see all the remaining war emerg- 
ency taxes removed in the next Congress. Perhaps 
he meant estate taxes, but I am inclined to think 
he meant exactly what he said ‘ALL REMAINING 
WAR EMERGENCY TAXES.” 

A different situation prevails in Congress to-day, 
political lines are not so severely drawn, with much 
more favor to the administration, and it is apparent 
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that the Président’s wisHés will- be-much easier\of 
achievement. 

Mr. Mellon, in Mississippi quotes directly from 
the address given by the President: “The method 
of raising revenue ought not to impede the trans- 
action of business.” 

He further states ““ * * * * * and while it 
would not be appropriate for me to set forth a 
definite program until the Treasury can make its 
recommendations to the Ways and Means Com- 
mittee next fall, in the light of income then avail- 
able, J FEEL SURE THAT THE MARGIN OF 
SURPLUS WILL BE AMPLE FOR THE MOST 
PRESSING REFORMS ADVOCATED BY 
THESE RESOLUTIONS, such as a lowering of 
the maximum surtax rates and radical cuts in rates 
or the elimination of a Federal Estates Tax. If 
our present excessive rates can be reduced and 
still yield sufficient revenue for the Government’s 
needs and in all probability lower rates will produce 
greater revenue than the present ones, and if, at 
the same time, by reforming the tax system we 
can remove influences which threaten to retard 
eur normal healthy development, then why should 
we hesitate to do what honesty and _ intelligency 
seem to dictate?”’ 

If Mr. Mellon is correct in assuming that by 
the lowering of rates in income taxes the revenue 
will remain the same or perhaps be increased, then 
we have the right to believe that a surplus will 
still be maintained out of which can come the 
elimination of this war tax which is fully in line 
with our President’s desire. Needless to say these 
thoughts have been presented to the Treasury 
Department by our National Association and by 
the Chairman of the Tax Committee. 

From the attitude evidenced by the Administra- 
tion and the Treasury Department it is clearly 
indicated that there will be an early calling to- 
gether of the Ways and Means Committee as early 
perhaps, as September to discuss primarily further 
tax revision. We have from confidential sources, 
the expected personnel of the new committee and 
find but few changes of any great importance. In 
the replacements in the Committee we find some 
very staunch friends and we find the retention of 
two or three of those who could not favor complete 
elimination previously. It is my candid opinion 
that if we are able to so impress a majority of the 
Ways and Means Committee with the fact that we 
are justly entitled to relief at this time that no 
trouble will be experienced with the House itself. 
And so our work is well under way and at the 
present time every member of this important com- 
mittee is fully aware of the fact that every effort 
will be made to win this recognition in the near 
future. I can say in a general way that all in- 
formation coming in from this committee at the 
present time is wholly favorable to the final repeal. 
In numerous statements made by members of both 
major parties we have been told that we will be 
successful this time. Numerous interviews are 
now being arranged for and while the Chairman of 
the Tax G@emmittee cannot release some of these 
things for publication, suffice to say that before long 
if there aré any objections to the final elimination of 
this tax, they will be known. We, of course, ex- 
pect to carry this fight on through committees, the 
Heuse and the Senate, and we believe we have 
sufficient friends now actively interested in our 
repeal to see that it is properly agitated and 
properly carried through. 

If opposition is encountered, a great National 
campaign will be waged, perhaps similar to the 
“personal assignment campaign” of two years ago. 
In fact, we are ready to put forth these efforts at 
the present time, as all information on every mem- 
ber of both Houses is now compiled, and every 
contact is listed ready for action. 

As to the Finance Committee of the Senate I 
might say that the most powerful man in this 
committee has already stated in a letter to the 
chairman of the tax committee that he is bitterly 
opposed to the continuance of the war emergency 
taxes. 

Our daily news service carried an interesting 
statement coming from Representative Bacharach 
of New Jersey, just a few days ago. Two years 
ago we were unable to obtain a definite statement 
from Mr. Bacharach as to his attitude toward this 
repeal. Being an influential member of the Ways 
and Means Committee work was started first with 
him in the present campaign. Through the 
national association office, which fortunately is in 
New Jersey, and in letters from the chairman of 
the tax committee this message was hammered 
home, and in this statement published recently we 
find recommendations made to President Coolidge 
for the repeal of the war emergency taxes, includ- 
ing those remaining on jewelry. ; 

The closing thought in his statement plainly 
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s: “There is no question but that 


is view 
is entitled to a fair share of any reduction 
that may be made in the new tax law by the 
dimination of the remaining wartime taxes and a 
lowering of the surtax rates. ’ 
In line with this thought this matter has been 
presented tO President Coolidge both by our 


national association and by the chairman of the 
tax committee. This has been taken up as well 
gith Mr. Mellon, and answers have been received 
that attention would be given our requests in the 
ecommendations to be made by the Department. 
The problems of the jewelry business are pe- 
ciliar ones, and with competition being between 
industries and commodities, rather than between 
individuals in our own industry, the competitive 
restraint caused by the continuance of this tax is 
marked, and wholly out of line with the policies 
sdvocated by the President and such men as Mr. 
Hoover. : 

Therefore, it is the earnest hope of the chairman 
of the tax committee that every branch of the in- 
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dustry, manufacturing, wholesaling, importing and 
retailing, and every individual in these various 
branches will stand shoulder to shoulder in this 
great fight, and if each will exert his particular 
influence the answer must eventually come. This 
is not a fight to help a particular class or group, 
itis to forever remove from business a detrimental 
and a disastrous form of taxation which if per- 
sisted in can only spell failure in the final analysis. 


When Mr. Roessler had finished, Presi- 
dent Cooper appointed Joseph Regan, Bald- 
win-Miller Co., Indianapolis; William Juer- 
gens, Juergens & Andersen Co., Chicago; 
and H. W. Burdick, H. W: Burdick Co., 
Cleveland, to represent the wholesalers and 
take such action in behalf of the movement 
as required. 

Charles H. Spencer, of the Norris, Alis- 
ter-Ball Co., Chicago, moved that suitable 
resolutions expressing the sympathy of the 
organization, the bereavement of the mem- 
ers in the loss by death of their former 
associates, Benjamin A. Allen, Joseph Block, 
A. C. Becken, Charles E. Wilmorth and 
William T. Gough, and that copies of this 
resolution be engrossed and sent to the fam- 
ilies of the deceased members. 

Lawrence B. Bach, of Sigler Bros., Cleve- 
and, then discussed in a very interesting 
manner the question, “Is it fair to the retail 
trade for the manufacturer to sell depart- 
a stores at wholesale prices?” saying, in 

ADDRESS OF L. B. BACH 


rlten your secretary, Mr. Fernley, wrote and 
this vm me to select a subject to be discussed at 
eeting, it is natural that my selection was 
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the foremost thought in my mind, and when I 
wrote him and suggested “Is it fair to the retail 
jeweler for manufacturers to sell department stores 
at wholesale prices?” I was simply giving voice to 
an evil that I have studied for a long time. How- 
ever, I had not the remotest idea that I would 
take other than a minor part in this discussion, 
and was astounded when Mr. Fernley asked me to 
take an active part. 

Gentlemen, I want to assure you right now that 
I am no orator. You will of course find that out 
for yourselves as I go along. I am of thie sdlés- 
man type and up until two years ago that was my 
entire sphere. Most of my findings along the lines 
of the department store evil came to me in my 
journeys on the road, selling jewelry to the retail 
jeweler. Consequently these findings are based on 
facts gleamed from hard knocks and not from 
hearsay. Oft’ times I have worked diligently to 
get my trunks open and was trying hard to sell a 
bill of merchandise some of which no doubt a lot 
of you gentlemen manufacture, when my jeweler 
would stop me and say, “Bach, how can I sell that 
piece to my trade at a fair profit when so and so, 
naming a department store, sells the same article 
at about 33% percent less?” and to prove it, he 
would show me an advertisement bearing him out. 

Some times my salesmanship would prevail but 
more often his logic would win out and I would 
lose the sale. He simply would not stock the 
article at the price I had to get for my firm in 
order to pay our overhead expense plus a legiti- 
mate profit. A sale lost to the jobber, consequently 
to the manufacturer. Had the department store 
been required to pay as much for the article as the 
retail jeweler, there would have been no argument 
as they would have been forced to charge as much, 
if not more, for the same article as the retail 
jeweler. 

You gentlemen are perhaps under the impression 
that department store overhead is less than that of 
the small dealer, but do you know what the figures 
are? I will tell you. According to the figures 


compiled by the Harvard Bureau of Research, 


A. W. Shaw & Co., and the other writers on busi- 
ness economics, the department store overhead is 
larger than the small dealer’s overhead in every 
part of their business, with the exception of the 
jewelry department. They show a differential of 
about four percent in favor of the jewelry de- 
partment of the department store. 

Now why does every other department show a 
larger overhead than the jewelry department? Be- 
cause they are able to get turn-over in this de- 
partment due to the fact that they are able to 
purchase at comparatively cheaper prices than they 
do in any other department, and as a result of this 
cheaper buying they are enabled to advertise an 
article at 33% per cent less than the retail jeweler. 
Is it then any wonder that they are able to get 
volume and in turn to take business away from 
the retail jeweler, thereby decreasing his volume. 
This gentlemen, hits at the forte of the manu- 
facturers who claim they are selling the depart- 
ment store at wholesale prices because of the fact 
that the department stores are quantity users. 

There is another phase ‘of the situation that has 
a direct bearing. ' If you will allow me to depart 
from my subject a moment I will pass it along to 
you. 


In every city of size there is a certain element 
in the jewelry business who should only be classed 
as retail jewelers, but who in order to secure the 
same prices as jobbers, get themselves classed as 
wholesale jewelers. To say they are a menace to 
the trade would be putting it mildly. These chaps 
usually start up with a trade repairing shop and 
progress to the point where they are doing special 
order work for the consumer. They then put in 
a showcase or two and put in a stock of jewelry. 
They herald themselves as wholesalers and ulti- 
mately buy as such. 


Surrounding them they have four or five pocket 
peddlers. You well know the type. These chaps 
go out peddling to the consumer. I am going to 
cite you a hypothetical example that I have actually 
experienced. 

A consumer was in the market for a particular 
piece of standard jewelry. Mr. Pocket-Peddler 
was tipped off that he was in the market and 
showed him what he wanted and priced it at $17. 
Mr. Consumer thinking he had better investigate, 
then went into a legitimate jewelry store and priced 
the article at $25, the standard retail selling price. 
Of course he did not buy it there. As it happened 
at this particular moment the department store 
came out with an advertisement announcing the 
article for $18.95. Now what frame of mind was 
the consumer in? Here is what he told me. 

“Is the jewelry business a fake? Here I am 
priced an article at $25 in a retail jewelry store, 
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the department store sells it for $18.95, and the 
Pocket-Peddler for $17. Of course, I cannot buy 
it from the retail jeweler, his price is prohibitive. 
I can buy it cheaper from the pocket-peddler, but 
I would be taking a certain amount of chance as 
he has nothing back of him, so I think I would 
rather pay the $18.95 and buy it from the de- 
partment store whose reputation is all that it 
should be.” 

Now what has happened in this case? The 
cost of this article to the jobber was $10. He 
charged the retail jeweler $15. The cost to the so- 
called wholesaler was $10 and he added 20 per cent 
and priced it to the pocket-peddler at $12 who in 
turn added a $5 profit and quoted $17. 

The cost to the department store was $10 and 
they added 90 per cent to cost and quoted $18.95. 

I claim gentlemen that by selling the department 
store, and the so called wholesaler at the same price 
as the jobber, this sale was actually driven into the 
department store. The average person deep down 
in his heart would far rather buy an article of 
jewelry from the jewelry store, but when you hit 
at his pocket-book his mind changes. 

We all must agree that the jewelry business as 
it ig done today depends t6 a very large extent on 
‘the wholesaler. He is the buffer between the manu- 
facturer and the retailer. He is the banker. He is 
the adviser. He carries the mammoth stock of 
diversified merchandise from which the retailer can 
draw. He is the natural distributor for the manu- 
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facturer. His traveling salesmen go far and wide 
to get that distribution that is so necessary to the 
successful marketing of the manufacturers’ articles, 
so that the jobber is entitled to a price sufficient to 
cover the entailed expenses plus a fair profit, but 
when the manufacturer takes the short road and 
markets his product direct to the department store, 
at the same price he gives to his jobber, he is 
throwing out a boomerang that is going to re- 
bound back at him. 

The volume of business that is lost to the manu- 
facturer due to the retail jeweler not being able to 
compete with department store prices cannot of 
course be figured, but if these unseen losses of 
sales could be put into dollars and cents the 
amount, I am sure, would be stupendous. 

Recently I have interrogated a number of repre- 
sentatives of the manufacturers, asking them, “if 
it is fair to the retail trade for manufacturers to 
sell the department stores at wholesale prices?’ 
and you would be surprised at some of their replies. 

One chap told me that the reason his firm sold 
them at these prices was so that they would not 
cut the established re-sale price. It was amusing 
to.me that two days after this conversation the 
department store spoken of, came out with a large 
advertisement announcing the sale of the same 
merchandise at 25 per cent less than the suggested 
re-sale price. Had they been forced to pay the 
same price as the jeweler, they could not have 
offered this merchandise at a price cheaper than 
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the suggested re-sale price, or the price charged 
na the retail jeweler. ; 

‘this body is of course not a price fixing body. 
t would be contrary to the laws of our country, 


ts make a concerted effort. This is my 


put we can 
appeal. 

To those manufacturers who sell department 
stores at wholesale prices, Sell the department 
sore if you will, but make a differential price 
that will allow the retail jeweler to market his 
merchandise at a price which will at least give him 
a chance to survive. ; 

If you have any sense of fairness, of moral 
justice to your fellow-man, if you have any affec- 
tion in your hearts for our beloved industry and 
wish to see it successful, protect your retail 
jeweler. ; 

In closing, I ask all of you present, manu- 
facturers, wholesalers or retailers to think of your 
hysiness as you would be of a growing son. Pro- 
tect its morals, uplift its environment, take it out 
of the chaos of department stores, and pocket- 
peddlers. In short, agitate the buying of jewelry 
where it should justly be bought; in retail jewelry 
stores. : 

I welcome your suggestions or 
trust I have not bored you. 


criticisms ard 


Considerable discussion followed this talk, 
led by D. J. Gleason, Louisville, Ky., and 
William Hoffman, Pittsburgh, and all gave 
hearty support to the views expressed by 
Mr. Bach. 

Short talks were then made by E. M. 
Docherty and Henry G. Thresher, repre- 
senting the associate members. Both re- 
ferred to the previous talk of Mr. Brotherly 
and spoke highly of his efforts and _ sin- 
cerity of purpose in trying to lift the in- 
dustry. Mr. Thresher made it very plain 
that resolutions alone would do no good 
toward the uplift of the trade; only sincere, 
everlasting individual and co-operative ef- 
fort will accomplish the results desired. 

The president stated that due to the pres- 
ent policy of the organization the convention 
could select the place of the next conven- 
tion and he would entertain suggestions and 
invitations, with those offering same keep- 
ing in mind that no obligation is incurred 
by local wholesalers, manufacturers or re- 
tailers as the association desires to “pay its 
own way” at conventions of the future. 

L. P. White, of Philadeiphia, extended 
an invitation to the organization to hold its 
I%h annual convention in that city, as the 
city offered unusual advantages next year, 
that all the big conventions of the country 
will be held there next year, at a time when 
all could participate in the patriotic cele- 
bration which will be held there during the 


year. The invitation was accepted “with 
thanks.” 
Noble R. Fuller, chairman of the com- 


mittee on resolutions, read their report and 
moved their adoption, which was unan- 
Im usly done. 


Resolutions 
The jewelry industry patriot- 
ically submitted to a tax on its product as 
an emergency war measure and inasmuch as 
‘iis emergency has passed and we consider 
‘very industry equally essential to the pros- 
berity of the country during peace times, and 
“Whereas: The government income makes 
possible another reduction in taxes; there- 
fore he it 

“REsotven: That we reiterate our protest 
against the unjust and discriminatory tax 
which is still levied upon our products and 
respectfully request that its entire elimina- 
tion be made a part of the proposed tax 
fevision of the next Congress. Be it further 

k * * 


4 
Resotven: That we endorse the work of 


I] hereas 
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the National Jewelers’ Publicity Association 
in its effort to increase the consumers’ desire 
for our product and that we urge our mem- 
bers to subscribe and contribute to the Pub- 
licity Fund that is now being raised for this 
purpose, and be it further 
“RESOLVED: That we pledge our active co- 
operation and do all in our power to assist 
in raising the wholesalers’ quota of the 
aforementioned fund and that we appoint 
a committee for the early accomplishment of 
this important undertaking. Be it further 
x *k x 


“RESOLVED: That the National Wholesale 
Jewelers’ Association place itself on record 








BRIDAL COSTUME WITH APPROPRIATE JEWELRY 


as favoring a Federal law to legalize uni- 
form resale prices as exemplified by the 
Kelly-Stevens bill, or other bills of like 
nature, that will protect the public and re- 
tail dealers of the United States from the 
unfair practices frequently employed by va- 
rious concerns for their personal gain in the 
indiscriminate price-cutting of trade-marked 
goods and the asking of excessive prices for 
unknown goods, all of which is demoraliz- 
ing to the public welfare and business gen- 
erally. Be it further 

“RESOLVED: That a copy of this resolu- 
tion be sent to the American Fair Trade 
League so they will know they have our 
moral support in the further support of their 
aims; and be it further 

‘“Reso_veD: That a copy of this resolution 
be sent to every member of the National 
Wholesale Jewelers’ Association and that 
they be requested to take this up with their 
congressmen in order to place all possible 
emphasis on the association’s interest in this 
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important measure, and that this be followed 
with further notification when the bill comes 
up for final action in both the upper and 
lower houses.” 

Upon motion of L. B. Bach a vote of 
thanks was then extended to the entertain- 
ment committee of the Chicago Jewelers’ 
Association and the individual members 
for their entertainment and co-operation 
throughout the convention. 

Then came the report of the nominating 
committee, the election of officers, the formal 
acceptance of Mr. Cooper to serve and the 
18th annual convention adjourned, sine die. 


The Exhibits 


The exhibits at the convention were not 
as extensive as had been anticipated. How- 
ever, what was lacking in numbers was made 
up in quality and interest. The entire left 
wing of the first floor opposite the ballroom 
where the convention was held was devoted 
to exhibits and a few were located on the 
floors above. Among those of special in- 
terest were: 

George H. Fuller & Son Co.’s “Sym- 
metrical Room” was one of the most popu- 
lar rooms at all times. The display of their 
new line of garter and lingerie clasps was 
very attractive, but the big feature was the 
beautiful live model that demonstrated them. 
“Billy’ Lamb was in charge and he was 
assisted by his able co-workers, J. Vincent 
Huber, N. G. Vanderhaghen and Francis 
Spears. 

The Celluloid Co., of New York, with a 
Chicago office at 317 W. Adams St., occu- 
pied room 187. George H. Voelker, of New 
York, and W. S. King, manager of the Chi- 
cago office, were two busy men, taking 
charge of the exhibit and explaining about 
the new dainty colored toilet ware articles. 
They also displayed several sets of toilet 
ware in their new 1925 “Cornelian Amber,” 
which is very attractive and has gone over 
big. 75 

A handsome line of watch cases, manu- 
factured by the North American Watch 
Case Co., was displayed in the west room. 
Many styles in beautiful engraving and en- 
gine turning set off the various shapes in 
cases. Richard B. Piowaty and John D. 
Stox were present at all times to demon- 
strate the process of producing a gold filled 
watch case from the gold bar and the base 
metal to the finished product. 

Ostby & Barton Co. had a very attractive 
display of rings, bracelets and other articles 
of jewelry that the concern manufactures. 
Victor King and R. J. Gregg, of the home 
office at Providence, arrived in Chicago to 
meet their many friends and to assist Fred 
Haller and Thomas Noonan in putting the 
show over. 

Alex Johannes and George Boergerhoft 
were showing the Speidel Chain Co. and the 
Automatic Gold Chain Co. lines of Provi- 
dence. Their main attraction was the giant 
Waldemar vest chain, weighing several 
pounds, with a perfect working swivel and 
spring ring. 

Harry B. Heath, representing Albert 
Lorsch & Co., New York, arrived in Chi- 
cago from a business trip through the middle 
west and was fortunate in securing a suite 
of two rooms to display his line of pearls 
and genuine colored necklaces. Mr. Heath 
displayed the merchandise on beautiful white 
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Certificate 


“This certifies that the movement 
in this watch is one of a grade which has been 
officially tested and found to come within the = 
variation limit fixed as the minimum timekeeping LUCERNE = 
standard of The American Watch Importers Asso- 
ciation. The use of this certificate is restricted to 

watch.” 
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AN HONEST SWISS WATCH—A SQUARE DEAL 

PROPER MATERIAL SUPPLIES—COMPETENT REPAIR SHOP 
A MINIMUM TIMEKEEPING STANDARD— 

ETHICAL BUSINESS METHODS— 


This is the PROMISE of the “LION OF LUCERNE” CERTIFICATES 
representing “ACCREDITED WATCHES”—our ASSOCIATION composed 
of the leading watch importers of the country is the GUARANTEE. 


He 





AIM 


Eliminate doubt and uncertainty as to the character of the Swiss 
watch you buy. For your own protection. 


ill 


VUUULUALALELUAA AU AUALAGAAADA AGUA TAAL LE Libel iil iil 


DEMAND “ACCREDITED WATCHES” carrying 
“LION OF LUCERNE” CERTIFICATES. 





The following are the ACCREDITED WATCHES that have met the test: 


CORNAVIN HADORN, F. LAFAYETTE NASSAU 
CYMA HAFIS MAJESTIC SORORITY 


DIONE HELBROS MARCEL TIMES 
GENERAL WINTON 


2 
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Our undertaking has been endorsed by the National Wholesale Jewelers Associa- 
tion, American National Retail Jewelers Association, State Jewelers Associations, 
and leading wholesale and retail jewelers in the country. 


NAQUVAAUUUAAAULAAUUUAMUUUAAAUTUAAU UNAM NAM UNRU ARENA LAU U A 





American Watch Importers Association, Inc. 


Address all communications to EMIL N. ZOLLA, 165 Broadway, New York 
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atin rolls that brought out the richness and 
color of the article. 

The Dunn Pen & Pencil Co., Inc., was 
yell represented by D. A. Rosher, who had 
charge of the display. He featured their 
new “Dreadnaught” fountain pens and dem- 
onstrated the unbreakable advantage by 
throwing it on the floor and jumping on it. 

M. C. Meyer, of New York city, joined 
S Florsheim of their St. Louis office and 
Lowis M. Heyman of Chicago in taking 
charge of the Joseph H. Meyer Bros. 
display of imitation pearls. They showed 
imitation pearls in many styles, the popular 
chokers, two and three strands and the long 
opera lengths. A beautiful scarf pin was 
presented to the visitors as a souvenir. 

One of the most popular exhibit rooms 
was that of Karpeles & Co., who occupied 
room 1066. An attractive display of imita- 
tion pearls in many styles and lengths were 











By courtesy of Marshall Field & Co. 


PEARL NECKLACE, DOUBLE BRACELET AND 


¢ ’ 
SHOULDER PIN OF PEARLS WORN WITH THIS 
SATIN AFTER DINNER DRESS 


‘et off with beautiful colored stone jewel 
doxes. Flowers and fern were used as 
background and assisted in making the dis- 
Dlay most exquisite. Hiram Long was the 
Popular man in charge. 

a International Silver Co., Wachen- 
Dir oe s. ©, Bigney Co. and the 
ey Corp. had no displays but. repre- 
ai Ives were on hand at all times in their 

Ms to welcome and greet the visitors. 
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ENTERTAINMENT FEATURES FOR THE LADIES 


There was no lack of entertainment for 
the ladies at this convention. In addition to 
that provided by the association and the 
jewelers of Chicago, there was the famous 
Marine dining room with its “Oriel” or- 
chestra, where there was dining and danc- 
ing at all hours. Facilities for card games 
were provided in the beautiful lounge room 
off the palliggio and opening on the lake 
front. 

On Monday evening there was the style 
show put on by Marshall Field & Co., and 
which was described in last week’s issue. 
Tuesday at 11:30 all those ladies desir- 
ing to do so were taken for an auto- 
mobile trip along the lake shore to High- 
land Park for lunch and returned to the 
hotel in time to prepare themselves for the 
banquet and ball in the evening. 

The distinctive feature of entertainment 
provided for the ladies was the automobile 
trip and luncheon at the Morraine Hotel in 
Highland Park. Mrs. William R. Cooper, 
wife of President Cooper, acted as hostess, 
assisted by Mrs. F. E. Whiting, Mrs. George 
Flemming, Mrs. Hiram Long and Mrs. J. C. 
Friedland. Other ladies attending the lunch- 
eon were: Miss Irene Sullivan, Chicago; 
Miss Frances Foley, Chicago; Mrs. Charles 
T. Gibson, Chicago; Mrs. Jesse Philips, 
Cincinnati, O.; Mrs. William F. Hofmann, 
Pittsburgh, Pa.; Mrs. Lawrence Bach, 
Cleveland, O.; Miss Callie B. Cooper, Ma- 
son City, Ill.; Mrs. J. W. Armbruster, 
Springfield, Ill.; Mrs. Max Hirsch, Chicago; 
Mrs. Henry L. Rose, Chicago; Mrs. Jacob 
J. Schmukler, New York; Mrs. H. Friedel, 
New York; Mrs. D. J. Gleeson, Louisville, 
Ky.; Mrs. William E. Taylor, New Or- 
leans, La.; Mrs. Emil Freyer, Pittsburgh, 
Pa.; Miss Hortense Greenberg, Charlevoi, 
Pa.; Miss Bertha Kirsch, St. Louis, Mo.; 
Mrs. D. Kirsch, St. Louis, Mo.; Mrs. A. C. 
Possin, Milwaukee, Wis.; Mrs. M. L. Pat- 
terson, Chicago. 


WEBH Broadcasting 


Edward Filholm, of Benj. Allen & Co., was seen 
dancing with the latest “golf widow” on Tuesday 
night, his wife’. 

* * * 

“Billy” Lamb and the exhibits in his ‘Sym- 

metrical Room” was one of the most popular places 


on the exhibit alley. 
* o 


W. W. Stark, of the North American Watch Co., 
Mansfield, O., added grace and dignity to the con- 
vention by his presence. 

* « * 

George Gubbins, famous for his feats in baseball, 
wrestling, etc., demonstrated another of his many 
accomplishments Tuesday night when he put on a 


fancy toe dance. 
* * « 


Curtis Docherty accompanied his father to the 
convention and unanimously selected to act as page 
of the convention, which he did in the same admir- 
able manner as at Providence last year. 

* * * 

Albert C. Becken, Jr., one of the most popular 
young executives in the trade, was so active in mak- 
ing this convention a sucess he worked himself into 
the line of descendants and became one of the vice- 


presidents. 
* * * 


Jesse Phillips, of the Richter-Phillips Co., Cincin- 
nati, was the beau brummel of the convention, cor- 
rectly attired morning, afternoon and evening. He 
is one who advocates the wearing of jewelry by 
jewelers and their wives. 

* * * 

Sydney Y. Ball, of the Norris, Allister-Ball Co., 
graced several sessions of the convention as an in- 
terested visitor, but made his presence felt most at 
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the banquet. He left the active work of the day to 
his associate, Charles Spencer. 
* . * 

The wild applause of Edgar M. Docherty, of Wm. 
C. Greene Co. and Arnold & Steere Co., when one 
of the bathing girls passed him during the style 
show parade was due to the fact that he thought he 
recognized one of Frank Budlong’s initial onyx 
rings. 

* * * 
; It would hardly be a convention of wholesale 
jewelers without the presence and counsel of the 
dignified veteran dean of the trade, Henry G. 
Thresher, of Waite-Thresher Co., Providence. He 
is always sure of the closest attention when he 
rises to address the meeting. 

* 7. _ 


Sure, Col. S. O. Bigney was here, and looking 
just as young and capering just as actively as he 
did before the National Wholesale Jewelers’ Asso- 
ciation was organized. He is always actively in- 
terested in all the affairs of conventions except 
those attended by the ladies. 

* * . 


Charles Ross, of the Waterbury Clock Co., and 





By courtesy of Marshall Field & Co. 


BLACK ONYX JEWELRY WORN WITH CHIFFON 
SUMMER GOWN 


chairman of the C. J. A. Good and Welfare Com- 
mittee, was able to take an active part on the enter- 
tainment committee by virtue of the wide spacious 
halls and rooms of the hotel. Charlie says he shines 
best out in the open on the fairways. 

- 


As very few in the trade know Amos Blackington 
it is necessary to say that his alias is Bates & 
Bacon. Amos was at the convention—he was a big 
part of it. Monday night the management of the 
hotel induced him to lead the Oriole orchestra while 
it was broadcasting in the Marine Dining Room. 
Tuesday night he led the singing and directed the 
professional. acts at the banquet. 

= ~ * 


It is reported that the strongest ingredient of the 
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LAST CALL! 


You Must Attend 
AUCTION LEGISLATION DINNER 


JUNE FIFTH HOTEL ASTOR 


6:30 P. M. Dress Informal 
SPONSORED 


The National a Board of Trade 


Indorsed by Jewelers’ Associations and Other Civic Bodies 
See Trade Papers 


Send Reservations NOW 
— 


CHAUNCEY M. MAYERS 
170 Broadway, New York City 


TICKETS, $3.50 per cover 











S. M. Grossman Importante fabrique francaise d’Orfévrerie 


fantaisie argent et métal articles de série bon 


ly Ma i ? ‘ 
Fosmenky aatacteving marché cherche pour ETATS-UNIS représen- 
Jeweler of Chicago 


; tant capable connaissant clientéle de grossis- 
now representing eastern 


manufacturers selling to 
the jobbing trade exclu- 


tes. 

Le directeur de cette firme sera 4 NEW- 
YORK a partir du 20 juillet avec quelques 
échantillons et catalogues pour traiter af- 
faires possibles et représentation. 


sively covering middle west 
and coast with 


CHICAGO OFFICE AT ns ; 
Faire offres a: 


29 East Madison Street Etablissements DESCHAMPS Fréres, 
. 46, Rue du Rocher, 
Representing the following: | PARIS. (8eme) 


WEINSTEIN & POLANSKY, Fine Platinum Ring 
Mountings, 108 Fulton Street, New York 


P. R. & K. JEWELRY CO., White Gold Scarf Pin, Bar WHOLESALE. WANTED for the U. S. A. 
pie and Shamer: Sing: Mountings. | Representative with Clientele for cheap small 

121 Canal Street, New York r ‘ 
silver and metal goods manufactured by im- 
THE JADE JEWELRY MFG. CO., | portant French firm, whose Managing Diree- 
(formerly Herskowitz & Bash) : . 
Ladies’ and Gents’ Set Stone Rings. tor will be in NEW YORK on the 20th July 

50 Columbia Street, Newark, N. J. with samples and catalogs. 


Write to: ; 





B. KLEINMAN, Fine Platinum Bracelet Mountings. x : - 
70 Fulton Street, New York Etablissements DESCHAMPS Freres, 


46, Rue du Rocher, 
Will start on western trip about June 15th | ad ARES (Séaue): 


with the above lines 
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uoch served )Y Hiram Long was pearls. At any 
on the room on the 10th floor where Hiram dis- 
- Tauscas was one of the most popular 


pay ee otel 

{ i e hotel. 

places in t oe 

Omaha was well represented as usual by A. F. 
Smith, the popular wholesaler of that city. 

waaay + * * 

1 W. Armbruster brought that smile of his that 


never comes off. He didn’t talk business much. 


* * * 


Lou White, treasurer of the organization, brought 
along the bank book but said he had no use for it 
ys long as he was in ¢ hicago. 

* * * 


p. A. Rosher certainly put the Dunn Pen and 
Pencil Co. of New York on the convention map. 
Where he wasn’t his literature was. 


* + 


John Hershedes arrived early Sunday morning 
from Cincinnati and was host to many of his friends 
in the city, and he has many of them. 


* * * 


Otto A. Starke, Ludington, Mich., president of 
the Naticnal Watch Case Manufacturers’ Associa- 
tion, was here to talk honest stamping of watch 
cases 

* * * 

Taylor Strawn and Howard Schaeffer were doing 
the honors for the Elgin National Watch Co. and 
took great interest in the proceedings of the con- 
vention. 

+ * * 

Uncle Mose Schwab, of Cincinnati, enjoys the 
conventions just as much as some of the older ones 
who attend. And they are all glad to see him at 
the meetings. 

* +* 

No affair in Chicago would be complete without 

the directing genius of G. V. Dickinson, president 


fC. J. A. His pleasant smile and hearty greeting 
cheers everyone 

* * * 
Fd. Craft, of Indianapolis, was a regular at- 
tendant at the sessions, but states that the one 


worth while was the banquet. Ed. cut quite a shine 


with the felks there 
“* & 
One of the city papers cartooned Emil Zolla, sec- 
retary of the Watch Importers’ Association. He 


was one of the popular men at the convention and 
took an active part all the time. 
* * 
Clarence Loeb, president of the Cincinnati Whole- 
sale Jewelers’ Association, took an active part in all 


courtesy of Marshall Field & Co 
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the proceedings and gave evidence of why he is re- 
garded as a “‘live wire’”’ at home, 
* * * 

Alex. Johannes, of Automatic Gold Chain Co. and 
the Speidel Chain Co., assisted George Bergerhofft 
entertain while here. Some of the boys on the same 
floor say the entertainments closed early each 
evening. 

* * * 

Arno Dorst maintained the average while batting 
for Ff. J. Coffey and the National Jewelers’ Pub- 
licity Association. Mr. Dorst is very enthusiastic 
about the movement and is doing good work for 
the cause. 

* * * 

Fred Hyatt, president, and “‘Bill’? Drexmit, sales 
manager of the Keystone Watch Case Co., were two 
of the popular men at the convention as usual. Both 
of them are western boys and out here they feel 
that Fred is only loaned to the east. 

* * * 

T. James Fernley, advisory secretary, heartily 
approved the suggestion of a member from Cincin- 
nati that insurance rates should be based on the 
moral hazard of the city. Fernley said that would 
give the jewelers in Philadelphia free insurance. 

* o * 

Wm. Helbein, in his quiet way, mingled con- 
stantly with those in attendance. He was accom- 
panied from New York by Benj. Furman and, with 
the assistance of J. J. O’Grady, represented the 
interests of Helbein-Stone Co. at the convention. 

. * o 

R. B Piawaty, Chicago manager for North Amer- 
ican Watch Co., showed no real serious effects from 
his recent encounter with a bandit in the Heyworth 
building. Bob says it takes something harder than 
a bandit’s revolver to put a permanent dent in his 
head. 

* * * 

It will not be the fault of the jewelers if the 
auto trade fails to reach another peak in May. 
Allen Pinero was taxiing in his new car and Art 
Oppenheim, A. C. Becken, and Frank Whiting an- 
nounced that first payments had been made on 
theirs. 

* * a 

Ralph Seiffe, who keeps the Kum-a-Part company 
busy making cuff buttons for the trade out here, 
commuted each day from his home in Wilmette in 
his big car. Maurice J. Baer made a trip in it 
and says it is impossible to tell of what vintage 
it is. 

* * * 





Joe Stein, publicity man of the local committee, 
secured a very advantageous position at the style 
show for himself and associate, A. L. Ellbogen. 


SOME OF THE MODELS AT THE STYLE SHOW WEARING THE LATEST STYLES IN GOWNS AND THE PROPER JEWELRY 
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Both were suffering from Kleige eyes Tuesday, but 
this did not prevent Joe from seeing everything at 
the banquet. 

* + * 

Jake Levin says this convention was much 
quieter than the one in Cincinnati two years ago. 
Some misunderstood his intentions when he arrived 
Monday with a bag full of revolvers. He soon dis- 
illusioned them and proved that these were articles 
of service, not defence. Everyone appreciated the 
souvenir cigar lighters. 

* * = 


Wm. R. Cooper, recently elected president of the 
National Wholesale Jewelers’ Association, remained 
in Chicago a few days to visit friends and play 
golf. His presence was desired in New York next 
week, but he said he would have to go home and 
make a living for a time. 

* * * 


The Wadsworth Watch Case Co. was well repre- 
sented. In addition to their local representatives, 
Art Connor and George Fleming, Harry Stegeman 
came from Dayton and Percy Savory from New 
York. Both insisted upon letting others do the 
talking at the convention. Still they were busy. 


* * * 


Oliver Artes, of the Keystone Watch Case Co., 
was on the entertainment committee and had charge 
of the ticket sale for the banquet. His success 
has induced him to apply for membership in the 
Box Office Treasurers’ Association. Oliver did 
other things as may be seen on the picture, but a 
bribe to one of our representatives prevents us from 
telling. 

* _ * 

Woodward Booth has not fully recovered from 
the effects of a broken leg and still carries the cane, 
but my, how he can talk. He said a lot of gcod 
things, too. He started something when he looked 
over the crowd and tried to find some jewelry 
adorning the vendors of this particularly decorative 
item. Considerably more jewelry appeared in the 
hall at the next session. 

* * * 


E. E. Marshall, who has just returned from a 
four-month trip to Eurcpe and J. K., from a stay 
of equal duration in Florida, were early arrivals 
Monday, leaving Charlie to continue his duties as 
usual out on Jackson boulevard. But Charlie 
showed up Tuesday and said that as far as he was 
concerned the business could go to the bow-wows 
until the convention was over. 





* * * 


R. J. Petersen, of Buffalo, acted as chaperons for 
a number of the boys at one of the tables during the 
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Synthetic Ruby and Onyx 


Graduation Rings 


Specially Priced 


No. 115 Synthetic Ruby encrusted with Gold. 
14 K. White Gold Ring neatly pierced. 


No. 109 Black Onyx Raised Letters. 14 Karat 
White Gold neatly pierced shank. 


In Dozen Lots Only. 


Henry Davidson 


Manufacturer of Jewelry—Importer of Diamonds 
and Watches 


51-53 Maiden Lane New York 
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TAX 1@\\10\'70\5 (1010. (0\) 0\110\" 








If it's CALIBRE SAPPHIRES, EMERALDS or RUBIES we have what 
you want, and we are ready to give it to you PROMPTLY and at the 


RIGHT PRICE. 


We are constantly adding new and desirable shapes in precious and semi-precious stones. 


IT IS TO YOUR INTEREST TO CONSULT US. 


Don’t forget our staff of 22 expert setters and lapidaries, which we maintain for efficient 
service. 


YOKELSON-COOPER, Inc. 


IMPORTERS, CUTTERS and SETTERS 


of 
PRECIOUS and SEMI-PRECIOUS STONES 
106 Fulton Street Tel. Beekman 8570 











The Big Novelty Leader for the 
Retails for only $] 00 


Crossword Ring Co. 
New York 
Gentlemen: 
Send ———— Doz. Puzzle Rings 


























Manufactured by the 


“ =" CROSSWORD RING COMPANY 


Order a 2321 Broadway, New York Made in 


Patent Pending 





Dozen To-day Trafalgar 4837 Sterling Silver 











925 


S554 {Sas | he 











June 3, 1925 


‘ d there would no doubt have been much 
rare if it had not been for him. 
The Roster 

Over 60 per cent of the houses composing 
the active membership of the organization 
tad representatives. The following list 
represents practically all of those in attend- 
ance : 

Bridgeport—James G, Ludlum. 
Chicago.—W. C. Penfold, Arthur J. Op- 
penheim, Andrew J. Ledwith, Clarence 
Thompson, George O. Flemming, Harry S. 
Friedman, Jack L. Miller, Albert Friedman, 
J. A. Connor, R. S. Hulbert, J. K. Marshall, 
FE. E. Marshall, Charles Marshall, Louis 
DeHart, Axel B. Paulsen, Sidney Y. Ball, 
C. J. Gustafson, J. P. Stewart, George G. 
Gubbins, M. A. Atz, Howard D. Schaeffer, 
G. V. Dickinson, John E. Friedland, D. B. 
Felsenthal, M. M. Hart, C. G. Brown, 
Albert Ellbogen, Joe Stein, DeForest Hul- 
burd, Edward Filholm, John D. Stox, Arthur 
J. Lewin, Francis Spears, C. A. Lundquist, 
Morey Vanderhaeghen, J. Vincent Huber, 
William Alexander Lamb, Charles T. Ross, 
L. H. Schafer, Charles H. Spencer, Charles 
M. Slemmons, Fred W. Kaiser, F. A. Hal- 
ler, Thomas J. Noonon, Ralph Seiffe, C. E. 
Pettit, A. C. Becken, Jr., F. L. Pettee, W. F. 
Drexmit, G. A. Fox, John G. Leiner, C. P. 
Dungan, J. C. Peterson, George Herring, 
Arthur Fuller, George W. Bleecker, Max 
Hirsch. 

Elgin—Walter C. Taylor, M. H. Duval, 
Louis Eppenstein. 

Springfield.—Julius W. Armbruster. 
Indianapolis—Edwin M. Craft, Joe 
Reagan. 

Louisville—D. J. Gleeson. 

New Orleans.—W. E. Taylor. 
Attleboro—Maurice Baer, W. C. 
man, Elmer S. Smith, S. O. Bigney. 
North Attleboro.—C. O. Dobra. 
Attleboro Falls —Frank A. Moran. 
Plainville—Frank E. Whiting. 
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Waltham.—J. M. Kelsey, E. Bagge. 

Detroit—Theodore Gorenflo, Jr. 

Ludington.—A. W. Levy, O. A. Starke. 

Minneapolis.—W. R. Cooper, H. W. Gaus, 
Louis C. Gaus. 

Kansas City—C. B. Norton, Noble R. 
Fuller. 

Omaha.—Arthur Smith. 

Newark.—Conrad J. Brotherly, Charles F. 
Moore, K. Lucius Taylor. 

Brooklyn.—Louis M. Heyman, 
Meter, S. S. Florsheim. 

Buffalo.—Richard J. Petersen. 

New York city.—Fred C. Goddard, D. A. 
Rosher, Paul H. Samuels, Benjamin S. Katz, 
G. H. Voelker, Emil N. Zolla, Percy H. 
Savory, Samuel H. Levin, Jake Levin, Sid- 
ney Levinson, A. J. Freidman, J. J. 
Schmukler, Jonas Koch, Marcel M. Mira- 
beau, Charles D. Levitz, James H. Noyes, 
W. S. King, James J. O’Grady, A. E. Mus- 
grove, William Helbein, Benjamin Furman, 
Ernest Block. 

Oneida —W. T. Earl. 

Cincinnati—Arno Dorst, Clarence Loeb, 
Jesse Phillips, O. S. Fuller, M. Schwab, 
Walter Mayer, John A. Herschede. 

Cleveland.—L. B. Bach. 

Mansfield—A. D. Caddell, W. W. Stark, 
Richard B. Piowaty. 

Philadelphia—Fred Hyatt, Caleb M. 
Wiker, Edward Sickles, Abraham Sickles, 
David Greenberg, L. P. White, T. James 
Fernley, George A. Fernley. 

Pittsburgh.—Emanuel Grafner, N. T. Hof- 
man, Fred Gluck, Emil Freyer. 

Providence.—George Boergerhoff, F. N. 
Whiting, G. A. Simmons, William G. Len- 
hart, Ernest Block, Everett L. Spencer, 
Curtis G. Docherty, J. Curtis Seymour, 
C. A. Rogers, George Dahlman, J. M. Selo- 
nek, Woodward Booth, Hiram Long, Alex 
Johannes, William E. Tefft, W. E. Ensign, 
Victor H. King, Edgar M. Docherty, Charles 
A. Mealy, George A. Armstrong, Sam 
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Wachenheimer, E. T. Abbott, Royal J. 
Gregg, F. A. Battan, Frederick A. Ballou, 
Jr., Frank Kelley, Henry G. Thresher. 

Memphis.—Charles I. Mednikow, J. H. 
Mednikow. 

Milwaukee.—A. C. Possin. 

Fort Worth.—D. H. Keene. 


REPORT OF CODE OF ETHICS COMMITTEE 


We wish to propose the following code of ethics 
for the National Wholesale Jewelers’ Association: 

I—To render efficient, economical service to the 
manufacturer, and to our customers, the retailers. 

II—To assist our customers in conducting their 
business along proper progressive lines, and to ad- 
vise them regarding their purchases, as we wish 
the manufacturers to advise us. 

III—To avoid the controversy, where possible, 
adjusting by voluntary agreements or by impartial 
arbitration. 

IV—To avoid all forms of unfair competition, 
which includes unfairness to manufacturers, our 
competitors, or the retailers, and furthermore, un- 
fairness to the ultimate consumer. Such unfair- 
ness may be practiced by incorrect labelling, or 
marking, or any other action calculated to deceive 
or mislead. 

V—To avoid excesses of every nature—the in- 
flation of credit, over-buying, over-stimulation of 
sales, and all other artificial, unnatural conditions 
of business. To represent our goods truthfully 
and scrupulously. 

VI—To realize that to be successful is dependent 
upon the prosperity of the manufacturer, and of 
the retailer, and that we not endeavor to purchase 
goods on a basis which is not profitable to the 
seller, ard that we not sell our customers, the re- 
tailers, on a basis which will not result in them 
being able to sell such merchandise on a basis 
which will represent the cost of the goods, plus 
their over-head, plus a fair profit. 

VII—To endeavor to apply the principles of the 
Golden Rule to our every day business transactions. 

VII[—The foundation of business is confidence, 
which springs from integrity, fair dealing, efficient 
service, and mutual benefit. 

IX—The reward of business for service rendered 
is a fair profit, plus a safe reserve, commensurate 
with risks involved and foresight exercised. 

X—Lawful co-operation among business men, and 
in useful business organizations in support of these 
principles of business conduct is reccommended. 

Respectfully submitted, 
The Code of Ethics Committee. 
H. W. Burpicx, Chairman, 
H. R. Arnon, G. L, SIGuer. 





TASSEL PENDANTS, AND OTHER APPROPRIATE JEWELRY. 
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Green Mountain Jewelers Hold Successful Convention 








Members of Vermont Association Meet at Montpelier—Interesting Addresses 
and Social Program Features of the Gathering—Officers Chosen 

















Vt. May 29.—The Ver- 
mont Retail Jewelers’ Association closed 
its 10th annual convention here tonight 
with a banquet, followed by an entertainment 
and dancing in the convention hall of the 
National Life Insurance Co, building, in 
which most of the meetings were held. Two 
days were spent in business sessions, which 
included reports of committees and inspiring 
addresses, and in social gatherings. 

The Vermont Jewel Club, composed of 
members, held its third annual 


MONTPELIER, 


women 


mY 


PRESIDENT 


WAYNE REED, RETIRING 
gathering in connection with the meetings of 
the jewelers’ association. 

The convention was opened Thursday 
morning by an address by Mayor George L. 
Edson of Montpelier, to which the response 
was made in behalf of the association by 
President Wayne M. Reed of this city. The 
report of Secretary W. S. Preston of Bur- 
lington showed an increase in membership 
and a substantial balance in the treasury. 

Ellis Gifford of Fall River, Mass., vice- 
president of the national association, spoke 
on the publicity program of that association 
and Harold A. Thurlow, director of sales 
and advertising at Babson Institute, Welles- 
ley Hills, Mass., gave an instructive and 
peppy talk on advertising and salesmanship, 
the principal address of the convention. This 
address will appear in a later issue of THE 
JEWELERS’ CIRCULAR. 

W. J. Jones of Boston, representing the 
Pinkerton detective agency, told many inter- 
esting facts about his work and showed how 
the Jewelers Security Alliance kept the 
number of robberies low, thereby keeping 
down the cost of insurance. He talked to 
some length on the different ways to protect 
places of business from robberies. 

Henry Arnold, Boston, spoke on national 
publicity and urged that all branches of the 
jewelry industry do all that they can to 
better inform the public by co-operating in 
the campaign. 


During the afternoon a luncheon was 
served by the Jewel Club at the Montpelier 
Country Club for the members of the asso- 
ciation after which a very pleasant afternoon 
was spent playing bridge. During the after- 
noon Mrs. Preston in behalf of the Jewel 
Club presented Mrs. Reed, the retiring presi- 
dent with a gold mounted fountain pen as a 
gift from the club in recognition of her serv- 
ices. Mrs. Reed has served for four years 
as the president of the club and it was 
through — her that the club was 
organized. 

The following officers were elected by the 
association to serve for the coming year: 
QO. E. Searles, Newport, president; George 
E. Foster, Brattleboro, vice-president; Wil- 
liam E. Bond, Newport, secretary-treasurer ; 
and Glenn Wilson, Richford; M. D. Arm- 
strong, St. Albans, and Felix Elgood of 
Island Pond, members of the executive 
committee. Mr, Bond was also elected as a 


work 


W. S. PRESTON, RETIRING SECRETARY 
delegate to the A. N. R. J. A. convention 
that is to be held in Richmond, Va., next 
August. 

The Jewel Club elected the following offi- 
cers for the coming year: Mrs. R. W. Par- 
rish of Burlington, president: Mrs. Glenn 
Wilson of Richford, vice-president; and 
Mrs. Merrill Armstrong of St. Albans, 
secretary-treasurer. All the reports of the 
officers were accepted. 








The Silverberg Jewelry Co., Shreveport, 
La., has acquired a five year lease on the 
ground floor of the Ricou-Brewster building 
from Selber Bros. The company will begin 
moving into its new quarters about June 25. 
The lease goes into effect July 1. New fix- 
tures will be installed and the store arranged 
to meet the requirements of the business. 
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WATCH MOVEMENTS STOLEy 


Firm Causes Arrest of New York Dealer 
to Whom Was Traced Imported 
Movements Missing from 
Customs Warehouse 


A search for 615 watch movements 
stolen from a case shipped to this country 
last February by the Benrus Watch (,, | 

| 
3eckman St., New York, resulted in th 
arrest last week of Charles Kivel, 93 Nasgay 
St., who on Thursday was arraigned befor 
Magistrate Ryttenberg in the Jefferson Mgr. 
ket Court and held in $3,000 bail for the 
Grand Jury. In their search for the moye. 
ments, which were imported by the Benrys 
concern, the authorities went to Philadel. 
phia and back to New York and have re. 
covered 396 of the 615 stolen. 

Last February a member of the firm 
shipped a case containing 914 movements 
from Switzerland to the Benrus Watch Co, 
They came through the Custom House and 
as the firm had no immediate use for the 
movements the entire case was placed ina 
bonded warehouse, 

A few weeks ago a watch importer at 4 
Maiden Lane, communicated with the Ber- 
rus firm and informed them that a man was 
offering for sale a number of their move. 
ments. As the watch concern sells only to 
the retailer and all its movements are cased 
they decided to investigate, 

Through a sample _ purchased by the 
Maiden Lane importer from a_ representa- 
tive of a New York house it was discovered 
that the movement one of the lot 
shipped from Switzerland and left in the 
warehouse. In the presence of witnesses, 
the case at the warehouse was opened and 
it was discovered that 615 of the movements 
were missing. 

The man who sold the sample was soon 
located and from him the Federal authori- 
ties confiscated 98 movements. He stated 
that he had purchased them from a Phila 
delphia wholesale firm, where the Federal 
agents served a search warrant and 2% 
more movements were found. At Philadel 
phia, it was claimed, the jobber stated he 
bought the movements from Charles Kivel, 
93 Nassau St., New York. When Federal 
agents confronted Kivel it is claimed he 
denied any knowledge of the movements, but 
after a search of the place was made, it is 
alleged two Benrus movements were found. 

Kivel finally stated that he purchased the 
watches from a man on Broadway teat 
Fulton St., and paid $1,800 in cash, The 
Broadway man, however, denies that he 
ever sold the movements and that he had 
any knowledge of them. A search of his 
place failed to reveal any. ' 

When the case had progressed thus far t 
was turned over to the city authorities and 
the arrest of Kivel was made by Detective 
Quinn of the W. 30th St. station. 

At the hearing last Thursday Kivel was 
represented by Attorney Volk who examined 
several witnesses. The defendant, however, 
waived examination and was held for the 
Grand Jury. 


H. E. Kirchhoff recently removed his 
Peoria, Ill., store from 430 Main St. to the 
Jefferson building on S. Jefferson St. 
new location has been attractively arranged 
and decorated and carries a complete line ° 
attractive jewelry. - 
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South African Diamond Production 





Statistics of Yield of the Mines and Alluvial Deposits of Union of South Africa 
in 1924 Reported by Assistant Trade Commissioner at Johannesburg 
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WasHINGTON, D. C., May 29.—Assistant 
Trade Commissioner Floyd E. Suliivan has 
reported to the Department of Commerce 
on the diamonds produced in the Union of 
South Africa in 1924, giving figures of the 
vields both of the mines and the alluvial 
ields, His report does not distinguish be- 
tween “bort” or commercial diamonds and 
gem stones, all being bulked together under 
the name “diamonds.” He says: 

“Diamonds produced in the Union of 
South Africa during 1924 totaled 2,440,398 
metric carats valued at £8,033,406, an in- 
crease of almost 400,000 carats in weight 
ver 1923, and of approximately £200,000 in 
value. The sales, however, were 2,040,655.6 
carats, valued at #£6,752,499, or 543,614 
carats less than in 1923, in which year they 
amounted to 530,000 carats above the pro- 
duction. The average value realized per 
carat was 66s. 2d., as compared with 59s. 
ld. in the preceding year. (These figures 
bulk all the commercial diamonds or bort 
with the gem stones, many of the former 
being worth but a dollar or so a carat for 
use as an abrasive. Ed.) 

“Out of the total output, 2,135,262 carats 
came from 13 mines, two of which are in the 
Transvaal, three in the Cape Colony and 
eight in the Orange Free State. 

“Production of alluvial diamonds during 
the year amounted to 287,555 carats, valued 
at £2,150,373. The average value realized 
for these stones was 149s. 7d. per carat. 
From the standpoint of carats produced, 
1924 was a record year for the alluvial dig- 
gings. The total production of both mineral 
and alluvial diamonds for the 14 years for 
which statistics are available was as follows: 


Metric Estimated 
Year Carats Value 
i, Se aa 5,021,734 £8,746,724 
WE sécvssssss See 10,061,489 
a 11,389,807 
ee 2,875,299 5,487,194 
eee 106,127 399,810 
TIO seivecas.. ZAC nF 5,728,391 
WY one's ces LOD OOe 7,713,810 
NS iis viectad 2,604,650 7,114,867 
Jee 2,656,651 11,734,495 
rere 2,612,511 14,762,899 
eer 828,035 3,103,448 
fee 669,559 2,266,631 
SG tak tade 2,053,094 6,038,207 
Ser 2,440,397 8,033,406 


“Salaries and wages paid to white em- 
ployes in 1924 amounted to £878,978. The 
mines in the Transvaal were responsible for 
£137,892 of this total, those in the Cape 
Colony for £554,178 and those in the Orange 
Free State for £186,908. Total salaries and 
wages paid to white employes during 1924 
were slightly in excess of the 1923 totals. 
which amounted to £841,320. 

“Wages paid to natives and colored per- 
‘ons during 1924 amounted to £151,991 in 
the Transvaal, £259,895 in the Cape Colony, 
and £158,180 in the Orange Free State; for 
the entire Union to £570,066, or an increase 
of £116,379 over the 1923 total. With the 





exception of the diamond mines in the 
Transvaal and the Cape Colony, where na- 
tives are housed only, it is general for min- 
ing companies to provide their colored em- 
ployes with free quarters and food, which 
is estimated to cost approximately 24s. per 
native per month. 

“The value of all stores consumed by the 
diamond mines during 1924, not including 
alluvial diamond diggings and quarries, for 
which no reliable information is available, 
amounted to £746,542, of which the Trans- 
vaal accounted for £108,464, the Cape Col- 
ony £375,307 and the Orange Free State 
£262,771. Among the more important stores 
consumed were steam coal to the value of 
£165,927, dynamite and Ligdyn £82,077, 
machinery spares other than electrical £31,- 
875, electrical machinery £22,349, safety 
fuses £21,866, wire ropes £20,886, sheet steel 
£18,499, corn meal £16,714, and wooden min- 
ing poles £12,930. The remaining £353,419 
were expended on a large number of other 
articles, many of which was of American 
origin.” 

G. C. RIDDELL, 
Chief, Minerals Division. 








REPORTS GEMS MISSING 





Antwerp Diamond Merchant Robbed of 
Diamonds Valued at $17,000 While on a 
Train Between Toronto and Montreal 


MontTreEAL, Can., May 30.—Bernard Les- 
lau, diamond merchant of Antwerp, was 
robbed of gems valued at $17,000 when 
traveling on the train from Toronto to 
Montreal on last Wednesday night. He 
carried several hundred unset diamonds in 
a wallet in the inside pocket of his vest. 

He fell asleep in his seat and on awak- 
ing found that the gems had disappeared. 
Mr. Leslau reported his loss to the con- 
ductor and the Montreal police were com- 
municated with. A strict investigation was 
made when the train arrived at Montreal, 
but the detectives could find no grounds for 
suspecting any of the railway employes or 
passengers. 

Mr. Leslau is in business with his brother 
in Antwerp, and stated that the goods were 
not insured. 








Do Not Confuse These Two Men Who Have 
the Same Name 


Detroit, Micu., May 29.—A_ voluntary 
petition in bankruptcy has been filed by 
Allen B. Worcester who conducts a Gift 
Shop at 202 State St. 

There is also an Allen B. Worcester con- 
ducting a retail jewelry store at 4495 Grand 
River Ave., W., but he has no connection 
with the bankruptcy matter. 








Christian Wiedenhofer, Fisher, Mont., 
suffered a loss by fire, amounting to $500. 
It is reported he will not resume business. 
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Five of Remaining North Attleboro Civil 
War Veterans Who Participated in 
Memorial Day Exercises were 
Formerly Jewelers 
NortH ATTLEBORO, Mass., May 30.—Over 
the same streets that they trod when elastic- 
ity of step and vigor of manhood was theirs, 
seven members of Prentias M. Whiting 
Post, G. A. R.—all that remain in North 
Attleboro of the great army that defended 
the Union from 1861 to ’65—rode in auto- 
mobiles today to the Soldiers’ Monument on 
the Common, and thence to the cemeteries, 
to bow in reverence for that great army of 
Boys in Blue, who have been called by the 
Great Commander, and placed wreaths and 

flags on their last resting places. 

There are two other members of the Post, 
but they are both living in soldiers’ homes. 
Of the seven who rode today, five have been 
actively identified with the jewelry industry 
of the town and all are well known, having, 
with one exception, always lived here. 

Stephen Stanley, who is commander of the 
Post and who has held this office for the 
past 16 years, is 85 years of age, and was 
born here. He enlisted in 1861 with the 
famous Seventh Massachusetts Infantry, 
and marched with the regiment on its his- 
toric passage through Baltimore. He was 
engaged in the manufacture of jewelry for 
30 years and was a member of the firm of 
Stanley Bros. 

Major Charles W. H. Day, the ranking 
officer among the local Civil War veterans, 
was born 8&8 years ago in Scituate, R. I, 
and enlisted in 1861, and was a captain in 
the First Rhode Island Detached Militia 
which served three months. He re-enlisted 
in the Tenth Army Corps, was promoted to 
major and at the end of three years’ service 
was discharged and came to this town, where 
he has lived ever since. For many years he 
was employed by the O. M. Draper Co. 

Benjamin F. Bronson was born in Water- 
bury, Conn., and is 81 years of age. He 
served with distinction as a corporal in 
Company H, Twenty-third Connecticut Reg- 
iment, and came to North Attleboro in 1869. 
He, too, worked many years for the O. M. 
Draper Co. 

John F. Whiting is the youngest of the 
septette, having been born 79 years ago at 
Dorchester, Mass. He went into the war as 
a member of Company H, Ninth Rhode Isl- 
and, but re-enlisted with Company E, Fifth 
Massachusetts, and became a corporal. He 
always worked at his trade as a jeweler. 
His son, George A. Whiting, is a member 
of the firm of Sturtevant & Whiting, and 
his brother, Charles A. Whiting, is head of 
the Whiting & Davis Co. 

Oliver J. Fournier was born 81 years ago 
in Canada and served with distinction in 
Company G, Fifteenth Maine Regiment. He 
came to North Attleboro 30 years ago, 
where he has been employed as a journey- 
man jeweler. 

John G. Hull is 87 years of age and was 
born in Waterbury, Conn., but lived here 
since he was 24, and was also a member of 
the famous Seventh Massachusetts Regi- 
ment. He now makes his home with his son, 
Harry E. Hull, of the manufacturing jewel- 
ry firm of the LeStage “fe. Co. 








The Pender Jewelry Store has been moved 
from Pender to Harlan, Ta. 
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AUCTION LAW DINNER 





Plans Completed for Big Gathering to be 
Held in New York June 5 


With the auction legislation dinner which 
is to be held in New York on Friday eve- 
ning only little more than 48 hours away, 
it is indicated that this affair will be one 
of the most important and interesting held 
in the trade for many years. The committee 
in charge has broadcasted its purposes so 
well and has canvassed the city and State so 
thoroughly that not only the jewelry and 
kindred trades but many other outside in- 
dustries will be represented at the dinner at 
the Hotel Astor. 

Arrangements have been completed and up 
to the time THE JEWELERS’ CIRCULAR went 





WHO WILL 
DINNER 


DAVID BELAIS, PRESIDE AT THE 


to press about 300 paid subscriptions for 
reservations had reached the committee. 
These requests have come from all branches 
of the industry as well as from bankers, 
department store men and various business 
organizations. Since the last issue of THE 
JEWELERS’ CIRCULAR the auction committee 
of the Good and Welfare Committee of the 
National Jewelers Board of Trade, under 
whose: auspices the dinner is being arranged, 
has received a number of additional letters 
of endorsement from different outside or- 
ganizations. Conspicuous among the new 
endorsements obtained was one from the 
Merchants’ Association of New York and 
another from the Better Business Bureau of 
New York City. The complete list an- 
nounced on Monday by Mortimer C. Foster, 
chairman of the auction committee, is as 
follows: National Jewelers Board of Trade, 
American National Retail Jewelers’ Associ- 
ation, Retail Jewelers’ Association of Great- 
er New York and Vicinity, Metropolitan 
Retail Jewelers’ Association, Bronx Retail 
Jewelers’ Association, East New York Re- 
tail Jewelers’ Association, Fifth Avenue 
Association, 42nd Street Property Owners’ 
& Merchants’ Association, Broadway Asso- 
ciation, Sterling Silverware Manufacturers’ 
Association, Jewelry Crafts Association, 
Harlem Board of Commerce, National 
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Watch Case Manufacturers’ Association, 
Associated Leather Goods Manufacturers’ 
of the U. S. A, American Watch 
Importers’ Association, 34th Street-Mid- 
town Association, Chamber of Commerce 
of Washington Heights, Better Business 
Bureau of New York City, National As- 
sociation of Credit Men, Brotherhood of 
Traveling Jewelers, Merchants’ Association 
of New York, New York Wholesale Jewel- 
ers’ Association, National Jewelers’ Publicity 
Association, New York State Retail Jewel- 
ers’ Association, Central Park West & Co- 
lumbus Avenue Association. 

During the past few days Mr. Foster 
made the important announcement that the 
committee has secured in addition to the 
speakers announced in last week’s issue of 
THE JEWELERS’ CircuLar, the Hon. George 
J. Simpson, of the Commercial Frauds Di- 
vision of the City Magistrates Court, who 
will address the diners. In addition, Police 
Commissioner Enright and President Collins 
of the Board of Aldermen will talk on the 
subject, while nine different members of the 
trade will also give five minute addresses. 
Added also to the list of speakers published 
in these columns last week is the name of 
P. J. Coffey, chairman of the National 
Jewelers’ Publicity Association. 

The large north ballroom in the Hotel 
Astor has been secured for the affair and 
this room, it is pointed out, will accommo- 
date approximately 700 people. It was de- 
cided at the meeting of the auction and ex- 
ecutive committees held last Thursday that 
while the dress at the dinner would be 
strictly informal, those at the speakers’ table 
and invited guests will wear dinner clothes. 
The invited guests include: Harry C. Lar- 
ter, Robert S. Tipping, T. Edgar Willson, 
Arthur Essing and B. J. Doyle. 








Manufacturing Jewelers Participate in Meet- 
ing of Members of Associated Industries 
of Massachusetts Held at Plainville 


PLAINVILLE, Mass., May 30.—Representa- 
tives of the manufacturing jewelry concerns 
of Attleboro, North Attleboro and Plain- 
ville were present in large numbers at an 
enthusiastic meeting of the Bristol and Nor- 
folk County members of the Associated In- 
dustries of Massachusetts, held last Tuesday 
evening in the Walter L. Rice Memorial 
building. About 100 members and _ their 
guests were entertained by Charles A. Whit- 
ing, of the Whiting & Davis Co., who acted 
as' host at the dinner which preceded the 
business meeting. 

Wallace D. Kenyon, of the Webster Co., 
# member of the executive committee of the 
association, acted as chairman of the gather- 
ing and explained the purpose of these meet- 
ings now being held in various parts of the 
State. He also talked on some of the pur- 
poses of the organization. 

Ora Stone, general manager of the 
ciation, gave a very interesting and instruc- 
tive talk concerning the association and told 
how it could help the concerns that are en- 
rolled in its membership. Among the vari- 
ous departments that he explained were 
those of Taxation and Accounting, Legal, 
Technical, Industrial Wage, and Speakers’ 
Bureau and Transportation Department.» He 
emphasized to the manufacturers present that 
Massachusetts was dependent on the prosper- 
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ity of industry and that without this Pros. 
perity the Bay State would be nothing but a 
Summer resort. 

B. Loring Young, who is connected with 
the legislative department of the association 
explained how this department worked, He 
brought out the various ways in which the 
manufacturers would benefit by the depart. 
ment, which, he said, furnished information 
to the legislature in the endeavor to fito- 
mote prosperity in the State and country 
Mr. Young explained that organized labor 
banks, railroads and others watched the work 
of the legislatures very closely. 

Clifford S. Anderson, president of the as. 
sociation, gave a most interesting talk on the 
future of business generally. He explained 
that many concerns, like many nations, were 
in doubt where to go, and that by effective 
leadership that this could be remedied, He 
also called attention to the possibilities of 
showing the workers in the plants the yari- 
ous steps by which the raw material js 
bought. 

Among those present at the meeting were 
the following representatives of the jewelry 
industry : 

Plainville—John Thompson, of Thompson 
& Remington; W. S. Metcalf; H. B. Rowan 
and A. L. Clark, of the Whiting Chain Co,; 
Willis M. Fuller, Henry G. Heintz, J. H. 
Cheever, J. O. Gagnon, Charles A. Whiting, 
B. S. Gardiner, Lee R. Higgins, F. W. 
Gaddes, Edward A. Coomb, Thomas. Tier- 
ney, Harold Pearsall, Sturgis Rice, R. H. 
Berkley and T. Rammell, of the Whiting & 
Davis: Co.; J. Englebert and T. E. A. Ful- 
ler, of Scofield, Melcher & Scofield. 

North Attleboro—Donald A. Barrows, of 
the H. F. Barrows Co.; E. West, Lester 
Wall and Ernest Ebert, of the R. Blackinton 
Co.; Harry E. Hull, of the Le Stage Mfg. 
Co.; J. Frank Mason, of the Mason Box 
Co.; F. J. Fitzpatrick, of Magnan Co. 

Norton—G. H. Fuller, L. J. L’Amoureaux 
and F. L. Nelson, of the Sweet Paper ©. 

Attleboro—E. H. Brown, of C. H. 
Eden Co.; C. O. Sweet and E. V. Sweet, ot 
C. O. Sweet & Sons Co.; Henry A. 
Niven and Mark A. Hanna, of the L. 6. 
Balfour Co.; Walter G. Moon, of the Wal- 
ter E. Hayward Co.; Harold D. Kaer, of 
the Attleboro Refining Co.; J. Burleigh 
Moulton, of the D. E. Makepeace Co.; Wal- 
lace D. Kenyon, A. Brown, William H. H. 
Moies, C. H. Caswell and F. Lester Hol- 
brook, of the Webster Co.; H. S. Faulkner, 
Frank Nerney, «. Leo Flavin and George E. 
Nerney, of the Bay State Optical Co. 








The Ohio Retail Jewelers’ Association 's 
planning one of the best conventions that it 
has ever held. The dates are July 7, 8 and 
9 and the place is Cedar Point, on Lake 
Erie, Sandusky, O. C. J. Duncan, president 
of the Ohio Retail Jewelers’ Association, has 
mailed a letter to the entire membership ask- 
ing for suggestions as to topics to be dis- 
cussed at the convention. He has received 
a number of answers to his letter and around 
these a program is being arranged which 
will be interesting and beneficial. The sec- 
retary of the State association has been 
covering a part of the State in the interest 
of the convention and adding new members 
and President Duncan has been calling eo 
old members and incidentally enrolling 4 few 
new ones. 
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HELD UP AND ROBBED 





rive Bandits Enter Buffalo, N. Y., Jewelry 
Store, Handcuff Employes and a Cus- 
tomer and Escape with Valuable 
Loot 


BurraLo, N. Y., June 1—Five bandits 
entered Levy's jewelry store, 483 Main St., 
at 9 o'clock this morning, covered four em- 
ployes and a customer with revolvers, backed 
them to the rear of the store and after hand- 
cufing them to fixtures escaped with jewelry 
estimated by the police to be worth $50,000. 

Excellent descriptions of the bandits were 
given by those who encountered them in the 
store and a general police alarm was sent 
out for their capture. F. C. Witholm, 78 
Norwalk Ave., gave the police a description 
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two suitcases which they had brought with 
them. Also five jewelry cases were emptied 
into one of the suitcases, and as the men 
left, one picked up the two display cases 
from the window, tucked them uncovered 
under his arm and walked from the store. 
Only the cases of the most expensive jewelry 
were taken. 

The 20 cases which were stolen were taken 
from a safe at the rear of the store which 
had just been opened by Martin Levy. 

Back in the store, Patricola succeeded in 
pulling loose the stool to which three of the 
men were locked and Martin Levy reached 
the telephone to call the police. As he did 
so, Miss Emily Wittig, 82 Saranac Ave., a 
clerk in the store, walked in. Levy informed 
her of the holdup and she ran from the store 
and called Traffic Patrolman-Daly, who was 





HOW THE ROBBERS HANDCUFFED THEIR VICTIMS 


Thec. 


Left to right Patricola, clerk; 
of a Stutz touring car and the driver which 
was on Mohawk St., near Main St., parked 
with the motor running. Police believe the 
car was used by the five bandits in making 
their escape. 

William Cristall, an employe, had just 
placed two cases containing diamond rings 
valued as high as $1,500 to $1,600 in the 
window. As he came fr ra the window he 
was met by one of the bandits who asked to 
see a ring that was in the window. By this 
time the four other bandits had each covered 
he other employes and a customer, George 
Loomis, who was having his watch repaired. 

The employes, William Cristall, Martin 
Levy, a brother of the proprietor ; Theodore 
Patricola, and Julius Mechau, with Loomis 
were marched to the rear of the store with 
their hands over their heads. 

Reaching the rear ot the store, the bandits 
Produced handcuffs, Loomis and Mechau 
were locked together and a second handcuff 
Was used to fasten them to a steel window 
grating. Levy, Patricola and Cristall were 
nandcuffed together and another handcuff 
used to fasten them to a stool screwed to the 
floor, 

With the employes locked up, the bandits 
took their time in looting the store. The 
contents of 15 show cases were piled into 


George Lovumis, customer; Julius Mechan, watchmaker. 


on duty at Main and Mohawk Sts., 50 feet 
from the store. 

Reserves and detectives hurried to the 
store and found the men still handcuffed 
together. It took lock experts an hour and 
a half to release all of the men. 

The bandits were young and well dressed. 
They did not talk with an accent. While at 
work they chatted with the locked up em- 
ployes and repeatedly told them they would 
not hurt them. All five men were armed 
with blue steel revolvers. 

The’man who seemed to be boss of the 
job looked like an Italian, Cristall told the 
police. His partners addressed him as 
“Judge.” He wore dark rimmed tortoise 
shell glasses had a small dark mustache, 
wore a dark suit, light tan top coat, brown 
fe. ca hat, was about 5 feet, 11 inches tall, 
ans wéighed about 185 pounds. Cristall said 
the man: appeared to be about 28 years old. 

The second man appeared, also to be about 
28 years old. He was about the same height 
and weight, had a small dark mustache, 
wore dark rimmed tortoise shell glasses, 
wore a dark suit, a coarse pea green top 
coat, with a belted back; a dark fedora hat, 
and also looked like an Italian. 

The third man appeared to be about 23 
years old. He was 5 feet, 6 inches tall, 
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weighed about 140 pounds; smooth face, 
light complexion, medium brown hair, wore 
a light tan top coat, a light tan fedora, and 
had a thin face. 

The fourth man was about 27 years old, 5 
feet, 8 inches tall, weighed about 170 pounds, 
Cristall did not notice how the man was 
dressed nor could he give a definite descrip- 
tion of the fifth man. 

According to Witholm, the man sitting at 
the wheel of the automobile which was 
parked with motor running on Mohawk St., 
wore a light colored cap and a brown 
cravenet top coat, 

Solomon L, Levy, the proprietor of the 
store, was out of town, but returned shortly 
after the robbery. 

Levy’s loss is only partly covered by in- 
surance. It is said that the stock is covered 
only to the extent of $12,500 according to 
reliable sources of information. Mr. Levy 
had recently cut his imsurance on stock from 
$35,000 to $12,500 when rates were boosted. 








DEATH CF PETER WILKINSON 





Well Known Traveling Man Passes Away 
Suddenly At His Home in New York 
Peter A. Wilkinson, who for more than 

22 years represented J. J. Sommer & Co., 

North Attleboro, Mass., died suddenly on 

Sunday, May 24, at his home, 101st St.- and 

West End Ave., New York. Solemn requiem 

mass was celebrated at 10.30 a. m. on Tues- 

day of last week at the Holy Name Church, 
96th St. and Amsterdam Ave., followed by 
burial. 

Several years ago Mr. Wilkinson suffered 
an attack of ptomaine poisoning, followed by 
an eye affliction, which undoubtedly weakened 
his heart. He attended to business regular- 
ly and on Saturday was at his office in 9 
Maiden Lane, New York. About 1 o'clock 
Sunday morning he was taken ill and two 
hours later died as the result of a heart 
attack. 

Mr. Wilkinson was a native New Yorker, 
having been born and brought up in the 
metropolis, where he received his early edu- 
cation. He attended the College of the City 
of New York and before affiliating himself 
with the firm of J. J. Sommer & Co., more 
than 22 years ago, was connected with the 
Seery Chain Co., S. & B. Lederer and Esser 
& Barry, all eastern concerns. 

For many years he traveled to the Pacific 
Coast for the Sommer house, but recently 
has taken care of the eastern trade. He had 
been located at 9 Maiden Lane for many 
years, 

Mr. Wilkinson, by his congenial and 
sympathetic manner, built up a large circle 
of acquaintances, who were shocked to learn 
of his sudden death. He was regarded 
among his acquaintances as a staunch and 
loyal friend. Mr. Wilkinson was an excel- 
lent talker and possessed a fund of informa- 
tion which made him popular among his 
friends. He was also extremely witty and 
his command of the English language made 
him a most congenial companion. 

Deceased is survived by his widow, one 
daughter, Mrs. Colleson, and two sons, 
Tenatius M., and Peter A., Jr. Ignatius M. 
Wilkinson is dean of the Fordham Law 
School and is the youngest man who ever 
served on the faculty of this college. 
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New England Jewelry Students Graduate 








R. I. School of Design Medals and Scholarships Awarded at Annual Commence- 
ment of the School—Exhibit of Work of Students 

















ProvivENcE, RK. 1., May 30—President 
Ralph K. Stone, of the New [England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation, awarded the medals and scholarships 
offered annually by that association to the 
students of the Rhode Island School of De- 
sign, to the several honor winners in con- 
nection with the closing exercises for the 
year of that institution, ou Wednesday eve- 
ning. 

The School of Design, on this occasion, 
wrote another page into its book of 47 
years of artistic effort, when 74 students of 
the fine and dependent arts received their 
diplomas at the hands of the president, Mrs. 
Gustay Radeke, at the exercises held in 
Memorial Hall, Benefit St. Among the 74 
who received diplomas and certificates were 
16 from the jewelry and silversmithing de- 
partment, two receiving diplomas and the 
others certificates. 

At the same time, the 46th annual ex- 
hibition of students’ work, ranging from im- 
pressive portrait work in oils to practical 
and prosaic toolmaking and hub and die cut- 
ting and other branches of the jewelry 
and silversmithing industries, was opened. 
Jewelry of intricate design and _ splendid 
specimens of silversmithing of delicate 
though more massive character, occupied a 
prominent position in the exhibit. 

Masterful technique and ever-necessary 
originality marked also the work of other 
branches of these industries, such as engrav- 
ing, chasing and enameling. These, with 
the work by brush and pencil, spatula and 
crayon, with the line on inspiration, have 
combined to make for a most noteworthy 
exhibit of the excellent industrial produc- 
tions as well as the fine art work of the 
students which is attractively ranged about 
the hall and which will remain on view 
until June 7, the rooms being open to the 
public from 10 a. mM. to 5 p. M. on week days 
and from 2 to 5 p. M. on Sundays. The 
section of the exhibition that represents the 
jewelry and silvetsmithing department is in 
charge of the department director, Augustus 
F. Rose. 

In addition to the 74 diplomas and cer- 
tificates given, many certificates for evening 
work and post-graduate courses, as well as 
honors in the names of individuals and: or- 
ganizations, were awarded. An _ audience 
which packed the first floor to the stairways 
and crowded the gallery testified to the 
ever-growing interest in and regard for the 
work of the State’s institution for fostering 
the artistic expression of the sincere stu- 
dent. Among the audience were a number 
of manufacturing jewelers of this city and 
the Attleboros. 

Walter E. Ranger, State Commissioner 
of Education in Rhode Island, delivered a 
message to the graduates and lauded the 
work of the Rhode Island School of Design 
for its contribution to State industries which 
“occupy a position of eminence in the work 

of the world.” Director L. Earle Rowe of 
the school described the “Welding of the 


Adriatic’ and then likened the work of 
the participants in that ancient ceremony 
to the task of the School of Design. 

Present to award medals, cups and schol- 
arships for the Southern New England Tex- 
tile Association and the New England 
Manufacturing Jewelers’ and Silversmithing 
Association were United States Senator Jesse 
H. Metcalf for the former and President 
Ralph K. Stone for the jewelers’ association. 
With President Stone were WHarald W. 
Ostby, president of the Ostby & Barton Co., 
and Charles E. Hancock, honorary vice- 
president for New England of the National 
Jewelers Board of Trade. 

The jewelers’ association medals were 
awarded upon the report made by Charles 
It. Hancock, president and treasurer of the 
Charles E. Hancock Co.; Thomas J. 
Docker, of the Gorham Mfg. Co., and Theo- 
dore W. Foster, president and treasurer of 
the Theodore W. Foster & Bro. Co., who 
were appointed by President Stone to of- 
ficiate as a committee on awards. 

In making the presentations Mr. Stone 
said in part: 

“As the representative of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, I desire to congratulate the 
Rhode Island School of Design on the ex- 
cellent work it is doing in its various de- 
partments for the upbuilding and welfare 
of the industries which mean so much to 
this State and city. I especially wish to 
commend the Jewelry and Silversmithing 
Department, in whose success and achieve- 
ments the industry which I represent is par- 
ticularly interested. I wish also to con- 
gratulate the winners of the medals offered 
by the association, of which I am honored 
by being president, for the splendid work 
that they have done, work that is of an 
especially high grade of excellence in design 
and practicability.” 

Holding up one of the neat leather boxes 
that encased one of the association medals, 
Mr. Stone continued: 

“This box contains a small piece of metal 
that is of slight intrinsic value, yet it is 
something to be coveted by everyone con- 
nected with the jewelry and silver indus- 
tries, and is to be highly prized by those 
who are fortunate enough to win one. It 
is a symbol of reward for faithful work per- 
formed and is awarded strictly upon merit. 

“As in the days of the Marathon in the 
Olympic games of the ancient Greeks, the 
laurel wreath that was placed upon the brow 
of the successful athlete had no intrinsic value. 
3ut men strove to the extent of their 
strength and ability for it. It was a symbol 
of honor, crowning the wearer as a victor 
among his fellows. And so, these medals 
which it is my pleasure this evening to 
award to the students of the Jewelry and 
Silversmithing Department, whom the com- 
mittee of three practical jewelers and silver- 
smiths from my Association has decided are 
entitled to them because of the points of 
merit displayed, are symbols of the work 
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and achievement of the three recipients,” 

Graduating students and recipients of dj. 
plomas, certificates and honors included the 
following from the Jewelry and Silversmith. 
ing Department: 

Diplomas—Pearl Constance Fulton ang 
Viola Gardiner Tillinghast. 

Certificates—Frederick Bruckner, Charles 
W. DeGrasse, Alfred DiOrio, Morris R 
Killer, Sully Freeman, James J. Ganci, Wil. 
liam J. Kelly, Edward Lord, Katharine Mg. 
guire, Angelo Piciullo, Orlando Recchia, An- 
thony Testa, Theresia E. Wagner and Ralph 
G. Watson. 

Medals and scholarships given by the New 
England Manufacturing Jewelers’ and Sjf- 
versmiths’ Association: 

For jewelry design: Medal, Viola Gar- 
diner Tillinghast; first mention, Lois Mont- 
gomery. 

Jewelry making: Medal, Joseph Yurkun- 
ski; first mention, Lois Montgomery; sec- 
ond mention, Viola Gardiner Tillinghast, 

Tool making: Medal, Walter Grimm. 

Hub and die cutting: Medal, Joseph L. 
Tracey ; first mention, J‘, A. Thierfelder. 

Silversmithing: Medal, Orlando Rec- 
chia; first mention, Alice M. Elwell. 

Engraving: Medal, Walter L. Donahue: 
first mention, James F. McMahon; second 
mention, John H. Malm. 

Modeling: Medal, Frederick Bruckner; 
first mention, Viola Gardiner Tillinghast; 
second mention, Ferdinando Orsaia. 

Scholarship: Elizabeth de Castro; hon- 
orable mention, Katherine Burbidge. 

Medal given by Hespers Bros., of New- 
ark, N. J.: Pearl Constance Fulton. 

Providence Keramic Club Scholarship: 
Caroline Jennings. 

The exhibition of the work of the indus- 
trial departments, both of drawings and 
finished products has attracted considerable 
attention. There are several new features 
introduced in the departmental work at this 
exhibit, one noticeable one being the me- 
chanical drawing work for the fourth year 
students in power plant designing. The 
toolmakers have taken a step in advance 
and are now making bookbinding tools, per- 
fecting hub and die cutting, and the inven- 
tion of a production power press especially 
adaptable for jewelers’ purposes has been 
praised by the jewelers of this city for its 
speed of production and ingenuity of design. 

Rings, bracelets, lavallieres of intricate 
design, colorful gold effects, make the ex- 
hibit by the Jewelry and Silversmithing De- 
partment worthy of examination. The stu- 
dents make their own small tools and the 
originality shown in design and combination 
is especially interesting. A class in silver- 
smithing has several elaborate hammered 
silver bowls. 








Business Troubles 





John H. Chipman, Silver City, N. M., has 
made an assignment for the benefit of credi- 
tors. 

* * * 

Allen B. Worcester, Detroit, Mich., who 
is conducting a gift shop at 202 State St. 
has filed a voluntary petition in bankruptcy. 
This man should nct be confused with 4 
jeweler of the same name at 4485 Grand 


River Ave., W. 
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Advertiser Must Hitch Desire He Creates to Good Will 





Address of Secretary Hoover at the Twenty-First Annual Convention of the 
Associated Advertising Clubs of the World at Houston, Texas— 
A Modern View of Ethics and Economics 
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T is not within my province or ability to 

enter upon any prolonged discussion of 
the technical phases of advertising. Such 
things are iamiliar to you, and will no doubt 
be exhaustively presented to you by many 
others of your speakers. | had_ rather 
thought to discuss some of the matters of 
more general import which are in part with 
your deliberations. 

‘[ should not wish to let the occasion go 
by without some observations of the funda- 
mental part that advertising plays in the 
life of our modern world. It has truly 
become one of the vital forces in our entire 
industrial and commercial system. And, be- 
yond this, it has in its repercussions set 
many currents moving of wider influence 
than even the economic life of our people. 
It is now fixed as an integral part of this 
complex of civilization which we have built 
up. 

A VITAL PART OF ECONOMICS 

Advertising was not always looked upon 
as a vital part of our economic system. 
There was a time when advertising had 
about the same economic and moral status 
as the barker outside the circus tent. But 
it has found itself a most serious purpose. 
The older economist taught the essential 
influences of “wish,” “want” and “desire” 
as motive forces in economic progress. You 
have taken over the job of creating desire. 
You have still another job—creating good 
will in order to make desire stand hitched. 
In economics the torments of desire in turn 
create demand, and from demand we create 
production, and thence around the cycle we 
land with increased standards of living. 

No matter how fine an addition to human 
comfort or pleasure a given article or service 
may be, unless there is a diffusion of knowl- 
edge and information with respect to it, it 
will not itself become quickly accepted and 
incorporated into our standards of living. 
Our standards of living are much higher 
today than they would have been were it not 
lor the part played by advertising. 


LAYER CAKE OF STANDARDS 


These standards of living are sort of 
built upon layers. The lower layers are the 
plainest food, clothing and shelter.  Pri- 
meval Nature herself stirs up enough emo- 
tons through hunger, cold arid storms to 
Keep “desire” vividly active in this end of 
the scale of living. But the moment we 
lave got beyond this stimulus the advertiser 
has full swing in stimulating “desire” for 
‘etter food, better clothing, better shelter, 
fntertainment and so one over the whole 
range of the ten thousand and one things that 
80 to make up superimposed layers of rising 
ng standards. These upper layers of 
"ising living standards have been added to, 
widened, and become more general because 
ot advertising, 

The greatest single addition to our living 
standards in a generation has been the auto- 
mobile Tt has increased our national ef- 
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ficiency, stretched our national vision, im- 
‘proved our national health, and it has added 
some per cent of sheer joy, some dangers 
and much excitement to life. I cannot be- 
lieve for a moment that we should have had 
such a diffusion and such a general applica- 
tion of this great invention had it not been 
for the force of advertising. It would no 
doubt have crept slowly into use over a few 
centuries if we were without this powerful 
agency, as did the first revolutionary dis- 
covery in transportation—the wheel cart. 
The news and use of that great invention 
traveled only as fast as some neightbor saw 
it with his own eyes. If you gentlemen had 
had the job of putting it over you might 
have speeded up the advance of civilization 
a few-centuries. 
INFLUENCE ON PRODUCTION 

One profound economic effect of adver- 
tising is oft-times overlooked—its influence 
upon production. The general knowledge 
and rapid distribution of an article, which 
can only be accomplished through advertis- 
ing, creates large production and thus lower 
costs and prices. Modern advertising is the 
hand-maiden of mass production. More- 
over, your convincing announcements of a 
multitude of improvements on everything 
spreads a restless pillow for every competi- 
tor and drives him to further and faster 
exertions to keep apace. 

There is still another phase of advertising 
that has always interested me, and that is 
the impulse advertising has given to the 
distribution of news, information, good 
cheer and educational material to our people. 
Obviously, were it not for the vast extension 
of national advertising, we should never have 
had the fine development of our periodical 
magazines; and were it not for the growth 
of local newspaper advertising, our pub- 
lishers would not be able to produce the 
great journals which are of such incalculable 
value. 

Some say that without advertising the 
subscriber would carry the burden; that is, 
he would pay the largely increased price 
necessary to support a publication which did 
not contain advertising. But all this is dis- 
proved by a simple test: publications which 
attempt to circulate without advertising sel- 
dom go far and generally fail. 


NO GRUBB STREET LEFT 


There is a collateral to this independence 
and support of the press—that is the indirect 
financial lift given to our authors and illus- 
trators. To command circulation, and there- 
fore advertising, whether to a particular 
class or to the public at large, there has 
come great competitive demand for the 
genius of the author and the artist. In by- 
gone centuries these professions were com- 
pelled to seek out and flatter some patron— 
to live in an attic or in the patron’s hall 
bedroom, and except on favored occasions, 
to eat at the second table. But now the 
Midas of advertising has given them freedom 
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and independence. They are so situated now 
that even they are susceptible to your wiles 
in stirring suppressed desires. Today there 
is no Grubb Street in our world. 


NOT AN ECONOMIC WASTE 

The notion that advertising in its broad 
sense is an economic waste has been long 
since abandoned. I have already mentioned 
its social use in advancing standards of liv- 
ing and its economic influence upon mass 
production and thus its contribution to low- 
ered costs. More directly it is an economical 
form of distribution. The steady increase 
in volume of advertising in our news and 
periodical press is only one proof that it 
is such an economical form of distribution, 
for if it did not secure greater results at 
less expense, it would decrease, not increase. 
The consumer, searching for article or ser- 
vice, turns to the advertising columns of our 
press to learn just where to go after it, and 
so avoids the waste motion and loss of time 
and strength involved in blind search for 
fulfilment of his desire. All these things 
eliminate waste motion and time. 

Great advancement has been made, so 
great in fact that while advertising at one 
time may have been looked upon as a nui- 
sance and an intrusion for the beguiling of 
the credulous only, it has now come to take 
a place as commercial news and as an eco- 
nomical method of salesmanship. Its first 
step in progress was when the medium, rec- 
ognizing its responsibility to the readers, 
exercised censorship over extravagant, dis- 
tasteful, and misleading copy. This gave 
more credibility to truthful advertisements 
themselves. The next great step was your 
organized action of advertising managers, 
advertisers and advertising mediums through 
moral suasion, vigilance committees and 
better business bureaus. 


PROOF OF ETHICAL STANDARDS 


3ut the milestone which will mark the 
passage from a trade to a profession is the 
establishment of group ethics. It is upon 
this subject that I wish to lay some em- 
phasis. The group characteristic of law and 
medicine and engineering is not alone the 
training of skill required, it is the elevated 
code of relations with fellowmen, the incor- 
poration of responsibility to the community 
into the daily task, the insistence upon a 
high sense of service given, that marks their 
distinction. The use of the slogan “truth 
in advertising” and the vigilance agencies 
which you have set up to protect the con- 
sumer are themselves the finest of proof that 


this business is evolving toward highly 
ethical standards. 
Advertising, unfortunately, still has to 


contend with some residue of unethical prac- 
tices and with accumulated prejudices which 
arise from the methods of many years ago. 
But in the organizations which you have set 
up, the principles which you have advocated, 
the practical steps which you have under- 
taken, we are seeing a new day in the ethics 
of advertising itself. And just so far as 
those ethical principles are embodied in prac- 
tice, just that far will the public grow in 
confidence in advertising, and just that far 
have you progressed into a profession. 
SELF-GOVERNMENT AMONG GROUPS 
Now all this description and comment 
upon the work of your profession raises for 
me another picture in which we can take 
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great pride. Through the discussion and 
advocacy of standards of conduct and ethics 
your organization and your sessions are 
taking part in the upbuilding of a new and 
growing sense of responsibility and self- 
government in our economic life and in the 
community at large. 

Self-government comprises more than po- 
litical institutions. It is more than munici- 
pal governments and State governments, 
legislatures and commissions. No doubt real 
self-government starts in every individual, 
that he control his own moral and intellec- 
tual contacts with his fellowman in common 
interest. But beyond this the growing com- 
plexity of our modern life requires that if 
self-government is to be a success there must 
be self-government among groups. There 
are many problems of restraint of abuse that 
can be solved by agreement among groups 
instead of by law. Our numbers have be- 
come so great that we elbow each other in 
all directions. When we had only seven 
people in a county instead of seven millions 
we did not step on others’ rights so much— 
nor did we have such a field for advertising. 

We are confronted with the daily demand 
to extend government in order to cure some 
abuse or other. The arm of government is 
a poor cure for abuse, for it becomes at 
once a restraint of liberty. For the arm 
of government cannot operate even to re- 
strain evil without bringing about some in- 
stance of oppression. The safeguard against 
the invasion of government into the lives and 
liberties of our people is that we shall cure 
abuse outside the government. Such associ- 
ations as yours, in the erection of ideals of 
a profession, in the determination of meth- 
ods and definitions of standards for the 
elimination of abuse, is self-government, and 
it is self-government in the greatest form 
of which democracy has yet given concep- 
tion—that is self-government outside of 
government. 


ILLUSION OF REGULATION 


The war drove us to great centralization 
of government and to great dependence upon 
the action of central government. The con- 
tinuance of this mobilization of all effort 
would have destroyed the initiative of our 
people and destroyed the very impulses to 
progress. But from it came the illusion that 
most human ills could be cured by govern- 
mental regulation. It has been hard to get 
back because everybody knows of some ill 
in the other fellow’s business that ought to 
be cured right away. We need to have the 
public mind turned off of the national Gov- 
ernment as the remedy for all ills. We need 
to get Washington off of the front page at 
least part of the time. If we can decen- 
tralize thought into State and municipal gov- 
ernment, and above all to such efforts as 
yours to cure abuses from within, we shall 
automatically stop the growth of Federal 
encroachment. 

National character cannot be built by 
law. It is the sum of the moral fiber of its 
individuals. When evils which rise from 
our growing system are cured by live indi- 
vidual conscience, by initiative in the crea- 
tion of voluntary standards, then is the 
growth of moral perception fertilized in 
every individual character. 

The test of our whole economic and so- 
cial system is its capacity to cure its own 
abuses. New wrongs and new relationships 
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to the public interest will occur as long as 
we continue in scientific discovery and as 
long as we continue to progress. If we are 
to be wholly dependent upon government to 
cure these abuses we shall by this very 
method have created an enlarged and dead- 
ening abuse through the extension of bu- 
reaucracy and the clumsy and incapable 
handling of delicate moral and economic 
forces. 








WOMAN JEWELER BEATEN 


Mrs. Henrietta Miller, Cleveland, Ohio, 
Knocked Unconscious by Bandits Who 
Are Forced to Flee Without Booty 


CLEVELAND, O., May 29.—Mrs. Henrietta 
Miller, proprietor of a jewelry store at 2832 
Lorain Ave., was beaten into insensibility by 
one of a party of three holdup men in her 
store on Thursday morning, shortly after 
opening the establishment. They forced her 
son, Arthur, to lie upon the floor under 
threat of being shot, but before they could 
loot the store they were interrupted by the 
arrival of Eugene Sabo, an employe, who 
rushed from the store for help although told 
to throw up his hands. 

Mrs. Miller and her son were alone in the 
store when the trio entered. Mrs. Miller 
was in a rear room sewing and her son was 
behind the counter when the leader stepped 
up and asked to be shown a watch. As Mr. 
Miller stooped to reach into the showcase 
the thug shoved a gun alongside of his head 
and commanded him to get down on the 
floor. 

Mrs. Miller then caught sight of the other 
two men, who were armed, and screamed. 
The pair sprang into the room and struck 
her over the head five times with the butt 
end of their revolvers, rendering her uncon- 
scious. They then tore the earrings from 
her ears and were getting ready to loot the 
safe and showcases when the arrival of Eu- 
gene Sabo, employe, interrupted them. 

Disregarding their command to “throw up 
his hands,” Sabo sprang out of the door and 
into the street shouting for help. He was 
joined by John P. Hattler, a tailor, a few 
doors away, just as the thieves emerged 
from the store. Both men immediately gave 
chase and the bandits turned down W. 29th 
St. and fired four shots at their pursuers, 
compelling them to seek shelter. In the 
meantime police arrived on the scene, but 
the bandits had made good their escape. 

A check-up of the stock showed that noth- 
ing had been taken. Mrs. Miller was taken 
to Lutheran Hospital, where doctors found 
she was suffering from a possible fracture 
of the skull and severe cuts on the scalp. 
Mrs. Miller is a widow, and 60 years of 
age, and her condition is critical. The busi- 
ness was established 40 years ago, and is op- 
erated as H. Miller & Son. Mr. Miller, the 
husband, died 15 years ago. 

Cleveland has been singularly free from 
crimes of this sort for some time past and 
the trade is hopeful of the early capture 
of the cowardly trio. 











Plans for the annual convention of the 
Pennsylvania Retail Jewelers’ Association 
have been changed by moving the dates for- 
ward to July 14 and 15. The convention 
will be held in Pittsburgh. 
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Tragic Death of Los Angeles Jeweler Ends 
Picnic of Jewelry Crafts Association 
at Hughes Lake, Cal. 


Los ANGELES, Cal., May 27.—The Picnic 
of the Jewelry Crafts Association at Hughes 
Lake, May 24, for which anticipations of'a 
very happy event were held and to which 
some 200 jewelers and their friends motored 
65 miles to attend, turned out to be an ex. 
tremely sad occasion. Early in the day Mil. 
ton Friedman, a young man of 18 years, em- 
ployed by the Monogram Shop in the Jené- 
ers’ building, was one of a number who 
started for a swim in the lake, After q 
little time his disappearance was noticed by 
a friend. A search was begun. His cloth. 
ing was found in a bathroom, but it was still 
thought he might have gone ashore some- 
where and was concealed from view. No 
trace of him being found, however, arrange- 
ments were made to rake the bottom for his 
body, but in less than about three hours it 
was found. It was near the place where he 
had last been seen, and was in water only 
four feet deep. 

When efforts to resuscitate him were 
made it was found that no water came from 
his lungs. He had taken but a slight break 
fast before leaving home and ate a dish of 
ice cream at the camp before going into the 
water. No inquest has yet been held, but it 
is suspected that he was overcome by a fit 
of indigestion or an attack of heart disease 
instead of being drowned. 

Mr. Milton leaves to mourn‘his death both 
his parents and two brothers. One brother 
is a jeweler in the employ of Jack Nieman, 
W. 6th St. jeweler. 

When the news spread among the pic- 
nickers that young Friedman was dead, the 
festivities practically ceased and a feeling 
of deep regret pervaded the camp. 








DEATH OF ISAAC MILLER 





Well Known Cleveland, O., Jeweler Passes 
Away in His Store from Attack of 
Acute Indigestion 


CLEVELAND, O., June 1.—Isaac Miller, who 
has been in the jewelry business for many 
years in Cleveland, died suddenly in his 
store on the third floor of the Colonial Ar- 
cade, May 26. Death was due to acute indi- 
gestion. Mr. Miller was closing his store 
when seized and died in a short time. He 
was 63 years of age. 

Until a few years ago Mr. Miller had con- 
ducted a retail store, but lately has been m 
the business of buying gqfl, etc. In the past 
five years he had figured in several adven- 
tures which gave him much publicity. As 
he was closing his store one evening about 
five years ago, two men entered, and over- 
powering him, tied him to a chair and beat 
him into insensibility and escaped with 3 
in cash and $10,000 worth of old gold. 

In the late part of 1923, he made a trin f 
New York disguised and returned with 4 
man he accused of swindling him of #. 
worth of gold. The case against the alleged 
swindler was later nolled. 

The funeral was largely 
was well known to many members 
local trade. 
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p. E. Schwartz, of Pittsfield, is suffering 
rom a severe illness which necessitates his 
absence from business for some time. 

Reuben H. Parritz, wholesale jeweler, and 
Anna Belloff, 42 Wayland St., stenographer, 
have filed marriage intentions at City Hall, 
ys have Carl O. Swanson, watchmaker, and 
Ellen E. Nickerson, 53 Mountain Ave., 
stenographer. 

Morris Luftig, 52 years old, 16 Fuller St., 
Brookline, a Boston jeweler, was stricken 
yhile attending divine services at Temple 
Israel last week. After falling from his 
gat, he died before medical aid could reach 
him. The medical examiner pronounced 
death due to natural causes. 

Joseph Mahoney, traveling salesman for 
M.S. Page & Co., met with an automobile 
accident at West Winfield, near Utica, N. Y., 
last week, when his car overturned, due to 
a puncture. He was severely bruised and 
had to abandon the car. He was able to 
return to Boston without having to receive 
medical attention. 

A man, arrested in connection with the 
daring larceny of $75,000 worth of diamond 
goods from the show windows of John J. 
Kingsley’s store, at 244 Boylston St., several 
months ago, was held in $10,000 bail for 
further hearing. He was arraigned in the 
Municipal Court. He was taken into cus- 
tody by special officer Lowney. 

A meeting of the general committee on the 
national fund for credit protection being 
raised by the National Association of Credit 
Men in an effort to minimize the tremendous 
amount of money lost annually through 
credit fraud was held last week. It was 
announced that of Boston’s quota of $100,- 
0 in the $1,000,000 drive $55,000 has al- 
ready been subscribed. 

While the attention of Chester Ludwig, 
clerk, in charge of the watch counter, was 
momentarily attracted to another part of the 
store, a boy about 17 years of age dashed 
into the store of George E. Homer at 45 
Winter St., last week and stole a tray con- 
taining several watches. Edward M. Le- 
vine, connected with the store, was attracted 
by the cry of a woman who had witnessed 
the theft, and, running into the street, col- 
lared a young man who is said to have been 
with the thief. Levine questioned this boy, 
who broke down and wept and declared he 
had nothing to do with the theft. Levine 
inally let him go. The police are endeavor- 
ing to locate the young man who did the 
actual stealing. 

To make it more effective and compre- 
hensive the Councilors’ Committee has been 
Imcreased from 5 to 15. This was decided 
ie meeting at the Boston City Club May 
™ at which J. Charles Stever, president of 
the State Retail Jewelers’ Association, pre- 
sided. Reports showed that the councilor 
- is meeting with most encouraging suc- 
ine Letters were received from the na- 
wha! manufacturers heartily endorsing the 
—— plan and emphasizing that it is a 
“ep in the right direction in helping out the 


a The question was discussed as to 
a may best be done to unload some of the 


which the jewelers have carried over 


tom last Christmas. It is planned to have 
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a “Father’s Day” in the retail stores the 
week of June 17. The advisability of hold- 
ing “National Watch and National Clock 
Weeks” was also taken up, as was the ques- 
tion of “Campers’ Week,” stressing the sale 
of articles for boys and girls, such as sport 
wrist watches and other articles useful in 
camp. 











J. S. Wherley, of the Dennison Manufac- 
turing Co., Framingham, Mass., was in Lan- 
caster last week on business. 

Louis Weber & Son furnished the two 
large loving cups awarded in the recent 
memory contest. 

Charles Bischoff & Son made the badges 
for the graduating class of the Lancaster 
General Hospital, the largest class in its 
history. 

Jack Jordan, Dunn, N. C., having finished 
a course at the Bowman School, has re- 
turned to Dunn, where he will take a posi- 
tion in the jewelry store of his father, J. W. 
Jordan. 

W. W. Appel, of W. W. Appel & Son, 
and wife are home from a five days’ auto- 
mobile trip to the Pocono Mountains and 
Lake Hopatcong, N. J. They were ac- 
companied by Mr. and Mrs. William Appel, 
of Allentown. 

Saturday, Memorial Day, was observed 
here-as a general holiday. June 4 the Sum- 
mer schedule went into effect among the re- 
tailers of all lines, the stores opening at 
8 a. M. and closing at 5 p. M., except Satur- 
days, when they close at 6 Pp. M. 

Louis Morris, Franklin, Pa., formerly a 
student of the Bowman Technical School, 
more recently at the Hamilton watch fac- 
tory, has gone to Denmark, S. C., where 
he will open a jewelry store early in June. 

The next meeting of the Lancaster Opto- 
metrical Society will be held June 8 at 
Ephrata, when the members there, John R. 
Wertsch and H. L. Cox, will be their hosts. 
A special meeting is booked for June 29, 
when an address will be made by J. R. 
Forschey, of the American Optical Co., 
Southbridge, Mass. 

The two silver loving cups awarded as 
prizes in the annual big fat cattle show held 
here June 2 and 3 under the auspices of the 
Lancaster Live Stock Exchange were fur- 
nished by S. Kurtz Zook. Harry E. Wol- 
pert, head salesman for the Zook store, par- 
ticipated on May 26 in the big Knights 
Templar parade at Harrisburg, as Senior 
Warden of the Lancaster Commandery. 

William F. Barry, a graduate of the Bow- 
man Technical School, who a year ago 
opened a jewelry store in Tucson, Ariz., 
stopped over in Lancaster a couple of days 
last week, being en route to his old home, 
Wilkes-Barre, Pa., with his parents. They 
came here to settle their business affairs and 
will return to Arizona next Fall, which 
place will be the permanent home of the 
family. 








The style of the business of Roy D. 
Parker has been changed to Parker & Hall, 
at Middletown, N. Y. 
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The house of Sam F. Sipe expect to be 
moved into the new location about June 15, 
as rapid headway is being made on the build- 
ing of a new front. 

Charles Holyland, who for many years 
was engaged in the jewelry busines here, has 
gone to California, leaving here several 
weeks ago for that State, where it is said 
he will engage in business. Mr. Holyland 
is an expert engraver. 

Friedman Bros. have moved from their 
old location on Penn Ave. to 714 Penn Ave., 
this being more in the center of the whole- 
sale jewelry business of the city. The 
brothers have a larger and better stock 
establishment than in their former location. 

Herman Cerf, of the M. Bonn Co., is back 
from a business trip through the west, where 
he found business conditions pretty much 
the same as they are in this country, but 
with trade prospects brightening the last 
few weeks. He is looking for a good trade 
before this year ends. 

Albert Andrews, who many years ago was 
engaged in the jewelry business in this city 
and later went to Philadelphia, where he 
was for a number of years, passed through 
Pittsburgh last week on his way to Chi- 
cago, where he is to locate. He visited 
relatives while here. 

The John M. Roberts & Son Co. moved 
Memorial Day into its new building, erected 
at Wood and Diamond Sts. The moving 
date was chosen because it would not in any 
manner interfere with business. The new 
store is one of the finest of its kind in the 
country. It will be a week or so before 
the concern gets straightened around in the 
new quarters. The old establishment on 
Market St. will be sublet. 

M. Rosenberg, who was formerly engaged 
in the retail jewelry business at 616 Wylie 
Ave., and 6219 Frankstown Ave., has opened 
a wholesale establishment at 701 Penn Ave. 
The Wylie Ave. store was sold to Mr. Kap- 
lan, while the Frankstown Ave. store was 
discontinued. Jewelry, silverware, clocks 
and other merchandise are being carried at 
the wholesale establishment, which is in the 
same block with numerous wholesale jewelry 
houses. 

It has been decided to hold the annual 
convention .of the Pennsylvania Retail 
Jewelers Association in Pittsburgh July 14 
and 15 instead of June 30 and July 1 as 
recently announced. A request to change the 
date was made by J. Clare Crawford, chair- 
man of the convention committee in a tele- 
gram sent to President Davis of the State 
organization last week. This was done for 
the reason that the Pittsburgh date conflicted 
with the Indiana convention dates. It will 
give Pittsburgh greater opportunity to pre- 
pare for the occasion. Everything has been 
settled regarding the preliminaries here. 
The wholesale jewelers of Pittsburgh will 
act as hosts to the visiting delegates on the 
last night of the convention, at which time 
the dinner to visitors will be served at the 
entire expense of the wholesale houses. 
Every effort is to be made to make this a 
gala night. On the first night of the con- 
vention it is planned that a beefsteak dinner 
will be served. 
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Aime Thuotte has been making extensive 
improvements in his store at Arctic. 

The Strathmore Co. is removing from 220 
Eddy to more commodious quarters at 230 
Eddy St. 

Clinton Lockwood and William Hughes, 
die sinkers and hub cutters, have taken 
rooms at 230 Eddy St. 

Anderson’s, 74 Main St., 
has been making extensive 
improvements recently. 

Among the patents granted the past week 
was one on ring construction issued to John 
A. Sweitzer, of this city. 

Fritz L. Kraus is making an extended 
business trip through the middle west for 
J. W. Lind Co., of this city. 

Clifford G. King, of this city, received 
notice the past week that he had been 
granted a patent on a brooch. 

Israel Heller has given a mortgage of 
$5,000 to Moses Brown on lot and improv- 
ments on the northeast side of Smith St. 

Frederick Munroe, of the George M. 
Baker Co., left last week for a business trip 
for his concern through New York State. 

Arthur L. Aldred, president of Gladding’s, 
while in Washington recently, was received 
at the White House by President Coolidge. 

Earle C. Mellny, watch, clock and jewelry 
repairer, has removed from 23 Aborn St. 
to room 424 Kinsley building, 334 West- 
minster St. 

I. Lachman, of the I, Lachman & Son Co., 
Seattle, Wash., has been in Providence and 
vicinity the past week looking over lines for 
his Spring buying. 

Bert Tourtellot, of Waite, Thresher Co., 
returned last week from an extended busi- 
ness trip through the west during which he 
went to the Pacific Coast. 

Notices have been sent out by the Rodium 
Jewelry Co., 38 Friendship St., that it will 
close its plant Friday night, June 27, for the 
annual vacation, to resume July 6. 

Among the latest contributors to the Lake- 
side fund are the Callender, McAuslan & 
Troup Co. (The Boston Store), C. W. Clis- 
sold, Fred. A. Otis and R. Gerber. 

Mr. and Mrs. Manuel }I*. Williams are 
members of a party that is taking a two 
weeks’ motor trip to Squaw Mountain Inn, 
Moosehead Lake, Me., on a fishing trip. 

Harald W. Ostby and his sister, Miss 
Helen Rk. Ostby, were tied for second best 
net in the mixed two-ball foursome at the 
Agawam Hunt golf tournament Saturday. 

Idward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
3oard of Trade, was in central Massachu- 
setts on business for the association the past 
week. 

An inventory of the estate of the late G. 
William Wildprett amounting to $172,932.17 
was filed Thursday at the Warwick Court 
of Probate, where it was received and 
ordered recorded. 

Kirtland H. Wilson, of the Crown 
Emblem Co., was elected second vice-presi- 
dent of the Rhode Island League of Masonic 
Clubs at the annual convention held in this 
city last Thursday evening, 

Israel Feingold & Son have purchased the 


East Greenwich, 
alterations and 
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business of the Rhode Island Electric Supply 
Co., 99 Main St., Woonsocket, and will con- 
tinue it, in addition to their own retail 
jewelry store at 20 Main St. 

Among the latest patents granted to Rhode 
Islanders are two on synthetic gems and 
method of production, to Joseph J. White, 
of Cranston, which he has assigned to the 
J. J. White Mfg. Co., of this city. 

Monroe Block, of the Monroe Block Co., 
has just returned from the European mar- 
kets and has been at the factory in this city 
during the past week planning with Mr. 
Shawcross to show the new importations, 

The case of Nathan Kaufman Co. against 
I", E. Ashmun Co. was heard before Judge 
Rueckert in the civil session of the Sixth 
District Court last week on book account 
and decision for the plaintiff for $76.65 
entered. 

At the permanent organization of the 
Providence Public School Association last 
week, among the members of the board of 
directors elected were Archibald Silverman, 
Mrs. Charles E. Hancock and Edgar M. 
Docherty. 

The case of the Waterbury Button Co., 
against Herman Morris Co., was heard in 
the civil session of the Sixth District Court 
before Judge Rueckert on Monday and on 
motion judgment was entered for plaintiff 
for $84.89 and costs. 

Dave R. Harris has established head- 
quarters at the Elks’ Home, at Washington 
and Greene Sts., this city, where he has in- 
stalled an information and buying bureau 
for the benefit of wholesale jewelers and 
department store buyers. 

The George L. Vose Mfg. Co., Inc., which 
has been located at 59 Clifford St. for nearly 
half a century, is removing to larger 
quarters in the Kescot building, corner of 
Page and Clifford Sts., in the shop formerly 
occupied by barker & Barker. 

Major T. Dawson Brown, of the Wolcott 
Mig. Co., was at Fort Wright, N. Y., last 
week in conference with the Commanding 
Officer, Coast Defenses of Long Island 
Sound, in regard to the annual tour of duty 
of the Reserve Corps in August. 

M. I. Guertin, of Arctic, has inaugurated 
a 6 o'clock closing movement in the Paw- 
tuxet Valley. In making his announcement 
he says: “I always believe in accommodat- 
ing the public inside the limit, and not im- 
pose upon my clerks with extra work.” 

The A. A. Greene Co., manufacturing 
jewelers have removed from 215 N, Main 
St., to the Barker building, 1199 Eddy St. 
All their surplus stock of tools, machinery, 
hubs, dies, etc., have been taken over by the 
E. A, Eddy Machinery Co. and are offered 
for sale by the latter. 

Tierbert H. Hilton and Arthur J, Belle- 
feuille are the owners, according to their 
statement filed at the city clerk’s office, of 
the Belle Ornament Co., which has recently 
started in business of manufacturing a 
general line of metal ornaments and findings 
at 96 Friendship St. 

A charter has been granted to the 
Endivory Corporation of Providence, under 
the laws of Rhode Island, with a capital of 
500 shares of common stock without par 
value, for the purpose of dealing in jewelry 
and novelties. The incorporators are Josef 
Endels, Isidore Greengus and Joseph Zito- 
witz. 

The British Empire Club at its annual 
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meeting at the Biltmore Hotel last Mond, 
night elected E. Merle Bixby as chairman oj 
the reception committee and Hiram D, My. 
ray and Art Hadley as members of th 
executive committee. T. Dawson Brow 
was a member of the committee on noming. 
tions. 

Maj. E. Merle Bixby, talking on “Ue 
Sovereigns” was the principal speaker 
the regular luncheon-meeting of the Kiwanis 
Club at the Providence Biltmore Hotel last 
Wednesday. He declared that he woul 
like to see a legislature which would do 
nothing during its entire term but reped 
certain unpopular laws, 

There was the largest field at the open 
event of the Rhode Island Golf Association 
held Memorial Day at the Pawtucket Golf 
Club grounds in the history of the associa. 
¥ Among those who participated were: 

D. Baker, of Attleboro, who won second 
=a gross and best net. Others were A. W. 
Rogers, H. A. Boss, C. W. O’Brien and 
Norris G. Abbott, Jr, 

Horace M. Peck, of the Manufacturing 
Jewelers’ Board of Trade, who is secretary 
of the Manufacturing Jewelers’ Golf Asso- 
ciation, has in his possession an_ alligator 
handbag and a pair of new tan golf shoes 
that were left by one of the members of the 
association at the last week’s tournament at 
the Khode Island Country Club. 

At the annual election of officers of the 
Town Criers ot Rhode Island at the Bilt- 
more Hotel on Monday last John J. Collins, 
with the Ostby & Barton Co., was elected 
Deputy Crier for Education; D. Gus 
Schneider, with Gladding’s as Deputy Chief, 
for Civic Promotion, and H. Harold Price, 
with the Tilden-Thurber Corp, as chairman 
of the Better Business Bureau Committee. 

Krank Penning, watchman for Dunn 
Bros., manufacturing jewelers at 137 Baker 
St., saw a flashlight through an open window 
in the shop of the Rodenberg Mfg. Co., 13] 
3aker St., about 1 o'clock the other morning. 
He called the police but a search of the 
premises failed to reveal any thieves, but 
an open window was found. Nothing had 
been stolen, 

Louis Schmidt, formerly for many years 
a well known journeyman jeweler of this 
city, died last week at the Soldiers’ Home at 
Bristol, where he was admitted in April, 
1918. He was born in Germany 80 years 
ago but had lived in this country since boy- 
hood. During the Civil War he served 
Company G, First Rhode Island Light 
\rtillery. Three daughters survive him. 

Among the jewelry buyers reported i 
this city and vicinity during the past week 
were the following: Mr. Moll, of Scherr 
Mfg. Co., Rochester, N. Y.; Jose Nassr, 0! 
Jose Nassr & Co., New York city; Mr. 
Lachman, of J. Lachman & Sons Co, 
Seattle, Wash.; Mr. Robb, of T. Eaton Co, 
Ltd., Toronto, Ont.; Mr. Foster, of Samstag 
& Hilder Bros., Inc., New York city; Sam 
Kunstadter, of Chicago; Mr. Patter, 0! the 
S. S. Kresge Co., Detroit, Mich., and Mr. 
Griffin, of Marshall Field & Co., Chicago 
Charles C. Remington, attorney, 902 Union 
Trust building, this city, has been appointed 
ancillary receiver in Rhode. Island by the 
United States Court for this district of the 
De Lux Art Metal Corp., of New York 
city, under bond of $10,000. The De Lux 
Co. is defendant of an involuntary bank 
ruptcy petition that has been filed against it 
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ind is now pending in the Southern New 
York District, the principal asset being its 
plant at 9 Calendar St., this city, estimated 
wo be worth $40,000. The corporation is also 
jefendant of a patent infringement suit now 
ending in the United States Court for the 
rhode Island District brought against it by 
Theodore W. Foster & Bro. Co. of this city 
and Richard Hudnut of New York. 

Louis F. Rosenberg is able to be about at 
his business again after a recent severe at- 
tack of appendix trouble. 

George N. Steere, of the Payton & Kelley 
(0, is spending a few weeks in Maine, fish- 
ing in the Rangeley Lakes. 

Frank R. Budlong, of William C. Greene 
(o, has just returned from a six weeks’ 
business trip, during which he went as far 
west as Omaha, 

Samuel H. Dunkerley, of the George H. 
Taylor Co., was elected Grand Vice Chan- 
cellor of the Grand Lodge of Knights of 
Pythias in Rhode Island at the annual con- 
vention last Wednesday. 

George Asdorian, 38 years old, an employe 
of La Salle Ring Co., Inc., 109 Summer 
St, who was arrested some weeks ago 
charged with the larceny of 796 unfinished 
inger rings valued at $199, pleaded guilty 
in Sixth District Court last Friday and was 
fined $200 and costs. 

Frank J. Scullian, manufacturing jeweler 
at 38 Friendship St., this city, has made an 
assignment to Robert IJ. Jamieson, an at- 
torney, 65 Clifford St., for the benefit of 
his creditors. No statement has been made 
as to the extent of the assets and liabilities. 
The stock, tools, machinery, fixtures, etc., 
will be sold at public auction, in whole or 
in parts, at the plant on Tuesday, June 9 at 
12 o'clock, by order of the assignee. Mr. 
Scullian began business in August, 1907, 
when he became a partner with his father 
and brother in the firm of H. F. Scullian & 
Co., which, in 1909, was succeeded by Scul- 
lan Bros, and so continued until March, 
1922 when the brothers dissolved, Frank 
J. withdrawing and started in for himself 
in the manufacture of a line of. sterling 
silver novelties. 


Ford Moran, formerly for several years 
assistant treasurer of the Gorham Mfg. Co. 
at its plant in Elmwood, and his family had 
a thrilling experience on their trip up the 
Coast recently, when his cruising yacht, 
Swordfish, went aground on the outer point 
ot Cape Henlopen, Del., and were taken off 
‘'y a coast guard crew. They were on their 
way from Miami, Fla., to New York. Mr. 
and Mrs, Moran with their two children 
ttave lived aboard the boat several Summers 
but last Fall they closed their apartments 
iere and fitted out the schooner for the trip 
down the Coast, sailing early in October and 
nad spent the entire Winter cruising about 
m Florida waters. They were returning at 
this time so as to have the schooner refitted 
‘or the Spring sword fishing off Block Island, 
n Which both Mr. and Mrs. Moran take 
much enjoyment. Engine trouble developed 
" the way up the Coast and the Swordfish 
"as finally caught on the shore off Cape 
“enlopen. Fortunately she was floated 
without serious damage. 

William R. Dutemple, of Auburn, R. L., 

8 4 manufacturing jewelry business at 
me Eddy St., this city, under the firm 

Ye of William R. Dutemple & Co., has 
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made a general assignment to Edward J. 
Noons, an attorney of 338 Hospital Trust 
building, for the benefit of the creditors. 
While no statement has been made as to 
the amount of the assets and liabilities, it is 
believed that they are comparatively small. 
The plant, machinery, fixtures, stock, tools 
and other assets are to be sold at auction 
at assignee’s sale at 12 o’clock (daylight 
saving time) Friday, June 5. Mr. Dutemple, 
who is nearing his four score years, has 
been in the manufacturing jewelry business 
at the same address for more than 50 years. 
He first entered business in the early 70’s as 
a partner in the firm of Hopkins & Dutemple 
but upon the dissolution of that concern in 
1880, he became a partner in the firm of 
George C. Case & Co. In 1888 Mr. 
Dutemple took over the entire business and 
has conducted it alone ever since, but for 
several years it has been upon a small scale. 











Mr. and Mrs. 


George L. Shepardson 
motored to Chatham, N. Y., on Thursday, 
for a week’s visit with relatives. 


Mr. and Mrs. Walter Fisher are the 
guests for a fortnight of friends at Har- 
wickport, Mass. 


Col. Sidney O. Bigney, of the S. O. Big- 
ney Co. is on an extended business trip for 
his concern through the middle west. 


Mr. and Mrs. Eben F. Wilde motored to 
Camden, Me., over the holiday and week- 
end. 


Miss Sibel Bottomley, daughter of Mr. 
and Mrs. Arthur L. Bottomley, was among 
the graduates on Friday of the School of 
Domestic Science of Boston. 


Miss Margaret McIntosh, aged 30, died at 
the Bristol County Hospital last week after 
a long illness. She was for a number of 
years employed by the Leach & Miller Co. 


Mr. and Mrs. George Semple, Mr. and 
Mrs. Lloyd Elliott and Mr. and Mrs. Max 
Schweinshaut were members of an automo- 
bile party at the Mansion Inn for Memorial 
Day. 

Mr. and Mrs. Herbert C. Bliss will sail 
from New York on the steamship Ohio of 
the Royal Mail line, June 4, for two months 
in Europe, visiting France, Switzerland, 
Belgium, Holland, England and Wales. 


Mr. and Mrs. Thomas S. Carpenter, who 
have been spending the Winter at their 
southern home at Crescent City, Fila., 
arrived here last Wednesday. They stopped 
on their way north for a visit with Mrs. 
Carpenter’s parents at Baltimore. 


Joseph Finberg, of the Finberg Mfg. Co.; 
L. W. Smith, of Walter E. Hayward Co., 
and Laurence Baer, of the Baer & Wilde 
Co., were among the members of the New 
England delegation that attended the con- 
vention of the National Wholesale Jewelers’ 
Association at Chicago last week. 

H. D. Baker, of the Highland Country 
Club, with a 78 gross and 68 net had the 
distinction of providing the second best gross 
and the best net at the open event of the 
Rhode Island Golf § Association . held 
Memorial Day at the Pawtucket Golf Club. 
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Albert F. Hathaway, superintendent of the 
James E. Blake Co., has the sympathy of 
the entire industry in the death last week 
of his wife, at the Sturdy Hospital, after 
an illness of only a few hours. Besides her 
husband she is survived by two children. 

There was a large attendance at the 
whist, entertainment and dance held by the 
R. F. Simmons Relief Association, Tuesday 
evening. The music was furnished by the 
shop orchestra consisting of William Els- 
bree, James Pendergast and Edward Har- 
low. 

Rathburn Willard, of the General Plate 
Co., of this city, stated a few days ago 
that his concern has not yet decided whether 
it would move its plant to North Attleboro 
or not. The increasing business of the con- 
cern necessitates additional floor space and 
the firm has under consideration a modern 
factory building in North Attleboro, where 
Mr. Willard resides. 

Albert G. Saart has retired from the 
manufacturing jewelry firm of Saart Bros. 
and has resigned his office in the firm, with- 
drawing his interests. In the future the 
business will be conducted by William H. 
Saart and Herman Saart. William J. 
Tucker is the new foreman at the plant. 
Mr. Saart has so far made no announcement 
as to his plans for the future, 

Joseph F. Rioux, Stephen J. Clulee, Ed- 
win F. Leach, Stephen H. Garner, Harold 
E. Sweet and Walter A. Briggs are named 
as organizers of the So-LO Jack Co., Inc., 
of this city, which filed articles of incor- 
poration a few days ago with a capital of 
$25,000 preferred stock and 1,250 shares of 
common stock with no par, for the manu- 
facture of a patent mechanical device. The 
jack is now being manufactured in this city 
at the plant of the Larson Tool Co., but 
the demand is said to be such that orders 
cannot begin to be filled, and there are 
said to be good prospects that Attleboro may 
obtain a new and thriving industry which 
will furnish a variation from the manufacture 
of jewelry. 

Leander Simpson, of 75 Peck St., North 
Attleboro, was given a suspended sentence 
of one year in the House of Correction last 
week, with probation for the same period, 
by Judge Hagerty in the Fourth District 
Court here when he pleaded guilty to a 
charge of larceny of metal findings from the 
Jewelers & Silversmiths Co-operative Re- 
fining Co. of North Attleboro. The mitte- 
mus was suspended upon the plea of the 
man’s employer, Harvey FE. Clap, who was 
desirous of giving Simpson a chance to mend 
his ways, and the court agreed to allow the 
defendant an opportunity. Simpson was 
arrested in Providence some three weeks 
ago with a dealer in old metal, when they 
were discovered under suspicious conditions 
by the police of that city transferring two 
heavy burlap bags from one automobile to 
another in the evening. When the contents 
of the bags were examined they were found 
to consist of scrap metal—gold and silver. 
An investigation followed and the owner- 
ship of the metal was disclosed. The metal 
dealer was tried a week ago in the Sixth 
District Court at Providence, where he 
pleaded guilty to the charge of receiving 
stolen property knowing the same to have 
been stolen and was fined $500 and costs, 
which is said to be one of the heaviest fines 
ever imposed in that court for that offense. 
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TRADE CONDITIONS 


Business with the Louisville jewelry trade has 
been quote good over May, although it is claimed 
that the Spring racing season has retarded business 
rather than helped it here, as 19 days of racing 
means that Louisville residents are spending a great 
deal of money at the track, which would otherwise 
be spent on general lines of merchandise. June out- 
look is gocd, as a great many weddings are 
scheduled. Conditions out in the State are not very 
satisfactory, the coal mining, oil and agricultural 
districts all being rather dull. Collections have been 
slow out in the State, and jobbers in some line of 
business are not making much effort on _ rural 
business except with first class houses. Rapid de- 
velopment of bus lines, which now link Louisville 
and Indianapolis, Louisville and Lexington, Ky., 
and many smali towns out in the State with larger 
points, 1s resulting in more shopping in the larger 
centers, this also being aided by the automobile, 
and materially affecting business of general stores 
ut cross roads points. 





Brainard Lemon, of Lemon & Son, and 
the Lemon Silver Galleries, has recently re- 
turned from a trip to the east. 

R. Baude, head of R. Baude & Co., Mar- 
ket St. retailers, is back, after spending a 
few days with friends in Cincinnati. 

Rogers & Krull, Fourth Ave. jewelers, 
during the week has something a little out 
of the ordinary as a window display, it being 
a fully equipped model of a square-rigged 
ship. 

The Louisville Times, which has been run- 
ning a series of short sketches concerning 
prominent Louisville men, recently devoted 
one of these to G. F. Geiger, head of G. F. 
Geiger & Sons, jewelers. 

A woman, recently arrested on charges of 
forgery and securing merchandise under false 
pretenses, has been indicted by the Jefferson 
County Grand Jury, she having used the 
name of her sister, it is alleged, in obtaining 
diamond rings, one worth $125, at the Lin- 
coln Watch & Jewelry Co., another at $75, 
from David Roth’s Sons, and a third, val- 
ued at $75, from Vic Lorch. 

P. B. Stith, secretary of the Kentucky Re- 
tail Jewelers’ Association, when asked about 
the possibility of a State convention this 
year, stated that President William M. Irion 
had decided not to call a meeting, in view 
of the fact that but one man from out in the 
State came to the called meeting last year, 
and that conditions in the State today are 
worse rather than better than last year. 

Two new ordinances have been introduced 
whereby solicitors selling from samples, etc., 
and taking orders with a small down pay- 
ment, balance to be paid later, will have to 
put up bond of $500 before soliciting; and 
pay a $25 license fee to the city, to protect 
the public from crooks who have been solicit- 
ing orders for various kinds of merchandise, 
displaying good samples, and either not de- 
livering at all, or delivering low grade mer- 
chandise, worth far less than samples shown. 

Memorial Day in Louisville, which prior 
to the war was not observed to any great 
extent, some houses closing a half day, but 
many remaining open all day, is being ob- 
served more and more each year. Prac- 
tically all downtown stores were closed all 
day this year. The jewelers not having an 
active retail association were forced to get 
up a petition, which was sent around from 
house to house. The following stores agreed 
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to close: Matt Irion & Sons, William Ken- 
drick’s Sons, Rich G. Tafel & Sons Co., 
S. E. Ledman & Son, Letzler & Lorch, W. P. 
Brandenburg & Co., Martin & Krebs, Vic 
Lorch & Sons, Rodgers & Krull, David 
Roths’ Sons, G. F. Geiger & Son, R. Baude, 
Charles C. Wright & Co. One or two large 
houses refused to close, but will probably 
close when they find that the day is as quiet 
as a Sunday in Louisville. 

Among recent visitors to Louisville were 
Ross S. Atwood, of the Gorham Co.; R. V. 
Nye, of the Waltrous Mfg. Co., Walling- 
ford, Conn.; Sam H. Maybaum, of May- 
baum Bros., Inc., New York; Ira Barzilay, 
M. Gugenheim, Inc., New York; Mr. Ferris, 
of Carpenter-Kollmar Co., Newark; W. R. 
Poucher, of Carter Gough & Co., New York; 
N. T. Sherwood, Frank Krementz Co., New- 
ark; Henry Freund, of Henry Freund & 
Bro., New York; Harry Kramer, Kuehl 
Clock Co., Chicago; C. T. E. Smith, Reed 
& Barton, Taunton, Mass.; George Bolger, 
of E. G. Webster & Son, Brooklyn; Sam 
Newman, Gunzburger & Gluck, New York; 
Morris H. Krohn, of Riker Bros., Newark; 
Jerome M. Lissauer, of Arnstein Bros. & 
Co., New York; Edward F. Dienst, of Suss- 
field, Lorsch & Schimmel, New York; Wil- 
liam McGill, of International Silver Co., 
Wallingford, Simpson, Hall & Miller divi- 
sion; Wm. W. Heer, Concord Watch Co., 
New York; Harris Baskin, Baskin Bros., 
New York; A. S. Khouri, F. J. Boesse & 
Co., New York. 














Retail jewelers and other retail merchants 
of Jasper have signed an agreement to close 
their stores every Thursday afternoon from 
June 1 to Sept. 1. 

J. E. Aderhold, Jr., has presented the At- 
talla Gun Club with a handsome silver cup, 
which will be a challenge trophy to be shot 
for every Wednesday afternoon until the end 
of the season. 

The Birmingham alumni of the Alabama 
State University have presented a handsome 
silver loving cup as a token of their esteem 
to Dr. George H. Denny, who for the past 
13 years has been president of the university. 

Dewey Abernethy is committed to the 
county jail, with bond fixed at $500, on the 
charge of passing worthless checks on jewél- 
ers and others. Among other things, he -is 
charged with signing a check on the First 
National Bank at Bessemer, as Stanley 
Lucy, for $35. 

Ideal weather for the past week has caused 
a considerable of a revival in business. One 
of the noted events of the past week was a 
visit to Birmingham of Vice-president 
Charles G. Dawes and Senator Oscar W. 
Underwood, both speaking to an audience of 
6,000 people at the Municipal Auditorium on 
Wednesday night. The occasion of the visit 
of these two distinguished guests brought 
several thousand visitors to Birmingham, 
who did considerable shopping while here, 
the retail jewelers coming in for their part 
of this business. 

The Harrv C, Lee, Jewelry Co. has sold 
out to the Marchal Jewelry Co. The busi- 
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ness will be consolidated at the store of the 
latter company, 217 N. 20th St. Ip the 
meantime as much of the stock of the Hg 
C. Lee concern as can possibly be sold at 
special sale is being disposed of at the store 
of this company, 221 N. 19th St. 

H. I. McEldowney, manager of the Bir. 
mingham Better Business Bureau, says that 
the bureau has been quite active recently in 
a campaign against what he terms “bait ad. 
vertising.” The bureau stands for truthfy. 
ness in advertising as well as in other byj. 
ness methods practiced, 

Unidentified burglars shattered a plate 
glass window in the front of the Mendel. 
sohn Jewelry Co.'s store, 1812 Firs 
Ave., N., and helped themselves to a liberal 
supply of jewelry. Fourteen watches, many 
watch chains, fountain pens, beaded bags, 
suitcases, knives and many other articles 
were taken. 

A recent decision of the Alabama Supreme 
Court declared the bad check law enacted by 
the Alabama State Legislature in 192] up. 
constitutional. Under this law a person who 
gave a check, and the check was not honored 
by the bank on account of insufficient funds, 
or any other reason, was made liable to ar- 
rest immediately and the check was prima 
facie evidence of intention to defraud, Ac- 
cording to the Birmingham Retail Mer- 
chants’ Credit Association, the circulation of 
bad checks in Birmingham has increased 50) 
per cent. since this decision of the Supreme 
Court. However, a law enacted by the State 
Legislature in 1923, in reference to bad 
checks, is still in force. Under this law the 
burden of proof lies with the prosecution to 
show that the person giving a bad check 
did so with the intention to defraud. This 
law makes the defendant a competent wit- 
ness to testify to his financial circumstances 
and his intention to defraud. 








Heard ’Round the Capitol 





Navy flyers with the MacMillan Arctic 
expedition this Summer may employ a 
24-hour watch in place of the compass i 
guiding their flight. Because the magnetic pole 
is a considerable distance away from the 
North Pole, causing the needle to point south 
when near the latter, a better directing ™- 
strument is desired. Albert H. Bumstead, 
of the National Geographic Society hit 
upon the 24-hour watch whose lone hand 
will follow the sun through the sky, and 
thus give not only the time but the exact 
direction when the “24 o'clock” is pointed 
toward Greenwich meridian. Such a watch 
is now being made. 

* ok * 

Warren G. Hoagland, chief of the Special- 
ties Division of the Bureau of Foreign & 
Domestic Commerce for the past 18 months 
has resigned to become foreign sales mat- 
ager of L. C. Smith & Bros., typewriter 
manufacturers of Syracuse. While serving 
in the Commerce Department Mr. Hoagland 
was instrumental in obtaining from the com 
sular service and the Commerce Depart 
ment’s representatives abroad more compre- 
hensive and more frequent reports on ¢ 
jewelry trade in other parts of the world. 
These reports have appeared from week t0 
week in Tue Jewerers’ Cmcutar. 
Hoagland’s resignation becomes effective 
June 1. His-successor has not been 14 
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samuel Berson, well known retailer of 
shenandoah, Pa., has been in the city on a 
igving trip. 

“Edward J. Nepley, of 922 Walnut St., has 
istered himself as the Fine Art Company, 


wading in wholesale art and gifts wares at 
hat address. 

Edward A. Mott, for several years in the 
wail business at 3432 Germantown Ave., is 
ising out his stock preparatory to retiring 
om the jewelry business. 

Recent callers on Louis Sickles in the Jef- 
‘son building, included H. Schanley, 
(Quakertown, Pa., and a representative of 
ye Berks Jewelry Co., Reading, Pa., both 
n buying trips. 

Leonard Sonders, for several years a 
glesman for Samuel Vederman, has become 
nected with Maurice Mintz, now in the 
ieGar building, and is calling on the city 
nd vicinity trade. 

June graduations and bridals did not mean 
yw very much to Philadelphia retailers in the 
st two or three weeks, and the majority 
welcomed the opportunity to close their 
slaces on Memorial Day and save that much 
verhead. They will have another chance 
om July Fourth, which also falls on a Satur- 
day this year. 

Several jewelers on that thoroughfare 
ined in a “golden hour” sale of the 52nd 
‘. Allied Business Men’s Association Iast 
week, the sale being between the hours of 
4M. and noon, and resulted satisfactorily 
0 the merchants participating. The district 
sone of the busiest in Philadelphia and in- 
ludes some 500,000 residents. 

A burglar alarm which “went wrong” in 
the retail store of Joseph Zablin, 1919 N. 
jist St, early in the morning, caused great 
xcitement in the neighborhood. The alarm 
awoke Mrs. Zablin, who jumped from bed 
and called the police. Arrival of a patrol 
wagon full of officers and their search of the 
store drew a crowd, but it was found that 
the alarm had gone off accidentally. 

\n exhibit that attracted more than usual 
attention during the week was that in one 
iJ. E. Caldwell & Co.’s window, which 
nsisted of the silver trophies for the 21st 
anual regatta of the American Rowing As- 
ociation here on Memorial Day. The win- 
“ow was completely filled with the display of 
ving cups, placques and other trophies and 
irew interested crowds all the time it was 
n show. 

Members of the Jewelers’ Club heard with 
“rrow the death of Fred M. Jewell, one of 
- members, who was stricken suddenly in 
‘ew Holland, O., while selecting a monu- 
ment for the grave of his wife there. He 
- buried beside her in the family plot. 
Mr. Jewell, who had been in business in this 
pi for 20 years, had not been well, and was 
nhis way to French Lick Springs for treat- 
ment when he was stricken. 

_ The staff of J. J. Cohen, diamond dealer 
lat building, Chestnut St., has 
Cohen’ cased by Joseph J. Cohen, Jr., Mr. 
_ 8S son, has for the last two years 
ri connected with Waterman pen company 
te Philadel. York. He will look after 
that J j fa la and suburban trade. Now 

‘J. Cohen, Sr., has his jewelry studio 


fully arranged, he is making plans for his 
annual diamond buying trip to Europe, which 
will be in August. 

The North jewelry store, Athens, Pa., was 
victimized by a check swindler, who forged 
the name of Michael Nee, a_ well-known 
business man of Sayre, Pa., to checks he 
gave in payment for jewelry. The amount 
was not large, and the jeweler not the only 
victim. The swindler, who used the names 
of “J. A. Kendrick” and “James L. Laplant,” 
also victimized two national banks and other 
merchants, his aggregate transactions being 
only $100. The disquieting fact is that the 
police believe him to be one of a gang which 
recently “worked” southern New York State, 
and warnings have been sent out to jewelers 
and other merchants all through Pennsyl- 
vania to be on their guard. 

Angelo R. Lerro, a jeweler at 723 Chris- 
tian St., is technically under arrest and a 
prospective customer, named Pasquale Russo, 
is in the Pennsylvania Hospital with a bullet 
wound in the chest as the result of a re- 
volver being discharged accidentally while 
Mr. Lerro was showing it to Russo, who 
wanted to purchase it. The jeweler was 
showing the prospective customer how the 
weapon worked, and had placed a bullet in 
the chamber to illustrate the method of load- 
ing it, when the weapon discharged, the 
bullet striking Russo, who is in a critical 
condition. Lerro is being held to await the 
outcome of the wounded man’s injuries, al- 
though the police admit the shooting was 
accidental. 

Another instance of why jewelers love 
their landlords is found in the notices only 
recently received by Charles Muth & Sons 
aud Robert L. Saunders, two of the best 
known retailers downtown, that the build- 
ings from 5 to 15 S. 8th St. in which their 
stores are located have been sold. It was 
at first intimated by the sellers that the 
buildings were to be razed and new ones 
erected, but the new owners soon sent out 
notices in which there was no mention of 
this but an announcement of an increase in 
rents effective June 1. Action of both jewelry 
firms is uncertain, but as both have been in 
their present locations many years and have 
built up a large trade, their executives say 
they will probably have to grin and bear it 
so far as the increase is concerned. 








The recent exhibit of family silver at the 
store of the W. P. Cart Co., Charleston, 
S. C., attracted national attention. The As- 
sociated Press took the story on its wires 
and broadcasted it over the entire country. 
The New York, Trenton, N. J., and other 
city papers carried accounts of the event. 
Mr. Cart has received so many notices of 
his exhibition, and so many people called at 
the time, that he is planning a much larger 
display in October. He will then have a 
small program listing the different pieces of 
silver with a short history of each. The 
silver that the Charleston families loaned 
him for the show is valued at over $100,000. 
Charleston was the most fashionable city in 
the Colonies, and it was during those days 
that so much of the prize silver found its 
way to Charleston. So besides being genu- 
ine and beautiful much of the silver is en- 
hanced in value with authentic history. 
There are several pieces of silver in Charles- 
ton that were the work of Paul Revere. 
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Francis Zilch is making an automobile trip 
through Vermont. 

Frank P. Kennedy has returned from an 
extended western business trip for his con- 
cern. 

Alfred Reilly has returned from a trip 
through the mid-western States in the 
interest of the Evans Case Co. 

Russell Rhodes, of the Mason Box Co., 
left last week for Buffalo, N. Y., where he 
attended the annual convention of box manu- 
facturers. 

Wallace D. Kenyon, of the Webster Co., 
is chairman of the Americai, Legion endow- 
ment fund drive in this town. He is a 
member of the North Attleboro Post of the 
Legion. 

Congressman Joseph Martin, Jr., was a 
guest of the Ancient and Honorable Artillery 
Co. of Boston, at its annual drumhead elec- 
tion ceremonies on 3oston Common on 
Monday last. 

The Twilight Baseball League of four 
teams was organized in this town Wednes- 
day evening and includes teams from the 
Whiting & Davis Co. factory, Mason Box 
Co., and the Webster Co. 

In a game that was tinged with much 
rivalry and enthusiasm last Thursday evening 
at the Anawan alleys, the Marcoullier’s de- 
feated the Bishops three strings in bowling. 
Both fives are from the T. G. Frothingham 
Co. shop. 

The State census, which has just been 
completed, shows that the population of 
North Attleboro has increased 578 over that 
of 1920. The count this year gives the 
town a population of 9,816 as compared with 
9,238 in 1920. 

Paul Lowell Pratt died last week at his 
home on Circular St. He was 67 years, of 
age and was one of the best known die cut- 
ters in this section and had been employed 
a number of years in the local jewelry fac- 
tories. A widow and one daughter sur- 
vives. 

The Salvation Army in its general mainte- 
nance appeal seeks this year $1,500 in con- 
tributions from the citizens of North Attle- 
boro. Among the members of the committee 
in charge of the drive are H. Alton Hall, 
Harry W. Fisher, F. Lester Holbrook, 
Wallace D. Kenyon and Frederick Sturdy. 








Canada Notes 





The firm of Spenard & Lavigne, jewelers 
of Montreal, has been dissolved. 

The Verdun Optical Co. is registered at 
Montreal by Henry Richardson. 

Percy Smith, jeweler of Elmira, Ont., 
has sold his business to A. Harman. 

Wheatley Bros., jewelers, Regina, Sask., 
have closed out their branch store on 
Scarth St. 

J. A. Mercier, jeweler, and Simon's 
Clothing & Jewelry Store are registered at 
Montreal. 

Out-of-town jewelers calling on the To- 
ronto trade recently included F. Laird, 
Parry Sound; A. H. Tobey, Sudbury; F. 


Rainer, Palmerston. 
* 
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URTHER figures 

on the jewelry tax 
that have just been re- 
leased by the Treas- 
ury Department show that the amount paid 
to the treasury during April on sales of 
jewelry and kindred lines to the consumer 
total $564,749.98 as compared with $1,491,- 
454.98 paid to the Treasury Department in 
April, 1924. This indicated that the amount 
of jewelry sold for over $30 each (and 
watches sold for over $60 each) during 
the month of March amounted to $11,294,- 
999.60 as compared with $29,829,099.60, the 
amount of sales on all kinds of jewelry and 
watches of all prices during March, i924; 
in other words, the taxable jewelry sales 
this year were slightly over 37 per cent of 
the total sales of the previous year. 

The Treasury Department has also an- 
nounced the amount of receipts from jew- 
elry taxes from July 1, last to April 30, as 
$8,544,301.90, as compared with $19,721,331 
in the corresponding period of the previous 
fiscal year. Translated into jewelry sales, 
these figures mean that the value of the 
jewelry on which taxes were paid during 
the 10 months from June 1, 1924 to March 
1, 1925, was $170,886,038, while in the 10 
months of the preceding year, the total 
sales of jewelry (all of which was then 
taxed) were $394,426,620. 

It is unfortunate, as we have often said, 
that the Treasury figures begin with July 1 
because, therefore, there is no way of mak- 
ing a proper comparison between the figures 
of the two years, as the July, 1924, figures 
include the sales for June of the same year 
which were all under the old law and also 
there were no exemptions in the first two 
days in July. This adds over a month of 
figures under the old law to the total of 
the nine months under the new, with the re- 
sult that no proper comparison can be made 
with the corresponding figures of 1923-24. 

As the figures stand they show a relation 
of sales recorded for the 10 months of 43 per 
cent of the sales recorded for the previous 
year. Making due allowances for the month 
of June and the two days in July, this would 
bring the sale of the taxable articles today 
under 40 per cent under the sales of the 
previous year. In other words, figuring that 
the sales are approximately the same as in 
the previous year, the jewelers are paying 
to the government in taxes less than two- 
fifths of the sum they paid under the old 
law. 


The Jewelry 
Tax Collected 
During April 


WO old maxims, 
“A little knowl- 
edge is a dangerous 
thing” and “A part of 
the truth is worse than a lie’ were both 
well exemplified last week in the publication 
of the press despatches that came out from 
Washington, Thursday, on the subject of 
the average price at which the rough South 
African diamonds were sold last year. For 
these despatches by giving the public a small 
part of the information necessary to con- 
sider the subject intelligently, created an 
impression as to diamond values that was 
as far from the truth as could possibly be 
imagined. The story sent out by the Asso- 
ciated Press, began as follows: 

“Diamonds mined last year in South 
Africa sold in the rough on the ground 


Misrepresentation Tw 
with Part 
of the Truth 
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for an average of $16.50 a metric carat, 
it was reported today by the Commerce 
Department. 

The striking difference between that 
figure and the retail price was attrib- 
uted to many reasons, including the 
losses in cutting and the elimination of 
flaws.” 

It would be almost impossible to deliber- 
ately misrepresent more effectually the sit- 
uation as to the price of rough diamonds 
than was done in the circulation of this 
part truth, for it gave the impression to 
many people that the diamond for which 
they were paying $500, $600 or $700 a carat 
was worth practically nothing in comparison 
in the rough state and that the whole value 
resulted in the cost of cutting and the profits 
of the different people who handled it, 
whereas, a matter of fact, the cost of cut- 
ting the rough averaged in the single carat 
stones about 10 or 11 per cent and the 
profits of the cutter, importer and jeweler 
were in many cases hardly sufficient to pay 
the overhead of his business. 

The main fact concealed in the Associated 
Press despatch was that this price per carat 
was the average of all so-called “diamonds” 
mined and that the bulk of such diamonds 
were in no sense. gems or in any way dia- 
monds, as considered by the public. The 
bulk of these rough crystals are suitable 
only for grinding, polishing, drilling and 
other mechanical purposes and are known 
as bort, though technically or mineralogically 
they are classified as “diamonds,” but much 
of it is worth only a dollar or two per carat. 
Had the despatches in any way. indicated 
the proportion of the gem stones in the total 
number of carats mined, the story would 
not have been quite so misleading but omit- 
ting this and in attempting to account for 
the difference between the price of the rough 
and the price of the cut stones as coming 
simply in the cutting, a serious blunder was 
committed that made the article clearly mis- 
represent the entire situation as far as the 
jewelry trade is concerned. 

The despatch went on to say: “The aver- 
age was based on sale of 2,440,397 carats 
of gems dug from blue clay deposits, which 
produce the largest portion of the world’s 
output. During the same year river bed 
gravels in South Africa produced 287,555 
carats of diamonds, which for considerably 
higher figure, averaging close to $37.50 per 
carat.” But even this did not make clear 
that the higher price of the stones from the 
river bed gravels was due to the fact that 
the proportion of gem stones from this 
source was very much larger than any of 
those found in the mines proper. 

Why is it that the newspapers seem to 
delight in misinforming the public on dia- 
monds or at least publishing as news mis- 
statements on the same and drawing con- 
clusions without any attempt to verify the 
facts or find out all the facts? This has 
been a mystery to the trade for many years. 
That the action of the papers has annoyed 
the jeweler and interfered with his trade 
goes without saying but the only thing our 
merchants can do is to view the situation 
philosophically and whenever such mis-in- 
formation appears to take pains not only to 
correct it with their customers, but also de- 
mand a correction or the statement of the 
full facts from the local publications that 
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have circulated the untruths. Perhaps jf 
we do this often enough and long enough, 
we can so annoy the editors of local papers 
until they will feel that it will be easier to 
verify such items before they appear than 
to satisfy their jewelry readers and make 
the corrections after they have been pub. 
lished. 


r TPE con 
Enforcement of | HERE seems to be 
* ¢c mpress } 
the National in impression jp 


. certain sections of the 
ng Law ; : 
Stamping La country that the 50. 


called Federal Stamping Law passed in 19% 
is somewhat of a dead letter, or at least 
that it cannot or will not be enforced, and 
that it is only the State legislation in regard 
to the misbranding of precious metals that 
is at all dangerous to the malefactor wh 
wishes to treat his customers and the public 
by giving silver gold or platinum of less 
quality than the standard prescribed by law, 
That this is not true is apparent to anyone 
who has followed the prosecutions of vari- 
ous Cases of misrepresentation in the past 
years; for though the National Stamping 
Law has not often been invoked, it can be 
and it has been in several instances, the most 
recent instance being the conviction in Balti- 
more of a dealer, named Linde, who had 
been indicted on the charge of bringing into 
that city, articles of gold, improperly 
marked as to quality. 

The Baltimore indictment, which was un 
der Section 8808 of the Compiled Statutes 
of the U. S. Penal Code, charged that he 
did knowingly and unlawfully transport in 
interstate commerce from the City of New 
York to Baltimore, 47 rings made of 18 
karat gold to which had been added a quan- 
tity of lead and which bore a symbol re- 
sembling the mark usually employed to in- 
dicate the fineness of gold. The indictment 
charged that the symbol affixed was false 
and misleading and in substance indicated 
that the rings were made wholly of gold and 
that the symbol was affixed to such articles 
for the purpose of misleading those who 
have dealings with the accused. On a plea 
of guilty, the jeweler was sentenced to three 
months in jail by Judge Soper. 

A previous case was the indictment by the 
Federal Grand Jury in New York of a job- 
ber named Horowitz under the Silver Sec- 
tion of the same statute as a result of a 
complaint of the National Jewelers Board 
of Trade that he sold an article branded 
“Sterline.” This defendant also pleaded 
guilty Nov. 3 and was fined as told in full 
in THE JEWELERS’ Circutar, Nov. 12, last. 

It is true that the largest number of prose- 
cutions for misbranding of precious metal 
have been brought under the State laws and 
particularly under the laws of New York, 
but this has been due in most instances 10 
the fact that both the complainants and the 
defendants were within the State; that the 
evidence of the violation of the State law 
was adequate for conviction, and that the 
facilities for prosection under the State 
statute were much better than under the 
National Act. Also, where the defendant 
has been convicted under the State statute 
and was also amenable to indictment under 
the National statute, it was not _ thought 
proper to bring both proceedings, inasmuch 
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as the two crimes often grew out ol th 
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Joseph Kaufer, of Kaufer Bros., 71 Nassau 
St. sailed Saturday on the Olympic for 
Europe on a purchasing trip. 

Maxwell kk. Maybaum, of Maybaum Bros., 
Inc, importers of pearls and diamonds, 2 W. 
47th St., sailed for the European diamond 
and pearl markets last Saturday aboard the 
Olympic. 

Joseph L. Herzog, of Joseph L. Herzog 
& Co, and president of the National Jewel- 
ers Board of Trade sailed for Europe re- 
cently and expects to return to this country 
about June 15. 

The business of the Louis Jewelry Shop, 
was incorporated at Albany, 

with a capital of $10,000. 
Louis, J. F. 


Queens, L. I., 
N. y recently 
The incorporators are E, 
Schopp and S. Lesikin, 

Joseph Halpern, watchmaker for the trade, 
formerly located at 71 Nassau St., opened a 
sore on Saturday, May 23, at 643 Broad- 
way, Bayonne, N. J., where he will handle 
ewelry and gifts and do watch repairing. 

\ new and up-to-date building for the use 
of the jewelry trade in being constructed on 
the site running from-35 to 39 W. 47th St. 
This is the center of the uptown jewelry 
district to which many firms have moved 
during the past year. Walter M. Mason is 
the architect. 

Mrs. Minnie Newcorn, who had a _half- 
mterest in the jewelry business of H. New- 
corn & Son, at 2649 Third Ave., left an 
estate appraised on Friday last at $37,320, 
the bulk of which went to her son, Julius, 
and her daughter, Sylvia Silbermann. The 
assets of the jewelry business were valued at 
$72,272, and the liabilities fixed at $29,036, 
the net being $63,241. For three 
years before her death the net profit were 
7,763, $8,668 and $9,918, respectively. 

Last Wednesday, a voluntary petition in 
bankruptcy was filed in the United States 
District Court at srooklyn, by Samuel 
Greenberg, manufacturer of silverware and 
manicure boxes, 2998 29th St., that Bor- 
ough. Mr. Greenberg owes $2,650 to unse- 
cured creditors, and according to his sched- 
les has no assets. Some of the largest un- 
secured creditors include: M. Hausman & 
rn $300 ; Perfection Woodworking Co., 
yy; P. R. ©. Woodwork Corp., $200; 
Wiser Box Board, $100: Andy Paper Box 
Co, $100; Leona Textile Co., $100; Max 
— $200, and Eisenberg & Weinstein, 


assets 


Per report of the testimonial dinner 
nye Saturday evening, May 23, to 
~ ah xeorge Hilsinger, president of the 
‘ ¢ Clubs of the State of New York 
and past President of the Jewelers’ Square 
rn = appeared in these columns last 
that Me a error appeared stating 
pew singer during his term of office 

visited approximately 10 clubs in New 


York which are affiliated with the State 
organization. Since being elected head 
of the State association, Mr. Hilsinger has 
visited 110 clubs. This number is said to be 
considerably in excess of the number of calls 
made by any of the former presidents of the 
State association. 

A baseball team to represent Maiden Lane 
is again being formed. This is the first 
time since 192] that the “Lane” has been 
represented by a ball team and Harold 
Ward, the business manager at that time, is 
again acting in that capacity. He has 
secured Dyckman Oval for the opening 
game on June 6. Sidney Greenbaum, man- 
ager of the nine of 1921, when the team won 
14 games and lost one, will again manage 
the newly formed team. There are many 
vacancies on the team for young men on the 
“Lane” who play ball and a tryout can be 
arranged by writing to Sidney Greenbaum, 
9 Maiden Lane. The management is anxious 
to have a large turnout for trials in order 
to give the “Lane” a good team. 

A drive for membership is being made by 
the New York State Retail Jewelers’ Asso- 
ciation prior to the convention which will 
be held on July 20-22 at Albany, and a 
membership committee has just been ap- 
pointed by Emil J. Scheer, president of the 
association, of which M. L. Korsunsky, for- 
mer president of the Bronx Retail Jewelers 


Association, is chairman. Mr. Korsunsky 
intends to make a special effort to en- 
large the membership of the association 


within the metropolis. His associates on 
the committee are Charles FE. Sunderlin of 
Rochester, Albert’ Kamp of Ossining, P. 
W. Hallenbeck of Catskill, George [vans, 
Utica and J. A. Darrow, Penn Yan, all of 
whom also expect to make a strong effort 
to increase the membership of their particu- 
lar districts. 

Charles Perelstein, a jeweler and watch- 
maker at 82 Graham Ave., Brooklyn, filed a 
voluntary petition in bankruptcy in the 
United States District Court, that Borough, 
recently, listing his liabilities at $13,878 and 
his assets at $3,025. The jeweler’s debts 
represent unsecured claims while the assets 
include stocks, negotiable bonds, etc., $25, 
and policies of insurance, $3,000. Listed 
among the largest unsecured creditors are 
the following: S. Tartakowsky, $350; J. 
Mandelbaum, $396; M. Rosen, $237; J. Ber- 
ger, $100; B. Berger, $2,425; Kirshenbaum 
3ros., $257; Molly Perelstein, $100; L. Ruh- 
man, $235; M. Richman, $490; H. Goldstein, 
$780; M. Liderman, $690; J. Hirschleifer, 
$280; M. Gilbert, $1,900; L. Goldberg, $691; 
J. Sechleger, $405; Jacob Soskel, $214; H. 
Matthesen, $155; Abraham Pintov, $1,175; 
David Shapiro, $1,215; Herman Zucker, 
$300, and Sol Weitz, $700. 


Members of the Jewelers 24 Karat Club 
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are now looking forward to the “big day” 
of the Summer season on which will be held 
the annual outing and clam bake of the or- 
ganization. This is announced to take place 
at Pleasure Bay, Long Branch, Tuesday, 
June 23 and a full program of the events 
of the day will be mailed to all the mem- 
bers within a short time. The members 
will as usual go by steamer from New 
York to Atlantic Highlands leaving New 
York about 9 A. M. and from Atlantic 
Highlands to Pleasure Bay by train and 
trolley. No tickets for the event will be 
sold to anyone outside the membership but 
members have the privilege of inviting 
guests at $6 per head. In order that com- 
plete arrangements may be made by the 
committee at the earliest possible moment, 
the members are urged to make their res- 
ervations at once for themselves and guests 
and mail immediately to Frank T. Sloan, 
chairman of the committee, 15 Maiden 
Lane. 

Schedules in bankruptcy were filed in the 
United States District Court, this city, on 
Tuesday, May 26, by the W. A. L. Silver 
Mfg. Co., maker of metal novelties, 174 
Worth St. This concern was petitioned 
into bankruptcy on Dec. 31 last. The firm’s 
liabilities, which represent unsecured claims, 
amount to $20,364 while the assets total 
$2,876 and include: cash on hand, $10; stock 
in trade, $1,000; machinery, tools, etc., $800; 
debts due on open accounts, $1,056, and de- 
posits of money in the banks and elsewhere, 
$10. Listed among the largest unsecured 
creditors are: All Metal Stamp Co., $4,892; 
Charles Cooper & Co., $142; Dura Glass 
Co., $397; Eastern Metal Stamping Co., 
$1,858; Eaglet Metal Spinning Co., $605; 
Krank Feldman & Son, $115; U. T. Hunger- 
ford Brass Co., $1,680; Louis County Glass, 
$368; Modern Brass Works, $1,360; Metro 
Polishers & Plating Co., $147; Scoville Mfg. 
Co., $707; Victor Metal Products Co., 
$450; Zeller Lacquer Co., $709; Brettenia 
Silver Casting Co., $523; Compound Spe- 
cialty Co., $262; William F. Almy, $361; 
Bridgeport Rolling Mills, $556; Liberty 
Brass Co., $119; Shelton Mfg. Co., $517; 
Hoyt Metal Co., $541; American Brass Co., 
$359; Guaranteed Buffing Co., $253; A. 
Robinson & Sons, $332; Block Bros., $333; 
Alfred Chaturn Supply Co., $427; Magnus 
Chemical Co., $198; White Head Metal 
Products, $962; and Eastern Metal Spinning 
Co., $600. 

George Rabinowitz, who was a partner in 
the European Novelty Co., manufacturer of 
jewelry at 693 Broadway, left an estate ap- 
praised on Friday last at $11,213, all of 
which went to his wife, Dina Rabinowitz. 
His interest in the business was $10,444, and 
the interest of his partners, S. Frumes and 
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Banking Service for the Jewelry Trade 
\ \ JE offer to jewelers the special facilities developed through years of 


intimate association with their business, together with all the 
financial and service resources of a great banking institution. 





MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA TRUST COMPANY 
81 Fulton Street, New York 
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y Abramson, were $9,110 and $8,033, re- 
wettively. The profits were $10,765 for 
w? and $9,663 for 1923. 

“The National Jewelers Board of Trade 
«ill move its offices this week from 15 
Yaiden Lane to 22 W. 48th St. 

It was announced on Saturday that T. J. 
Tierney has resigned as vice-president and 
‘rector of Hume & Tierney, Inc. and has 
withdrawn from the concern. 

William Lerner, a member of the firm of 
leer Bros. & Buxbaum, diamond im- 
grters, 5 Eldridge St. arrived on the 
Olympic last week, after a successful buying 
trip abroad. 

Irving Schiff, representing H. N. Schiff, 
American watch distributor, 20 W. 47th St., 
is completing his trip through New York 
State, Michigan, Ohio and Pennsylvania and 
wil return shortly to New York City. 

The Federal Emblem Co., is the name of 
aconcern incorporated at Albany, N. Y., 
last week, for the purpose of making jewelry 
and insignia. The capital is $9,000 and the 
incorporators are: J. Kohrman and R. Stein- 
bock, 

Joseph Goldmuntz, of Goldmuntz Bros., 
10 Broadway, N. Y., has just returned on 
the Olympic from a two months’ trip 
abroad where he visited the Antwerp office 
of his firm and the Amsterdam and Paris 
diamond markets. 

Fred Gresser formerly of the Gresser Co., 
49 Maiden Lane, is now connected with Eric 
(arlson, manufacturer of platinum jewelry, 
71 Nassau St., it was announced last week. 
Mr. Gresser will call on the trade in New 
York city and vicinity. 

Frank J, Epstein, formerly with the 
Bulova Watch Co., has been added to the 
sales staff of the V. & W. Watch Co., watch 
importers, 65 Nassau St. Mr. Epstein has 
left on an extensive trip to call on his trade 
through the south and middle west. 

A special window display at the store of 
the Gorham Co., 47th St. and Fifth Ave., 
attracted considerable attention and favor- 
able comment last week. The window was 
especially arranged for National Sterling 
Silver Week and showed a table properly 
st. 

Israel Rattner, wholesale dealer in watches 
and jewelry, now at 49 Forsyth St., will 
move sometime this week to 38 Forsyth St., 
where he will occupy the store. Mr. Rattner 
was formerly at 38 Forsyth St., but about 
a year ago moved to 49 but recently took a 
‘ase on his former location, 

A, A. Rose, vice-president of the Vanity 
Designs Publishing Co., 47 W. 42nd St., an- 
hounces that he will be married on June 7 

Gertrude Busch, daughter of Simon 
busch, prominent theatrical costumer. Mr. 
‘ose and his bride will tour the United 
‘lates on a honeymoon trip. During the 
‘ip Mr. Rose will look after his business 
Interests, 

_‘\ Marriage of interest to the jewelry 
rade will take place at the Hollywood 
mene, on Sunday, June 7, when Lillian 
olan, 1254 Stebbins -Ave., is married to 
“mind Kraysler. Miss Kaplan is the 

















daughter of S. Kaplan, manufacturer of 
emblem jewelry, and has been associated 
with her father at 105 Fulton St., for many 
years. Mr. Kraysler is a member of the 
firm of Dolgov, Kraysler & Dolgov, man- 
ufacturers of diamond mountings, at 106 
Fulton St. 

Specifications are now being printed for 
what is one of the largest orders for silver- 
ware, both flatware and hollow ware, ever 
placed by the American Shipping trade. 
Bids for this will be called for by William 
Francis Gibbs, designer and supervising con- 
structor of the new swift Pacific passenger 
steamship Malolo now building at Philadel- 
phia. The Malolo is the largest high- 
powered merchant ship ever contracted for 
in America. ‘We are asking for bids,” he 
announced, “on a rather large assortment 
of silverware. The number of separate 
articles will total 27,562 pieces. All flatware 
is to be of heavy blanks and to be of the 
highest grade of 18 per cent nickle silver 
and to be silver plated, guaranteed to strip 
as follows: Teaspoons 8% oz. to the gross; 
tablespoons and forks 17 oz. to the pross; 
dessert spoons and forks 14 oz. to the gross 
and table knives 10% oz. to the gross.” 

A great deal of enthusiasm has _ been 
stirred up over the annual baseball game 
which will be played on Saturday at the 
picnic to be held by the Maiden Lane Out- 
ing Club at Oakwood Arms, S. I. As the 
day of the “big game” draws near, rivalry 
increases and it is expected that this year 
will bring out some of the best talent that 
the “Lane” can produce. Al Betz, captain 
of last year’s winning team, is still smiling 
and confident and feels sure that his team 
will repeat. Harry Davis, who heads the 
challenging team, remains quiet and is be- 
lieved to have a “trick up his sleeve.” A 
bus which will carry any of the members and 
guests of the club who desire to make the 
trip in this manner will leave the “Lane” at 
9 a. mM. Anyone desiring to make reserva- 
tions on this bus should communicate at once 
with Harry Davis at 9 Maiden Lane. The 
baseball game is expected to start this year 
at 11 o’clock. The usual field events will 
be held, for which handsome prizes will be 
awarded. In the evening the members and 
their friends will enjoy a dinner. 

A band of burglars narrowly missed mak- 
ing a big haul at the United Jewelers’ Ex- 
change, 76 Bowery, last Friday, and would 
probably have succeeded but for the ringing 
of a burglar alarm which attracted police 
to the place. The thieves secured a number 
of watches from the show cases and from 
a workshop above stole some silverware 
valued in all at about $1,500. The burglars 
gained entrance to the building and “jim- 
mied” their way into several jewelry es- 
tablishments but owing to the presence of 
wires connected with alarms left several 
safes untouched. In the rear of one jewelry 
factory, I. Zimmerman conducts a polishing 
establishment and from this place the thieves 
took several purses of silver. The huge 
safe in the Jewelers’ Exchange where 
thousands of dollars worth of jewels are 
stored was undoubtedly the objective of the 
thieves and in their attempt to reach it they 
set off an alarm. Before being frightened 
away the crooks gathered up a number of 
watches from a showcase and when the 
police arrived the burglars had gone. 
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Customs Officials Arrest Two Men at Rouses 
Point, N. Y., and Seize Diamonds 
Valued at $100,000 


Rouses Pornt, N. Y., May 31—Two men, 
one giving his address as Brooklyn, N. Y., 
and the other as Woodhaven, L. I., N. Y., 
were taken into custody here last night by 
customs men, who seized diamonds valued at 
$100,000. The prisoners’ names are given as 
Henry Margulies and Abraham Theppel. 

It is claimed that the pair were placed 
under surveillance when they left Paris and 
were followed to Amsterdam, where they 
boarded the liner Minnedosa. Customs of- 
ficials of the Second Vermont district then 
trailed them to Rouses Point, where Inspec- 
tor Harry C. Whitehill turned them over to 
the Collector. 





All efforts by a JEWELERS’ CrrcuLaR re- 
porter to locate the homes or offices of the 
two men who were arrested at Rouses Point, 
N. Y., on a charge of smuggling diamonds 
were unsuccessful. It is believed that the 
names of the prisoners made known at 
Rouses Point are misspelled, which explains 
the failure to determine whether they are 
members of the New York diamond trade. 








SENT TO PRISON 





Bandit Given Long Term for Holding Up 
and Robbing Jewelry Stores 


PHILADELPHIA, Pa., June 1.—Still an- 
other jewelry thief has been “put away” for 
awhile in the person of Harry Cohen, who 
received a sentence of not less than 18 nor 
more than 36 years in the Eastern Peniten- 
tiary here at the hands of Judge Monaghan, 
after Cohen had pleaded guilty to hold-ups 
or straight robberies of three jewelry stores. 

Sentence was deferred in the case of Abe 
Cohen, arrested at the same time, but who 
is no relation of Harry. It was Abe Cohen 
who gave much of the information which led 
to Harry Cohen’s conviction. 


The stores robbed by the Cohens were 
those of William R. Hylton, 2330 Franford 
Ave.; Jack Simons, 3935 S. 4th St., and 
Edward Walsh, 5630 Diamond St. 

In sentencing Harry Cohen, Judge Mona- 
ghan made it plain that professional criminals 
need expect no leniency at his hands. He 
said, speaking to Cohen: 


“You have pleaded guilty to two offenses, 
but from the information received about you 
there is every indication that you have been 
involved in many cases of banditry during 
the early part of this year. You have en- 
gaged in a criminal career since 1914, and 
apparently you have had no other occupa- 
tion than that of crime. 

“Men like you should not be allowed to 
terrorize the citizens, and you must not com- 
plain of the punishment the law provides for 
men of your type.” 








Joseph Shawl, lately connected with A, 
H. Pond & Co., Syracuse, N. Y., has severed 
his relations with that firm and will go into 
business on his own account. Mr. Shawl 
was with the Pond concern for over six 
years. 
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Capital, Surplus and 
Undivided Profits $33,700,000 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in ail parts of 
the country. 


Consequently, it is a serv- 


Service Developed From 
Service Performed 








ice founded upon experience 
and achievement. one thatis 
practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade. 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
214 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 







































GRACE NATIONAL BANK 


cAn cAnnouncement to Jewelers 


When you are looking for a bank come to us; 
we understand your trade and believe in it. 


You will always find a cordial welcome 


HANOVER SQUARE 


Capital and Surplus $2,500,000 


NEW YORK 


























THE BUYERS’ DIRECTORY 


Price $1.00 


Jewelers’ Circular, 11 John St., New York 

































Newark diamond 





Edward 13. McGlynn, 


broker, has rented a cottage at Belmar, 
where he will spend the season. 

Charles ©. Schroeder has resigned as vice- 
president ancl veneral manager of the F, D. 
Gmith Co., 276 N. J. R. R. Ave. 

“Memorial Day was marked by general 
closing of all of the retail jewelry shops 


1, most of the merchants mak- 


in this sectiol 
ing visits to the country and seashore. 


Maxwell Kramer, eastern representative 
at Newark, N. J. for A. Hirsch & Co., of 
Chicago, has returned east from a business 
trip to Pennsylvania, Delaware and New 
lersey. Mr. Kramer is leaving the early 


part of June for a trip through New York 
»tate. 

\n armored car convoyed by Motorcycle 
Policeman John Meade recently transported 
a large amount of jewelry from the estab- 


lishment of the Royal Jewelers, at 512 
Broadway, Bayonne, to the new and more 
spacious quarters at 431 Broadway. A 


crowd of several hundred people gathered 
around the front of the store to watch the 


work of loading the truck with the 
valuables. 
Rewards for the apprehension oi the 


bandits who last week held up and robbed 
William FE. Keer, Jr., a jewelry salesman, 
diamonds valued at $80,000, in 
Walnut St.. Newark, now total a consider- 
able amount. Detectives from headquarters 
have been following a number of clues, one 
of which appeared particularly promising, 


of loose 


but so far have been unable to secure 
positive identification of the bandits. 
A meeting of the general committee 


arranging for the annual convention of the 
New Jersey Retail Jewelers’ Association was 
held May 26 at the Newark Elks Home. 


Richard P. Hartdegen, secretary of the 
association and chairman of the program 


committee, reported that he was in receipt 
of letters from a majority of the members 
and that there is every indication that the 
sessions at Asbury Park will be largely at- 
tended. Special entertainment is to be pro- 
vided for the visitors. 

Strips of gold, valued at $210, were in 
envelopes in a safe at the Lackawanna 
Railroad Station, Montclair, and were passed, 
apparently as worthless, by thieves who 
broke into the office on the night of May 
28, When the agent arrived in the morning 
he found the envelopes containing the one- 
ounce strips of gold scattered about the floor. 
The containing the gold had _ been 
slashed with a knife and was found on the 
floor nearby. The bag, which was in the 
custody of the American Railway Express 
Co, had been in a safe which the thieves 
broke open after forcing the lock on the 
front door to get into the office. The de- 
tectives are without a clue. 


bag 











Many local jewelers are planning to at- 
tend the annual convention of the New York 
State Retail Jewelers’ Association which is 
to be held at Albany next month. 
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Russell G. Scheer, son of E. J. Scheer, 
is on a motor trip to the New England 
States and is spending some time in Boston. 
He will visit the Waltham Watch Co. and 


other manufacturers. E. J. Scheer, 
president of the New York State 
Retail Jewelers’ Association, will at- 


tend the trade revival conferences to be held, 


in New York city, June 2, at the Waldorf- 
Astoria. [Edward Leininger, of Buffalo, 
vice-president of the State association, and 
Edward H. Hufnagel, of Mt. Vernon, with 
Mr. Scheer, will be the committee to rep- 
resent the New York State Association at 
the conference. President Scheer will also 
attend the Auction Legislation dinner on 
June 5, at the Hotel Astor. 








Allentown, Pa. 





Frank D. Koons is spending the week- 
ends during the Spring and Summer months 
at his cottage at Lake Hopatcong. 

Fred W. Rex, Lehighton, is slowly re- 
covering from an attack of pneumonia, but is 
not able to attend to business as yet. 

A. Cohen, the downtown jeweler, has just 
returned from New York, where he spent 
several days looking over the latest things 
in the jewelry lines. 

H. G. Correll, optician; his wife and 
daughter, Ruth, accompanied the Rajah 
Temple delegation from this locality on their 
pilgrimage to Los Angeles. 

The following traveling men have been 
calling on the trade in this locality: W. H. 
Wefferling, Riker Bros.; Richard S. Red- 
field, Kohn & Co.; William Kinscherf, Wil- 
liam Kinscherf Co., Inc.; James Townsend, 
with Oneida Community, Ltd. 

A. C. Hoover & Bro., 921 Hamilton St., 
have decided to quit the jewelry business 
and will auction off their entire stock of 
jewelry and fixtures. The sale commenced 
yesterday (June 2) at 2 p. M. and will con- 
tinue every afternoon and evening until 
everything is sold, 

For some reason or other local jewelers 
did not take cognizance of the fact that the 
week of May 23 to 30 was known as Na- 
tional Sterling Silver Week. No advertis- 
ing in the papers, intended to boost sterling 
silver sales, appeared in any of the local 
papers for the week, nor did any local 
jeweler go out of his way to feature sterling 
silver during the week through the medium 
of special window displays. 

Frederick Louis Kraemer, a jewelry sales- 
man in the employ of A. B. Bixler & Co., 
jewelers, 4th and Northampton Sts., Easton, 
Pa., was married last week to Miss. Dorothy 
Kirkendall, daughter of Mrs. Laura Kirken- 
dall, of Nazareth, Pa., at the parsonage of 
the Nazareth Moravian Church, by the pas- 
tor, Rev. Paul S. Meinert. They left 
on a wedding trip to Philadelphia and At- 
lantic City, and on their return they will re- 
side at Nazareth. 








After an illness of three months, Ray Wil- 
son, general manager of the Spritz Jewelry 
Co., Terre Haute, Ind., has returned to his 
office. Before his return, he visited eastern 
markets. FE. M. Tanraz and Francis Miller 
recently have been added to the sales staff 
of the store to help take care of the in- 
creased business. 





EDITORIALS 
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same state of facts and a second prosecution 
would have the appearance of persecution. 

While our so-called National Stamping 
Law is by no means all our trade would 
wish for in the way of protection against 
fraud, and while efforts to amend it and 
make it more perfect are now being made, 
nevertheless, even in its present condition, it 
stands as a menace to any unscrupulous 
manufacturer or dealer who ships in inter- 
state commerce or the mails, any article of 
gold or silver improperly branded as to 
quality. Though more cumbersome to put 
into operation than the State statutes which 
have so often been appealed to, it can, has 
been and will be, invoked against those man- 
ufacturers or dealers who violate its provi- 
sions, particularly if they do so in States 
having no Stamping Laws of their own, It 
is neither a dead letter nor is it dormant, 
and will be enforced by the United States 
attorneys when the occasion requires as has 
been, clearly shown in the recent cases of 
New York and Maryland. 
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William Ehmann & Son, pioneer Elk St. 
jewelers, are holding during the month of 
June their 52nd anniversary sale. 

Edward Leininger, of Leininger-Oelheim, 
Inc., spent the holiday and week-end with 
fellow-members of the Fifty Club on a fish- 
ing trip to Port Maitland, Ont., returning to 
Buffalo Monday. 

R. J. Petersen, of the Petersen & Max 
Co., wholesale jewelers in Ellicott Square, 
returned to Buffalo on Monday, after a week 
spent in Chicago, where he attended the an- 
nual convention of the National Wholesale 
Jewelers’ Association. 

John F. Kappel, of William J. Kappel Co., 
Pittsburgh jewelers, is in Buffalo for a week 
or two looking over the Howard Jewelry 
Co.’s new store at 5 E. Genesee St., a sub- 
sidiary of the “Smoky City” establishment, 
which opened last week. 

Harry C. McCormack, vice-president of 
T. C. Tanke, Inc., has made trips to Niagara 
Falls, Warsaw, Geneva, and other western 
New York points in the interest of Kiwanis 
work. He is the lieutenant-governor of the 
western division of that organization and is 
active in its affairs. 

3uffalo was represented at the trade re- 
vival conference held at the Waldorf-Astoria 
on Tuesday by Edward Leininger, vice- 
president of the New York State Retail 
Jewelers’ Association, and Charles T. Evans 
as treasurer of the national association. 








Many of the leading retail jewelry stores 
of Birmingham, Ala. are advertising 
watches, diamonds and jewelry of all kinds 
sold on the partial payment plan. Some of 
the leading jewelers say they have come to 
the conclusion that this is the best way to do 
business and to increase trade. 
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Chicago Notes 


Max Bardach, of Bardach & Gran, In- 
dianapolis, Ind., was a visitor in Chicago last 
week calling on the trade. 

M. Kansteiner, of Kansteiner & Nathan- 
son, Kesner building, is making a 10 days’ 
business trip through the southern part of 
J]linois. 

“Will” Speicher, of Speicher Bros., Kan- 
kakee, IIl., visited the local markets last 
week to purchase stock for his June wed- 
ding business. 

J. B. Lipsker, representing the Goldsmith 
sros.’ Smelting & Refining Co., has left for 
his eastern territory and will be gone for 
about five weeks. 

M. Goldsmith, of the Goldsmith Bros.’ 
Smelting & Refining Co., Heyworth building, 
is recovering at his home, after an illness 
of a couple of wecks. 

J. H. Ruttan, Heyworth building, is spend- 
ing two weeks in Michigan visiting the trade. 
Mr. Ruttan is making the trip by motor and 
is accompanied by his wife. 

Clarence Roehr, vice-president and secre- 
tary of the Bassett Jewelry Co., spent the 
past week in Chicago visiting their Chicago 
office and calling on the trade. 

Charles Brown, jewelry buyer for the 
Stein & Ellbogen Co., left this week for 
New York and the east and will be gone for 
10 days, looking over the markets. 

Charles Hubbard, auctioneer, left this 
week for Kenosha, Wis., where he will open 
a sale on Thursday for L. Rakosi. This 
sale will be a 10th anniversary sale. 

Samuel L. Adelsdorf, assistant treasurer 
of Goldsmith Bros.’ Smelting & Refining 
Co., will leave this week for Atlanta, Ga., 
to spend a week there attending to business. 

Daniel Childs, representing eastern manu- 
facturers, stopped off in Chicago last week 
to visit the trade on his way home from the 
Pacific Coast, where he spent several weeks. 

Charles M. Allen, manager of A. Witt- 
nauer Co., Inc., New York, arrived in Chi- 
cago last Friday to spend a week here visit- 
ing with Jack Crawford, their Chicago man- 
ager. 

Samuel Marks and Maynard Levy, of 
Marks & Levy, auctioneers, returned recent- 
ly from Tulsa, Okla., where they conducted 
a close-out sale for the Hilbern Jewelry 
Store. 

L. Breitling, engraver, is now located in 
room 1409 Capitol building, where he has 
secured larger and more convenient quarters 
than those he formerly occupied in suite 
1513 of the same building. 

Fred C. Fmerson, manager of the Chicago 





office of the Eisenstadt Mfg. Co., left last 
weck with his family for his lodge at Pic- 
ton, Toronto, Can. Mr. Emerson expects 
to be gone until the middle of June. 

M. W. Silverberg and H. J. Hagen, rep- 
resenting the Stein & Ellbogen Co., returned 
last week from extensive trips over their 
territory and will remain here for a week 
or 10 days getting their stock replenished 
before starting out again. 

M. Iraelson, Columbus Memorial building, 
accompanied by Mrs. Iraclson, left Thurs- 
day night with members of the Medinah 
Shrine to attend the Shrine convention at 
Los Angeles. They will be gone for about 
two weeks and will return home by way of 
Canada. 

Victor Gruber, who has been in the en- 
graving business for himself for 
years in the Mallers building, has turned 
over his interests and business to E. A. 
Crane & Co., room 600 Kesner_ building. 
Mr. Gruber has accepted a position with 
E. A. Crane & Co. 

QO. Ek. Lange, watchmaker with offices on 
the eighth floor of the Heyworth building, 
left last Friday to motor to Reedsburg, Wis., 
with his family. Mr. Lange will remain 
there for only a day and will depart alone 
for Columbus, Wis., to spend a few days 
there with his brother. 

Q. H. Klebsattel, Chicago representative 
for Binder Bros., has just completed a three 
months’ business trip through the south. Mr. 
Klebsattel will remain in Chicago now for 
a couple of months before making another 
extended trip. He has Chicago headquar- 
ters in room 302 Heyworth building. 

F. J. Spellman, southern representative 
for the Towle Mfg. Co., and J. F. Samuel- 
son, Coast representative, returned last week 
from extensive trips over their territories. 
Both Mr. Spellman and Mr. Samuelson will 
remain in Chicago for two months before 
returning to their respective territories. 

J. R. Spiegel, who specializes in advertis- 
ing service for jewelers, is now located in 
his new quarters in suite 1406 Garland build- 
ing, 58 E. Washington St. Mr. Spiegel has 
secured larger quarters and has better facili- 
ties to be in a position to offer a better serv- 
ice to his customers. He formerly was lo- 
cated on the sixth floor of the Kesner build- 
ing. Mr. Spiegel is spending a week or 10 
days in New York and the east attending to 
business. 

Charles Harris was found guilty of “rob- 
bery with a gun” last week when the sealed 
verdict returned by the jury in Judge Hosea 
Wells court was opened. He will be sent 
to Joliet for from 10 vears to life. George 
Brennan, tried with Harris, was found not 


several 








guilty and discharged. The men were part 
of a gang arrested for the robbery of the 
pawnshop of Harry B. Swesnik, at 612 S, 
State St., on Dec. 17. 

mil Freyer, of Samuel Weinhaus & Co., 


Pittsburgh, Pa., accompanied by Mrs. 
Freyer, arrived in Chicago last week 
to attend the convention of the Na- 
tional Wholesale Jewelers’ Association, 


After the close of the convention they spent 
a day at Elgin, Ill., going through the watch 
and watch case factories, and then left for 
St. Louis, where they will spend a few days 
visiting with Mrs. Frevyer’s brother before 
returning home. 

Frank Vacci, who was out on bond on 
the charge of being implicated in the hold- 
up and kidnapping of William R. Banedt, 
messenger for J. Milhening, Inc., 4626 
Ravenswood Ave., was sentenced last week 
to serve two years at Leavenworth on a 
federal conspiracy charge to rob. He was 
out on bond on this federal case when he 
arrested for the Miulhening charge. 
When he has served his sentence at Leaven- 
worth he will be brought up for the Mil- 
hening job. 

Sam Swartchild, of 
Chicago, will celebrate his 
June 10, with his numerous 
members of his family, at Deal Lake, 
New Jersey. Mr. Swartchild attended 
the fifth annual meeting of the Horological 
Institute of America in Washington, D. C, 
May 13-14, and takes keen interest in the 
Institute, whose meetings he has attended 
since its foundation. He recently returned 
to New York from a visit to his old friend, 
Fd Fuller. of Providence, R. I., and will 
return to Chicago in about a week. 

John Sullivan was arrested last week by 
the police of the Englewood district, who 
say he has admitted being implicated in the 
holdup of the retail jewelry store of E. Phil- 
lips, 1429 Milwaukee Ave., in February of 
this year. He further stated that the Nash 
car they used in the robbery was furnishe 
by a man who is in the county jail at present 
awaiting trial on the H. H. Boyson, Oa 
Park, Tll., jewelry store holdup that took 
place March 25. Sullivan also stated that 
George German and “Bullets” Weinstein 
was with him when he pulled the Phillips 
holdup. German died at the county at 
few weeks ago, and Weinstein was fount 
dead in an alley on the West Side of Chi- 
cago on April 8. 
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Local dealers report that the demand for 

= has been very good this year. 

tris Hewig, traveling salesman for A. 
> nil & Son, wholesale jewelers, re- 
sorts business has been very good for this 
time of the year. 

Cut glass dealers in Evansville and many 
of the | towns in sotnern. Indiana say 
e this sine, a they are iaiiae for a 
tir business the balance of the year. 

Show windows and cases are being in- 

galled at 422 Main St., where Mason’s new 

jewelry store will be opened in a short time 
yder the management of Don T. Beck. 
Modern fixtures will be used and a large 
sock will be carried. The new store will 
gcidice in diamonds. 

The retail merchants of Petersburg, Ind., 
' including the retail jewelers, have decided to 
sive a bargain day once a week during the 
Summer and a big Boost Trade Day once 
amonth, when cash prizes aggregating $150 
wil be given away. The purpose of these 
gecial days is to get more farmers into town 
to do trading. Washington, Ind., has tried 
a similar plan, and the merchants found that 
it paid well. 

Mrs. Adolph Bitterman, widow of the 
founder of Bitterman Bros., retail jewelers 
at 204-206 Main St., this city, died at her 
apartment in the Hotel McCurdy, here, on 
Sunday, May 24. Mrs. Bitterman had been 
in failing health for the past several weeks, 
and her death was not unexpected. Mr. 
Bitterman, her late husband, who died on 
Sept. 4 of last year, had retired from active 
participation in business from his firm here. 
Mrs. Bitterman was a most lovable char- 
acter and had a score of friends who regret- 
ted to hear of her having passed away. She 
did many deeds of charity and was a mem- 
ber of the Washington Ave. Temple and 
lived a true and noble life. Surviving her 
are two sons, who operate Bitterman Bros., 
retail dealers, and A. Bitterman & Son, 
wholesale jewelers, besides two daughters, 
Mrs. Harry Loewenthal and Mrs. Clarence 
Kahl. She also leaves two grandchildren 
and one brother. Funeral services were held 
Tuesday, May 26, and were largely attended. 
The body was laid to rest in Rose Hill 
Cemetery. 

Lorenz Lerch, well known watchmaker 
and repairer employed by the Hebner 
Jewelry Co. at Boonville, Ind., has been with 
this well known firm 30 years in September 
of this year, and he is proposing to cele- 
brate the event in proper style. He is to be 
found on the job every day, and he is as 
active as when he started a half-century 
4g0 in this line of work. Mr. Lerch is 64 
years old and has been engaged in the watch- 
making and repairing business since he was 
14 years old. He was born in Germany. 
When a small boy he started in business 
with the Kupferschmitt Jewelry Co. at 
4wrenceburg, Ind., and spent a number of 
years with this well known concern. For 
about seven years he was head man in the 
defunct Gumbers 3ros., retail jewelers on 

’ 
= St, Evansville, and from Evansville 
* went to Boonville, where he has since 
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remained. Mr. Lerch’s son, Fred, is watch- 
maker and repairer employed at the jewelry 
store of Heinzle & Nester, just a few doors 
from that of the Hebner Jewelry Co. 
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M. Koven, Milwaukee jeweler, celebrated 
the formal opening of his new store at 10th 
and Walnut Sts., on Saturday, May 23. 

Dr. C. P. Riley, veteran jeweler, druggist 
and optometrist at Oxford, Wis., died at his 
home in that village recently according to 
word just received at Milwaukee. 

Arthur Kuesel of Keusel Bros. Co., clock 
and silver jobbers in the Enterprise build- 
ing, and until recently president of the Mil- 
waukee Lions Club, spent several days last 
week attending a State Lions Club convention 
at Fond du Lac, Wis. 

August Leichtfuss, traveling representative 
of the William F. Gollberg Co., materials 
and findings jobbers in the Security building, 
is now calling on the trade in the southwest- 
ern section of the State. Mr. Leichtfuss re- 
ports that business has improved considerably 
during the past month. 

Walter Wedyck, Waukesha, Wis.; M. 
Schneider, Burlington, Wis.; W. E. Trauger, 
Racine, Wis.; Henry Bayer, Whitewater, 
Wis.; Albert Weber, Fennimore, Wis.; and 
George Armbruster, Cedarburg, Wis., were 
among callers at the Milwaukee jobbing 
houses during the past week. 

Rudolph Kaempf, formerly of Port Wash- 
ington, Wis., and more recently a jeweler- 
optometrist at 1624 Fond du Lac Ave., closed 
his store and offices at that location on June 
1. He has not announced any plans for the 
future but his fixtures are in storage and he 
will probably open at a new location in the 
Fall. 

Announcement has been made of the en- 
gagement of Miss Sada E. Buckmaster, 
daughter of Mr. and Mrs. James A. Buck- 
master, the former a prominent jeweler at 
Madison, Wis., to John W. Roberts, son of 
Mr. and Mrs. Owen W. Roberts, Milwaukee. 
Mr. Roberts is in the oil burner business in 
Milwaukee. Both Miss Buckmaster and Mr. 
Roberts are graduates of the University of 
Wisconsin. 

Death and birth came hand in hand to the 
home of Walter Wedyck, 840 Martin St., 
Waukesha, Wis. At his father’s jewelry 
store Walter Wedyck, Jr., two years old, 
was poisoned by drinking soldering fluid. 
At the home a few hours later a daughter 
was born to Mrs. Wedyck. Although pros- 
trated by the death of her son, then her only 
child, Mrs. Wedyck survived the double or- 
deal and is out of danger, physicians said. 

The E. R. Wagner Mfg. Co., electro- 
platers at North Milwaukee, Wis., has re- 
cently increased its stock to 19,200 shares. 
This stock will consist of 5,600 shares of 
preferred with par value of $25; 3,600 shares 
of second preferred with a par value of $100; 
and 10,000 shares of no par value common 
stock. The rearrangement of capitalization, 
according to E. R. Wagner, president, cov- 
ers money needed for business expansion and 
improvements to the plant. 

The S. K. Williams Co., established in 
1875 by H. N. Davis as the pioneer job elec- 
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tro-plating concern in Milwaukee, was re- 
cently given considerable publicity in the 
local newspapers in connection with its steady 
growth to today when it is considered one of 
the largest and best equipped plants of its 
kind in the city. In 1912 the business was 
taken over by S. K. Williams and continued 
under private ownership until 1923 when it 
was incorporated with Mr. Williams as 
president and treasurer and Robert Steuer- 
nagel as secretary. The company is now 
located in its own new plant at 850 32nd St., 
where it occupies an area of 1,200 square 
feet. 

A window in the jewelry store of Joseph 
Saltzstein, Inc., downtown Milwaukee jew- 
eler, was smashed by a padded brick burglar 
early Saturday morning, May 23, for the 
fourth time in three months. The robbery 
was discovered by Police Sergt. Claude 
McCartney shortly after 5 a. m. A stone 
wrapped in a sleeve from a shirt was found 
in the store. An inventory of the contents 
on display in the window, made by Mr. Saltz- 
stein, showed that five rings containing small 
diamonds and a plain wedding ring, all val- 
ued at about $100, were missing. The recent 
robbery was the third since April 16. In 
the two previous cases the men responsible 
were arrested. 

Milwaukee and Wisconsin jewelers gener- 
ally observed an unfamiliar Saturday holiday 
on May 30 on account of Memorial Day. The 
American day of tribute to the heroic dead 
was really observed as a holiday by more 
Wisconsin stores, wholesale and retail, and 
other business places than ever before or 
at least in several years. Cities where special 
closing agreements were made by the vari- 
ous firms included Milwaukee, Madison, 
Neenah-Menasha, Eau Claire and practically 
all of the larger cities. At all of these 
places the stores accustomed to keeping open 
for business on Saturday nights, which in- 
cluded a majority of the jewelry stores, re- 
mained open on Friday night instead but 
closed all day on Memorial Day. 

Mrs. Edwin Kapp, nee Miss Frieda Spaeth, 
until recently a member of the office staff 
of the Reliance Silver Co., Milwaukee, and 
prior to that with the William F. Gollberg 
Co., happily surprised her many friends i 
Milwaukee and Wisconsin jewelry circles 
last week when news of her marriage at 
Waukegan, IIl., on Saturday, May 23, be- 
came known. Even Mrs. Spaeth’s closest 
friend, Miss Esther Bjournson, who was also 
associated with her at the Reliance company, 
did not know of the marriage until after it 
had taken place. The bride and groom had 
known each other for a little more than a 
year and had been engaged since Christmas. 
As far as was known, however, they had 
not planned on getting married for another 
vear. Members of the various jewelry job- 
bing houses are now planning an aluminum 
shower for Mrs. Kapp which will probably 
be held at her parents’ home, 828 26th St., 
in the near future. Miss Loretta Spaeth, a 
sister of the bride, is employed at the Bosz- 
hardt-Possin Co. offices. 








The firm of Silverstein & Bone, 316 E. 
Douglas Ave., Wichita, Kans., is now out 
of business. H. Silverstein is entering the 
retail jewelry business under the name of 
the Crown Jewelry Co., at 316 E. Douglas 
Ave., Wichita. 
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Edward Dyer, of Caro, was in Detroit last 
week calling on the wholesale houses. 

Charles W. Berkey, Woodward Ave. jew- 
eler, is passing some time in Indianapolis 
attending a Masonic gathering. 

L. Blake, Northville, came into Detroit 
last week and made calls on a number of 
wholesale and manufacturing jewelers. 

Paul Finkelstein, of Finkelstein Bros., 
New York, and Max Kurjan, Cleveland, 
will be entertained by the Jacob Segal Co. 
on May 29. 

George Loehr, of the Detroit branch of the 
Scribner & Loehr Co., Cleveland, passed a 
few days at the home office recently and at 
the same time enjoyed a visit with his 
parents. 

George De LaRue, of Mt. Clemens, was in 
Detroit last week making calls on the whole- 
sale and manufacturing jewelers. He main- 
tains a fine store in this popular Summer 
resort territory. 

Jack Graham, a well known jeweler in 
tad Axe, Mich., was in Detroiti last week 
calling on the wholesale jewelers and buying 
new stock. He has a fine location in one of 
Michigan's most prosperous communities. 

George Blashill, Marlette, was a welcome 
caller on the Detroit wholesale and manufac- 
turing jewelers last week. He is located 
in a prosperous community where the people 
are accustomed to buying high grade jewelry. 

F. A. McCracken, Bay City, a well-known 
retail jeweler in the Saginaw Bay district, 
was in Detroit recently making calls on the 
wholesale houses. He has a fine store in 
that territory and always enjoyed an exten- 
sive trade. 

Jacob Segal & Co., diamond importers, 
were closed Friday and Saturday of last 
week, following the death of Samuel Segal, 
father of Jacob Segal. Mr. Sega! was more 
than 80 years old and had lived an active and 
useful life. 

Jacob Segal is planning to sail for Europe 
about July 1. He expects to be gone several 
weeks, visiting a number of the large qia- 
mond centers. Irwin Segal, of the Segal 
concern, went to New York city last week 
where he met his wife on her return from 
an extended visit in Europe. 

The Maiden Lane Jewelry Co. is now well 
settled in its new quarters on the fifth floor 
of the Jewelers’ Court. It has considerably 
increased its floor space and otherwise ex- 
panded its facilities for handling its increas- 
ing business. 

L. H. Redmond, Pontiac, and L. Blake, 
Northville, were recent callers on the De- 
troit wholesale jewelers. Both of these re- 
tailers maintain large and attractive stores 
in their respective communities and are en- 
joying a good run of business. 

Max Schultz, of FE. H. Pudrith Co., whole- 
sale jewelers, is a patient at the Henry Ford 
Hospital. He has not been in the best of 
health of late, but his physicians expect 
after a rest and some treatment he will soon 
be in fine physical condition again. 

W. W. Bridges, Marine City, a prominent 
jeweler in the St. Clair River district, was 
a caller on the Detroit wholesalers last week. 
He is adjacent to the Summer resort terri- 
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tory and plans for a good run of business 
during the coming Summer months. 

L. Redmond, Pontiac, and H. W. Baxter, 
Birmingham, visited Detroit last week, mak- 
ing calls on wholesale and manufacturing 
jewelers. Each have fine locations in pros- 
perous territories and have been successful in 
the jewelry business for many years. 

The Enggass Jewelry Co., which has oper- 
ated in Detroit since 1865, is now well es- 
tablished in its new store on Monroe Ave., 
in the downtown shopping district. The in- 
terior is beautifully finished in walnut and 
has every facility for the attractive display of 
merchandise. 

Garner Slye and FE, W. Berg, of the E. H. 
Pudrith Co., have settled down to business 
again after an active week at the State retail 
jewelers’ convention in Grand Rapids. Be- 
sides getting a lot of good out of the gather- 
ing they also were able to make a number of 
prolitable saies. 

M. Geller, of Jacob Segal & Co., has 
gone to Boston on a business trip. Al. Klin- 
ger of the same concern, who has been out 
on an extensive southern trip, is expected 
back at the home office shortly. He re- 
ports diamond buying in the south has been 
good for a considerable time. 

Harry Himelhoch, of the H. Himelhoch 
Co., dealer in jewelers’ supplies, reports that 
business in the repair line has shown a de- 
cided improvement during the last week or 
so. He, like most of the others engaged in 
the wholesale business here, declares this is 2 
forerunner of improved conditions in the re- 
tail business. 

Detroit wholesale jewelers report that col- 
lections during the last several weeks have 
not been up to what they should be, and that 
just at present there is no pronounced indica- 
tion of any improvement. This is not con- 
fined to the jewelry business alone, but cx- 
tends to practically every line of industry in 
this territory. 

Joe Budnitzsky held a formal opening last 
Saturday at his new retail jewelry store at 
9039 12th St. He has a fine location and a 
well arranged stock that should prove at- 
tractive to a high class trade. For a number 
of years Mr. Budnitzsky operated a retail 
store on Hastings St., in the downtown sec- 
tion of the city. 

The Gleichmann Crystal Co., 903 Jewelers’ 
Court, since moving into its new quarters, 
has developed a mail order business, and 
is now giving service to jewelers and watch 
repair establishments in every part of the 
lower Michigan peninsula. It also has in- 
creased its equipment and added other fea- 
tures in its expansion plans. 

Garner Slye of E. H. Pudrith Co., left his 
automobile parked in front of his home re- 
cently. A short time later he heard a crash 
and on investigation found that a speeding 
individual had nearly taken off one side of 
it. He was fortunate enough to get a set- 
tlement, and is now thankful that he chanced 
to be out of the car when the collision oc- 
curred. 

H. L. Merry, who is known to almost 
every retail jeweler in the State, has moved 
his family to Detroit from Grand Rapids 
and is now living at 3983 Garland Ave. For 
a number of years Mr. Merry has trav- 
eled for different Detroit wholesale jewelry 
houses. He is now permanently located in 
the main office of the E. H. Pudrith Co., 
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where he is in direct charge of the holloy 
ware department. 

jurglars made a raid recently op the 
jewelry store owned by Moe Ehrlich, 1947 
Hastings St., and escaped with jewelry and 
toilet articles worth about $6,000, Ip order 
to get into the store they were compelled ty 
cut a hole through the floor in a vacant 
office above. The robbery was not diseoy. 
ered until the employes reported for work 
the next morning. The entrance was made 
so successfully that the burglary alarms 
were not disturbed. 

Detroit and Michigan jewelers are much ip. 
terested in the display here of approximately 
1,000 pieces of genuine old I‘nglish hallmarl: 
silver from the famous Brainard Lemon col. 
lection, at the William Wright galleries 
Among the newest pieces in this collectioy 
is a water-gilt two-handle cup made ip 
1744 in London by Thomas [dwards. This 
piece belonged to Baron Walsingham, who 
was appointed solicitor-general to the Britis 
king in 1793. The value of the -ilver on 
exhibition is estimated at $1,000,000, or per- 
haps more. The collection is filled with 
many interesting pieces, each with a history 
that makes a fascinating study. ‘The work- 
manship and design of each article give great 
delight to lovers in fine silver in Detroit. 

The Luths, Dorweld, Haller Co., wholesale 
jeweler, who elected to remain at its old 
quarters in the Liggett building, when so 
many concerns engaged in the same line 
moved over to the Jewelers’ Court, are now 
in the midst of making a number of improve- 
ments. <A beautiful new entrance is being 
erected to their store on the fourth floor, 
which is so arranged as to give them con- 
siderable more space. There also will be 
a rearrangement of stock and other changes 
that will give this fine old -wholesale concern 
one of the most attractive business estab- 
lishments in the downtown shopping district 
It enjoys an extensive trade among retailers 
throughout the middle west. 

Circuit Judge Guy E. Smith this week 
denied the city’s petition for a permanent in- 
junction and dissolved the temporary injunc- 
tion restraining the sale of jewelry at auction 
in the Woodward Jewelry Shop, 632 Wood- 
ward Ave., operated by Joseph and Bernard 
Samuels. “This injunction, if issued, would 
restrain the defendants from violating a city 
ordinance,” said Judge Smith. “The ordi- 
nance itself provides a penalty for violation. 
The city, therefore, has a remedy at law 
without the injunction, and it seems to me 
that the issuance of an injunction would be 
improper.” The city has contended that the 
enforcement of the ordinance heretofore, has 
involved a multitude of court appearance 
and appeals to the supreme court. Following 
Judge Smith’s decision, James R. Walsh, 
assistant corporation counsel, announced that 
he would draft a new ordinance, declaring 
the auction shops a public nuisance and pro- 
viding for relief by injunction. This legal 
fight between the city and the auction jewelry 
houses has continued over a number of years. 
Gradually, however, the Retail Merchants 
Association, which is active in the contest, 
has succeeded in eliminating most of the 
auction houses. Harry Hogan, secretary 0 
the organization, declares there will be no 
let-up until the auctioning of jewelry ™ the 
downtown district of Detroit has been done 
away with. 
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The G. M. Harris Co., is about to open 
«new display rooms on the second floor 
‘the Kittredge building. 

The Alamosa, Colo., store of Velhagen 
"4 is undergoing alterations, which in- 
ide the installation of an attractive new 
_ 

‘Lede Wernet, engraver for Hansen & 
uensen, has put aside business worries for 
as dave being, and is in the heart of the 
ckies whipping the Platte River around 
‘eckers, Colo., for trout. 

Cleveland, O., is calling to Charles E. 
iongstreet, road salesman for the W. W. 
Hamilton Jewelry Co., Foster building, who 
. iyst returned from the “circle trip” 
hough northern Colorado, and he will leave 
the east on his vacation June 12. 

To witness the May Day fete of the 

| ‘niversity of Colorado held last week, Mrs. 

arl Litzenberger, wife of Carl Litzen- 
veoer, of H. HH. Tammen Co., motored to 
wider, Colo. Her daughter, Miss Carol, 
turned to Denver with her for the week 


Mr, and Mrs. Frank Stark, of A. J. 
Sark & Co., 1536 Glenarm St., returned 
Denver a few days ago after a wedding 
ip to New Mexico. During their absence 
| om the city Mr. and Mrs. Murray Stark 
| cupied their apartment, but have returned 
their own home. 
Wiliam Lloyd Conover, William A. 
Rogers, Ltd., Niagara Falls, N. Y., was in 
aver with his line during the past week. 
ave Holtz, diamonds, Chicago, also called 
the local wholesalers with his line of 
merchandise, and J. J. Sommer, of Tf, J. 
Sommer & Co., North Attleboro, Mass., 
gent Saturday, Sunday and Monday here. 
Among the newer Denver jewelry firms, 
hich have opened places of business here 
reently are George Borstadt Jewelry Co., 
(22 Araphoe St., Colorado Curio & 
ewelry Co., 1726 Curtis St.; M. Fralich, 
larles building; Max Judelowitz, 242 
Meele building, and K. F. Lidholm, manu- 
turing jeweler, Empire building. 
Although no definite date has been set it 
as been decided to hold the annual conven- 
ton of the Colorado Retail Jewelers’ Asso- 
‘ation in Denver during the Fall. Wolf 
nsen, of Hansen & Hansen, is president 
' the association, and Arthur Jacobson is 
“retary. It is expected the Denver gather- 
ig will attract a large number of retail 
ewelers from all sections of the State. 
; H. H. Frumess, Frumess Jewelry Co., 605 
oth St, is back in Denver after attending 
€ annual convention of the Jewish Con- 
imptives Relief Society at Cleveland, O. 
Nhile in the cast he visited with jeweler 
ends in Kansas City, St. Louis and Chi- 
‘8, and made a side trip to Detroit. 
Judging from what I saw in the east, I 
M satisfied we are as well off here in 
“aver as anywhere else, probably a little 
titer,” he said. 
With a billiardist in Frank A. Nappe, 
= 's good enough to become a competitor 
“4 the Colorado State championship, the 
vamiton Jewelry Co. now finds itself espe- 
“Y well fortified with. talent in various 


elds . ° . 
i Rosemary Ferrick, who is known to 
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the trade from Coast to Coast, was away 
from work during the week rehearsing for 
a performance of the Georgia Lane School 
of Dancing at the Broadway Theatre. 

A, Bitterley, formerly of the Bohm-Allen 
Jewelry Co.’s sales staff, stopped off in 
Denver enroute from Chicago to Victor, 
Colo., to visit with his father and take 
charge of the store while the latter, S. B. 
Bitterley, began his vacation, which included 
a visit to Denver. Mrs. S. B. Bitterley 
accompanied him. Mrs. A. Bitterley is a 
nationally known artist, and formerly was in 
charge of the art department for Daniels & 
Fishers, a large local department store. Re- 
cently she has been studying in Chicago. 

J. J. Levinson, Rapid City, S. Dak., 
jeweler, was in Denver during the week 
en route to the Los Angeles conclave ot 
the Ancient Arabic Order, Nobles of the 
Mystic Shrine. While here he was the guest 
of Arthur Jacobson, of the Arthur Jacob- 
son Co., who entertained him with a trip 
through the Denver Mountain Parks. 
Arthur Jacobson returned a few days ago 


from a_ selling trip through Minnesota, 
[linois, lowa and North and South Dakota, 
which he says was very successful. Olof 
Jacobson, of the same firm, is with his wife 
at Excelsior Springs, Mo., spending his 
vacation. 








Minneapolis. 


Lee Shaffer was in from Shakopee for a 
few days, calling on the trade, 

B. W. Stibal & Co. have moved from 
Howard Lake to Silver Lake, Minn. 

The style of Joseph Falk Co. has been 
changed to the Falk Music & Jewelry Co. 

L. H. Giddings, a retail jeweler at Barron, 
Wis., was a caller on the trade for a few 
days last week. 

E. J. Sloan is opening a retail jewelry 
store in the loop district on 7th St. between 
Hennepin and First Ave., N. 

Louis C. Gaus, president of the whole- 
sale firm bearing his name, and his son, 
Herbert W., were among the Minneapolis 
jewelers, who went to Chicago to participate 
in the national convention of wholesale 
jewelers, 

N. C. Clemensen, Long Prairie, Minn., 
visited with the trade for a few days before 
joining 300 Minneapolis Shriners on a trip 
to Los Angeles, where the annual convention 
of the [Imperial Council of Nobles is being 
held from May 31 to June 5. Mr. Clemen- 
sen expects to return with the Minneapolis 
delegation about June 15, after traveling up 
the west Coast of the United States and 
Canada. 

A voluntary petition in bankruptcy has 
been filed in the federal district court by 
T. V. Moreau Co. of Minneapolis, dealer in 
jewelry and optical supplies. Total liabili- 
ties were listed at $30,166 and assets at 
$23,528. A record of the minutes shows 
that at a recent meeting of the company 
T. V. Moreau, president, outlined the finan- 
cial situation, stating that the corporation 
was unable to finance its affairs properly 
and that it was insolvent. On his motion 
the directors voted to file a petition asking 
for relief from its obligations through the 
process of voluntary bankruptcy. The names 
of more than 100 creditors are listed in the 
petition. Wages due to clerks was placed 
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at $1,399. In the list of creditors whose 
claims are unsecured were given the 
American Optical Co., $3,590; Eastman 
Kodak Co., $1,026; Finkelstein & Reuben, 
$6,300. The stock in trade was estimated at 
$12,179. The establishment is located at 40 
S. 7th St. John P. Metz has been appointed 
trustee to administer the affairs of the in- 
solvent corporation, 








Oregon Notes 


The F. Friedlander Co., 310 Wash- 
ington St., Portland, has been appointed the 
exclusive western agents for F. Charles 
Rein & Co., Ltd., of London, for a new in- 
vention to assist deaf persons. It is without 
any batteries, and is practically invisible 
when worn by women. 

The suit of John W. Johnson, well-known 
jeweler of Medford, Ore., against a national 
indemnity insurance company, which has at- 
tracted wide attention, has been unexpectedly 
settled out of court, after the trial was 
nearly at an end, in the Circuit Court at 
Jacksonville. The settlement was in favor 
of Johnson. The suit was for the collection 
of $2,135 on a policy to recover the loss of 
several diamond rings in a mysterious burg- 
lary of the store in May, 1923. According to 
Johnson’s counsel, the action arose solely 
over a misunderstanding as to the liability 
under the policy. 

The Royal M. Sawtelle jewelry store at 
Pendleton, Ore., is finding that certain things 
in the gift shop line combine excellently with 
the ordinary stock of the jewelry store, and 
are very popular. For instance—colored 
glass in vases, salad plates, conserve sets, 
candlesticks, etc., have proved fine sellers 
in this store. In fact, the manager, Philo 
H. Rounds, says that next to diamonds, the 
best turnover in the store is in this glass. 
They also carry quite a large stock of pat- 
tery. This is arranged on open shelves, with 
lights over them, and shows up well. They 
have carried a large stock of fine china, but 
are discontinuing this line, having decided 
that it takes too much time in proportion to 
ihe money realized from it. The store has 
been in existence since 188]. 

Pursued by a determined taxicab driver, 
who witnessed his act, an unidentified thief 
who smashed in the window of the Miller & 
Co, jewelry store, 330 Alder St., Portland, 
threw away two trays of gold rings when 
the chase got too hot. The rings were gath- 
ered up and returned to the owners. It was 
J. C. Carroll, driver for the Red Top Taxi, 
who from his stand at Broadway and Alder 
St. early in the morning May 23, heard the 
sound of breaking glass, and saw the thief 
dragging the trays from the broken win- 
dow. He at once gave chase, running the 
fellow down Alder to 4th St. and up 4th to 
Main St. He was almost on the thief there 
when he dashed through a semi-vacant lot, 
and got away. The driver called the police, 
and when they arrived they helped in a 
search which resulted in the finding of the 
rings—71 of them—amounting in value to 
$1,000. every bit of property taken was 
recovered. Since then a man has been ar- 
rested on suspicion who has confessed to 
breaking the window of the Shilling jewelry 
store recently, but proclaims his innocence of 
this theft. 
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James A. Montgomery, president of the 
California Retail Jewelers’ Association, is 
here from Los Angeles. 

A trip to his eastern factories is being 
taken by C. C. Gross, Pacific Coast repre- 
sentative of Kohn & Co. and the Towle Mfg. 
Co. 

His first business trip through the north- 
west for Charles Weinshenk & Son is being 
taken by Charles E. Davis who formerly 
traveled the territory for J. kk. Wood & Sons. 

On his annual buying trip, Irving S. Hurd, 
buyer for the jewelry department of Theo- 
dore H. Davies & Co. Honolulu (T. H.), has 
been calling on the trade here, en route for 
the east. 

Business in his territory is reported as 
having been fair by J. W. King, manufac- 
turers’ representative, who has just returned 
from two weeks in Portland, Seattle and Los 
Angeles. 

\ modern factory, to operate in conjunc- 
tion with his wholesale business, has been 
opened by William Davidson, adjoining his 
offices, at 704 Market St. He has announced 
that he is able to take care of orders of all 
kinds. 

Burnett Bros, are celebrating their first 
anniversary, in California. They have a 
chain of installment jewelry stores on the 
Coast and are still adding to them, the 10th 
in their chain being the Stockton, Cal., store. 
They opened a store in this city a year ago. 

Edward V. Saunders, Pacific Coast man- 
ager for the International Silver Co., is to 
take a business trip through the Pacific 
northwest. He expects to be gone for a 
month. E. N. Benard, who travels for the 
International Silver Co., out of the San 
Francisco office, left for the northwest on 
May 21. 

Edson Adams, of the Edson Adams Co., 
left on May 29 for a visit to eastern cities. 
He regretted that the date of his leaving 
made him lose the two holidays, the 30th 
and the 3lst. A week-end holiday is usually 
taken advantage of by the local wholesale 
trade, for a Friday-to-Monday outing, to 
beaches or mountains. 

Mrs, F. W. Bertram has returned to 
Marshfield, Ore., after a protracted visit to 
this city. Other out of the city jewelers 
calling on the trade during the past few days 
include: John Kocher, of J. R. Kocher Sons, 
San Jose; E. A. Cochran, Palo Alto; George 
Davidson, Los Angeles; A. G. Prouty, Napa, 
and Tom White, Vallejo. 

Business is very much better in the north- 
west, in the opinion of J. H. Spiro, who has 
returned, leaving his traveler, William Hyde, 
still on the road. Mr. Spiro visited the 
Coast States, Montana and Idaho, and he 
found that the farmers are getting good 
prices for their sheep and wool, industries are 
starting and, in many cases, residents of the 
northwest who moved to the southwest, to 
better themselves, are returning north. 

Considerable interest has been expressed 
by the trade in the progress toward conval- 
escence of S. H. Tanner, city salesman of 
the Gorham Co. here. He has been in the 
mountains for the past six weeks recuperat- 
ing from a serious illness and is now so 
much improved that it is hoped he will soon 








be back at his desk with the Gorham Co. 
Paul C. Paulsen has left for his northwest- 
ern trip for the allied Gorham interests. 

The Jewelers’ Security Alliance has sent 
the customary award, a check for $100, to 
Mark Sena, wholesale jeweler of 717 Mar- 
ket St., for the arrest and conviction of 
Abraham Schreibman, alias ‘“Liebold’, alias 
“Diebold”, alias “Mendoza”, who was re- 
cently sentenced to States Prison, for an at- 
tack on Mark Sena in his offices. Mr. Sena 
had this award divided into three equal 
amounts, and checks were made out for one- 
third each of the $100 to Officer J. H. 
Lazenbee, Detective Sergeant T. H. Conlan 
and Detective Sergeant T. H. Regan, who 
arrested and convicted the thug. The checks 
were presented to these three officers by the 
San Francisco Police Commission on May 18. 

Idward A. Moore, representing the R. F. 
Simmons Co., is here, selling chains after 
a trip through the northwest. Mr. Moore 
expressed the conviction that prospects looked 
good to him for his coming visit to the south. 
Other well-known manufacturers’ represen- 
tatives calling on the trade include: William 
Phillips of L, Heller & Son, New York; 
Robert E. Kehl of F. H. Noble & Co., Chi- 
cago; George Weidig of Joseph Fahys & 
(0.. Chicago; Clifford Whiting, of Whiting 
& Davis Co., Plainville, Mass.; H. M. Teeple 
of Potter & Buffinton, Providence, R. [L.; 
Alfred Moss of the J. J. White Mfg. Co., 
Providence, R. J.; and J. J. Sommer of 
J. J. Sommer & Co. W. H. Lowe of Bliss 
3ros. Co., is expected shortly and so is Her- 
bert M. Brod of Brod & Co., Newark, N. J. 
iz 
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J. H. Mace, jeweler, left Kansas City 
May 29, on a vacation trip to the lake 
county of Minnesota. He will occupy his 
time in fishing until some time near July 1. 

Arthur Zurn is a new employe in the 
store of John Mednikow. Mr. Zurn is well 
acquainted in the trade, having been in 
Kansas City for some time previous to his 
connection with Mr. Mednikow. 

Mr. and Mrs. Leo Howe, Duncan, Okla., 
arrived in this city the first part of the 
week for a few days visit with friends. 
They motored to Kansas City as the guests 
of Mr. Rice, salesman for the C. A. Kiger 
Co. 

F. A. Kiger, of the C. A. Kiger Co., 
arrived in New York on May 23, aboard 
the Berengaria. He returned to Kansas City 
on May 25, after having spent something 
over two months in investigating the great 
diamond marts of the Old World, -reporting 
an enjoyable trip. 

Walter M. Jaccard, of the Jaccard Jew- 
elry Corp., was elected director at the an- 
nual meeting and dinner held at the Kan- 
sas City Athletic Club by the Merchants 
Association of Kansas City, on May 21. 
The next meeting scheduled for sometime 
early in June will feature a frolic, golf tour- 
nament, dinner and entertainment. 

Louis Dean, proprietor of the Midwest 
Jewelry Co., who was one of the victims 
of a series of holdups a few weeks ago, 
was recently in St. Louis, Mo., attempting 
to identify the bandit who robbed his store. 
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The St. Louis Post-Despatch paid y, 
Dean’s expenses to and from St. Louis jg 
order to have him identify, if Possible, the 
Dillon boy,: who was held in that City in 
connection with the murder of his father 
Dr. Dillon, as the bandit who had robbed 
the Midwest and the Bingaman stores her. 
Mr. Dean said that, though the Dillon boy 
resembled in several ways the bandit, sych 
resemblonce was not pronounced enough ty 
justify accusing the boy of the robberies, 

Harry Bernat, manager of the Seo 
Jewelry Co., returned a few days ago from 
Vinita, Okla., where the Scott company has 
purchased a store. The store had_ beep 
closed recently and Mr. Bernat reopened jt 
for business, remaining there a few days to 
see that business was upon a_ substantial 
basis. I‘rank Connor, previously in charge 
of the watchmaking department of the Kan- 
sas City store, has been given the manage- 
ment of the Vinita store and has reported a 
good initial business developing there, Mr. 
Hirshfield, also of Scott Jewelry Co., left 
May 29, with the members of Ararat 
Shrine for the 15-day trip to the annual 
Shrine convention, to be held this year in 
Los Angeles. The Scott company has dis- 
continued the auction sale of the stock in 
its Kansas City store, but is continuing the 
sale of the stock on the straight purchase 
basis. Mr. Bernat says that the concern is 
disposing of the stock quite successfully un- 
der this arrangement. 

The case of Mary Schultz, charged with 
being an accomplice of George Wilson, a 
bandit who was killed in an attempted hold- 
up in the Mednikow store several weeks ago, 
was tried in a justice court in this city 
on May 26. Miss Schultz was released on 
the charge of aiding a bandit, but was held, 
under a bond of $5,000, on a second charge 
of receiving stolen property. Under this 
second charge, however, the justice courts 
ruled that she shall be bound over to the 
criminal courts for trial, releasing the girl 
on the accomplice charge for lack of con- 
crete evidence. The girl had entered the 
store ahead of the bandit, but, at the ex- 
act moment when the man drew a revolver, 
she ran from the store previous to his be- 
ing shot. There was no absolute evidence 
that the girl was aiding the bandit. How- 
ever, the police have verified evidence for 
the additiona! charge, it having been previ- 
ously proved that Miss Schultz was the 
person who had pawned some of the Jew- 
elry obtained by the bandit in some of his 
earlier robberies. It is also understood that 
the girl has admitted pawning the jewelry 
on at least one occasion, so that it would 
appear probable that she will be convicted 
and given due punishment. Her case will 
come before the attention of the criminal 
courts at some indefinite date, since the 
cases are called in rotation and it is 1mpos- 
sible to estimate the date of the trial until 
a short time before it is actually called. 








Among the Summer dainties for milady’s 
toilet table are the hand-decorated o 
long stoppered perfume bottles with powder 


boxes to match. The stoppers for the per- 


fume bottles are of ground-in glass, —o 
tightly into the bottles, thus preventing " 


00 rapidly in 


perfume from evaporating t 
e decorated i 


warm weather. These sets ar nite 
a variety of delicat- colors and are artis 
in design and exe :ution. 



















jt 


Fe 
i 
Hi 
i 
H. 
& S 
on a 
Ge 
yidsc 
1s OF 
of C 
W 
Reyt 
He | 
had 
whet 
E. 
ment 
mont 
bur 
to tl 
A. 
is ba 
few 
the v 
he re 
W 
sente 
(Ap 
York 
year: 
build 
W 
build 
Hell 
very 
CISCO 
the 
A. 
the | 
a de 
fami 
ports 
fron 
H 
who 
abou 
hast 
of a 
Afte 
days 
M 
der]: 
been 
cove 
sani: 
time 
ness 
A 
Arn 
a fe 


wee 














June 3, 1925 








Harry Phillips, traveling for C. I’, Sischo 
& Sons, is in Arizona. Robert Gilmore is 
on a trip through southern California. 

George D. Davidson, of the Geo. D. Da- 
yidson Co., accompanied by Mrs, Davidson, 
is on a motor tour through the central part 
of California. 

W. H. Tracy, formerly with the E. W. 
Reynolds Co., died on Saturday, May 23. 
He had been ill for more than a year. He 
had many friends, especially in the house 
where he was formerly employed. 

E, J. Smith, of the gold jewelry depart- 
ment of Brock & Co., is leaving for a 
month’s fishing trip to Big Bear Lake. Wil- 
bur Welton has moved from this department 
to the watch sales department. 

A, B. Ebner, of the E. W. Reynolds Co., 
is back in his office, having arrived home a 
few days ago from an extended trip around 
the world, accompanied by his wife. He had, 
he reports, a most wonderful trip. 

Walter M. Rosenthal, who has_repre- 
sented Bernard Rice’s Sons, Incorporated 
(Apollo Silver Co.), of 325 Fifth Ave., New 
York, on the Pacific Coast for a number of 
years, has opened a sample room in the Sun 
building. 

William I. Phillips, 704 Title Guarantee 
building, Los Angeles representative of L. 
Heller & Son, has just returned from a 
very satisfactory business trip to San Fran- 
cisco and is preparing to go east to visit 
the Heller concern soon. 

A. C. Smalley, department manager for 
the E. W. Reynolds Co., has returned from 
a delightful vacation of two weeks with his 
family in Yosemite National Park. He re- 
ports that he experienced weather ranging 
from fair to rain and snow. 

H. W. Slaudt, of Koke, Slaudt & Co., 
who went to Glenn Ranch, a mountain resort 
about 65 miles from Los Angeles, made a 
hasty visit to this city last week as a result 
of a heavy downpour of rain at his camp. 
After the deluge he returned for a few 
days more of rest. 

Mrs. W. B. Sunderland, wife of Mr, Sun- 
derland of Sunderland & Miller, who has 
been seriously ill for six months, has re- 
covered sufficiently to be removed from the 
Sanitarium, where she has been during this 
time. Mr. Sunderland has gone on a busi- 
ness trip to San Francisco. 

Albert Prosser, who had been with the 
Armer & Brown Co. for about a year, died 
a lew days ago after an illness of only a 
week with an attack of appenditicis. He 
Was about 18 years of age, unmarried, and 
iS survived by his parents. He was in the 
company’s shipping department. 

Silver week was observed much more gen- 
“0 here this year than last. Montgomery 
ros. had a notably extensive display. It 
Sccupied all of their eight street windows. 

nly solid silver was shown and one win- 
dow exhibited a complete dining set cor- 
rectly arranged, including the proper fur- 
Niture, 

. pang , elovage,- formerly of Portland, 
manently ae? —— _ a 
dein hei si at 413 W. 7th Se; Los 
of ee _ _feceived the congratulations 

any Iriends and acqyaintances on their 
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new store, which is said to be “one of the 
most unique in America.’ The interior was 
from designs by B. Marcus Priteca, R. A. 

Ed. J. Gorman, representative of the Ed- 
son Adams Co., San Francisco, is about to 
start, in company with two other repre- 
sentatives of the same concern, on a trip 
to the east. The Edson Adams Co. having 
taken the Reed & Barton Co.’s line, they 
are going for the purpose of familiarizing 
themselves with the new concern and _ its 
products. 

Invited by W. C. Guerth, Redlands, a 
number of the sales force of the E. W. Rey- 
nolds Co., were the guests of Mr. Guerth at 
his resort in the San Bernardino mountains 
north of Redlands, Sunday, May 24. Those 
who went were Mr. and Mrs. Joseph Reed, 
Mr. and Mrs. W. F. Dougherty, Mr. and 
Mrs. S. L. Dewey and Miss MacPherson. 
All are very enthusiastic over the delightful 
outing they enjoyed. 

Otto Jaesche, head of the watch depart- 
ment of the Geo. D. Davidson Co., has re- 
turned from a vacation trip of two weeks, 
during which he traveled 2,300 miles. He 
went to the Imperial Valley and crossed 
into Lower California at Tia Juana and also 
at Mexicali and then started for Lake 
County, in the northern part of the State, 
but on account of heavy rains there was 
compelled to turn back. 

J. Vernon Smith, salesman and window 
dresser for the Donavan & Seamans Co., 
has gone on a two weeks vacation. He in- 
tends to motor as far as Eureka on the 
northern coast of California and returning 
inland to stay for a few days at Yosemite 
National Park. On his way to Eureka he 
will pass through the big redwood forest in 
Humboldt County, one of the most wonder- 
ful forests in the world. 

B. S. Felch, of the gold jewelry depart- 
ment of Feagans & Co., has not been in 
the best of health lately and as he approached 
the store a few days ago he fell fainting 
to the sidewalk. He recovered conscious- 
ness soon, but was too ill to remain and 
was taken to his home, where he is still 
quite ill. Mr. Felch was formerly in busi- 
ness in Providence, R. I., but has been with 
Feagans & Co. for several years. 

S. M. Neuman, 7875 Santa Monica Blvd., 
was instrumental in catching and having ar- 
rested a man who, he asserts, shortweighted 
him in a sale of old gold. The man, who 
was buying the metal, carried his own 
weights and, Neuman asserts, had victimized 
him. Neuman proceeded with the sale but 
quietly instructed an assistant to summon a 
policeman. The officer waited outside till 
the man left the store and then arrested him 
and locked him up. 

Mrs. W. F. Reynolds, wife of one of the 
traveling representatives of the E. W. Rey- 
nolds Co., was severely injured May 18. 
She and her little son were standing at the 
edge of the sidewalk ready to cross the 
street when a trailer hauled behind a truck 
broke loose and ran over her. She threw 
the boy in such a manner that the trailer 
passed over him but without injuring him 
seriously. She is still in a hospital but is 
making a good recovery. She has the sym- 
pathy of many friends among the employes 
of the E. W. Reynolds Co., with whom she 
was formerly associated. 

The following out of-town jewelers from 
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other places have been in Los Angeles re- 
cently: M. A. Smillie, Pasadena; C. J. 
Hase, Ontario; C. W. Wallace, Chino; D. 
OHannian, Indio; Raymond Finch, Covina; 
T. S. Lailey, El Monte; George Bower, Up- 
land; C. W. Middleton, Pomona; W. E. 
Wellman and L. Asher, Alhambra; M. A. 
Stalmer, Fullerton; E. T. Stoddard, Whit- 
tier; L. Asher and Frank Hoffman, Santa 
Ana; A. Protsch and Mrs, C. J. McCor- 
mick, Redondo Beach; E. Smith and Mrs. 
G. R. Finley, Compton; E. B. Lang, Venice, 
and J. Posner, Ocean Park. 

R. C. Anstead, of the diamond department 
of Brock & Co., has just left Los Angeles 
en route for New York, where he will em- 
bark for Europe on June 11 on the steamer 
DeGrasse. After landing at Havre he will 
meet friends with whom he expects to spend 
about a month touring France in a motor 
car. He will then visit England and will 
fly across to Antwerp. He will also go to 
Switzerland and visit the watch factories 
there, continuing his trip to and through 
Italy. During his trip through France he 
will visit the scenes of battles in which he 
participated during the late war. He ex- 
pects to be gone about four months. 








Pacific Coast Notes 


L. L. Trumbly, Santa Cruz, has leased 


‘a store in Delano, Cal., and will open there 


shortly, carrying jewelry lines, in addition 
to which he will deal in stationery and musi- 
cal instruments. 

Harold J. Lewis, vice-president of the 
Lewis Jewelry Co., Inc., is now managing 
the Glendadle, Cal., store of the firm. The 
corporation has branches at San Pedro, Hun- 
tington Park and at Glendale. 

(M. L. Meyers, Humbolt, Canada, has rent- 
ed space in the Mickle building, Mt. Angel, 
Ore., and plans to devote his time to watch 
repairing. It is stated that he has a jéwelry 
store at Humbolt, which he is now renting. 

Walter Hilton has purchased the jewelry 
store of P. L. Seamans, Main St., Redwood 
City, in the Peninsula section. Mr. Hilton 
was, for many years, connected with the 
jewelry business of Shreve & Co., San 
Francisco. 

George Davidson, Los Angeles, has been 
taking a long motor trip to his jewelry 
store at Sparks, Nev. He stopped at Sac- 
ramento, en route home and visited H. H. 
Harger, and then called on some of his 
friends in the trade in San Francisco. 

George P. Reeves, Montana pioneer and 
veteran jeweler was visited by many of his 
friends, at his home in Helena, on the recent 
occasion of his 90th birthday. He said that 
he would have been at his bench, but for 
the fact that his feet have been causing 
him some trouble. 

Simon Sturmer, S. Sturmer Co., Sacra- 
mento, Cal., is holding a_ stock-reducing 
jewelry sale, preparatory to moving to his 
new location which is in the heart of the 
best section of the retail shopping district. 
The store is next door to the department 
store of Weinstock-Lubin. 








G. G. Denny, for a long time one ,of the 
best known jewelers of Lebanon, Tenn., is 
opening a shop for repairing jewelry on E. 
Main St. 
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ffarry A. Bernon leaves the first of the 
week for Providence on a business trip. 

Harry Shaw, 338 W. lederal St., Youngs- 
town, has just completed remodeling his 
store and has put in a new store front. 

Rk. O. Carter, who has had a jewelry store 
in the Taylor Arcade for a number of years, 
is going to move into the Union Trust build- 
ing. 

W. Cohn, of the Wagner, Gilger, Cohn 
Co., has just returned from a trip and is 
expecting to start out again the coming 
week. 

Ifrank Cerne is holding an auction at his 
branch store on I. 79th St. He just closed 
a sale at his main store on St. Clair and E. 
Olst St. 

L. B. Bach, of the Sigler Bros. Co., who 
attended the convention in Chicago, is now 
taking a short vacation with his father in 
Memphis, Tenn. 

Henry Wolke, of the Cowell & Hubbard 
Co.’s manufacturing department, has been 
confined to his bed on account of serious 
illness for the past two weeks. 

R. C. Bates, Alliance O., was a visitor to 
Cleveland last week and reports that his 
store was robbed for the second time in two 
months, last week. The loss was small. 

QOut-of-town jewelers in Cleveland last 
week included Mrs. A. R. Kimpton, Oberlin; 
L. W. Wycoff, Chagrin Falls, and Charles 
Myers, of Vautrot & Myers, Warren. 

A party, consisting of John Tallman, Roy 
Rhubart and I. Sumutkus, of the Merit Co., 
and Thomas Collier, of Southam’s, motored 
to Camden, Mich., on a fishing trip over 
Decoration Day. 

Among traveling men in Cleveland last 
week were Louis Glick, of Hammel, Rig- 
lander & Co.; “Ted” Lampert, of M. J. 
Lampert & Sons, and William R. Trilisch, 
of Oscar Trilisch & Co. 

Jobbers report that there is a slight im- 
provement in business and that orders from 
small towns are quite numerous. Most of 
this business is coming in by way of tele- 
grams and long distance telephone calls. 
Commencement exercises are given as the 
cause of considerable of it. 

Bernard Bernon, son of Harry 
wholesale jeweler, won the first prize, con- 
sisting of a silver loving cup, at the recent 
Y. M.C. A. contest for telling the best Bible 
story. He won the third prize last year in 
the same event. Although but 12 years of 
age he was a speaker at a recent banquet 
of the Mother and Sons’ organization. 

Employees of the Cowell & Hubbard Co. 
have entered into the spirit of fun pertain- 
ing to the race of decrepit automobiles 
which is being sponsored by the Cleveland 
Press, and have offered a tin trophy to the 
winner. This trophy, ingeniously made from 
two funnels, a flour sifter and a pie plate, 
has created much laughter from all who 
have seen it. 

The special displavs made during National 
Sterling Silver Week are still bringing good 
results. Mr. Dutter, manager of the silver 
department of the Cowell & Hubbard Co. 
reports that business in silverware the past 
week was exceptionally good and gives the 
credit to the publicity this merchandise re- 
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ceived during the observance of National 
Sterling Silver Week. 

“Klivans,” credit jewelers, are using a lit- 
tle bit different window display from the 
average. Each article has a tape connected 
to it, which, in turn, is connected to a dollar- 
or two-dollar bill pasted on the window, 
the denomination of the bill signifying the 
amount to be paid each week for the article. 
The large number of bills on the window is 
what attracts the passerby’s attention. 

National Sterling Silver Week was 
generally observed by Cleveland jewelers. 
Some of the downtown stores in particular 
had some gorgeous displays. The Cowell & 
Hubbard Co. had a massive loving cup in its 
east window which was furnished by the Reed 
& Barton Co. for the occasion. The interior 
of the store is a sight to elicit the admira- 
tion of any lover of the beautiful. Many 
rare and beautiful pieces of silverware were 
prominently displayed, and in various parts 
of the store tables were set with snowy linen 
and appropriate glass and china, each table 
being correctly set with a different design 
of silver. The Webb C, Ball Co. also had a 
very large and beautiful display of silver and 
had arranged a table top in its window 
showing the correct way it should be set. 
Many handsome pieces were on exhibition in 
various parts of the store, and the collection 
has brought out many admiring comments. 
The Bowler & Burdick Co., the Scribner & 
Loehr Co., Sigler Bros. Co. and other large 
downtown stores had very fine displays. 
The department stores as usual had large 
displays and did considerable advertising to 
attract attention to them. 
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Leo Frank, Jeanerette, La., one of the 
old-established jewelers of that place, is in 
New Orleans on a visit, 

Alfred Kallota, diamond setter and jewel- 
er, formerly of L. Krower & Sons, this city, 
but now living in Denver, Colo., is spending 
a few weeks in New Orleans. 

The wholesale jewelers of New Orleans 
report very good business coming in from 
South and Central America, Mexico and 
British Honduras. 

David Miller, of Miller Bros., has shown 
his interest in the tennis tournament held 
last week in this city by presenting two fine 
cups as trophies in the senior doubles played 
for last Sunday. 


A thief believed to have secreted himself 
in the building before closing-time, robbed 
the jewelry store of John M. Matassa, 
Dauphine St., last Saturday night of jewelry 
amounting to several hundred dollars. 

A. J. Krower, of L. Krower & Sons, had 
his new limousine stolen from the front of 
his building last week, but police recovered 
the machine a few days later before the 
thieves were able to get it out of town. 

Gabe Hausmann, vice-president of Haus- 
mann, Inc., and Henry Waszkowski, credit 
manager for the firm, will leave June 6 for 
Minneapolis, Minn., to attend the convention 
of the National Retail Credit Men’s Asso- 
ciation in that city. Mr. Hausmann has been 
appointed chairman of the Jewelers’ Group 
conference and Mr. Waszkowski has been 
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made his secretary. They will stop over at 
Chicago for a few days, and will] be gone 
about 10 days. 

Michel Caplan has taken a_ position with 
Miller Bros., Canal St. jewelers, as their 
credit manager. Mr. Caplan was formerly 
connected with the J. M. Mednikow G,, 
wholesale jewelers. He has assisted the 
Miller Bros, for some time. He is also golp 
cornetist of Jerusalem Temple and will at. 
tend the Shriners’ convention in Los Ap 
geles this week. 

Traveling salesmen in New Orleans duyr- 
ing the past week included: Victor Gilbert, 
of Lavine & Fruchtbaum; A. Nuernberger, 
of the Dorst Co.; George A. Jochum, of 
Maurice Tishman; It. W. Nicholas, of Ham. 
ilton & Hamilton, IJr.. Inc.; William R. 
Boyd, of Binder Bros., Inc.; M. D. Ancker, 
of Emile Weissbrod & Sons, Inc. 

The police of New Orleans are looking 
for a young Filipino who posed as Pancho 
Villa, world’s champion flyweight  pugilist, 
when the imposter swindled three jewelers 
out of diamond rings valued at $500 dur- 
ing the last week, his latest victim being 
Joseph Pailet, a jeweler of Canal St. The 
man walked into the store, told Mr. Pailet 
he was Pancho Villa, and asked to see a dia- 
mond ring, also a wrist watch, as a gift for 
his sweetheart. After examining the arti- 
cles he selected one of each and left a small 
deposit, saying he would go to his hotel and 
get the balance of the money and return for 
the jewelry. Shortly after his departure, 
the jeweler missed a cluster diamond ring. 
The man never returned. A man answering 
the same description, and posing as Pancho 
Villa, stole two diamond rings worth $1 
from the store of C. R. Schultz, Baronne 
St., the day before under similar circum- 
stances. The same man victimized Maurice 
Reiner, jeweler of S. Rampart St., who lost 
a diamond ring valued at $265. Polke 
warned all jewelers in the city to watch out 
for the man, and if he is still in town, they 
expect to arrest him, as they have a good 
description of him. He is about 25 to 0 
years old, five feet tall, weighs about 190 
pounds and is clean shaven. 








An interesting notice is seen in some 0! 
the French papers. Put in by the Amer 
can Jewelers Protective Association, : 
promises 25 per cent. of the fine inflict 
upon any person discovered introducing 
jewelry into the United States by contra- 
band, to any person giving information lead- 
ing to detection, either to the American 
jewelers Protective Association or the Cus 
toms officers of the steamboat on arrival 
This notice acts as a warning to person 
not acquainted with the law as it stands mn 
the United States and is most useful ber or 
tecting innocent persons, who may be induced 
to take charge of small parcels for jo 
landing in foreign ports, while quite _ 
ant of the dangers that they are running. 
For this reason, particulars of the risks i- 
curred cannot be too widely circulated ri 
Europe. For the young man, gallant _ 
to help out an aged lady in trouble oo 
hand baggage still exists, and this 1s ye 
fortunate. It is however very sad that ye 
gallantry has sometimes been victimise’ ™ 
the young man has later found himselt 
trouble for trying to do a kind deed. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers 2f the trade generally communicate with THE 
JeweLers’ CrrcuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busiazess. 
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Catching Credit Crooks 


How Dishonest Bankrupts Injure the Honest Storekeeper 





Expressly for The Jewelers’ Circular by A. M. 


Jungmann 

















EW people judge other than by their own 
standards, It takes a thief to catch a 
thief, so it is said, and by the same token an 
honest man is inclined to believe other men 
are honest. This lack of suspicion on the 
part of the American business man has cost 
him a pretty penny in the last few years. 
Credit crooks have been growing fat on 
other people’s honesty. Through fake bank- 
tuptcy, principally, they have been getting 
away with stupendous sums of money. Each 
year their depredations have grown more 
alarming. In 1924 there were 20,500 com- 
mercial failures, about 50 per cent. of which 
would not bear investigation. It is difficult 
find out exactly what amount of money 
is lost each year through credit crooks. 
Some investigators put it as high as $400,- 
(00,000, others as low as $250,000,000. [ven 
the lowest figure is a sum that excites re- 
spect. 
While the entire country necessarily suf- 
ers from credit fraud, the person who is 
likely to be affected most is the retailer. The 
honest retailer who does business with a full 
regard for business ethics and moral respon- 
‘bilities cannot hope to compete with the 
absurdly low prices at which the dishonest 
bankrupt can throw goods on the market. 
The good citizen must have a certain margin 
- profit if he is to stay in business. The 
ankrupt crook, not only can afford to do 
without that margin of profit, but he can 
undersell the good citizen anywhere from 
4 to 60 per cent, on the dollar and clean up 
a profit. 
__The National Association of Credit Men 
~e been camping on the trail of dishonest 
bankrupts from Maine to Florida and from 
ded, — to California, They have han- 
undreds of cases and from their 
records we can get a good picture of the 
Workings of the credit crook. His methods 
mee and diversified. _He often is 
~ hago who are a disgrace to the 
ne just ch nage the fine art of keep- 
ihe “ the law and he usually has 
sat his confederates, frequently mem- 
own family. 


The National Association of Credit Men 
is fully alive to the importance of dealing 
summarily with defaulters. Not only does 
it see that justice is done wherever possible, 
but it keeps defaulters who have been in- 
dicted or convicted under such close surveil- 
lance that it is difficult for them to repeat 
their offenses. The work of this association 
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A Menace to the 
Honest Storekeeper. 


HE credit crook or dishonest bank- 

rupt is all that. He can be held 
down, if not entirely eliminated, when 
every retailer realizes this fact. The 
honest retailer, who does business 
with a full regard for business ethics 
and moral responsibility, is penalized 
by the absurdly low prices at which 
the dishonest bankrupt can throw 
goods on the market. The credit 
crook does not worry about mark-up 
or cost of doing business. His aim 
is to get all he can and get away 
with it. 
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has an extremely salutary effect on commer- 
cial crooks because nothing is so discourag- 
ing to a crook as the knowledge that he will 
be caught. It is not alone the severity of 
the sentence he may have to serve that deters 
him, it is the certainty that he will have to 
serve a sentence. 

T is interesting to observe some of the 

methods used by credit crooks to get easy 
money. One of the ways that some of these 
gentry obtain credit from wholesalers is 
childishly simple, yet it works again and 
again. Mr. Fraud goes into a town to open 
a store. He presents himself at the bank 
where he wishes to have an account and 
gives a large cheque on a bank in a distant 
The new bank issues him a passbook 


city. 
Of course, he is far 


and he goes off with it. 


too smart to try to draw against his new 
account before the bank has had time to 
clear his cheque. But he goes to wholesalers 
and exhibits the passbook as evidence of his 
financial responsibility and manages to ac- 
quire many a bill of goods before the bank 
finds out that the out-of-town check is no 
good, In the meantime both the merchandise 
and its purchaser have disappeared to parts 
unknown. 





THE activities of credit crooks may be 
divided into three classes: the misrep- 
resentation of facts and figures, dishonest 
diversion of assets and bankruptcy. In the 
first instance the credit crook falsifies his 
financial statements. Sometimes he resorts 
to forgery by forging the certificate of an 
accountant so that his false statement ap- 
pears to be vouched for by a reputable per- 
son. As these criminals rarely act alone, but 
like wolves, prey in packs, it is not unusual 
to have a financial statement “certified” by 
one of the band of crooks. Misrepresenta- 
tion of the volume of business he does or 
expects to do is another habit of the credit 
crook. He will lie about this quite cheer- 
fully either by word of mouth or in written 
statements. And as for negotiable instru- 
ments and sound appearing commercial docu- 
ments, he is right there with the best of 
them, but on inspection these impressive 
papers are either forged, altered or bor- 
rowed. And as for names, he often supplies 
himself with any number that suits his con- 
venience. The more responsible the names 
of persons or organizations are the more he 
enjoys borrowing them. 

In division number two of the credit 
crook’s work we find him obtaining money 
or merchandise or both by lies and misrep- 
resentations. And, of course, he diverts his 
assets fraudulently. He can do such things 
even though he obtains credit through truth- 
ful representation. Credit crooks have been 
known to exercise the greatest patience in 
building up to the point where they think 





(Continued on page 117) 
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WHY MISS GLENNA COLLETT 
CHOSE AN ELGIN 


A A ma 


[* these athletic days, three things are 
expected in a wrist watch... (1) It 
must keep perfect time .. . (2) It must be 
exquisitely beautiful . . . (3) It must stand 
the stress of the modern girl’s vigcrous out- 
door life. 


charming and popular woman’s =a 
golf champion, began her selec- 
tion of a wrist watch, she put 
down these three big requisites, 


in just the foregoing order. 


When Miss Glenna Collett, i 


eZ ChE 


CLGIN WRIST WATCHES 


cased in gold, jeweled set and 
gold filled. May be had from your 


jeweler in a wide range of prices 


And she found all three in an Elgin! Per- 
fect timekeeping. Exquisite design. Hardy de- 
pendability. 

Miss Collett’s choice is inevitably the 
choice of any woman who approaches the 
watch question with a golfer’s cool and 
analytic mind. 

First, because Elgin is the product of the 
world’s leading watch-makers who put fault- 

less time-keeping as the fies essen’ 


oS; tial in a watch of any type. 


io f 


Ko I Second, because the incompat- 
able beauty of an Elgin wrist 
watch is an addition to, not a sub- 
stitute for, absolute watch reli- 
ability. 


Ys E LG I Nee 


THE WATCH WORD FOR ELEGANCE AND EFFICIENCY 


ELGIN NATIONAL WATCH COMPANY, ELGIN, U.S. A. 
THIS ADVERTISEMENT IS APPEARING IN FOUR COLORS IN The Ladies’ Home Journal of June 


June 3, 192 


” 





Jur 














COV! 


tainly 
expos 

Th 
iluste 


"7 
accor 
to he 
than 
M § 
book! 
are y 
charg 
know 
their 
™ 
bility 


dle 











june 3, 1925 THE JEWELERS’ CIRCULAR 113 





—— 





= 
Deferred Payment Plan for Selling Silver 





Information Blanks, Contract Forms, etc., Simplified 


ledger card with corresponding number. 
(Sample of ledger card, see Form B, side 
marked No. 1.) 


How Should Credit be Extended? 


A minimum cash payment of 20 per cent. 
should be required and balance divided into 
10 months, with a carrying charge, seems 
to be the best plan on purchases of $100 
and up. 











“ 

















————— 


VERY helpful pamphlet on selling ster- trade and take in unknown parties, a very. parties—one policy being the rule with all 
fh ling silver by the deferred payment complete and binding form should be used. reputable firms. 
jan is being distributed by Rogers, Lunt “No matter what form is used a small “All payment plans should carry a rate 
 Bowlen Co., Greenfield, Mass. pass book is issued to the purchaser (see of interest. Some will advance the theory 


The pamphlet aims to give some helpful 











“The same terms should be given to all 


















































































































































































information to those who believe that this v Talo lal sels lele looles| sa] sales] os [ee |er] se] 20] 2] a2 ]29 ]20 ]20 | 10 ]27 ]20 ]e0 | se Tos 
method of selling is applicable to their busi- _naweorpuncwssen avoness rnone 
i ; AYMENTS 
yess, According to the pamphlet, it has an eemanccinty : sal 
. aur oF PURCHASE Ss - a oo0e amy. z rareT ecccecdeoesennecereseceegeocesces 2 
hen estimated that 75 per cent. of the sales ig 
of solid silver tableware are for gift pur- ans Tea 
poses and the other 25 per cent. for the ase eae 
purchaser’s OWN use. More silver could cer- r me 
a | ate Amt. of Purchase $ . Amt. of Club Payments $. 
eee _ne i ae ca Meta: Amt. of Cash Paymt. (20%) Due the ......0f Every Month 
= = - | inet! ‘aes > aeeinie DATE CREDIT BALANCE DATE CREDIT BALANCE 
a wad ee 
ul eo ce eee ane eee See 
i Mew OA Ge ee eee eee 
| ee _—_— EE — 
| Address. | | a _ 
| No, 1—FRONT SIDE OF LEDGER 
CARD—FORM B 
The Club Plan offers you financial conven- Please bring this book when making pay- 
ience in the purchase of quality merchandise menis. De not send currency through the 
at low cash prices mail: Buy a money order 















LNSIDE PAGES OF “CASH ACCOUNT’ BOOKLET—FORM A 


Form A). A ledger number is marked — that the public does not like to pay interest 
thereon for ready reference, also the cus- and it will curtail sales; that if you have 
tomer’s name and address. As payments are the interest figured in the price there is no 































“a made the credit is to be entered in this need to mention a carrying charge. How- 
booklet for the customer’s record. And ever, it is not logical to sell without in- 
credit of course will be recorded on your terest. If the cash buyer pays the same 

ia - No. 
AGREEMENT 
“WER OF CLUB PLAN BOOKLET—FORM A FOR THE CONSIDERATION OF... seco: csse seseentsrcestntnsnin ne MN scsicaiaiaitasiinscnitinale 


tainly ‘be sold with more effort and more 
‘xposition of its merits. 





. ° York, and which is in my p i IE ios sessisticictaiiadiseisdcissircéiba spelling iiss aphcetde lindas iliiadanbei alice a I kh ee 
Pas following explanation of the forms maine 
“ustrated is quoted from the pamphlet : oamenecne: 
This mortgage to be void on the following conditions, to wit: That we, the aids. 20 oo....cceceesssecesensescesesesssesseerees-seteseseeeessnsoenenceeeeeseee 
The Form of Contract shall pay to said W. A. KENWOOD the sum Of.............cs0ecssercsseesseessersssesensesseeesesseeesseeserereeeenel oars, same being the purchase price of, 


‘The agreement of sale form is varied 


; egebioab saab vasesesécs enn Mm IID GUI oi sc csciscsnasasectcctsisevbiasscestesssspinsbicdsdlspandbiseoabeilersiebineadeaiiil 
the following described property, this day purchased of said W. A. KENWOOD at Weldonia, County of Lincoln, State of New 


said personal property, in installments as follow8:...............:.000cs00 












--sseeeeeeOMlare in cash this day, and the balance 








I I aa saccecnkeeapithceiscteinntencemiasineinipmecetinanelaine beginning 




























mgs 4 to the type of trade which it is 1 FOYRTNAS on eeen 
'o hand : and continuing each... .0......2..2.-...0-cecceeeee von — {ter until said purch rice is paid in full. 
tha le. Some agreements are no more Provided, also, that the said cana is to remain in my possession and in the town of Weldonia, Cou ny of Lincoln, State 
“an an order to deliver so much merchandise of New York, and shall not be disposed of or removed therefrom without the written consent of the said W. A. KENWOOD. 
on . It is hereby agreed that any failure to pay any installment as above when it shall become due, shall at mortgagee’s option, 
. such and such terms Generally these make the full amount of the purchase price agreed to be paid become due and payable; also that a waiver by mortgagee of the right 
simple ate herein reserved as to the failure to pay an installment shall not be taken or held to be a waiver of such right as to any subsequent 
“mp orders are covered in a Club Plan default on our part or either of us. , ‘ 
booklet F ei It is further agreed that at any time in the discretion of the mortgagee if it shall so choose, it may take possession of the 
( orm A as illustrated ) ° These mortgaged property, or any of the same, and remove same from our m wherever it may be at the time, without 
are used 1 process, an sell the samé at public or private sale, at such times, places and prices, and upon such terms as to mortgagee 
F Only among your preferred type of seem best, and we hereby authorize and empower mortgagee or its agents so to,do. 
. te accounts—those persons whom you nee oe, also agree to pay all costs and expenses which may accrue in and about 
0 
tes are absolutely trustworthy and that the collection of said debt, including s reasonable attorney’s fee for legal services. 
‘ - 1S good as their bond. In witness whereof........ eee ccs ANAT I itis icaniice Sic ntarcsiearshisaiccsaeniaaaaale 
bi a those whom you feel the advisa- name this... cisioinawiebsatnciascicsdadiratnsstunissscnsessiiy Cloreninnesiinsuiatininmaivienseiocsanistes 192 
a more binding agreement, a sim- Staph tin Ahir SUNN Ran sccense-ssseneessoourernsecnemnacnencnoensasetessstenteseoncs 











- card like the illustrated Form B is 
his is a good contract and not so 

















"8 @ form as to cause’ your customer any 


measiness, If you sell to a wide circle of Form B—REVERSE SIDE OF LEDGER CARD SHOWN ABOVE 
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_ your clock department lies the chance to keep 
your summer sales from slumping. 





People open their windows. In come dust and 
moisture, destructive enemies of clocks. Many clocks 
will tick their last during the summer months. 







Far-sighted jewelers plan to make the most of this 
condition through the next few months. They plan to 
sell new clocks to take the places of those that fall by 
the wayside. In their windows, on their counters, in their 
advertising, they will feature sturdy, reliable time-tellers. 
They will go after the business early, and make many 








































Summer weather ... 
t’s good for your clock business 


if you follow this suggestion 


sales that might have gone to other merchants later on. 


They will feature clocks that people know are strong, 
long-lived, accurate. Many will back their efforts with 
an ample stock of clocks that back their statements: 
a well assorted stock of Gilbert Clocks. 


For they know that Gilbert Clocks stay on the job 
for years. They know that only top-grade materials and 
conscientious workmanship go into Gilbert Clocks. 
They know that every clock must pass a rigid, forty- 
eight-hour inspection before it can leave the Gilbert 
shop. They know that the Gilbert guarantee stands hard 
and fast behind their own guarantees to 
customers. They know that Gilbert prices 
are low enough to suit the many. 


| Are you going to be one of these sum- 
|  mer-selling merchants? Then, it will pay 
| you to look over the complete Gilbert 
line. Ask your jobber. Send him a post 
card today. William L. Gilbert Clock 
Company, Winsted, Conn., U. S. A. 


handy Gilbert catalog? A post card 


q Have you received your copyof the new, 
brings it to you, free of obligation. 


Thisis only one of the full line of Gilbert 











Clocks, seventy-three styles in all. Its case ts 








in two colors, mahogany finished. Silvered 


dial, graceful hands and numerals, gold- 
a | 6 B E R ( L () ( K S finished streamline sash, 8-day pendulum 
movement with mellow Normandy Chimes. 


What a handsomeclock for the center of asum- 
mer window display! No. 2006 ‘Exquisite. 
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Storekeeping Department. 
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we as the instalment buyer, then the cash 
wer is being penal And iffphe buyer 
quoted the same“ price forvsgagtt “as on 
verred payment, he will conside® your cash 
ce as unreasonable for he knows that you 
«got borrow your money at your bank 
sthout paying interest. 

“We find that jewelers selling on deferred 
yyments generally charge 5 per cent. for 
srying the account. Some charge as low 
«J; per cent., some as high as 8 per cent. 
» any event, the dealer ought not to sell 
, deferred payments unless he charges a 
ate of interest that is equal to his cost of 





rowing at the bali 
In referring to the deferred payment plan 
he pamphlet says: 
“The auto and radio are wonderful mod- 
8 BF . adjuncts to the comforts and pleasures 
‘fiving and from their very newness re- 
sired nd particular urge, yet there has been 
hind their sale the most intensive, modern, 
. MB nerchandising methods, which include DE- 
) FERRED PAYMENT PLANS which 
mke acquirement easy. Should not the 
yme intensive sales methods be applied to 
te sale Of sterling silverware? The public 
wil find the desirability of solid silver for 


s home equipment when the subje i$ 


soperly presented, and can it not be mag 
seasy of acquirement as any ote tyer- 
iundise that furnishes comfort and dignity 
to the home?” eds 
Considering the great mass of,merchan- 
ise which today is sold on the mstalment 
san it is not to be wondered at that the 
| Beil jeweler should find selling §plid silver 
| 1 this way not only desirable shut” quite 


tae 


Wind 


necessary, : ae” e 
The form of contract is as follows, 
Pe) at gt wok, 
was e “4 - 
is a if 4 (C) : 
This Contract made ahd“entered into tig, <p. 6e 
) of coovesecee 192.". by and between... .. sees 
OE Sie isles Oe ces State oth. o oe b culeiy 
ae Sa # 
ty of the first part and...... ores alle 
+ het 
teseeees Stale Of. .spiteccecvess . partys Of the 
toond part, ‘ 


Vitnesseth, The party of the first, in consider- 
on of the delivery to said first party of the fol- 
ving described goods: 


eee ee ee ee ee ee ee 


PPPs eee se eereees ene teres eeeseeeseseseseeeres® 


%e receipt of which the first party does hereby ac- 
Mowledge, and on which there is an unpaid pur- 
thase price balance of $.......... which balance is 
tdenced hy the ccompanying note of even date 
‘t the sum above mentioned. 

‘he party of the first part agrees with the 
any of the second part, that the title to the above 
‘euribed property shall remain in the party of 
“* second part, until the party of the first part 
ron have paid all instalments due or to become 
on the above mentioned note according to its 
oo and effect and shall have fully and _ satis- 
‘tarily discharged any and all obligations under 
5 Contract. 

Bie Party of the first part agrees not to remove, 
the sacumber or dispose of said property, without 
”, Wfitten consent of the party of the second 
1 it Being understood and agreed that until 
— is held in trust by the party of the first 
ie or.the benefit of the party of the second 


It j 
‘8 further understood 


iret, 


it any 


—s between the parties 
lat if the party of the second part shall, 
naty Poy hereafter deem insecure, said second 
testbed y take possession of the property above 

* 10 which event any payment or payments 
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made by the party of the first part shall be con- 
sidered as liquidated damages for breach of this 
contract. 

For the purpose of obtaining possession of the 
above described property and as a basis for ob- 


taifing the same on credit and under this contract, . 
theyparty of thé ‘first part, ih order to induce the. 
party” of the second part t6’deliver the propert} 


abewé mentioned, makes the statements and repre- 
egfitations on the reverse side of this contract, 


For the purpose of obtaining credit from... 
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Costly 08s cccecws rl 
SMI OE Se cncs cede : fos 
On GRR ieicdn sc ces day Of... .cccceccecdMee De 


fore me personally appeared........+... 
cne of the parties to the foregoing instrument, to 
«me known to be the person described in and who 
executed the foregoing instrument and acknowl- 
,edged that he executed the same as his free and 
voluntary act and, deed. 





I hereby affirm the following statements to be true: 
My name in full is 


Age. Married. 








the above address.............. 


Former residence... 








where I resided. 


My jon is. 





My Employer's name and address is.. 








I have been with the above firm for.. 


-oosse-eeeveeeeeee be ame Of my foreman, superintendent 





or department manager ia 





My former employer was........... 








Parents’ name and address.. 





Name of father-in-law and address. 








By whom is he employed?........ 














Do you own property; if so, where?.......... 


Is your wife authorized to sign your name to a note or notes or other obligations given to secure the purchase price of any goods we might sell and deliver to ber?..................... _ 


I am a member of the following lodges, societies or unions: 





NAME OF LODGE, SOCIETY OR UNION 








NUMBER 


| CITY AND STATE 



















































































Business Telephone... . Residence Phone evn sidan hicecseiabnsslicita 
ahs 
RELATIVES — ~ BRIEND: % BUSINESS REFERENCES 
Nam... Sige ee 7 
a . eincastatp sina danetieieioaideaneseeticldaeiiglll 
«lp 
Address..”........ ” a 
Pa incctiaiastiinininicceiessiaiias spine ibaicocaaeabadaigipig 
Occupation.. - si lbdshasiuinheaaiaetsasuneentatialae * 
Address... “ Repth aysteosnencsonccessssnusssacaetigaseneess| nesnseconesesesnsaescoeeccensestgensesciancessemssttereonsesesnsesadaossessnstcsssennss 
Name. - sence seconel -= op 00 oe oe crccconceseccoes 
0 ose. -- — oot 
Address. — psn neg _ - 
Bz. 3. (Signed). 
Item. No... 
Stock No. Name.. 
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FORM SHOWING NECESSARY INFORMATION TO BE SECURED FROM PATRONS; ALSO, A SIMPLE 
PAYMENT RECORD SYSTEM 


which statements and representations are warranted 
true by the party of the first part. 

The party of the second part hereby agrees that 
on the final payment of the last instalment due 
under this contract and on the discharge of each 
and every obligation hereunder contracted by the 
first party, the party of the second part will give 
to the first party a receipt in full and title to the 
above described property. 

Witness our hands and seals in the City of..... 


Sriedte eb » State of........+..+.., the day and year 
first above written. 
Witness: 

sd ee vde ee seteeeeeGeaee 


Coeoeeeeeees sees eeees 


In Testimony Whereof, I have hereunto set my 
hand and official seal in the County of.........++. 


State of.........4. , the day and year last above 
written. 

DAY < CEPT CRIBIOOS bin cc civicins.dccincalgwewaneee ooee 

Notary Public. 

Qiiscccous's wieckegaesien ae wag SOBs 

For value received........promise to pay to the 
NOON S66 itcccecnsslenssatne eased boo BMecerecs 
sens Scie kee § Pccceddcnrreccceey Sesrdenscese geal 
SQIBNOE «6 cc vnsvctins are OCT TTT 
We icixiincinats instalments of $.........each, pay- 
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, ‘HE 1925 Fiberloid sets should capture the fancy of all your 
customers. For there are patterns to suit every taste— prices 
to suit every purse. 


The woman who enters your store has six beautiful patterns 
to choose from. There is the Diana—a set de luxe—in lovely 
Sea Pearl colors; four medium-priced sets in popular shades and 
two-tone effects; and the Deauville—a beautiful, low-priced set 
of exceptional value. 


Your customer will be enchanted with the new color har- 
monies—the smart and distinctive pat- 
terns.. And she will find no trouble in 
securing just the right set to harmonize 









How to put NEW LIFE 


into your toiletware sales 


FIBERLOID 





These new Fiberloid creations 
will do it. For the new pat- 
terns are temptingly beautiful 
—the new color combina- 
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tions are smart and alluring : 


with the furnishings of her boudoir. And remember this—the 
new Fiberloid sets are all packed in lovely gift boxes of purple 
and silver at no extra charge. 

Display these beautiful sets and you will find—as others -_ 
found —that they liven up the toilet goods department 40 
attract new customers to your store. 

Write today for the 1925 catalog showing the new 
patterns in their actual colors, and for prices and our li 
discount terms. 


THE FIBERLOID CORPORATION, Indian Onan 
Massachusetts. New York Office: 402 Fifth 
Toronto Office: 145 Adelaide Street West. 
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Storekeeping Department. 
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In case of default of payment of any of the 
‘ove instalments on the day on which it shall 
come due, the whole sum then unpaid on this 
wte shall in such case immediately become due 
ind payable, whether due on its face or not. In- 
west at the rate of seven per cent. per annum 
dull be paid from maturity or default in any 
instalment. 

To secure the payment of this note, the under- 
signed does héreby authorize, irrevocably, any at- 
mney of ahy Court of Record, to appear for the 
undersigned, in such Court, in term time or vaca- 
‘ion, or at any time thereafter and confess judg- 
ment without process, in favor of the holder of 
this note, for such amount as may appear to be un- 
aid thereon, together with costs and Ten Dollars 
itorney’s fees and to release and waive all errors 
yhich may intervene in any such proceeding and 
consent to immediate execution upon such judg- 
ment, hereby ratifying and confirming all that my 
aid attorney may do by virtue hereof. 


cr er 


Sete eee ee eee ee tere eee see eeeerereseseseseseses 


Appended to this contract form indented, so as 
to be easily removed and held by the seller is this: 








For value received, I do hereby sell, assign, 
NE ONE GRE MND C655. so ouss-00.00 60.46 e0.ne s 
or assigns, all wages, salary, commissions or credits, 
ated or to be earned and all claims or demands 
{ue or to become due me from the person, firm 
or corporations by whom I am now or may be here- 
after employed, until all moneys due or to become 
due from me to the above mentioned assignee shall 
have heen fully paid and _ satisfied. 


Witness. 





Catching Credit Crooks 





(Continued from page 111) 





they can make a killing. They will build up 
credit through months or years of good be- 
havior and painstaking observation of their 
obligations. Then when they have won the 
complete confidence of the persons they de- 
sign to cheat they divert to their own uses 
Whatever money or merchandise they can 
get and vanish. 





Now we come to the bankruptcy stage of 
. the credit crook’s game. The bank- 
uptcy is brought about by the diversion of 
assets from the business he has built up with 
the bankruptcy end in view from the begin- 
ning. The credit criminal is clever at hiding 
merchandise, sneaking it off at night and 
ae it at half Price to a neighboring store 
ned some relative or friend who is a con- 
a Ae ag A and securities are used to 
noes is “tg that exist only in the fertile 
vind ri e credit criminal. After the credit 
ie to wrecked his business he lands in 
whys ruptcy court and his creditors are 
their get even the smallest percentage on 
it dollars in settlement. 


Q)NE of the reasons that credit criminals 
ieee to escape detection and 
often ic ~i n raudulent bankruptcy cases so 
many As gy their depredations affect so 
a large | ns. The houses they rob stand 

Be loss collectively, but comparatively 

losses individually. It is difficult to 
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trace the depredations of the credit crook be- 
cause his tracks cover so much space. It is 
not uncommon to have to trace him through 
several States. Then too the process of law 
in such matters has slowed down to such an 
extent that cheated creditors lose their 
patience in waiting for the wheels of justice 
to turn. This is because the courts are so 
clogged with prohibition violation cases that 
other matters are held up for long periods 
of time. As an example of the length of 
time it may take to run down credit frauds, 
look at these reports of the Association of 
Credit Men: 

“Example of Mail Fraud—One Z had 
made a financial statement showing a net 
worth of about $20,000 upon which he had 
made his purchases on credit. When Z was 
examined in bankruptcy and asked to explain 
what had become of his assets, he said that 
he had sold most of the goods for cash to 
another company in New York City and that 
he had sustained a loss of $8,000 in betting 
on Hughes in the presidential election. He 
produced a written paper setting forth the 
terms of the bet, which was witnessed by 
two men. Z was indicted and arrested, as 
was also his bookkeeper who was charged 
with conspiracy with Z to conceal assets. 

“A series of failures of other concerns 
followed within a year. The liabilities in each 
case ranged from $10,000 to $25,000 with 
very small assets. Accounts receivable were 
all supposed to be due from Syrian peddlers, 
none of whom could be located. In each 
case financial statements had been prepared 
and issued and credit obtained thereon. The 
references were inter-locking. Two of the 
bankrupts who remained to face their 
creditors told stories which indicated that a 
gang was systematically working to defraud 
merchants and that the Z and other failures 
were all planned by the same individuals. 

“Torn scraps of paper bearing Syrian 
writing were about all the investigators 
could find no evidence. These were care- 
fully collected in each case, and, after weeks 
of effort, were pasted together and letters 
and papers were reconstructed and the facts 
thus obtained confirmed the impression that 
these failures were all part of an organized 
plan. Irom them it was learned that there 
was a “sucker” list of houses from which 
to seek credit. The handwriting in several 
instances was the same, indicating that one 
or more persons were using different names. 

“The assistance of a post office inspector 
was secured and more than a year was spent 
in running down clues and in laying the 
foundation for indictments. The investigation 
disclosed that the seven brothers were using 
such persons as they could get to act as their 
dummies, giving them financial backing. 

“The first successful lead was obtained in 
the case of a man named Y, who had done 
business in his own name on Broadway. An 
indictment was obtained against him, and he 
was arrested in Maine and at once confessed, 
implicating the X brothers. Other arrests 
were made, some of them as far away as 
California. Raid after raid was made on 
various suspected concerns. In all, 28 in- 
dictments were returned, two of which were 
against the same men but under different 
names. Twenty-four of the defendants were 
arrested. Preparation for trial required sev- 
eral months, as it was necessary to employ 
both English and Syrian handwriting ex- 
perts, and, as no Syrian expert could be 
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found, it was necessary to train one in order 
for him to qualify as a witness. In all, 
nearly three years were required to break 
up this dangerous gang of commercial 
criminals.” 





THIS is a report on a million dollar swin- 
dle that was broken up 12 years ago: 

“The trail was picked up by the investi- 
gator in St. Louis, which was the scene of 
one of the coups of this particular gang. 
What appeared to be a flourishing establish- 
ment had been abandoned overnight by the 
proprietors. An investigation showed that 
all the assets had disappeared with them. 

“From the many creditors of the defunct 
concern the investigator was able to obtain 
scores of letters which had been written by 
that concern. He noted that the initials of 
the stenographers who wrote the letters in- 
dicated that many stenographers had worked 
on them. He separated them according to 
the initials and soon discovered that each 
stenographer appeared to have worked about 
one week. 

“From typewriter and employment agen- 
cies and secretarial schools in St. Louis, he 
soon learned the names of stenographers who 
had been sent to this concern about the dates 
indicated in their letters. Fifteen of the 
stenographers who had worked for the con- 
cern were found and interviewed. From 
them accurate descriptions of the members 
of the firm were obtained, together with ad- 
ditional information. Several of the stenog- 
raphers told of mailing registered letters one 
day a week from a certain post office station. 
Through the post office officials, the address 
to which these letters were mailed was 
learned. The members of the firm were 
traced to Baltimore and arrested several 
weeks later, after they had _ established 
another flourishing business and had set up 
a new line of credit under different names. 

“The trail led to a wholesale house in 
Philadelphia, to which it was learned the 
merchandise obtained by the fraudulent con- 
cern was sent. This Philadelphia wholesale 
house also bought from the concerns which 
shipped goods to the fraudulent firm, so that 
it was difficult to determine what part of its 
stock had been legitimately obtained and 
what part had been sent by the credit crimi- 
nals. Convictions were obtained in these 
cases.” 

C. D. West, of the National Association 
of Credit Men, believes that the effect of 
the drive against credit frauds that it now 
being made by his organization is beginning 
to bear fruit. In commenting upon this mat- 
ter recently, he said: 

“The certainty of something being done 
was whiat practically stopped, or at least 
greatly reduced, railroad train robberies. 
The same tactics will stop credit frauds. If 
the same certainty of justice being admin- 
istered was felt by those who attempted to 
obtain goods, credit or money fraudulently, 
many now engaged in this comparatively 
safe occupation would choose some other 
calling. 

(To be continued) 














It’s Easy 


Nothing is easier than fault-finding—no 
talent—no_ self-denial—no brains—no char- 
acter are required to set up in the grumbling 
business.—Robert West. 
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Keep Your Eye 


Right now is the time when 
your pen and pencil profits are 
exactly measured by the effort 
you make to get them. 


Cease to think of July and Aug. . 
ust as “off” months in writing D 
instruments. The best reason in 

the world for the purchase of a 

fountain pen or pencil is to get - 
something to write with. And My 
this reason doesn’t take any “lay- 
off” during midsummer or any oe 
other time. Tt 








































The Conklin Endura is the pen ~ 
that makes two sales grow where - 
only one grew before. Have 
plenty of Enduras. Put them 
where folks will see them. Say os 


E da ’ 
shape a aii something about them. Make m4 
birthday— those sales to the people who el 


a year ’round buy a pen because they need it. he 


gift occasion. 


Meet it with an CONCENTRATE r 
Endura. on CONKLIN Th 
th 

Sie 

TOLEDO SAN FRANCISCO ec 
BOSTON LONDON ) 7 
CHICAGO BARCELONA os 





Pencils . Pens . Sets 
THE CONKLIN PEN MFG. CO. » TOLEDO, OHIO 
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The Part “Position” Plays in Jewelry 


Advertising 





Some “ Don’ts”’ for the Jewelry Advertiser 


Written expressly for THE JEwELers’ Circutar by Hugh Wood, Advertising Manager, Hess & Culbertson Jewelry Co., St. Louis, Mo. 

















DON’T place your cogy in the “Society 
Section” of the Sunday newspaper. 

DON’T fail to kick when your adver- 
tisement is displayed alongside a 
patent medicine ad. 

DON’T forget that men buy 35 per 
cent, to 60 per cent. of all jewelry 
and pay for -75- per cent. to 90 per 
cent. of it. 

DON’T be afraid’ to” request certain 
positions for your copy. 

DON’T think your job is done when 
you have written your ad and called 
the printer, 

DON’T forget to send a Christmas box 
of his favorite cigars to the “make- 
up” printer of each newspaper you 
advertise in. 

{FIER you've done all the second-story 
‘1 thinking you’re capable of on the copy 
‘your jewelry ad, have rounded up your 
ts and whipped the whole thing into a 
rm that you think they can’t resist, the 
ey biggest part of the job is yet to be 
ne! 

That statement will seem a bit overdrawn 

to the fellow who just “throws his copy to- 
wther and tells the newspaper to send and. 
get it.” (But very probably this sort of an 
dvertiser is among those who let out the 
biggest roar to the effect that “advertising 
loesn’t pay”. ) 
Those advertising students who have a 
bug” for psychology—and the time is com- 
ng when the biggest advertisers in the coun- 
'ry will hire the highest-priced psychologists 
btainable to direct their copy-writing and 
py-placing—have learned that the princi- 
val element in the success of an advertise- 
ment is the placing of the ad. 
The world may beat a path to the home 
ithe man who builds a better’ mouse-trap 
tan his neighbor, but you can lay a bet 
‘hat the reading public will not beat a path- 
‘ay through the “Help Wanted” and finan- 
al columns to read your advertisement on 
redding rings. 
The most important thing about your 
‘ertisement is the location it gets in the 
‘ewspaper. This important and  money- 
‘wing fact was learned long ago by many 
_ the largest advertisers. Those corpora- 
“ms who make every advertising-dollar pay 
«Prone should be copied by our advertising 
es who, in the main, are timid and 
*asional advertisers, who look upon adver- 
. "8 More as a gamble than as a sound 
ee The historic advertisers of our 
14, WM patent medicines, shaving soaps, 
ess tax pay a golden premium—some- 
the ao i 100 per cent. of the cost of 
tement ent itself, to insure the adver- 
reaching the attention. Many of 


ad 





them pay a premium of 50 per cent. for “full 
position,” which means that the ad must be 
displayed next to “pure reading matter”’— 
that is, current, interesting news. 

If an advertisement is flanked entirely by 
other advertisements its chances of being 
seen and read are decreased a great many 
per cent.—no one knows just how much—but 
probably from 25 per cent. to 75 per cent. 
under its probable attention value when dis- 
played next to a column of news matter. 
Of course the ideal position for an advertise- 
ment would be near the top of a newspaper 
rage, entirely surrounded—bottom, sides and 
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Ix HIBIT 1—SPOILED BY ENVIRONMENT 


top—by lively news. But this ideal condi- 
tion béing unobtainable, no matter how much 
premium you may be willing to pay, the 
next best is the thing to strive for. 

Most newspapers “pyramid” their adver- 
tisements. That is, they build up their ads 
along the bottom of the page, from the left- 
hand edge to the right-hand edge. The first 
ad on the left usually is a small one, and 
they increase in depth in “stair-steps” as 
they are placed across the page, the right- 
hand advertisements being built up, perhaps, 
to the full height of the page. Very often 
small, shallow advertisements will, in this 
way, be placed on top of larger advertise- 
ments to carry out the “pyramiding” or 
“stair-stepping”’ of the page. Frequently 
advertisements will be placed alongside one 
advertisement so as to completely cut the 
latter off from conjunction with news mat- 
ter Then the unfortunate advertisement is 


“boxed”—a most undesirable situation, be- 
cause the reader will have to skip from 
reading matter clear through or over an 
intervening ad to get to the “boxed” ad. 
Naturally the chances of the reader’s doing 
this are very slim. 

Where good positions in newspapers are 
not paid for with a high cash premium, they 
usually are obtained through chance, “kicks,” 
or the kindly feelings of the printer on the 
“make-up.” Where a jeweler, for instance, 
is a consistent advertiser, the newspaper 
management is naturally inclined to give 
him the favor of the “breaks” in advertising 
position—because his copy is clean and 
dignified, and it is generally conceded that 
it merits a commanding place if it can be 
given to him. Notwithstanding all these 
facts, however, “Squills’ Patent Pills” will 
get a better position than the jeweler if 
there is only one good position to give out 
and Squills has sent his copy in with in- 
structions for “full position,” his cash 
accompanying the order. 

Most jewelers will rebel against the idea 
of paying a premium of 50 per cent, to 100 
per cent. for preferred position for their 
ads. The next best thing to do then, is to 
get into personal touch with the advertising 
manager or solicitor of the newspapers you 
use and to impress upon them your in- 
sistence that you get good position. There 
is no use to tell them to “leave the ad out” 
if good position cannot be given to it, be- 
cause they cannot make any such agreement. 
When the final placing of the ad is to be 
made in the newspaper composing room, it 
is up to the “make-up” printer. His only 
rules as to locating an ad is as to whether 
preferred position is paid for it, and if not, 
is the ad right size to fit in the preferred 
position, and if so, would he as soon see one 
ad in there as another. 


This is where a box of cigars will pay 
you bigger dividends in the course of a year 
than any $5.00 investment you ever made. 
If that printer smokes and you can get to 
him around Christmas time a box of his 
favorite cigars, you are a made jeweler, so 
far as it lays in his power to give you A-l 
position. 

I have seen eases in which an advertise- 
ment, obscurely placed, “pulled” practically 
no results, whereas the same advertisement 
in: better location was up to expectations in 
production of sales. 

Because of the high standing of the retail 
jewelry trade, the public expects more from 
the jeweler in the copy used, in the location 
of the advertisement, and the general get-up 
of the whole thing than he does of the— 
well, say, the grocer. It behooves the 
jeweler therefore to insist always against 
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Ask Your Jobber DREADNAUGHT No More Broken 


to Show You 
a8 : Barrels or Caps 
This line of fountain pens The Dreadnaught D 
$5—$7—$8.75. : . ea 


Other Dunn Pens $2.75 up Unbreahable — Unlimited Guarantee — Bonded Pen is Unbreakable 
The Initial Cost is the ONLY Cost 


Buy Fountain Pens from Your Jobber’s Salesman 
He Knows Your Needs ; 
hy 


The best merchandising items you handle are bought from buy fountain 
him. If you need six or sixty pens he will take your order. ' ot gay =~ 
He sells you just what you need and no more. a country? Dunn Pex 
He does not want to overstock you. z w= - op ont be cally as 
Ask him to show you the Dreadnaught BE “a The Brendan oan - ‘ 
line. You will be interested. a _ ening any other pen will AND 




















For one thing, it holds three times as much 
ink as other pens—the graduates 
tell the story. 





Dunn Pen and Pencil, Inc. 
NATIONAL SURETY COMPANY, ggueteitesoy ss 170 Broadway 
a cel q New York City 











Not only the manufacturer’s word but a bond 
of the largest surety company in the world, 
guaranteeing the pen against wear and break- 
age by accident. 














The C.G. BRAXMAR C0. 


242 W. 55th St., New York City 








| / | aS JN Fraternal Emblems 
Superior <V Quality \ ; oor ‘} Medals and Class Pins 
In Ah? TAY: Fire and Police Badges 


8 Da y/ “Watches 


| ae a wih a \ at Made to Order Goods our Specialty 


O | S i an increasin 
gristic Designs for Forty-four years of satisfactory service to 6 
YY Tra J; | oumber of customers. 
areas and / ff Our facilities for manufacturing and designing are # 
| your service. 


Write for Emblematic or Badge Catalog 




















ITALIAN SILVER FILIGREE 








Chokers, Necklaces, Bracelets, 





Earrings 
Also in Matched Sets 


Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


| = 366 Fifth Ave. New York 
a 
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Retail Advertising Department. 
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having his advertisement in close associa- 
tion with some objectionable advertisement, 
such as next to, or close to, patent medicine 
advertisements, or the very black copy of 
the installment dealer, 

Exhibit 1, herewith, is an example 
of a dignified jewelry advertisement flanked 
on one side by a_ patent medicine 
advertisement, and on the other side by 
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“XHIBIT 2—FINE COPY THAT “MISSES FIRE” 
WING TO ITS POSITION IN “SOCIETY” SECTION 


black copy of the “scare-head” type. Other- 
wise, the position of the advertisement is 
‘plendid—it is at the bottom of a news page 
recounting items of wide interest. But that 
strange little psychological “hook” in all of 
us, somehow rebels at the association of 
that patent medicine advertisement right 
lorninst” the jeweler’s ad.. Of course this 
fact does not in the least detract from truth 
or values cited in the jewelry copy, but it 
suffers nevertheless. 
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There is too much of a clash between the 
train of thought connected with jewelry, 
and the mental processes that have to do 
with laxative pills, for either of these adver- 
tisements to get the full reader-interest it is 
entitled to. 

I expect to rouse a silent storm of con- 
tradiction in my next statement: 

Unless you want only a fraction of the 
readers of Sunday newspapers to see your 
ad, do not ask to have your jewelry copy 
placed in the “society sections” of the Sun- 
day newspapers. 

This will certainly be looked upon as 
treason by that legion of retail jewelers 
who have been happy to see their copy, 
week after week, placed side by side with 
notices of marriages, engagements, teas and 
receptions on the “society” page. 

This class of jewelers is overlooking com- 
pletely the fact that probably not 10 per 
cent, of the male readers of the Sunday 
newspapers will even see the advertisement, 
and that probably not three per cent. of the 
men will read it—because those who do 
happen to glance at it pass on as soon as 
they see it is the “society” page, filled with 
what is to them inconsequential, silly chat- 
ter. Specifying “society section” for your 
Sunday jewelry copy is very much like con- 
ducting a jewelry store for women only. 

When we consider that 35 per cent. to 60 
per cent. of a jeweler’s sales are made to 
men, and that probably the bills for 75 per 
cent. to 90 per cet. of a jeweler’s sales are 
paid by men, you will begin to get a glim- 
mer of the importance of placing your 
jewelry advertisements where men can and 
will see them, 

Exhibit No. 2 is an example of a very 
creditable, appealing, varied jewelry adver- 
tisement—that is practically wasted on the 
250,000 male readers of the paper in which 
it appeared. Jt appears in the “society sec- 
tion” of this Sunday paper—and has a very 
good position, too. But can you imagine a 
mere man being interested in the sort of 
social news related in the columns alongside 


of it and on top of it? The whole page 
has a heading “Women’s Clubs.” That 


very heading would be a “Pass On!” warn- 
ing signal to any male eye that even chanced 
to light on the page. Yet that advertise- 
ment pictures and quotes on a man’s watch, 
which will sell, in 90 per cent. of instances, 
direct over the counter to a man! And 
only three per cent. of a possible audience 
of 250,000 men will read it! 

Let’s take another item pictured in that 
advertisement—a meat platter. Usually 
bought by women, but around Easter (and 
it is an Easter ad) many men might think 
of giving their wives, mothers, sisters or 
friends, meat platters—«f the idea was put 
up to them. 

That’s the point! The idea is not put up 
to them when the ad is placed in the 
“Society Section” among the notes of the 
Women’s Clubs. The item pictured at the 
top of the advertisement is a diamond ring 
—it may be either a man’s or woman’s ring. 
But whether it is a man’s or woman’s, it 
is getting only a portion of the attention it is 
entitled to in its location in this section. 
Even all women do- not read: “Society See- 
tions.” A great section of the “bread and 
butter” element of our female trade is not 
interested in these society notes. And, in 
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this instance, many women who might read 
notes of general social interest, would not 
be attracted by a page of Women’s Club 
news. So, we see, this advertisement fails 
practically entirely to get men’s attention, 
and largely fails to attract the attention even 
of the women! And it is the women’s at- 
tention that many short-sighted jewelers are 
aiming at when they want their advertise- 
ments in the “Society Section!” 

Now let us see what is to be said in favor 
of placing our jewelry advertisements in the 
general fresh news section. In these fast- 
moving days of ours, with women so gen- 
erally sharing man’s interests and voting 
franchise, the woman glances through the 
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DIAMOND 
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It fe seldom that dismonds of this size, color and cutting, | Sifuia’ ot -ay! 
mounted in such sinart designs of solid pierced white gold, { meney to cor 
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Other Bar Pins in Platinum or Gold 
set with Selected Diamonds, priced 
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Complete circle of 20 fine diamonds 
la 18 kesat white gels $69 
© oelected Giamonds (half circle) 
Meiaret white gold mravsvenssnéosaa? 
6 excelieat Gemonds La 
is-karat white gold etesecsce 
Albplatioum, band carved, 
copiaining 3 selected diamonds . 
Other Gold, Platinum or 
Diamond-Set Wedding Rings 


$7.00 to $540.00 
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lex HiBir 3—IDEAL NEWSPAPER POSITION 

entire Sunday paper. Her order of Sunday 

newspaper reading is, usually thus: 
lirst—The Rotogravure or Picture section. 

Second—News section. 

Third—Comic section (perhaps). 

l‘ourth—Society or “Feature” section. 

lifth—Classified Want, Financial or Real 
Estate sections practically not at all, unless 
some special interest is involved. 

3ut what does the man do when he gets 
his Sunday morning newspaper? His inter- 
est is, perhaps, first in the Rotogravure or 
News section. Then come Comic, Sports, 
Real Estate, Financial sections. But ‘scarce- 
ly ever the “Society Section.” 

Thus we see that an advertisement placed 
in the News section has 100 per cent. chance 
of catching the eye of both man and woman. 
And we must remember that an important 
function of the jeweler’s advertisement is 
to suggest jewelry articles, and thus create 
sales. If a person is actually considering 
the purchase of a ring or watch, then he 
may search around for advertisements. But 
if an advertisement is to create business, it 
must “flag” the reader’s attention with a 
mantel clock, ring or watch message that 
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Sample Catalogue 





Sample Contract and Advertisements 





To any rated Jeweler (only one Jeweler in a town or city) who desires to add a 


part payment department. 
particulars. 


Will not interfere with his cash business. 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House” 
501 Washington St., BUFFALO, N. Y. 


Write 


for 
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No. 3950X. The 3900X line is of plain Skiver leather, 

gold tooled. Blue lined white velvet and satin; ring 

cases also in purple lined white. Each in individual 
white packer. 


‘*THE BEST 
is none too good!” 


Or Att merchandise, the jeweler’s is most 
beautiful. It is costly and exquisite. Jewelry 
must be handled by a merchant with care and 
thoughtfulness, that the quality of distinction 
may not be lessened in the eyes of the recipient. 

The casing of rich jewelry is a crucial test— 
but Dennison leather cases can be trusted to 
furnish the appropriate atmosphere. 


Write for information to Dept. 60-F 


Makers of Fine Boxes 
FRAMINGHAM, MASS. 
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Blanks 

















125 Canal St., New York 





IN ANY WIDTH OR SHAPE 


SIMSON BROS. 
FINDINGS 


Offiee and Factory 
Only. 


Seamless 


To Manufacturers 






























GENUINE, NATURAL 
UNMOUNTED 











ELK TEETH 


of every description at lowest wholesale prices. 
Sent on selection to well rated manufacturing 
jewelers. 

Also teeth of the small species of European 
Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


Fine quality, well cut, Amethyst, Aquamarine, 
Garnet, Topaz, Tourmaline, Sapphire, Morganite, 
etc. Leading Synthetics in first class Rubies, all 
colors of Sapphires, Alexandrite, Hyacinth, etc. 
A large line of dimension Cabochon, Semi-Precious 
Stones for the jeweler, such as Scenic Moss Agate, 
Carnelian, Bloodstone, Amethyst quartz, Moon- 
stone, Malachite, Lapis, Thompsonite, Turquoise 
of Matrix, Clean and Scarabs, Opal, Chrysoprase, 
Jade, Cameos, etc. 
Gem Ma in rough and sliced, for cutters, in 
precious and semi-precious stones. 


aan cctae eacaiaeiaes enter, ao -donann ane Sightecten. 


L. W. STILWELL, Importer, Deadwood, So. Dak. 


U. Ss. HEADQUARTERS 
MAUSER & LUGER Arms 
Long Luger Barrels. Repairing. 

Rifles, Shotguns, Over and Unders, 

Trapguns, Automatics, Drillings, 

Ammunition. Zeiss Binoculars. 

ILLUSTRATED CATALOG ‘‘R’* 25 cts. 

. F. STOEGER, !nc. 
ay East 42nd St., New York 
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New York hand 
THE BUYERS’ DIRECTORY 
Price $1.00 
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Retail Advertising Department. 
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will start the reader to thinking about buy- 
ing one of these, whereas, before, he had no 
such thought in mind. And you cannot get 
over your suggestion in your advertisement 
unless the advertisement is seen. 

Exhibit No. 3, herewith, is an example of 
a jewelry ad that has 100 per cent. possible 
attention value from the 250,000 men, and 
all of the women readers of the newspaper 
above referred to. The position is excel- 
lent. It is at the top, flanked on the side 
and at the top by current, live news matter. 
That current news draws the eyes of all 
readers, both male and female, at least for 
a glance. That is all that any advertiser 
can ask—that his advertisement be given a 
fair chance to bid for attention alongside 
current, readable news. 

While the featured item in this advertise- 
ment is an article that a woman will be 
most interested in—nevertheless many men, 
seeing it, will get a “hunch” that it would 
make a good birthday, Easter day, or anni- 
versary day gift for the wife, mother, etc. 
And, since men pay nearly all bills for 
jewelry, the wife most probably would have 
to ask her husband about it before buying 
that advertised pin. As for the Wedding 
Rings featured in the advertisement, they 
have a dual interest appeal—both to men 
and women. 

This advertisement occupies what is 
generally known as “paid position” space. 
That is, its location is as good as could be 
gotten even though you pay up to 100 per 
cent. premium for it. Yet I happen to know 
that this splendid position cost nothing 
extra. It was placed there because the ad- 
vertiser “kicked” regularly and consistently 
for it. He never went to sleep on the matter 
of his advertising position, and he made his 
attitude so decidedly known both to the 
advertising solicitor and the advertising 
management of this newspaper that his Sun- 
day advertisement is placed on Page 2, 3 or 
4 of the first Sunday news section, almost 
without exception. And, of course, when 
ie gets his copy ready to send to the news- 
paper, he writes at the top of the copy in 
blue pencil, the words: 

“First News Section Requested.” 

Think this matter of advertising position 
over, It will pay you for the thought you 
put into it. 
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Sold 185 Clocks in One Hour 


RACKIN’S, retail jewelers at N. 20th 

St. and Fourth Ave., Birmingham, Ala., 
claim the champion salesmanship of clocks 
nthe south. This firm sold 185 clocks a 
lw days ago in one hour and twenty min- 
utes, and during the next two hours took or- 
“9 for 300 more clocks which they did not 
"ave in stock at that time. 
‘ The clock sale was in a sense an adver- 
~— feature of the firm. One of the after- 
or Newspapers carried an advertisement 
— that Brackin’s would sell 185 mantle 
— _ $7.95 each on the next day; 50 
m — and 50 cents per week until paid 
nN following morning the store opened 
0Clock as usual, and long before the 
‘ae a large crowd was waiting. At 9:20 

*k that morning the 185 clocks were all 
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sold. During the next two hours orders 
were taken for 300 more clocks for future 
delivery. 

A photograph showing a truck load of 
these clocks was taken in front of Brackin’s 
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185 MANTEL CLOCKS 


Bought From The Well Known New Haven Clock Co. 


To establish leadership’ 
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é ond Anniversery. W: 





¢ Cathedral Mantel Clocks that stand 9% incites bigh, se illustrated, 





123 





the total amount of the lease is almost 
$1,000,000. This lease represents more money 
than any lease for business property ever 
signed in Birmingham. Brackin’s is less than 
two years old, yet during that time they have 


BIRMINGHAM’S. 
GREATEST CLOCK 
OPPORTUNITY 


Cathedral 
Gong 
Strikes On 
Hour and 
Half Hour. 
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antec our supply at a bargain and 


; this price, BE SURE AND ATTEND TOMORROW! 











THIS ADVERTISEMENT BY BRACKIN’S, BIRMINGHAM, ALA., REDUCED FROM 14/2 INCHES, FIVE 


COLUMNS WIDE, SOLD 
store. This is the largest single shipment of 
clocks ever received in Birmingham. 

The clock sale was not only a financial 
success, but it proved one of the best adver- 
tising features this store has ever tried and 
added many new customers to their store and 
made many new friends for this establish- 
ment, according to Mr. Brackin. 

The entire building shown in the photo- 
graph was recently leased by Brackin’s, and 
the entire building will be occupied by them 
Oct. 1, 1925, additional space being needed to 
take care of their growing business. The 
lease of this building is for 30 years, and 


185 CLOCKS IN ONE HOUR 
built up one of the largest jewelry credit 
businesses in the entire south. 








“Prisoner, have you anything to offer in 
our own behalf?” 
y 

“No, your honor, I’ve turned every cent | 
own over to my lawyer and a couple of 
jurymen.”-—The American Legion Weekly. 
J & ¥ 





Mother: “Johnnie, tell your little French 
friend that he will have to stop yelling or 
else he will disturb your father.” 

Johnnie: “Father won't notice it, because 
he can’t understand French.”—Le Rire. 







































































LOSE REEF! By — 
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HAVE YOU PLACED YOUR RI 
TRIAL ORDER OF OUR NEW 


W. H. S. cy W. H. S. 


OKAY BALANCE OKAY BALANCE 
STAFFS? JEWELS? 

















Per Dozen RD) Per Dozen 


RDIERS are pouring in!—as we predicted they would—simply because these new 
materials are the outstanding values ever offered the trade. They make possible a 
high grade of watch repair work at a maximum profit. Particularly desirable for trade 
a trial order of two or three 


repair shops operating on a low margin of profit. Place 
good name ot 


dozen of each—today—if your order has no! already been sent in. The 
the maker of W. H. S. Success Balance Jewels (at $2.00 per dozen) and Balance Staffs 
($1.50 per dozen) is behind the Okay material. 


Waltham Horological School, Waltham (54), Mass. 


JUST FILL OUT THIS COUPON— 
LET UNCLE SAM DO THE REST! 


Waltham Horological School OKAY Balance Staffs OKAY Balance Jewels 
@ $1.00 Doz. @ $1.25 Doz. 


Waltham (54), Mass. Make Size Catalog No. Make Size Catalog No. 


Gentlemen: 

We are desirous of testing the quality 
of your new super-value Balance Staffs 
and Jewels. Please ship the following to 
us at once and charge same to us on your 
books. 
































Sold Direct to You—Hence These Remarkable Values 
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The Horological Questionnaire 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Avtnor’s Notz—Realizing that there is a scar- 
ty of competent watchmakers employed or en- 
peed in the jewelry business, this article is writ- 
tm at the request of the technical editor for the 
prpose of interesting the younger generation in 
te selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
sands preeminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines, The watchmaker has invariably been hon- 
ued as the highest exponent of human mechanical 
sill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
mr yast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” im the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
wetent watchmaker or watch repairer should be 
ale to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
suf” to the competent workman, we trust that 
will be considered in the same spirit in which 
| is tendered, viz.: that of interesting and im- 
arting information to the beginner.—L. B. P. 





Continued from Technical Issue of May 6) 


Question —Assuming that the milling 
cuters which are to be used for our special 
), have been completed, how shall we pro- 
d to make the bevel wheel pinion blank 
od mill teeth in same ? 
ANswer—In making 
pinion blank we shall 


\tuh 


the bevel winding 
select a piece of 
Ys steel rod slightly larger in diameter 
“an the finished pinion will be. The rod 
ould be gripped in the wire chuck and 
‘umed to the required dimensions of the 
inion which we wish to make. In form- 
% the blank, the end that is to contain 
rn ratchet teeth should be at the end of 
*rod, then the ratchet teeth and the epi- 
“doidal teeth may be cut at one setting 
Mich wll produce the most accurate pin- 
* with the least amount of work. Hav- 
Pe marked the length of the blank on 
“tod we may proceed to make a slight 
7 with the cutting-off tool, but we do 
,. cut the blank entirely off until after 
me eth are milled. Then we may drill 

hole for the stem and bore it out 





true and exactly to the proper diameter. 

Our next step will be to mount the mill- 
ing cutter in the wheel cutting attachment 
and make sure that the profile of the cut- 
ter is set to mill out a space that will be 
radial with the center, or, in other words, 
to set the milling cutters exactly “on the 
line of centers”. When the setting of the 
cutter has been accurately attained, then we 
may proceed to mill out the tooth spaces 
with the index set for the required number 
of divisions. In milling such tooth spaces, 
it is best to make two or three light cuts, 
rather than to make one heavy cut, as a 
heavy cut may not always produce a true 
pinion, where two or three light cuts will 
always produce a more accurately formed 
tooth space. 

In milling the ratchet teeth in the end of 
the blank, we may grip the small ratchet 
tooth milling cutter in a wire chuck which 
is to be held in the wheel cutting attachment. 
As this cutter traverses across the end of 
the pinion blank, we must observe due care 
that we do not cut into the opposite half of 
the blank. The simplest and safest method 
of avoiding this is to equip the slide rest 
with a stop screw, which may be made and 
attached to the lower plate of the slide rest. 
Some slide rests are made with such an 
attachment and they are very convenient for 
various jobs. With such an attachment, we 
may adjust the screw to the proper margin 
of safety, thereby eliminating any danger of 
cutting into the opposite side of the blank. 

In milling tooth spaces with the very 
small cutters, such as we are using on this 
job, it must be borne in mind that the cutter 
is rather fragile and due care must be ob- 
served to avoid any unnecessary strain on 
the cutter. Such cutters should be run at 
high speed in order to obtain the proper 
surface speed and they should be well sup- 
plied with oil while cutting the tooth spaces. 
As in using the larger cutter, we should 
make two or three light cuts, rather than 
single, large cuts. Such a cutter, when well 
made, will mill out the metal very rapidly 








and smoothly. Close examination with the 
glass, will enable one to determine the proper 
depth of cut. 

Assuming that each set of teeth have 
been properly milled, then we may use the 
cutting-off tool and remove the cut pinion 
from the stock. 


Question.—How shall we proceed to 
make the winding and setting clutch? 

ANSWER.—In making the winding and set- 
ting clutch, we may select a piece of Stub’s 
steel rod slightly larger in diameter than the 
finished piece and place it in the wire chuck. 
Then we may select a drill of the same 
diameter as the winding bar, measured 
across the flat sides. The stock may be 
centereed and drilled with this drill, then 
cut off to the length of the old pinion, al- 
lowing a slight margin for finishing to size. 

Our next step will be to make a small 
punch which is to be used for forming the 
square inside of the winding and setting 
clutch. The punch may be made from the 
same size stock as our staking tool punches 
and may be used in our staking tool. The 
most accurate method of making this punch 
will be to turn the end of the stock down 
to the proper size to form the required square 
and just long enough to go through the 
winding and setting clutch. Then the end 
of the punch should be hardened and tem- 
pered to a light straw, placed in the wire 
chuck and accurately ground to the required 
dimensions. The end of the punch should 
also be squared off in order to obtain a 
sharp cutting edge. In using a punch of 
this type, we simply center a hole in the 
staking tool die, using a hole large enough 
to clear the punch, then place the winding 
and setting clutch blank in position and 
drive the punch through the blank. As the 
blank has been previously drilled to the 
proper size hole, it is a very simple matter 
to drive the punch through and produce a 
square hole. In using a punch for such 
work the acting end should be slightly oiled. 
After driving the punch through the stock, 
the blank may stick to the punch, but may 
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No more one-time watch customers  }]‘' 


It is 1 
In Watch Talks for May we said that the cumbersome, old-fashioned timepieces | ge ml 
every time you sell a watch you lose a of their customers with gracefully thin, if they 
watch customer forever; and that because modern watches, simply by showing that ay 
of this you are steadily being deprived of correct style in watches is just as impor- i 
business which should belong to you. tant as in clothes or automobiles. OD silied 
Here is the way to change that condition But they don’t stop there. Using the DOD cemov 
in your own community. same sales weapon of style, they now sell pinion 

A man expects a watch to last a life- a customer two watches where they for- n the 
time and even be passed on to his son, merly sold but one. There’s hardly a ye work! 
simply because you and your predeces- man today who doesn’t own at least two = 
sors have always sold him on that basis. suits of clothes or two pairs of shoes. "Or 
Or he still carries his grandfather’s bulky Many men even have two automobiles. | borden 
watch because you have never shown It’s just as necessary for every one of AB Axs 
him the necessity for buying an up-to-date your customers to own two good watches. PB coma 
thin model. The man who has an up-to-date pocket which 

You can correct this by beginning right watch needs a strap watch for sports and A im hen v 
now to sell watches on the basis of style. for use without a vest. The woman who . qu 

Your fellow merchant in the clothing owns a dress wristlet should have a strap he Baan 
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store gets the biggest part of his business watch for sport use or for shopping. rote 
not because clothes wear out, but because Thousands of dollars are going to other mer- of whi 


: chants in your community simply because these WER 
they go out of style. The automobile stores use the style appeal in selling. A big a piece 


dealer down the street sells yearly models share of this money rightfully belongs to you. . ma 
for the same reason. Even that hole-in- Why not get it by beginning now to sell Be Ne co 
the-wall hat store shows a real profit be- watches on the basis of style? ams | 
cause it sells styles in headgear. me 

The only reason a jeweler cannot sell The Wadsworth Watch Case Co. ! og 
watches on the same style basis is that he “Makers of Watch Cases Exclusively” and leg 
noc anh nee meio sa ogg Dayton, Kentucky Usa 
BO REVS: SESn GHRSEE At The SONS So- Offices: New York, 20W. 47th St. Chicago, 31 N, State 8t. % b 


cured. One by one they have replaced Sun Dancin, 400 Dann Boece. aly 
Mate 
this ma 
with oil 
lp, th 
with ; 


Suitable 
Wing 
Work ¢ 
adsvor : 


MAKE WATCHES BEAUTIFUL 


Note: Illustrate your advertising with watches. Electrotypes of watches will be sent free to any jeweler. Write for our 
big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 















ig casily loosened by a few light blows with 
hammer and block. — This method of pro- 
jing square holes in short pieces of stock 
~ much more workmanlike than trying to 
se such a hole. Very few workmen can file 
; hole that will compare with the clean cut 
gle produced by a suitable punch. 

In order to hold the blank while milling 
ge teeth, we shall require a piece of rod 
sith a square formed on the end, similar to 
wr cutting punch. This is dressed square 
ist the same as the punch, except that it 
ould be a close fit in the square and the 
piece should be left soft. Then the blank 
may be forced onto the square, which affords 
; convenient method of holding the blank. 

Qnr next operation will be to turn the 
lank to exact dimensions outside diameter, 
hen turn the groove for the clutch spring 
ad also the recess in the end of the blank. 
Then we may proceed with milling the 
ratchet teeth in the end of the blank, the 
weth should mesh accurately with the teeth 
in the bevel winding pinion, if each set of 
eth have been milled radial with the center. 

Then we may remove the blank from the 
gware and reverse it and proceed to mill 
the epicycloidal teeth in the opposite end 
of the blank. 

In milling these teeth in the end of the 
tank, we may use a larger cutter and set 
the slide at a slight angle so that the cutter 
wil clear the opposite side of the blank. 
It is not essential in this case that the teeth 
ie milled straight across the end; in fact, 
f they are cut at a slight angle, a much 
moother action will be obtained in the fin- 
ished parts. 

Assuming that the teeth have been properly 
milled in the end of the blank, then we may 
remove it from the square and try the bevel 
pinion and the winding and setting clutch 
m the stem to observe the action. If the 
work has been carefully done the teeth will 
mesh correctly and also move freely on the 
stem, 

Question.—How shall we proceed to 
larden and temper the above winding parts? 

Axswer.—The pinions may be placed on 
asmall iron wire and coated with soap 
which will prevent the formation of scale. 
Then we may heat them to a full, cherry red 
| 3 ad quench in cotton-seed oil. They may be 
| & tmpered by igniting the oil and allowing 
itto burn off completely. A more accurate 
method will be to place the parts in a box 
or White sand, cover them and then place 
@ piece of bright steel on the surface, heat 
the mass until the color piece assumes a full 
Hue color. The parts that are covered will 
‘tain the same temper as the color piece. 

The pinions may be cleaned nicely by dry 
“ratch brushing with a fine wire, steel lathe 
rush, which will remove all loose particles 
and leave a smooth, even gray surface. 
_Usually such a finish will answer the pur- 
use, but if they are for a high grade move- 
mt and it is desired to polish them to 
match the other steel parts of the watch, 
| be readily done by lapping smooth 
4. 0. Stone powder applied to a bell metal 
| ‘< _ cleaning carefully and polishing 

Gy -mentine applied to a boxwood slip. 
tage results may be obtained by using 
ay laps with the above powders and 
Wark = Work with the pivot polisher. 
tie, at is finished in this manner may be 

Y first class, 
(To be continued) 
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Plan to Simplify Horological 
Nomenclature 
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UNDER the auspices of the International 
Council of Scientific Research there has 
recently been formed, at Paris, a National 
Committee on Scientific Chronometry con- 
sisting of 50 members. This committee has 
chosen as its president M. Guillaume Bigour- 
dan, astronomer to the Observatory of Paris, 
member of the Institute of France and di- 
rector of the International Bureau of Time. 
It has already outlined the bases of the 
program of its activity, and among the ob- 
jects proposed for its study the establishment 
of a technical vocabulary figures conspicu- 
ously. 

It is this important undertaking that I 
wish to discuss with the readers of THE 
Jeweers’ Circucar, and for this purpose 
I am allowed to use its columns and their 
great publicity. 

There is no need to dwell on the necessity 
for horology of having in each country an 
accurate technical dictionary. The horo- 
logical terminology is encumbered with 
words, more or less intelligible, many of 
which constitute a veritable argot. More- 
over, it is often very difficult to find the 
exact equivalent of one term or another, in 
one’s own language, of a foreign expression. 
For instance, it is difficult for a Frenchman 
to see what is a double three-legged escape- 
ment. Dead beat escapement is not more 
immediately clear. 

There are certain technical dictionaries, 
or rather embryo dictionaries, in existence. 
Almost everybody knows the little vocabu- 
lary of Grossmann. Many in Europe possess 
the Heaton dictionary. A number of people 
own the Britten Manual. But these are not 
sufficient. 

The Grossman dictionary places in front 
of the German word the corresponding 
French or English word. One point is cer- 
tain—it defines nothing, it is incomplete, it 
errs. 

The Heaton vacabulary, published at la 
Chaux de Fonds, where the author is a 
professor in the School of Commerce, is 
conceived on a broader scale. The corre- 
sponding words in the three languages, 
French, English and German, are given in- 
terposed in a text. Many of them are de- 
fined automatically by this test. Here is an 
example. In the original, the words under- 
lined are the French expressions of which 
it is desired to give a definition. The Eng- 
lish rendition of the French is as follows, 
in which it will be noted that the words 
explain themselves. 

“The ordinary watch-case is composed of 
the following parts (open face or hunting) : 

“The case center or case band, that is the 
middle part or framework of the case; the 
back (or bottom) ; the dome (if any) made 
of metal or glass, that is the small inside or 
second cover protecting the movement; the 
edges and the flat shutting rim (or the case 
band, back dome and bezel) the assortment, 
namely, the pendant, with drop (if any) 


croum, bow (or ring) these parts project 
beyond the periphery of the case and are 
used to hang and wind up the watch; the 
hinges (if any) for the back and bezel; the 
joint, which is a small hinge for the dome; 
the pins for the hinges and the joint, etc.” 

This is unquestionably an advance on the 
elementary system of Grossmann. However, 
there is still a long series of terms that are, 
as in Grossmann, simply recited and trans- 
lated in detail. 

In regard to the Britten manual, it is cer- 
tainly an explanatory dictionary, often ac- 
companied by illustrations. It possesses for 
foreigners the disadvantage of being useless 
to them unless they know the English lan- 
guage. 

We want, therefore, something else. 

This something else should be’ furnished 
for us by an illustrated dictionary or man- 
ual, in which the definition of the terms will 
be given as the simplest manner possible by 
means of accurate sketches. 


I say dictionary or manual, because its 
alphabetical or analytical compilation may 
be considered. It is, however, evident that 
the latter is superior to the other. It will, 
first of all, have the effect of grouping, 
very simply, all the parts that belong to- 
gether. 

It is, I believe, along this line of ideas 
that the European commission of normaliza- 
tion, which has already undertaken the task 
of determining the horological terminology, 
is working. 

M. Trincano, director of the School’ of 
Horology, at Besangon, has already published 
a little work on the watch case. It is in ac- 
cord with the Swiss industry in the verifica- 
tion of terms. The accuracy of the defi- 
nition of these terms is verified by their ref- 
erence to a sketch of a case on an enlarged 
scale. On referring back to this sketch and 
substituting for. the French the English 
terms the English vocabulary is obtained. 
The same is done in Italian, in Spanish, in 
Dutch, etc. 


It would suffice for this to have in the 
country of the English, Spanish, Italian, 
German, Dutch, etc., languages a technician 
thoroughly familiar with the French. By 
this means there would be obtained, for each 
country, absolutely perfect equivalents. If 
around the sketch are placed all the equiva- 
lents for each word, an international vo- 
cabulary would be obtained, thanks to which, 
no matter who, no matter in what country, 
would know what part is represented by each 
word. 

The commission Franco-Suisse de l’hor- 
logerie (Franco-Swiss Horological Commis- 
sion) is engaged in the preparation of an im- 
portant brochure, based on a similar principle. 
Due to the attention of the ‘association of 
the directors of the Swiss schools and of the 
regents of horological instruction, this 
brochure will certainly serve as the basis of 
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the vocabulary which is the subject of this 
paper. ; . 

This work has for its purpose, particularly, 
to throw light on the pocket chronometer. 
It proceeds in such a manner as to embrace 
the entire field of horology, especially ac- 
cording to the manner of Heaton, of M. 
Trincano and of that of the dictionary rightly 
called. This broadness is really necessary 
for the complete comprehension of the terms 
to which it is devoted. 

Note, moreover, the objections of the com- 
mission as we find them expressed in the in- 
troduction to its first report. 

The new language which it is desired to 
establish should conform to the following 
three conditions : 

Ist. To be in conformity with the uni- 
versal language of physicists in all that con- 
cerns the oscillatory phenomena that are the 
basis of the measurement of time. 

Ind. To conform to the language of 
mechanicians, now almost completely uni- 
form as to all that concerns the transmission 
of movement (gears, etc.). 

3rd. As regards the special terms of hor- 
ology, to substitute for the multiplicity of 
appellations at present employed for the same 
object, that which best defines it. 

The choice of special terms is a delicate 
subject, and it is in this that will be found 
the difficulty of unification which, to be real, 
should be: 

(a) International. 

(b) Prepared by those who have charge 
of horological instruction. 

(c) Adopted by publicists and profes- 
sional authors. 

I believe that nothing better can be said. 

Consequently the nomenclature having been 
determined on in French, its translation must 
be taken up, inspired by the same principles 
into English, German, Spanish, Italian and 
Dutch. 

It is very evident that in countries where 
schools of horology are in existence, or in- 
struction in this art, charge of this transla- 
tion and proper expression should be, above 
all, even to those who direct these schools 
on this instruction, in. conjunction with the 
technicians of the horological industry. This 
work of translation will certainly be less con- 
siderable than the original work, carried on 
at this time beyond the Jura mountains. It 
will be none the less important, and calls for 
great care, but even with this work com- 
pleted to the end, there still remains some- 
thing important to be done: to establish an 
€asy connection between the various lan- 
guages, a sort of common measure which will 
therefore enable anyone who knows a single 
living language to converse with those who 
do not speak that language but who only 
speak another. : 

Now this bond has nowadays been found. 

The auxiliary language, known under the 
tame of Esperanto, and in which many are 
already proficient, which is organized with a 
grammar and syntax, offers its co-operation. 

Esperanto is a language of extreme sim- 
Dlicity and which it is possible to learn very 
quickly, It is, however, not alone in offering 
ts services. Among its competitors I note 
the Interlingua, owing its special advantages 
° the fact that Latin is a language taught in 
lat cultured countries and could be 

ively taught in this summarized form, 
‘ven in the public schools. 
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In the meantime, I believe that it would be 
useful if the Horological Institute of Amer- 
ica, from now on, would occupy itself with 
this question of a technical horological vo- 
cabulary in connection with the French na- 
tional committee on scientific chronometry. 
A reunion recently held at Lausanne by the 
directors of the French and Swiss schools 
took up the question of terminology relative 
to chronometry. This terminology will be 
printed this summer. It is desirable that it 
should be translated into English and that 
each French technical term be represented 
in the English text by a special term, dis- 
cussed and adopted by a commission of com- 
petent personality. 

The subject will be continued all the same 
when the other pamphlets, relative to the 
clock and large horology, shall have ap- 
peared. The work being likewise carried on 
in the principal other countries, the compo- 
sition of an illustrated technical dictionary 
will speedily be effected which will be com- 
pleted with a text in an international auxil- 
iary language, Esperanto, Interlingua, or 
other. It will be in this connection interest- 
ing to know which of the various auxiliary 
languages is most favored in the United 
States. I am convinced that the question 
that forms the subject of this paper, pre- 
sented through THE JEWELERS’ CIRCULAR to 
the American horological world, will be well 
received, and that this reception will prove 
an encouragement to the French and Swiss 
pioneers engaged in its solution which is 
called for today. LEOPOLD REVERCHON. 





A Watch in “Reverse” 


below is an 


THOWN interesting watch 

with the numerals on the dial arranged 
in the reverse position. The watch was 
invented by Richard I. Mason, a_ watch- 

















WATCH THAT RUNS BACKWARD! 


maker of Columbus, O., who has consid- 
erable iaventive ability. 

The hands run counter clock-wise. The 
figures correspond to the reversed motion 
of the hands. The maker also reversed the 
escapement and reversed the main spring and 
click. This watch has been a big ad to Mr. 
Mason’s repair department. 
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Electric Clock of the “Eclaireur de 
Nice” Receives the Time from the 
Observatory at Paris via 
the Eiffel Tower 


PuBLic clocks cannot give the time with 

accuracy, by reason of their design, often 
old-fashioned, the wear of their mechanism 
and atmospheric influences. Enumerating 





only these three causes of error, they are 


» 








CLOCK BY A. ‘JACQUES, GETTING ACCURATE 
TIME FROM PARIS OBSERVATORY 


incapable of keeping time except for a few 
hours after their adjustment. 

The official dials are easy to be seen. 

In this paper we are tired of complaining 
of the antics of public clocks; we have 
sought a means of giving the exact time to 
the one-hundredth of a second almost, and 
making use of the progress made in electric 
horology and wireless telegraphy, we can 
finally allow visitors to our telegraphic room 
to regulate their watches by the timekeeper 
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Metrically measured— 
and that’s not all 


Crown Watch Glasses are winning endorse- 
ments not simply because they incorporate all 
the necessary-for-fast-fitting sizes which metric 
measuring alone can produce. Their edge, 
which unites so readily with the bezel; their 
shape, which gives the hands of modern watches 
the proper share of space, also have helped to 
make them the choice of the critical. 


And those much needed sizes which Crowns 
afford have not caused any user to increase his stock. 
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of the reliable Observatory of Paris. 

As a fact, for several days, a Brillié elec- 
trical clock, equipped with an ingenious ar- 
rangement devised by M. Antony Jacques, 
the highly skilled mechanical horologer of 
the Georges Clemenceau Ave., gives the ex- 
act time in one of our show windows from 
930 to 21.30. 

It operates only for 12 hours, but during 
this period it experiences no deviation. 
Every morning at 9 o’clock, 29 minutes, 45 





ANOTHER 


FORM OF THE 


CLOCK 


ANTONY JACQUES 


‘econds, the balance, attracted by an electro- 
magnet, moves to the right and when the 
Eiffel Tower releases the regulating top, the 
valance begins to go while synchronously re- 
#ased a bell announces that it is 9.30. This 
temarkable result, shrouded in some mystery 
‘or those uninitiated into scientific secrets, is 
the work of Hertzian waves, at the service 
= the most precise astronomical calculations. 
At 21.30 the balance stops, with the same 
neety as it started in the morning when 
Teleased, 

We may add that with the Summer horary 
the clock will operate from 10.30 to 22.30. 
{Translated expressly for THE JEWELERS’ 
“RCULAR from Eclaireur de Nice.) 
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Prizes Recently Awarded in Watch 
Competition by Geneva Observatory 

















A! the beginning of a session last month 

of the class of industry and commerce 
of the Society of Arts at the Atheneum, 
Geneva, Switzerland, Prof. Raoul Gautier, 
director of the observatory, delivered an 
exceedingly interesting address on the time- 
piece competition of 1924, 

One hundred and sixty-four timepieces, 
of which two were marine chronometers, 
were entered; 154 have taken part in the 
first class tests and 145 certificates were 
awarded. 

For the competition, 115 were admitted in 
sequence, because six of the timepieces en- 
tered were of foreign origin and 24 had 
already been entered two or three times. 

For the first time this year, by virtue of 
a decision arrived at in November, 1923, the 
class has instituted two parallel series of 
competitions, one, competition A, for pocket 
watches up to a size of 43 millimeters, the 
other, competition B, for deck watches lar- 
ger than 43 millimeters. 

The markings were moreover made on the 
same plan, corresponding to an unrealizable 
maximum of 1,000 points. But, in view of 
the different dimensions of the timepieces, 
the requirements were different for the A 
and B competitions. It was for this reason 
that in the competition of separate pieces, 
these were the following limits: 

Competition A: first prize, above 780 
points; second prize, from 779 to 750 points ; 
third prize, from 749 to 720 points; hon- 
orable mention, from 719 to 600 points. 

Competition B: first prize, above 800 
points ; second prize, from 799 to 765 points ; 
third prize, from 764 to 725 points; hon- 
orable mention, from 724 to 600 points. 

Of the 115 watches competing, 49 took 
part in competition A and 66 in competi- 
tion B. 

For various reasons, the chronometric ex- 
ercise was prolonged by two months and 
the competition extended over 14 months, 
which explains, in part, why the reading of 
the report had been delayed with regard to 
the preceding year. 

In competition A, three manufacturers and 
10 different adjusters have taken part; in 
competition B, five manufacturers and eight 
adjusters. But in the series competition, in 
A only two manufacturers and three ad- 
justers; in B, three manufacturers and four 
adjusters—who had entered or adjusted five 
chronometers or more—took part. 

Finally, M. Gautier has stated that the 
results for 1924 were excellent and that their 
average was slightly better than the previous 
year. 

Following are the results of the various 
competitions : 

SEPARATE PIECES 


Competition A, 49 Pocket Watches 
38 Awards — 78 Per Cent. 


FIRST PRIZE 


Points Manufacturers Adjusters 
780 Patek, Philippe & Co............-- Modoure 
SECOND PRIZES 
779 Vacheron & Constantin.............. Olivier 
T9e Pate: Pree OCG. vss vicciesecoces Wehrli 


773 Patek, Philippe & Co....... Golay-Audemars 
770 Vacheron & Constantin............6. Olivier 
768 Vacheron & Constantin............. . Olivier 
765 Vacheron & Constantin.......... .... Olivier 
754 Patek, Piitinne (& Coicciisccccaces Modoure 


Six third prizes, four to the manufacturers (A) 
Patek, Philippe & Co. (d and n); adjusters, 
Modoure and Addor. 


(749 to 720) two to the manufacturers (L), 
Vacheron and Constantin (1). Adjuster, 
Olivier. 

24 Honorable mentions (714 to 606). 

Competition B, 66 Deck Watches. 
55 Awards = 83 Per Cent. 
FIRST PRIZES 

Points Manufacturers Adjusters 

849 Patek, Philippe & Co....... Golay-Audemars 

846 Patek, Philippe & Co........Golay-Audemars 

828 Patek, Philippe & Co........ Golay-Audemars 

RAS PMMINON . & cicicicclccstcckemncamenaunae’ Perret 

CEO RORMOE ic vac wecen cs ccbwocdnaenel Perret 

815 Patek, Philippe & Co....... Golay-Audemars 

We RIN 6a oacoida iawn ow wemat wc aen wee Perret 

$03 Patek, Philippe & Co.........cseses Modoure 

SECOND PRIZES 

FED” EO Bic oe oekitiee Raouenncmael Perret 

799 Patek, Philippe & Co....... Golay-Audemars 

795 Vacheron & Constantin............ . Olivier 

FO MMII 68 sid vie kG ae estas tae cena Perret 

775 Patek, Philippe & Co........Golay-Audemars 


17 Third prizes, from 762 to 725 points. 

11 to the manufacturer (A), Patek, Philippe & 
Co, (d. a. g.); adjusters, Modoure, Wehrli, 
Golay-Audemars. 

4 to the manufacturer 
juster, Perret. 

2 to the manufacturer (L), Vacheron & Con- 
stantin (1); adjuster, Olivier. 

25 Honorable mention (716 to 600 points). 


(K), Longines (1); ad- 


SERIES COMPETITION 
Competition A 
Competition of Manufacturers 
2 First Prizes 
766.0 to Patek, Philippe & Co. 
761.4 to Vacheron & Constantin, 
Adjusters 
First prize: 761.4 to Olivier 
Second prize: 754.4 to Modoure. 
Henorable mention, 682.6 to Golay-Audemars. 
Combfetition B 
Manufacturers 
First prize: 828.2 to Patek. 
Second prize: 808.4 to Longines. 

Honorable mention: 698.4 to Vacheron & 

Constantin. 

Adjusters 
prize: 827.4 to Golay-Audemars. 
First prize: 804.4 to Perret. 

Second prize: 764.8 to Modoure. 
Honorable mention: 698.4 to Olivier. 
SPECIAL PRIZE 

Prize for mean daily deviation: Competi- 
tion A: No. 119 + Os 17 Vacheron & Con- 
stantin (Olivier). 

Competition B: No. 115 + Os 07 Patek 
(Golay Audemars). 

Prize of manufacturing watchmakers for 
beginner adjusters. 

Prize of first certificate at the tests of 
the first class at the observatory (100 
francs), Messieurs (five names) Ch. Con- 
stantin, Emile Christen, André Karlen, F. 
Favre, C. Piguet. (The last three are pupils 
of the School of Horology.) 


First 


GUILLAUME PRIZE 


Société des fabriques de spiraux 


(Continued on page 139) 


The 
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Ovestion No. 4006.—Cement for Set- 
ting Roller Jewels.— / have considerable 
wouble in setting roller jewels as they usually 
work loose in a short time. Is there any 
hind of cement that would be better for this 
wrpose than the shellac, which requires 
heating? —G. B. L. 

Answer.—Pure gum shellac is the most 
witable cement that you can use for setting 
ller jewels. However, some watchmakers 
40 not seem to thoroughly understand the 
vature of shellac. If the shellac is burned 
ever so slightly, it ceases to be a cement and 
s simply a mass of charred matter that is 
very little better than so much dirt forced 
sound the jewel. If shellac is heated suffi- 
cently to make it smoke, you will save time 
by removing all of it from the jewel and 
roller table. The best method of preparing 
shellac for our use is to melt it very slowly 
ina small pan; a material box is quite suit- 
ale for melting the shellac. Apply just 
enough heat to melt the shellac; if it smokes 
throw it away and try again. When the 
shellac is properly melted it may be drawn 
out in long, thin threads, then broken into 
short lengths for convenient use. 

When setting roller jewels, do not apply 
aly more heat than is necessary to melt the 
shellac. If you will remove all old shellac, 
dirt and oil from the roller table and jewel 
aid watch your heat carefully, you will find 
that pure gum shellac is the best thing you 
can use for setting roller jewels. 

Question No. 4007. — Broken Watch 
CaseWhat is the best way to repair a 
watch case when the lid is worn or cut out 
y the locking spring? Also the best way 
lo repair the pendant when the holes for the 
om are worn out so large that the bow will 
not stay in place ?—H. L. 

Ayswer.—When the watch case lid is cut 
away by the action of the locking spring, 
jour only recourse will be to dress out the 
worn place with a small file, fit in a piece of 
metal to match the case and hard solder it. 
The worn place may be most suitably 
“essed out with a small, three-cornered file 
aid the sides of the slot should be under- 
it to facilitate holding the metal in place 
wile soldering. The piece of metal which 
‘to be used for the patch should be bev- 
“ed on the sides to fit into the slot in the 
Then cover the lid with boracic acid 
ste, apply a piece of solder and some 
tax paste and flow the solder. The job 
™y now be boiled out in pickle and dressed 
° the proper shape, then under-cut to catch 
operly on the locking spring. 

“0 repair the pendant when the holes are 
tom out too large for the bow, we simply 
tril the holes out smooth and fit new plugs 
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of metal to match the case; then hard solder, 
dress and fit bow in place. This job may 
be done very neatly by turning plugs in the 
lathe and fitting in place in the pendant. 

Question No. 4008. — Hard Soldering 
Jewelry Containing Stones.—J/s it safe to 
hard solder jewelry containing garnets, doub- 
lets, etc., without removing the stones. Often 
a customer will pay for soldering such jew- 
elry, but will not stand the extra expense of 
removing and resetting the stones—F. H. K. 

ANSWER.—It is quite possible to hard sol- 
der certain jobs without removing the stones, 
although this is not possible with all stones. 
Some stones will stand considerable heat 
while others will not stand any heat that is 
necessary for hard soldering. The writer 
has hard soldered ring shanks to settings 
which contained such stones of synthetics, 
genuine rubies, sapphires, garnets and dia- 
monds. On the other hand, amethyst, onyx, 
opal, agate, notably will not stand any heat. 
When such soldering is to be done, certain 
precautions must be observed. The job must 
first be dipped in a strong cyanide solution 
to remove tarnish, then washed clean to re- 
move all dirt, especially from the stones. 
Then the job should be dipped in water, 
then in boracic acid, which is shaken or 
tapped to remove the surplus powder. If 
the boracic acid is properly applied, a thin 
protective coating will be on metal and 
stones and excludes oxygen. Avoid blowing 
the heat directly on the stones, use an easy 
flowing solder and do not expose the stones 
to any sudden changes of temperature. In 
other words, treat the stones just as you 
would any glass product in regard to tem- 
perature changes. In the case of valuable 
stones of any kind, it is always the safest 
course to remove such stones, rather than 
take a risk of possible damage. 

Question No. 4009.—Amethyst Cracked 
While Plating.—/n plating a 14k. gold brooch 
with a large amethyst in it, the stone was 
hadly cracked. As this is the first time we 
had this happen and as we do not want 
this to happen again, we would like your 
advice on plating articles with semi-precious 
stones in them—J. J. & S. 

ANSWER.—We infer that you plated the 
brooch in a hot solution, which is always 
rather risky with certain stones. Our expe- 
rience has been that certain stones which are 
softer in the hardness scale than garnet 
are liable to breakage when placed in a hot 
plating solution. It is not the heat alone 
which causes this, but it appears to be the 
heat of the solution plus the current which is 
required for plating. Certain stones and 
enamels are more susceptible to damage than 
others. In making a series of experiments 
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along these lines we have found that ame- 
thyst, topaz, opal and onyx would check and 
crack when using a very hot solution and a 
strong current. Likewise we have found 
that various translucent enamels would also 
crack under the same conditions. Stones 
which contained a slight flaw or crack ap- 
pear to be more susceptible than perfect 
stones. Of course the conditions were made 
extreme in the above tests, simply to prove 
the theory that hot solution and strong cur- 
rent is risky to use in some cases, 

We have always found that the safest 
method to follow in plating articles that 
contain valuable stones in the semi-precious 
class is to use the regular plating solution 
at room temperature, and simply place a 
clean piece of zinc in contact with the ar- 
ticle. This is an old process, with which 
you are no doubt familiar, but we find that 
it is the safet method to follow. We have 
never had a case of breakage either on stones 
or enamel when we plated articles by the 
use of this method. While we feel reason- 
ably sure of good results by this method, at 
the same time, if we have a valuable stone 
that cannot readily be replaced or where 
such a stone is an heirloom or keepsake, we 
invariably remove the stone while replating. 
It makes a bit more work but we feel that 
it is the safest course to follow. 


Question No. 4010.— Removing Gun 
Metal Finish and Replating Same.—How 
can I remove the genuine gun metal finish 
from cigarette cases, etc. Also would like 
to know how to refinish such articles, so 
they will be like new. I have some articles 
in stock with this finish but they are 
scratched up so badly that I cannot sell 
them—B. B. L. 

ANSWER.—The genuine gun metal finish 
may be removed by boiling the article in a 
strong sodium cyanide solution. This will 
remove most of the finish, then the article 
should be scratch brushed with a brass lathe 
brush and sal soda solution. If the finish 
is not entirely removed repeat the process. 
In cases that resist such treatment, the ar- 
ticle may be placed in a cyanide plating 
solution as the anode and the metal stripped 
off, then followed with the scratch brushing. 
The current used will remove practically any 
finish, but care must be observed or the 
work will become pitted. 

The most suitable method for producing a 
gun metal finish on any article is to give it 
a good black nickel plating. Such a solution 
may be prepared from the regular nickel 
plating solution by adding about three ounces 
of Ammonium Sulphocyanide to each gal- 
lon of nickel solution. In preparing the 
solution it is best to add the ammonium 
sulphocyanide in small amounts until the 
black color is produced. Use nickel anode 
about three or four times the surface of the 
article that you wish to plate. The current 
used should be very weak, usually about 0.5 
volt is sufficient. This deposit takes well on 
any metal which can be nickel plated, but 
gives best results over white nickel. The 
solution must be kept strictly neutral by 
addition of nickel carbonate, as an acid so- 
lution makes the deposit gray or streaky, 
while alkali causes brittleness and flaking 
off. 

This deposit may be buffed to a high 
finish just the same as white nickel and it 
does not require lacquering. 
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U.S. R. 


Stands Primarily for Pre-Eminence in Mainspring Quality 
“U.S. R.” Springs Have Been “HAND MADE” 
for the last 65 Years. 


A Reputation of This Kind Must Stand for Something 











/ WALTHAM 18s 


: No. 2203 Z 
Si ii i ai 





“U.S. R.” Springs are made for all American 
Watches except “Dollar Watches”—also for 
all sizes of Bracelet Watches in the various 
widths, strengths and lengths. 


Ask your jobber for “U.S. R.” Springs; also 
for a list showing the various Companies’ 
Watches for which they are supplied, to- 
gether with the widths, strengths and 
lengths; which you will find of great assist- 
ance when ordering these Springs. 


Individual packing means pro- 
tection against rust. Each 
spring is enclosed in a Capsule, 
and then wrapped in oiled 
paper, which in turn is en- 
closed in an envelope showing 
size, strength, etc. 


Final Packing: Twelve Springs 
in a box properly labeled. The 
printed guarantee protects you 
against breakage. 





Hammel, Riglander Ca Co. 


EXCLUSIVE WHOLESALE DISTRIBUTORS 


New York, U. S. A. 
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Silver Deposit on Glass, China and Wood 








Written expressly for THe Jewerers’ CrrcuaR by Lester B. Pratt 
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E have had several queries in regard 
to depositing metal on non-metallic 
articles such as glass, china, wood, etc. The 
various processes in use for such work are 
old and have given good results, but much 
care must be observed in doing such work. 
The work consists of painting in the de- 
sign wtih a special paint, then firing in a 
muffle and finally plating in the regular plat- 
ing solutions. 
A good formula for the paint may be pre- 
pared as follows: 


Fine silver powder........... LOZ; 

arate Ot 4606s. .va es deeninss 2 dwt. 
Nitrate of potash. ..65.%%..:.. 2 dwt. 
RPC 3 poNeverareateye ree oe Cre eee 1 dwt 


The fine silver powder may be prepared 
by dissolving 1 ounce of fine silver sheet in 
| ounce of nitric acid and 1 ounce of water. 
The acid mixture may be placed in a small 
beaker and placed on a sand bath and heated, 
which will quickly dissolve the silver. When 
all of the silver has been dissolved, the solu- 
tion should be diluted about 10 times with 
water, and if there is any sediment left, the 
solution should be filtered. Our next step is 
to change the silver to silver chloride, which 
may be done by adding a strong salt solu- 
tion to the silver solution until no further 
precipitate is formed. When the solution has 
settled for a short time, the supernatent so- 
lution is poured off, and clean, hot water 
added, the solution stirred thoroughly and 
after settling is again poured off, repeating 
this operation about four times. The silver 
chloride may next be changed to metallic 
silver by adding some distilled water and a 
small amount of sulphuric acid, and the ac- 
tion of the sulphuric acid on the zinc re- 
moves the chlorine from the silver and 
leaves metallic silver in a fine, impalpable 
powder. After washing thoroughly with 
clean, hot water several times, we have the 
ine silver powder which is used in the 
above formula. The powder should be dried 
man evaporating dish or in the beaker when 
it is ready for use in preparing our formula. 

The ingredients may be mixed together 
and should be ground down fine with enough 
Spirits of turpentine to form a thin paste. 
The grinding should be thorough so as to 
produce a fine, smooth mixture. 

When ready for use, the paint should be 
mixed with a small amount of Dresden or 
French fat oil, and is then ready to apply to 
the article you wish to deposit metal on. 

After applying the paint, the article is 
allowed to dry for eight to 10 hours, and 
's then placed in the muffle or kiln to be 
ited. From 114 to two hours is usually re- 
(uired to fire such work. It must be watched 
until the glass or china is red hot, then the 
8as under the muffle or kiln is turned off 
and the work allowed to cool before open- 
ing the door, which may require from two 
to four hours, depending upon the size of 
the heating chamber. 
ina will stand considerably more heat 


than glass. The process is quite similar to 
enamel firing, and a good enameler should 
have no difficulty with this class of work. 

To plate the work after the silver paint 
has been applied presents no special diff- 
culties, except that the connections must be 
made to all parts of the design. Any silver 
solution may be used for depositing silver 
on the article after it has been fired, or we 
may use gold solution and obtain a goid 
plate. In any case it is best to use a very 
weak current and run for a long time in 
order to obtain a heavy deposit of metal. 

To metallize wood, the article is first 
given a coat of spar varnish. In this case 
it is best to use a slow drying varnish, then 
when it has dried sufficiently to be “tacky” 
it is covered with copper powder. The cop- 
ner powder should be piled on thick, and 
then the article should be allowed to thor- 
oughly dry, when the surplus powder may 
be brushed off with a soft brush. Care must 
be observed that all parts are thoroughly 
covered with the copper powder. 

After coating with the copper powder, the 
plating may be carried out in the usual 
manner. 





The Production of an Antique White 
Gold Finish Without the Use of 
Platinum Chloride 





HE whims of fashion’s dictates necessi- 

tates constantly the production of some 
new design or finishes to meet the craze for 
something new in articles of jewelry for per- 
sonal adornment. Such demand keeps busi- 
ness alive and progressive and constantly 
active to meet the supply. 

Due to the very high price of platinum 
and consequently platinum jewelry, white 
gold, its nearest and most valuable imitation, 
is in great demand for those consumers who 
prefer the cool appearance of platinum or 
white gold to the warmth of yellow gold, or 
its alloys of green gold. 


White Gold 


White gold has been produced primarily 
in bright finishes but apparently now an an- 
tique finish is coming into demand. The 
platinum oxidizing solution has been known 
for years, and has been constantly used upon 
solid silver articles where a permanent non- 
tarnishable platinum black finish was re- 
quired; that is, an antique silver or similar 
finish. The ordinary platinum oxidizing so- 
lution consists essentially of 


PREG a6 Sakeusniesiweariacr 1 pint 
Platinum chloride............ 1 oz. 
UT cocina rarstnctewistetereragiaiule 1 qt. 


The solution is frequently adulterated with 
perchloride of iron or chloride of copper to 
reduce its cost of preparation. As much as 
3% ounces of one or the other of the ma- 
terials mentioned being used, but not both 
together. The method of application of the 
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platinum oxidizing solution is by the well 
known painting-on method; that is, the arti- 
cles are heated upon a hot plate or mo- 
mentarily in a monoxidizing bunsen flame 
from 212 to 300 deg. F., and then the solu- 
tion is painted on the sections of the articles - 
to be made antique, resulting in a perma- 
nent platinum black. To give the contrast 
effect the platinum black is removed from 
the high lights of the articles with very fine 
silica or pumice stone powder and water. 
This method of relieving is so well known in 
the trade that it does not require repetition. 
The contrast between the white high lights 
of the articles and the deep black background 
produces the antique finish that is always in 
demand. 


Substitute for Platinum Plating 


The high cost of platinum has caused in- 
terested manufacturers to investigate the 
possibilities of using a metal factor that 
will give identical results at a fraction of its 
cost. 

It was due to the invitation of a well 
known ring manufacturer that experiments 
were made with platin-nig, which material 
can be had for approximately one-fiftieth 
the cost of platinum chloride. The platin- 
nig oxidizing solution is composed as fol- 
lows: 


CI I i iin ck Fieeeenaves 6 ozs. 
Concentrated hydrochloric acid... .4 ozs. 
RUMP TUG ie eer ids ae: cihst ol vice le Selamains 1 oz. 


In a beaker glass place 4 ounces each of 
the acid and water and heat to not less than 
200 deg. F., then stir in to the heated solu- 
tion the 1 ounce of platin-nig with the aid 
of a glass rod, until completely dissolved. 
When cool add the balance of the 2 ounces 
of distilled water. The articles should be 
polished and cleansed as usual and dried 
carefully. If the process is to. be continuous 
arrange to have near the operator a hot plate 
heated with a bunsen flame, so that the arti- 
cles can be heated up to 300 deg. F. The 
platin-nig solution should be heated to 180 
deg. F., then applied with a pencil brush to 
the sections of the article to be antique fin- 
ished. 

The black finish will not result in the first 
application, so the articles should be again 
laid upon the hot plate, and during the inter- 
val other articles treated in the same way. 
Usually upon the second or possibly third 
application a splendid black will result that 
resembles, and is as effective, as the plati- 
num black. The articles should be washed 
in clean water as soon as the black is pro- 
duced, and when the articles are nearly nor- 
mally cool they should be dried. 

The contrasting effect that may be desired 
can now be produced in the manner before 
mentioned when referring to the platinum 
black finish. If a polished finish is required 
then the usual procedure should be adhered 
to. The platin-nig finish so produced is ad- 
hesive and permanent, and can be classed as 
a commercial finish.—From the Brass World. 








M. L. Novack, manufacturing jeweler and 
diamond setter, 930 Hennepin Ave., Min- 
neapolis, Minn., has obtained a patent on 
a ring which he calls the “Rest Right” 
engagement ring. It is so built as to have 
an inyisible resting place for a wedding 
band. It may also be worn without a band. 
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Telephone, Whitehall 7240 Cable Address, Matthey, New York 


Johnson Matthey 
& Company, Ine. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 





DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 





JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Kefiners to the Bank of England 


36th Floor 


Woolworth Building 
New York | | 
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HOOVER & STRONG, Inc, 


er . 
_—Netallurgists eS 
ASSAYERS 
Qrrice ann Works, |19 West TUPPER STREET A 
BUFFALO, N.Y. U.S.A. _ 


GOLD 
SILVER 


"2 INUM 


Buy your new precious metals, for 
any purpose, from Hoover—with 
full confidence that you will receive 
exactly what you order. 


Your precious metal waste material of 
any description will bring you every 
penny that it is worth—when sent to 


Hoover. 


If you want to do business along the lines 


of the “Golden Rule” ship to Hoover. 








Golden Rule Refiners- Since 19/2 











Refiners 


Gold 
Silver 
Platinum 














HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 




















The above building is used exclusively for 
Watchwork and its kindred trades, Jewelry 
and Engraving. It was designed and built 
for this purpose only. 


A Grand and Glorious Feeling 


“How satisfying it is for a man to feel the consciousness 
of power which comes from knowing that he is master 0 
something ; that he is a complete man in his line; that there 
is nothing superficial in his knowledge of his specialty; that 
he is rich in experience in some one line so that he knows 
something profoundly, broadly, minutely.”—Marden 1m 
“Choosing a Career.” 

The above is just what happens to the young man or 
woman who completes a course in the Horological Depart- 
ment of Bradley Polytechnic Institute. So why not pave 
the way for just such a great and glorious feeling of know- 
ing that you are master of the situation, so far as watch 
repairing goes, and if not able to start at once, try to begin 
your studies the first of September, the beginning of the reg- 
ular school year. If you have not had our catalogue get tt 
at once. Address a Post Card to 


BRADLEY HOROLOGICAL 


Dept. C, Peoria, Illinois 


requesting one. We teach Watchwork, Jewelry Work and 


Engraving. 
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body having spaced vertical and horizontal projec- ing as -Klebanot. & Grossman, New York. 
tions on its exterior to engage the vase and prevent 


set OF 


Filed April 3, 1925. Serial 13,000. Term of 
patent 3% years. 

€7,419. FINGER RING. Micuaet E. Soman, 
NNew York, N. Y., assignor to David Kleba- 
noff and Samuel Grossman, Copartners, trad- 


Me! 


ing as Klebanoff & Grossman, New York. 














is Eom l re ni i a 





[Patents Granted by the United States and 
the Registered Trade-Marks. ] 














UNITED STATES PATENTS 








Issue of May 26, 1925 
binding of the body in the vase, and flower stem 


BUCKLE. Wirttam E, Hatueway, . ve : Sher ode 

Wiener. im Mie a ee oe ee Filed April 3, 1925. Serial 13,001. Term of 
* 71. 1 Claim 1,529,5°8. BELT BUCKLE, Aporpn H. RIertzet, patent 314 years 
(N4,2/1. < . . k — masala . / Ws 7 at 

buckle, a sheet metal frame having a rela- ee ee "sae — 67,420. FINGER RING. Micuaret E. Soman, 

tely wide flat and solid floor with attenuated os vasichel Miaepiareontgs ieee iii New York, N. Y., assignor to David Kleba- 


; : Serial 72 ‘lai 1 2a 
and a lever supporting bar integrally con- Serial 723,537. 8 Claims. (¢ l, 24 191.) 
red at each of its ends to the attenuated ends A buckle comprising a body portion, a clamp- 


i the floor, said connections of the lever support- ing member formed of a channel bar, filler plates = , 
ine bar being disposed at points substantially 
central of the width of the floor and extending — - © 


ing as Klebanoff & Grossman, New York. 


noff and Samuel Grossman, Copartners, trad- 








directly from the floor ends with their side faces having gripping edge portions, said plates being 4 - ; a 
#t approximately right angles to the floor and located between the walls of said bar and formed sored _— gy Serial 13,002. Term of 
their end faces at cbtuse angles to the floor to integral therewith, and a bail member pivoted in ps ol ai 
have a relatively divergent relation, the said floor aid clamp. 
being formed to be embraced by an end portion 1,539,781. MEMORANDUM WRIST WATCH. UNITED STATES TRADE-MARKS 
of the webbing and with the other end portion Asadee Rennten Steen Basses Alees. Ar- fe ; . 
of the webbing disposed on the first named end wuntion, Diled March 14. 1923. Serial 625.- [The following trade-marks have been adjudged 
of the webbing and having its side edges received 168 1 Claim , —- : entitled to registration under the Act of Feb. 20, 
hetween the relatively divergent inner end faces = se, setiihinatiaa article of jewelry, a wrist 1905, and are published in compliance with Section 
f at ~ necti - + ove = a ns - y 5 ’ ” f 1 i 

the said connections, and a lever on said watch, a frame, said wrist watch and frame hav- 6 of said Act.] 


bar having teeth which latter force both layers of 

the webbing against the floor at points between 

the inner and outer longitudinal side edges of the 

158394. SILVER+REINFORCED SILVER- 
PLATED FLATWARE FOR TABLE USE. 
THomas B. Lasuar, Fairfield, Conn., and 
Tuomas H. Lasuer, Chicago, assignors to As 
sociated Silver Co., Chicago. Filed Jan. 26, 
1923. Serial 614,982. 7 Claims. 


\n article of manufacture, consisting of a base yor RS 


Trade-Marks Published May 26, 1925 


Ser. 190,750. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Francis H. 
WittstEIN, Newark, N. J. Filed Jan. 12, 
1924. 

No claim is made to the exclusive use of the 
words ‘‘Mothers Symbols” apart from the mark 
as shown in the drawing. - 








having recesses with interspersed eleva ing two abutting edges, means for pivotally con- 
necting said abutting edges, an eye formed on one 
£5,» Tr “5 . . . 
1 £0 £4 23 20 Fh ob? ny side of said wrist watch, and an eye formed on 
- : 


n one side of said frame, said eyes adapted to re 


ceive wrist-encircling means to secure said com wy ow” 


bination article in operative position upon the wrist 


of the wearer. ) $c , —TJewe " 
ns having slender terminals, a silver binder filling Particulas des viption of goods. Jewelry for Per 
said recesses and covering the said terminals DESIGNS sonal Wear Made of Precious Metal, not Includ- 
sis ney eay haan = ing Watches. 
ot gered oe pe S| T. Gos 67,395. CIGARETTE HOLDER. Kennertu I. Claims use since Dec. 4, 1923 
go ge gg ae Se ene 4 Ser, 207,914. (CLASS 28. JEWELRY AND 


som, St. yuis, *iled Sept. 14, 1923, “ge si apts . 
Serial 662 — lle Be ? po 9 Bs 4 PRECIOUS e T WARE.) Pg Baz- 
Chims. eet ee neR, Newark, N. J. Filed Jan. 1925. 


A lingerie clasp comprising a safety pin, a strip . ‘5 +4 
' flexible material adapted to fold midway of its Wi 

a a & S b>, 
* to include the back portion of said pin, re- Davis, Lorton, Va. Filed March 14, 1924. © +o a 


we means to secure 4 —— rpg = Serial 8,925. Term of patent 7 years. 
wd means to secure the ends o said strip Sl it a . ‘ : — 2 

aether to include a strap of clothing in the 67,400. FINGER RING. Samurt GrossMAn, Particular description of goods.—-Rings, Brooches, 
her oe New York, N. Y., assignor to David Klebanoff Bracelets and Stick Pins. 


described. 

1539064, MANUFAC TURE OF IMITATION 
MOTHER-OF-PEARL, Epwarp F. Hicerys, 
Brooklyn, N. Y., assignor to Jos. H. Meyer 
Bros,, Inc., Brooklyn, N. Y. Filed June 24, 
1922, Serial 570,730. 25 Claims. 

‘nthe manufacture of imitation mother-of- pearl, 


~ Process which consists in incorporating the pig- da 
val of fish scales into and distributing the same 


Claims use since December, 1924. 

Ser. 209,424. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) MUELLER, 
Hratu & Sons, Inc., New York. Filed Feb. 
11, 1925. 





“ wthout a mass of plastic material while the and Samuel Grossman, Copartners, trading as 
“tis maintained in a more or less fluid condi- Klebanoff & Grossman, New York. Filed April ° 
"by an excess of solvent therefor. 3,1925. Serial 12,999. Term of patent 3% Sirene 
i FLOWER-VASE INSERT. Arruur years. 
‘MES Bennett, Cambridge, Ohio. Filed 67,418. FINGER RING. Micuaet E. Soman, ; = 
March 27, 1924. Serial 702,238. 7 Claims. New York, N. Y. assignor to David Kleba- Trade-mark consists of the words ‘‘La Sirene. 
‘ Particular description of goods.—Artificial Pearl, 





flower holding insert for vases, including a noff and Samuel Grossman, Copartners, trad- 
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THOMAS J. 192 


DEE GeO. 4 
REFINERS 


—_ On canecs, Sweeps, Polishings, Gold, Silver, green gold—plates, wires, 
S ; S, ° and solders in 10Kt., 14Kt., 
solders and wires, also Platinum and Plated Scraps. 18Kt., also white golds and 
DEE GOLDS 


tun natin | 6) MANUFACTURERS =| Sirs tes | 
Platinum and White Gold Wedding ni 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 
Purchasing and Sales Dept.: ° Refining and Manufacturing Plant: 


ee Mi. Ave, CHICAGO 317-319 E. Ontario St. 





Parti 
Neckla 
Clas 











Files, Jewelers’ Tools and Supplies 


Gold, Silver — —s 


and : AGENTS 


Platinum Ke me 
AMERICAN-SWISS FILE & TOOL CO.’8 reuni¢ 


Refiners and Assayers AMERICAN GAS FURNACE CO’ “m 
oe Furnaces for Melting, Annealing, to ole 

g, Hardening, Assaying, Etc. aa fens afge 

Sand Blast Sowers. of Ge 


T. B. HAGSTOZ @ SON Anchor Tool & Supply Co., Inc. as 


709 Sansom St., Philadelphia EP. REIGHHELM 2 Con lan ini 
24 JOHN ST. °: NEW YORK “~ 


Prize 




















Established 1845 


Have You Gas in 10K Solder for 14K Gold GK Solder for 10K Gold a 


soe eet cen? | | JAMES H. DEDERICK’S SONS, Inc.| |‘: 


If not, install one of - gasoline gas 
generators—see illustration showing No. 40C Ma Hd wer! 
connected up to a melting furnace. Gener- Gold and Silver Sheet and Wire 7 
ators can be arranged to supply a regular Also Silver Solder an 


piped system of gas along your bench 


from which you can operate blow-pipes, 44 GOLD STREET NEW YORK 


Bunsen burners or other heating apparatus. : 
Gasoline may be vaporized in generator of ( 
by air blast from power blower where con- 1000 


tinuous supply of gas is desired, but for pa 

short operations, or where a power blower C Mm 
cannot be used, the foot blower can be ¢ A, 
substituted. — = 


lela fl lig oe PLATINUM METALS, WHITE GOLD | § © 
“Vian itee GREEN GOLD, SOLDERS, WASTES | § * 


Catalog “B-9” tells more about it. FREE for the asking. 47 Fulton St. ': 
d 


eal NCE-REF 
gELi> COMPANY NY NG) |: 


13 DUTCH ST. NEW YORK CITY 




















ne 


Ss = & TTI I 


We Buy Phone: We Sell 
SWEEPS JOHN 0233 GOLD—SILVER t 


POLISHINGS 
PLATINUM AND PLATINUM—SOLDER 


GOLD FILINGS BURNING JOBS AT ALL TIMES. | 



































Claims “se since Oct. 25, 1922. 
ser, 209,485. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) MANHATTAN 
Beap CHAIN Co., New York. Filed Feb. 12, 
in is made to the word ‘‘Pearls’” and 
eed Indestructible’ apart from the mark 
down in the drawing. 


_ GUARANTEED 
<. INDESTRUCTIBLE , 





Porticular description of goods.—Imitation-Pearl 


Necklaces. 


Claims use since Jan. 1, 1915. 








Prizes Recently Awarded by Geneva 
Observatory 





(Continued from page 131) 








runies (United Association of Manufac- 
turers of Balance Springs) decided, in 1924, 
to place at the disposal of the Observatory 
of Geneva, likewise that of Neuchatel, for 
aperiod of five years, a sum of 1,000 francs 
ayear, as a reward for the adjusters ob- 
taining the best results at the annual com- 
petitions. 

In recognition of the services rendered the 
Swiss horological industry by Mons. Ch. Ed. 
Guillaume, the administrative council of the 
weiety has decided that this award shall be 
known as the Guillaume Prize, with which 
il] those familiar with the services rendered 
to horology by our illustrious compatriot 
were in enthusiastic accord. 

The conferring of this sum of 1,000 francs, 
king left to the discretion of the repre- 
wntative officials of the observatories, that 
of Geneva decided to divide the sum of 
1% francs into four prizes (of 400, 300, 
a and 100 francs) to be awarded to the 
lur adjusters appearing in the lead in the 
‘ties of competitions, by adding together 
the best results obtained by them in the 
Wo competitions, A and B. The _ fol- 

wing aggregates were thus obtained for 
the five best adjustments : 

First prize—&27.4 points, 
Audemars, 

Second prize—804.4 points, M. Perret. 

Third prize—775.4 points, M. Olivier. 

Fourth prize—771.0 points. M. Modoux. 

After the announcement of the results, M. 
Rudhardt, president of the class, with the 
‘plause of the assemblage, very heartily 
tanked M. Gautier for the zeal with which, 
“t many years. he had directed the chro- 
‘metric competitions. 


M. Goulay- 








An involuntary petition in bankruptcy has 
*en filed against Geo. H. Myers, Williams- 
mt. Pa. The assets are listed at about 


400 and the firm’s liabilities are said to 
® large. 
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Watchmakers Certified by the 
Horological Institute of America 














JUNIOR WATCHMAKER GRADE 


The following are the names and employers of candidates granted the Certificate 
of “Junior Watchmaker” by the Horological Institute of America, Washington, D. C. 


on May 12, 1925: 


Candidate Employer Address 
Jack E. Anderson Mr. Lamar Abernathy Rock Hill, S. C. 
Caesar G. Cunha Not known Santa Clara, Cal. 


Harry J. Cushing 

C. F. Geppert 

James K. Greer 

H. Anthoney Hansen 
Irvin L. Hansen 
Fred O. Johnson 
James H. Johnson 
Chas. J. Kallus 
Arthur B. Magnuson 
Benjamin Mellenhoff 
Paul R. Mines J. 
Lee M. Morgan Student 
John U. Ralston 
Gerald M. Stiles 
D. L. Thomas 
Gordon L. Uhl 
Frank P. Walker 


Student 
Student 


Student 
Student 


The Emporium 

Has own business 

Shire & Fithian 

H. H. Jeffrey 

Not employed at present 
U. S. S. Bushnell 


John Rolin 
Black, Starr & Frost 
G. Mines 


John E. Roys 
Stiles Jewelry Co. 


Has own business 


Alameda, Cal. 

San Francisco, Cal. 
Paris, Ky. 

Durango, Colo. 
Brinkley, Ark. 

U. S. Navy 
Lancaster, Pa. 
Peoria, IIl. 
Wenatchee, Wash. 
New York 

Wayne, Nebr. 
Lancaster, Pa. 
Bloomsburg, Pa. 
Wells, Minn. 
Peoria, Ill. 

Peoria, III. 

San Francisco, Cal. 


CERTIFIED WATCHMAKER GRADE 


The following are the names and employers of candidates granted the Certificate 
of “Certified Watchmaker” by the Horological Institute of America on May 12, 1925: 


Candidate Employer Address 
Alfred Ansell Has own business Toronto, Ontario, Can. 
Karl Brockschmidt Not known Pittsburgh, Pa. 


Maxwell C. Cramer Student 
Jos. Earl Duffy 
Jacob J. Epstein 


— U. Fisher 


enry A. Glen Student 
Lewis E. Grewe Has own business 
L. C. Griffin H. Ginsburg 


Francis H. Hance Student 
Eugene J. LeBeau 
H. C. Mason 

Arthur M. Morrissey 
Roy G. Myers 
Arnold Paratte 
Tolbert M. Perrin 
Edgar Lee Royal 
Geo. A. Sheakley 

E. J. Smith 

Clarance Verner 


Student 
Pesce Co. 


Student 


Has own business 
Webb C. Ball Co. 
Webb C. Ball Co. 


Louise Cartier 
Mrs. R. N. Atkins 


H. R. Wertsch 
H. A. Pease & Co. 
Webb C. Ball Co. 


Slavick Jewelry Co. 
S. J. Michelson 


Elgin, IIl. 
Moundsville, W. Va. 
Lakewood, O. 
Cleveland, O. 

Elgin, Ill. 

Fairmont, Minn. 
Reno, Nevada 


New Bedford, Mass. 
’ Cambridge, O. , 
Milford, Mass. 
Lititz, Pa. 
Stockton, Cal. 
Bozeman, Mont. 
Lancaster, Pa. 
Cleveland, O. 
Los Angeles, Cal. 
Cairo, Ill. 








New Book on Balance and Hair- 
spring 





“Practical Balance and Hairspring Work,”’ 
by Walter J. Kleinlein, author of ‘‘Rules and 
Practice for Adjusting Watches.” Published by 
the author. 

THE man who works with fine watches 

will find this volume particularly helpful 
to him, owing to the importance of the 
balance and hairspring. Any watchmaker 
who aims to improve his skill in the manipu- 
lation of the balance and hairspring, can do 
no better than have this little volume readily 
accessible. The author’s demonstrations 
which accompany the text have been accu- 
mulated through several years of personal 
instruction of many whom he has trained 
in speed and accuracy. The book will help 
the student overcome many obstacles in 
getting the balance true, in poising or in 
fitting a new hairspring, reforming an over- 
coil or truing a spring that has been 





damaged. The author in his preface says: 

“The object is a desire to define clearly 
and simply and illuminate practical features 
that are associated with the daily work of 
the repairer to the extent of supplying de- 
tailed guidance from a fundamental stand- 
point, which will be the means of actually 
enabling him to help himself and to do more 
and better work with less effort and with 
greater commercial profit to himself.” The 
book is published as a_ sequel to the 
author’s “Rules and Practice for Adjusting 
Watches.” 








Several gift novelties especially suitable 
for Summer include an ice pick and holder. 
The holder is a miniature figure of a girl 
dressed in a swashbuckling pirate costume. 
The ice pick is held in place as if it were 
a sword worn at the pirate’s waist. It is safe 
to say that the ice pick will never be 
missing from its proper place, as the figure 
seems incomplete without it. 
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LEES & SANDERS 


Watch This Space for What 
Our Customers Say 


SWEEP SMELTERS. 
BIRMINGHAMI,ENG. 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
rr and es -< ially solicit work refused by other 

firms because of culties incident to successful 


WATCH CASE REPAIRING 


Work by on yd yy om the “eo epmomery 4 

care as work brought in, and you can safely expe 

receive the same courteous treatment which has for so AS IT LEFT US 

long a time characterized our house. Our prices are OURS IS THE HOUSE THAT 
right. We add only a fair and legitimate profit to the . “DELIVERS THE GOODS” 


AS IT REACHED US actual cost of the job. We don’t believe in killing the 
piece of workis absolutely guaranteed to be right. Send 











goose that laid the golden egg—we expect you to come beck, and so treat you according] 
today—NOW —for free ~ tte = and price list, or, better still, favor us with atrial order. You'll be flad to know us. Send for prices on special work. 


>> BECKER-HECKMAN CO, (S920 GHICACO << 














Uses 


. ordinary 
: gas—nat- 
Hasao——— ural or 
. artificial 
; » ne —with 
ante oxygen 
The Seater 


=<. for 50 years the Standard Lubricant 
Boo are for Watches and Clocks 


The quickest torch in the world. Ask for Circular C.M. 


Will melt a single pennyweight of 
platinum or gold—or as much as SAM W. HOKE, Mcr. od 
you will ever have to gg at one . - uy Oo Your Jo er 
time—and al t instantly. ‘ 
<a : ops oe - s kinds of JEWELERS TECHNICAL ADVICE C° 
~d for : ; 
nly one ip needec rea 22 ALBANY St NEW YORK CITY 


flames. 


In Use For Thirty Years Y ES 
By thousands of the leading retail and manufacturing Jewelers and SAL - ‘at D 


Silversmiths. Never an imperfection, never a complaint. 
TRADE MARK REGISTERED U. 6. PATENT OFFICE. 


For Plating in Platinum, Gold, Silver, Copper and For Stripping. 
SPECIAL NOTE. ‘“Sal-Hyde” is the only material giving a perfect white Platin - ts 
Platinum Color and wear to Yellow, Bright, Green, White Gold or Other Metals; 
correct results under all conditions and temperatures in 20 seconds. Non-Tarnishable. 


Catalogue Mfd. by THE W. GREEN ELECTRIC CO., 81 Nassau St, New York Time ime 


Makers of Polishing Motors, Plating Dynamos, Sal-Hyde Pla iting Salts and Jewelers’ and ee Plating Kquipment 


Patented Dec. 19, 1922 















































